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“Restrick Certified Lumber” 


[By Everett C. Whitmyre, Mgr. Retail Dept. 
Campbell-Ewald Advertising Agency, 
Detroit, Mich. | 


The Restrick Lumber Co.,-of Detroit, was 
not satisfied to stand still and wait for more 
prosperous times to come. Late in 1921 the 
management agreed that if the company was go- 
ing to earn a worthwhile profit in 1922 it had 
to go after business intensively. 

The management recognized, too, that ‘‘let 
them come to us’’ methods of merchandising 
lumber were not going to ‘‘bring home the 
bacon’’ under present conditions. It realized 
that the market for its products was naturally 
lessened and that its sales story needed a new 
and effective manner of presentation. 

The company was not satisfied to depend en- 
tirely on its own ideas. The value of an outside 
viewpoint was appreciated and the result was 
that Restrick called in an advertising agency. 
The situation was squarely faced. The building 
situation in Detroit was thoroly analyzed. Com- 
petitors’ merchandising methods were studied 
with the idea of finding something different 
and new on which to base a plan of action. 
Within a few days a very unique plan of mer- 
chandising lumber was conceived. 


A Plan That Wins Against Long Odds 


The plan is based on the idea of presenting 
a certificate with every bill of lumber to be 
used in the construction of the better class of 
homes and buildings and identifying the lum- 
ber under a definite brand name, ‘‘ Restrick 
Certified Lumber.’’ This certificate is definite, 
concrete evidence of the Restrick Lumber Co.’s 
ideals of service to its customers. A Restrick 
certificate in the hands of a home owner is 
definite assurance of the lasting quality of the 
lumber used in building his home. It becomes 
a tangible selling asset should he ever desire 
to sell his home. It is a definite guaranty that 
the lumber and interior finish furnished has 
received the advantages of the Restrick Lumber 
Co.’s efficient storage and mill facilities; that 
it was accurately tallied by experienced men; 
carefully loaded, and that it was delivered to 
the job up to the grade and quantity specified 
to the Restrick Lumber Co. by the builder. 


Furnishes Certificates of Quality With Lumber 


It is not to be presumed that any or every 
retail lumber dealer could successfully use a plan 
of this kind. Forty years’ experience in the 
retail lumber business in Detroit during which 
time a sterling reputation had been attained 
gave Restrick the basis on which to build its 
plans for merchandising certified lumber. The 
company is so well established that the public 
knows that the name Restrick signed to a certifi- 
cate means the carrying out of the obligations 
expressed in the certificates is a certainty. 

Restrick knew that any plan to be really ef- 
fective and successful had to have the codpera- 
tion of contractors and architects. So before 
any announcement was made to the public the 
plan was submitted to a number of leading 
contractors and architects. The opinions ob- 
tained were very helpful in working out the 


mass of details in connection with the new plan. 

Restrick also realized that the interest of all 
local architects and building contractors in certi- 
fied lumber had to be maintained. So it was 
decided to issue a monthly bulletin to these 
classes. The name selected was ‘‘The Restrick 


(Concluded on Page 36) 


Retail Lumber Advertising* 


[By Thornton Estes, President Estes Lumber 
Co., Birmingham, Ala. ] 

The subject assigned to me for discussion to- 
day is, to my mind, one of the most important 
with which the retail lumber dealer has to deal 
—one which most vitally affects the success of 
his business. ‘‘ Retail Lumber Advertising’’ is 
the basis upon which we must build in the pres- 
ent generation. We are confronted with buying 
ideas different from those which have existed in 
the past—the man interested in building is also 
interested in materials that shall go into that 
building, and with so many grades of building 
materials on the market, there is ample room 
for the dealer who carries the best in stock to 
build his trade on quality. 


The Policy That Built Up a Large Business 


My own company, the Estes Lumber Co., is 
one of the largest retail companies in our sec- 
tion of the South, and I shall confine my re- 
marks today largely to giving you some of my 
personal experience in building this business. 
We conduct three well stocked yards in Birming- 
ham, located in widely separated districts of 
the city, permitting us to handle orders promptly 
and greatly cutting down the overhead cost of 
making delivery, as well as pleasing the cus- 
tomer better by giving him ‘‘Spee-Dee’’ 


(Concluded on Page 37) 


Plans Year’s Advertising Ahead 


The T. 8S. Goslin Lumber Co., Wildwood, N. J., 
believes most thoroly in advertising. Adver- 
tising costs money and brings results in propor- 
tion not so much to the amount of money ex- 
pended, as to the care and thought with which 
it is expended. The company, therefore, to en- 
able it to present the most attractive advertise- 
ments, carefully prepared and well thought out, 
has made up its 1922 schedule and has forty- 
eight half-page advertisements ready for print- 
ing. The T. S. Goslin Lumber Co. plans to 
use these advertisements in six newspapers in 
Cape May County, all the papers being weeklies. 
These advertisements will be rotated from one 
paper to another so that six different advertise- 
ments will appear each week. They have been 
numbered and made up in booklet form and are 
very attractive and well designed. Wherever 
possible, the company has linked up its local 
advertising with the national advertising cam- 
paign of manufacturers whose products it sells. 
This the company officials believe is a logical 
method for the retailer to follow. Furthermore, 
the plan of advertising in this way represents 


(Concluded on Page 36) 


Advertising for Retail Lumbermen* 


[By A. 8S. Chappell, Advertising Manager 
McPhee & McGinnity Co., Denver. Colo. |] 


It is only a few years ago when in some parts 
of our Rocky Mountain district, salesmen did 
not care to drive alone in their automobiles. 
The roads were bad and it was much pleasanter 
and more economical to double up, and three or 
four salesmen go together. 

More than once I have had the boys selling 
other lines tell me that I was fortunate to be 
able to call on the retail lumbermen, as they 
considered them the best business men in the 
towns which we made. I repeat this in no spirit 
of discourtesy to the merchants in other lines. 

The majority of retail lumbermen whom I 
have met are financiers—they have to be these 
days to keep their businesses going. The ma- 
jority of my friends in the business are care- 
ful buyers, shrewd salesmen, as far as I know 
good collectors and first class managers in every 
way, and live up to the reputation given them 
by my brother salesmen except on one point, 
and there we retail lumbermen are woefully 
weak. I refer to advertising. 


Retailer Lags Behind in Advertising 


How do I know? Simply by watching the 
newspapers, the signboards around the country, 
and the direct mail that comes to my desk. 
You will remember that I said, ‘‘ we retail lum- 
bermen,’’ because the wholesalers and manu- 
facturers have come to life. The National Paint 
Manufacturers’ Association led the way several 
years ago with their clean-up and paint-up cam- 
paign, and today their slogan of ‘‘Save the 
Surface and You Save All’’ is known from coast 
to coast. 

This year the glass manufacturers, cement 
manufacturers and lumber manufacturers’ asso- 
ciations have made large appropriations and 
put out some effective advertising in magazines 
of national circulation and in hundreds of news- 
papers. The retail lumberman, however, still lags 
behind. 

Take for instance, the moving picture peo- 
ple or the automobile agencies in any town— 
I care not how small as long as it boasts a 
newspaper—and all you have to do is pick up 
a copy of the paper. You know what you see. 
The movies and autos advertised in generous 
spaces and profusely illustrated. 


Does Not Realize Its Importance to Him 


This brings to mind the fact that our fel- 
low lumber dealer is not our competitor. His 
interests and ours are mutual and we should 
work with him in every honorable, practical, 
legal way we can, because the merchants in other 
lines are our real competitors, and so, with the 
lumberman’s advertisement lost in the shuffle, 
I say it is up to us to find out why this is so 
and then apply the remedy. 

After giving the matter careful study, I am 
of the opinion that where the retail lumberman 
falls down is in not realizing the importance of 
good advertising and giving the matter proper 
consideration. He gives little thought to how 
much he should spend, how it should be spread 


(Concluded on Pages 37-38) 
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fails to win the customer's approval. 


300,000 feet of Lumber Daily 





It is soft and easy to work—always 
well milled and properly seasoned. A trial order will prove its selling merit. 


McKinley Land & Lumber Co. 
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Hardwood Flooring 
MADE FOR PARTICULAR PEOPLE and 
“THE PERFECT FLOOR” Flooring 
Manufactured in 3%” and 13-16” 
Maple, Beech, Birch and Oak MICHIGAN 
SHIPPED IN MIXED CARS H ARDWOOD 
with - 
Northern and Southern LUMBER 
HARDWOOD LUMBER Write for Prices 
Nichols & Cox Lumber Co. W.D.Young®@ Co. 
Grand Rapids, Mich. Bay ee Mich. 
( e are members of the aple Flooring anufacturers sociation. y 
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Advertising Pointers for Retail Lumbermen 


ECENTLY A LUMBERMAN secured a patent on a height 
measuring instrument. He wanted to know whether a market 
could be worked up for it and stated that some devices some- 

what similar which had been upon the market for some years were 
not selling well. A few letters sent out by the AMERICAN LUMBER- 
MAN proved that there is a good market for this article. One lum- 
berman wrote that he could use a dozen of the instruments and 
asked that the inventor be urged to advertise. He said, “Tell him 
he might as well sink his patent to the bottom of Lake Michigan 
as expect to make money from it if he does not advertise.” In a 
way, this same observation holds true with regard to retail lum- 
bermen, the modern merchandisers of homes. The uptodate retailer 
is equipped to give the maximum in service to those who desire to 
build, but- how are those who want to build going to know about 
this service if the retailer does not advertise? The fact is that no 
retail business is upon a sound and permanent basis when it is not 
intelligently advertised. A company may exist, may even make 
money without advertising, but it is similar to a man with a fine 
brain who has received no education. Such a man may make a suc- 


cess of life but he could have made a much greater success if he 
had been educated. Education is to the man what advertising is to 
the retail lumber industry. 

An advertising campaign should be laid out carefully. The first 
thing to determine is how much should be spent. Opinions on this 
subject, of course, will vary and definite data are decidedly lacking 
as to what lumbermen have spent, but the most complete informa- 
tion so far available is contained in the article on the front cover 
page of the March 4 issue of the AMERCAN LUMBERMAN. 

Having determined the amount to be spent, the next thing is to 
arrange or prepare the advertising; then the questions of what to 
advertise, when to advertise and how to advertise. All of these 
problems and numerous others are discussed in four articles which 
begin on the front cover page of this issue of the AMERICAN LuM- 
BERMAN and conclude on pages 36-38. 

The attention of the reader is first directed to the idea of retailing 
“certified” lumber. Possibly the average retail lumberman will have 
difficulty in comprehending the very great favor with which this 
plan will be considered by the prospective home owner. The build- 
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ing of a home is an important, a vital matter and it is one upon 
which the average individual realizes he has little, if any, informa- 
tion. At best it is a momentous matter and consequently when a 
company of the acknowledged standing and experience of the 
Restrick Lumber Co. will sell “Restrick Certified Lumber” the pub- 
lic is going to be very powerfully impressed. This idea, which is 
distinctly new in the merchandising of lumber, is described in full 
by the originator. And this description begins upon the front cover 
page of this issue. 


The advertising problems of the retailer in general are very 
particularly and carefully considered in the articles by Thornton 
Estes and A. S. Chappell, and in these articles will be found a wealth 
of information. The advantages of careful planning and preparing 
advertising ahead are forcefully outlined in the article regarding 
the operation of the T. S. Goslin Lumber Co. All in all, the four 
articles mentioned embrace as comprehensive and valuable a dis- 
cussion of retail advertising as any the AMERICAN LUMBERMAN has 
ever had the pleasure of presenting for the guidance of its readers. 





Retailers’ “Traveling Universities” 


OUBTLESS IT IS TRUE that “Rolling stones gather no moss,” 
but who wants to be a mossback? Certainly not the peregri- 
nating members of the Northeastern Retail Lumbermen’s 

Association and the Northwestern Lumbermen’s Association who 
have recently completed pilgrimages to the lumber producing sec- 
tions of the Pacific coast and the South. Readers who have perused 
the detailed reports of these tours appearing in the AMERICAN 
LUMBERMAN from week to week can not but be impressed with their 
wonderful educational value. 


Someone has estimated that the mind retains only about 10 per- 
cent of what is read and about 40 percent of what is heard, while 
over 70 percent of the mental impressions received thru the sight 
remains as a permanent possession. In other words, the strongest 
and most lasting impressions are those received thru what Bunyan 
called “eye gate,” rather than thru “ear gate,” or thru reading. 
To read of the vast logging and lumbering operations of the West 
or the South, or to hear someone tell about them, of course is far 
better than to remain in ignorance concerning these great sources 
of the nation’s lumber supply; but reading and hearing never can 
take the place of seeing, especially when personal observation is 


supplemented by oral elucidation by experts. 

In search of first-hand knowledge and personal experience the 
eager students of the “traveling universities” recently conducted un- 
der the auspices of the two associations that have been named jour- 
neyed to the West and the South. They have returned to their homes 


echoing the words of Sheba’s skeptical queen: “Behold, the half 
was not told me.” They came, they saw—and were conquered by 
the immensity and the compelling interest of what they beheld. 
More than that, they gained more practical, usable knowledge of the 
lumber manufacturing industry than they otherwise could have 
secured in a lifetime. Indeed, a retailer of the middle West, of 
whom it may truthfully be said that he “knows his stuff” if any 
man in the business does, upon his return home wrote the AMERICAN 
LUMBERMAN: “I have learned more about the lumber business in 
the last three weeks than I ever learned before, all put together. 
We saw and learned vastly more than anyone could have learned 
by going there alone.” : 

The same retailer adds that he expects to profit very much by 
this trip, and that he is selfish enough to hope that his competitors 
will not make a similar trip during the next ten years. They will, 
however, if they are wideawake lumber merchants. Unquestionably 
a retailer who has taken this trip possesses a real and legitimate 
advantage over one who has not. 


To the manufacturers, also, the tours’ brought marked benefits. 
Most of the active retailers in the parties placed orders for lumber, 
the total amount reaching a high figure. Of perhaps even greater 
importance was the getting together and the hearing about each 
other’s problems. 


The best proof of the success of the tours lies in the fact that 
Secretary Harrison Hatton, of the Northwestern Lumbermen’s As- 
sociation, was handed twenty-two reservations for next year’s trip 
before the special train pulled into the terminal at the journey’s end. 
The west Coast manufacturers already are talking about next year’s 
tours. . 


There can not be too much of such mixing and fraternizing, which 
suggests the thought that the American Lumber Congress to be held 
in Chicago on April 6 and 7 affords a further opportunity for rep- 
resentatives of all branches of the industry to get together under 
the most favorable conditions and auspices possible. It is to be 


hoped that many retailers, as well as manufacturers and whole- 
salers, will avail themselves of it. 


Changes In Southern Pine Rates 


N THE AMERICAN LUMBERMAN of March 11 appeared an 
item regarding reductions in southern pine rates that, owing to 
inaccuracies of statement, has caused some confusion and has 

created the impression that the reductions referred to were greater 
than the facts warrant. 

In its decision in the hardwood case the Interstate Commerce 
Commission held that rates on hardwoods were unreasonable to the 
extent that they exceeded certain amounts, and it was understood 
that pine rates from the South would be reduced to the level held 
reasonable for hardwood. The changes in southern pine rates effec- 
tive March 13, were made to bring rates east of the river to that 
level. Only the Illinois Central and certain other carriers operating 
in pine territory east of the Mississippi joined in the reductions. 
The carriers concurring were the Southern railway, Louisville & 
Nashville, Mobile & Ohio, Chicago & Eastern Illinois and the Chi- 
cago, Indianapolis & Louisville (Monon), and the consuming terri- 
tory benefitting by the reductions is that served by those carriers 
in Indiana, Illinois and Wisconsin and certain points in Virginia. 

At the time of going to press no public announcement of reduc- 
tions of pine rates had been made by the roads west of the river, 
but it is reported that at a meeting of those carriers held in St. Louis 
during the week it was agreed to reduce pine rates to the proper 
relationship with those effective east of the river since March 13. 
It is understood that these roads will apply at once for permission 
to make the reductions effective on five days’ notice. The proposed 
changes east of the river, however, do not apply east of points on 
the Pennsylvania line from Louisville to Chicago. 

The rates on both sides of the river, when the west side reduc- 
tions have become effective, will conform to those prescribed by 
the Interstate Commerce Commission, in the hardwood decision, 
and they may be determined by adding the amounts shown in the 
accompanying table to the rates in effect prior to Aug. 25, 1920: 


Trunk Line Territory, 
New England and 
C. F. A. Territory Virginia Cities 
Cents 


To To 
Illinois 
From— 
Missouri 
Arkansas 
Texas 
Louisiana 
Mississippi 
Alabama 

From the foregoing it will be clear that the reductions made and 
to be made in southern pine rates are not sufficient in amount to 
affect the movement of that wood. The reductions east of the river 
do not exceed 75 cents a thousand; and the reductions on the west 
side will be of no greater importance. Moreover, any purchases of 
lumber made before but shipped after the reductions become effec- 
tive would receive the benefit of the lower rates, according to the 
usual practice. 

There is nothing, therefore, in the recent reductions in rates to 
warrant delay in placing orders for southern pine with mills either 
east or west of the Mississippi river, and it is to be hoped that 
buyers have not been misled by the prospect of great reductions in 
freight rates to withhold or postpone purchases at a time when they 
should make certain that their stocks are ample for probable in- 
creases in demand. 


City Council Finds A Mare’s Nest 


HE CHICAGO CITY COUNCIL, which as a body has never be- 
trayed the slightest interest in the graft, corruption, extortion, 
bombings, assassinations and plain murders perpetrated by 

the leaders of labor unions, particularly in the building trades, 
that have made the city’s name a stench in the nostrils of decent 
people from the Atlantic to the Pacific, became tremendously ex- 
cited last week over certain alleged misdoings of the Citizens’ 
Committee to Enforce the Landis Award. 

The aldermanic committee appointed by the mayor on March 3 
“to investigate the building situation in Chicago,” sat up and took 
notice. Here was a chance for the champions of the “peepul” and 
the defenders of “the downtrodden workingman” to get into the 
limelight of publicity. Did they grab it? We’ll say they did. Or 
to put it another way, Will a duck swim? The newspapers came to 
bat with sob stories about the hundreds of honest laboring men who 
were lured from their homes in eastern cities by the agents of the 
citizens’ committee, under representations that there was no labor 
trouble in Chicago. When the aforesaid honest laboring men 
reached Chicago and found to their utter amazement—so the public 
was asked to believe—that they were expected to take the place of 
men who had quit their jobs, over two hundred, according to the 
newspapers, but exactly twenty-two according to the facts, refused 
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to work. Thereupon the sob sisters and the city hall politicians got 
into action. The sympathy of the public was harrowed by tales of 
stranded workmen brought here under false pretences and turned 
adrift. Many of them, to add the ultimate thrill of righteous indig- 
nation, were alleged to be ex-service men. 

The investigating committee of the city council requested the citi- 
zens’ committee to appear before it and answer these charges. The 
committee courteously refused the invitation, but said that if the 
city council committee would come to its headquarters, where all 
records were readily available, any information desired would be 
freely imparted. Accordingly a joint conference was arranged to 
take place in the rooms of the Chicago Association of Commerce 
on Monday, March 13. What took place at that meeting is briefly 
told on page 42. Suffice it to say that every charge was exploded, 
and the investigating committee, which, despite reiterated expres- 
sions of neutrality, entered the conference with thinly veiled hos- 
tility toward the citizens’ committee and an unmistakable bias for 
union labor, was compelled to admit that the charges brought were 


. So far as the service men angle of the situation is concerned, it 
is sufficient to state that the responsible officers of the American 
Legion in Chicago, after learning the facts, held the citizens’ com- 
mittee blameless, and washed their hands of the whole matter. 

Chairman T. E. Donnelley and other members of the citizens’ 
committee pleaded earnestly with the aldermanic committee, in the 
interests of their constituents who are groaning under the burden 
of exorbitant rents, to use their influence to persuade the painters’ 
union, which is threatening a strike unless the agreement expiring 
April 1 is renewed at a figure above the Landis award, te accept the 
result of that arbitration and “go along” with the citizens’ com- 
mittee and with the twenty-two unions that have signed up. 

The investigating committee of the city council has an oppor- 
tunity for real public service at a most critical time. Whether it 
will elect to co-operate wholeheartedly in the endeavor that is be- 
ing made to deliver Chicago out of the hands of the crooks, extor- 
tioners, jailbirds and assassins who have seized the reins of power 
in certain of the unions, or whether it will choose to play petty pol- 





quashed by the facts presented. 


itics, remains to be seen. 





Confirm Sale of Mill and Timber Land 


{Special telegram to AMERICAN LUMBERMAN] 

ORANGE, TEX., March 
Sims, of the Miller-Link Lumber Co., here to- 
day confirmed the reported sale to the Powell 
Lumber Co., of Lake Charles, La., of the Miller- 
Link sawmills at Orange and 27,000 acres of 
timber lands in Orange, Jasper and lower New- 
ton counties, Texas, and Caleasieu and Beaure- 
gard parishes, Louisiana. Eighty-five million 
feet of pine in Upper Newton County is not 
included in the sale. Eleven hundred acres ad- 
joining the Orange oil field, and 12,000 acres of 
eut-over land is reserved by the receivers. The 
sale includes 100,000,000 feet of pine, and 34,- 
000,000 feet of hardwoods. It is believed that 
this sale will result in the operation of the 
Orange mill on account of its ideal location on 
deep water and the splendid export facilities 
afforded thereby. The consideration was not 
given out, but it was close to $750,000. The 
final transfer is expected to take place March 25. 


Asks Rehearing of Hardwood Case 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., March 16.—L. C. Boyle, 
counsel for the American Hardwood Lumber 
Manufacturers’ Association, has been in confer- 
ence this week working out the details of the 
proposed new business corporation to gather 
and distribute essential hardwood statistics and 
engage in other activities heretofore handled 
thru the association. Mr. Boyle expects to have 
all details of the plan worked out within a week 
or ten days, ready for submission to the special 
committee appointed at the Louisville meeting 
last week to consider the matter for the asso- 
ciation. Mr. Boyle expects to file in the Su- 
preme Court on Monday his application for a 
rehearing in the hardwood lumber case. 


Ohio River Rising Steadily 
[Special telegram to AMERICAN LUMBEPMAN] 
EVANSVILLE, IND., March 15.—A flood warn- 

ing was issued today by the local office of the 
United States weather bureau, which stated 
that the Ohio River here, that has been rising 
steadily since last Saturday because of the 
excessive rains, will reach the 40-foot mark 
by Saturday. This will be five feet above 
the danger line. 

Green River, in western Kentucky, has been 
above flood stage for several days and prob- 
ably will continue rising until the Ohio River 
becomes stationary. There are a good many 
logs and ties along Green River that are in 
danger of being carried away by the high 
water. Many farmers along the lower Ohio 
River are removing their live stock and house- 
hold effects to high ground. 

The Wabash River at Mt. Carmel, IIL, 
passed the danger line Wednesday and the 


rise is expected to continue the rest of the 
Week, ‘ 





14.—Receiver J. O. 





The AMERICAN LUMBERMAN has been 
advised by some of the associations as to 
the personnel of their accredited dele- 
gates who will represent them at the 
forthcoming fourth American Lumber 
Congress to be held in Chicago, April 6 
and 7. Among those that have named 
delegates are the following: 


Southwestern Lumbermen’s Association 
—James Goodman, Dickason Goodman 
Lumber Co., Kansas City; D. J. Fair, 
D. J. Fair Lumber Co., Sterling, Kan.; 
J. R. Moorehead, Kansas City, secretary- 
manager. 


Retail Lumber Dealers’ Association of 
Indiana—Willis B. Dye, Thos. J. Dye & 
Son, Kokomo, Ind. 


Nebraska Lumber Dealers’ Association 
—F. C. Krotter, Palisade, delegate; S. D. 
Ayres, Central City, alternate. 


Wisconsin Retail Lumbermen’s Asso- 
ciation—E. E. Pantzer, Pantzer Lumber 
Co., Sheboygan, delegate; F. W. Wilford, 
Keeler Lumber & Fuel Co., Beloit, alter- 
nate. In addition to these there will be 
present H. E. Beckwith, Chetek Lum- 
ber & Supply Co., Chetek, president, and 
D. S. Montgomery, Milwaukee, secretary. 

National Retail Lumber Dealers’ As- 
sociation—Delegates not yet announced 
but all of the board of directors and 
executive committee of the association 
will be in attendance. 











Minneapolis Retailer Called by Death 
[Special telegram to AMERICAN LUMBERMAN] 

MINNEAPOLIS, MINN., March 16.—George 
Salzer, president of the Salzer Lumber Co., of 
this city, died at his home here yesterday at 
the age of 71. Mr. Salzer was a native of 
Galena, Ill., and went from there to La Crosse, 
Wis., and thence to Minneapolis in 1899. He 
was a manager of retail yards with offices here 
ever since that time. A widow, two sons and 
two daughters survive him. The sons are John 
KE. and Irvin Salzer, both of Minneapolis, and 
the daughters, Florence Salzer, of Lucknow, 
Indiana, and Helen Salzer, of Minneapolis. The 
funeral services will take place Friday, March 
i. 

THE REPORT of the Maryland Board of For- 
estry for 1920-21 gives the annual consumption 
of wood and timber in Maryland as 200,000,000 
cubic feet, and states that the commonwealth 
has acreage and soil which, if properly man- 
aged, would produce all the timber that is 
needed. Because of the neglect of opportunities, 
however, the report further states, the consump- 
tion is not less than two and a half times the 
yearly growth. 


Plans for Lumber Congress 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., March 16.—Wilson 
Compton, secretary-manager of the National 
Lumber Manufacturers’ Association, announees 
that the annual corporate meeting of that as- 
sociation will be held in Chicago at the Con- 
gress Hotel on the afternoon of April 4, pre- 
ceded by meetings of standing committees and 
an open public meeting on the morning of the 
same day for the discussion of taxation, econ- 
omics and legislation and governmental mat- 
ters affecting the lumber industry. 

April 5 will be devoted to a general meeting, 
the program jncluding addresses by James R. 
Howard, president of the American Farm Bu- 
reau Federation, John M. Gries, of the bureau 
of construction and housing of the United States 
Department of Commerce, and George M. Reyn- 
olds, president of the Continental & Commercial 
National Bank, of Chicago. Harry B. Black, 
the new manager of the National Lumber Manu- 
facturers’ Association Interinsuranee Exchange, 
will talk on interinsurance and there will be an 
address by Judge Harry Atwood. 

The evening of April 5 will be devoted to a 
joint dinner with the National Federation of 
Construction Industries, this being the opening 
session of the American Lumber Congress. This 
dinner will be held in the Gold Room of the 
Congress Hotel beginning at 7 o’clock, at which 
there will be addresses by Secretary Herbert 
Hoover, of the Department of Commerce, and 
Senator Medill McCormick, of Chicago, and it 
is also expected that there will be a radio 
address by President Harding. 

General sessions of the fourth American Lum- 
ber Congress will open on April 6 with an- 
nouncement of temporary organization and an- 
nouncement of committees, with an outline of 
the lumber congress plan and proposals for ac- 
tion to be presented by the secretary-manager 
of the National Lumber Manufacturers’ Asso- 
ciation. The remainder of the first session will 
be devoted to a discussion of arbitration, terms 
of sale, inspection ete., to be referred to a com- 
mittee for definite recommendations on the fol 
lowing day. 

The second session will be devoted to adver- 
tising, publicity, trade extension and legislation, 
to be referred after general discussion to a 
committee for specific recommendation. 

The morning session of April 7 will be de- 
voted to a discussion of sizes, grades and tally, 
standardization and miscellaneous subjects. 
The final afternoon session will entertain re- 
ports of committees on resolutions and on per- 
manent ogranization of the lumber congress, in- 
cluding the election. Officers and standing com- 
mittees will then act upon specific reeommenda- 
tions touching matters discussed at the three 
previous sessions, 

There will be five committees as follows: 
Credentials, advertising, arbitration and related 
subjects, standardization, and resolutions. 
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CYPRESS, PINE AND DOUGLAS FIR 


We would appreciate your advice as to the com- 
parative values of Gulf red cypress, longleaf yellow 
pine and Douglas fir as to resistance, strength and 
durability under exposure to salt water and air 
in alternation. This lumber will be used for pack- 
ages constantly handled by railroad and express 
companies.—INQuiry No. 508. 

{Comparison of three excellent woods is here 
sought. We give the figures on strength and 
hardness as published in the pamphlet ‘‘Me- 
chanical Properties of Woods Grown in the 
United States,’’ by the Forest Products Labo- 
ratery, Madison, Wis. 

Hardness 


(side) 
1,140 


Strength 
16,700 
18.300 800 
10,300 750 

In the measure of durability against decay it 
is not possible to quote exact figures by which 
to compare the periods the cypress, pine and fir 
may be expected to last; but it is generally un- 
derstood that cypress is most durable of the 
three woods.—EDITOR. | 


Longleaf pine 
Cypress 
Douglas fir 


STEAMING WALNUT 


A writer in a recent number of the AMERICAN 
LUMBERMAN asks what can be done by steaming 
black walnut lumber. which is black on one side 
and sap on the other. If he will specify his 
steamed walnut as such when making sale he can 
eliminate loss from degrade on account of exces- 
sive sap. Steaming the sapwood to darken it has 
become a very common practice, and it seems that 
steamed walnut finds a quite ready sale. On page 
81 of the current walnut grading rules are found 
grading instructions for steamed walnut.—K. F. 
BREWER. 


{The foregoing comment has reference to In- 


quiry No. 505, in the AMERICAN LUMBERMAN 
of Dec. 24.—HEpiTor. ] 


RECOVERY OF FREIGHT OVERCHARGE 

When we ship lumber to a wholesaler on a deliv- 
ered quotation and the railroad makes an over- 
charge on the freight, should we have to assume 
this overcharge and put in a claim against the 
railroad for the amount, or should the wholesaler 
assume the overcharge (and put in freight claim) 
and remit to us on basis of correct freight rate 
as published in the tariffs? 

We believe the wholesaler should be the one to 
put in the freight claim. The shipper is the pro- 
ducer and his job is a hard enough one without 
having all this extra office work to look after. It 
seems to us the railroads are making a habit of 
overcharging on nearly every shipment. In this 
way they can get the use of that money for any- 
where from a year to two years before they have to 
pay it back to settle the overcharge claim put in. 
If all shippers have as many overcharge claims as 
we have the railroads must be using millions of 
money without paying any interest on it.—INQuiRY 
No. 489. 

[Ordinarily, when shipment is made on a 
bona fide order the carrier is agent for the 
consignee. In such cases it is the custom of 
consignors to stipulate that delivery to carrier 
ends their responsibility, and the carrier looks 
to the consignee for the charges. When the sale 
is made on a delivered basis, and the freight is 
not prepaid, the relation between the consignee 
and the carrier is not changed. . Evidently, in 
the case cited the consignee paid the freight, 
including the overcharge. All the shipper agreed 
to do was to refund the freight charges, un- 
doubtedly basing his delivered price on the rate 
as he knew it to be. If the consignee paid more, 
he did so at his own risk. The carrier always 
has a lien on the goods shipped for the amount 
of the carrying charges, a right that he can en- 
force against the owner of such goods only, in 
this case, the consignee. 

_ In transactions of this kind customs and prac- 
tices of the: trade should be considered in de- 
ciding the rights and liabilities of the parties. 
It is the custom for the consignee to pay the 
freight charges and deduct from:the consignor ’s 
bill for the shipment. Receipt of the expense 
bill would be the consignor’s first notiee of the 


amount of freight; his deliveréd priee in many 
eases being based on estimated weights, »which 
the carrier reserves the right to check by actual 
weighing. Under such cireumstanees it would 
appear to be unfair to require the-consignor to 
make claim for the overcharge or to await its 
recovery by the consignee before the latter 
makes payment for the lumber shipped less the 
correct freight charge. A desire to be fair and 
to conform to the customs of the trade should 
induce the consignee to assume responsibility 
for the recovery of the overcharge.—EpIToR. | 


MOLDING TO BOARD FEET 


Kindly advise me as to the best and quickest 
way of converting lineal feet of pine molding into 
board feet; that is, number of board feet in a 
piece.—-INQuiIRY No. 544. 

[In figuring footage of molding, make the 
price extensions at the Universal list and divide 
the total of these price extensions by 125, and 
the result will be the number of board feet in 
the molding. In making up the list price for 
moldings in the Universal list, the lumber that 
goes into the making of these moldings is fig- 
ured at $125 a thousand feet. Care must be 
taken to place correctly the decimal point, for 
the answer will be the number of thousand feet 
and fractions of thousand feet. The AMER- 
ICAN LUMBERMAN is prepared to furnish the 
Universal list.—EDpITor. | 


LUMBERING IN FOREIGN LANDS 

I want to leave America this spring. Can you 
give me information as to the lumber business in 
foreign countries, say, Canada, Australia, South 
Africa and South America ?—INQuIRY No. 504. 

[Experienced lumbermen who engage in the 
lumber business in foreign lands stand a good 
chance to succeed by using the energy and 
judgment developed in their home country. 
Yet it should not be supposed that conditions 
in foreign lands are the same as here. Ca- 
nadian lumbering operations are most like 
ours. Australia is a large country, with much 
hardwood timber, but not much softwood, and 
the hardwoods are generally very hard. That 
country is making considerable progress in de- 
veloping its lumber industry. South Africa 
has little timber and scarcely any lumber in- 
dustry depending on native forests. The lead- 
ing African lumber operations are on the west 
coast, and the most important wood in that re- 
gion is mahogany. South America has much 
timber, but little has yet been done in the way 
of sawing lumber tho probably a better day 
for that country’s timber resources will come. 
The prevailing timber there is hardwood, but 
the pine forests are extensive, and have at- 
tracted much attention.—EDITOor. | 


INTERESTED IN SHUTTLE WOOD 

Will you furnish me the address of a manu- 
facturer of shuttles? Also, will you give me some 
idea of the prices paid for persimmon now? There 
is a kind of boxwood which occurs in fairly large 
quantities here, which I believe would be a very 
satisfactory wood for shuttles.—INquiry No. 547. 

[The writer is in Santiago, Cuba, and he has 
been furnished the names and addresses of buy- 
ers of persimmon for use in making shuttles, 
but we have not present prices of shuttle stock. 
The boxwood which he speaks of as abundant 
in Cuba is probably known to botanists as 
Schaeferia frutescens which meets rather large 
use in the manufacture of carpenters’ measur- 
ing rules and to a lesser degree in printers’ en- 
graving blocks. The best test of its efficiency 
for shuttle blocks would be found by trial, for 
shuttles are peculiar in that the hardest wood 
is not necessarily the best, tho no wood that is 
not hard is first class. Some wood will give 
a thousand times as much service as some other 
which appears to be as good. The address of 
the inquirer will be furnished to interested par- 
ties on request.—EprTor. } 


COURSE IN FORESTRY 

How long a time is required to complete a course 
in forestry? Does the taking of the course necessi- 
tate woods cruising, provided one has had consid 
erable experience in the logging end of the lumber 
business ?—INQuiRyY No. 507. 

[Forestry schools usually have courses re- 
quiring from two to four years for completion 
by the student. The entrance requirements are 
pretty severe for well established schools of 
forestry, sometimes the equivalent of a college 
education. However, there are forestry 
schools less exacting in their requirements, 
and their students finish the courses in less 
time. We believe that some actual woods 
cruising is required by all forest schools. The 
man who has had experience in work of that 
kind has some advantage over the man who has 
not, and who must get from the school what 
other students have obtained from experience 
before entering the classes.—EDITOR. ] 


OAK AND MAHOGANY IN FLORIDA 

I have had submitted to me a tract of timber 
in Florida, consisting of mahogany and oak. Can 
you give me information regarding the value of 
this timber; what it is used for and what is the 
best market ?—INQuiIRY No. 536. 

[There is some mahogany in Florida but not 
much, About eighty years ago the best of this 
wood was cut and the logs were shipped to a 
market in the Bahama Islands and probably the 
timber was subsequently reshipped to European 
markets. The mahogany was never abundant, 
but there were some good trees. It was nearly 
all cut while the lumbermen were at it, and very 
little was left. We have hunted for mahogany 
trees in Florida and were never able to find 
more than one or two the best days, and often 
would see not one for days. We do not believe 
that the Florida mahogany is high priced, altho 
a few small but very good trees are to be found. 
The cutting of mahogany is done chiefly by 
negroes, the operators finding a few logs which 
they may float on the rivers or bays, moving 
them a dozen miles a week, and finally deliver- 
ing them to some buyer. The only rival of the 
mahogany negroes is the poor white ‘‘cracker’’ 
who gets out a log or two occasionally. The 
town of Miami, Fla., is a market for this wood, 
and sometimes as many as a dozen logs come 
in there a year. ' 

Oak is far more plentiful in Florida than 
mahogany, and there are several kinds; but the 
prevailing species is live oak. These trees are 
stout, large and graceful, but they are some- 
how not a favorite for lumber. It is not often 
cut, except for fuel. A live oak logy seldom goes 
to the sawmill. In early years it was different. 
The wood was then of service in shipbuilding 
and lots of it was sent to the shipyards. From 
about 1812 to 1835 was the best day of the live 
oak. John James Audubon, the birdman, wrote 
about 1835, of the men who cut the ship timber 
in Florida. He called them ‘‘live oakers,’’ and 
wrote sprightly sketches of the work done along 
the Florida rivers. 

The live oak of Florida is not now put to 
much use in shipbuilding. Formerly immense 
‘“knees’’ were made of this wood; but little 
demand has existed since the Civil War because 
of the use of iron in making ships.—EpITor. | 


DATA ON HOMESTEADING LAND 

Where can I secure information relative to home 
steading and the laws bearing on this subject? ! 
prefer timber land.—INQuiry No. 517. 

[The Department of the Interior, Washington, 
D. C., has charge of the homesteading of land, 
and letters should be sent there, in care of gen 
eral land office, in regard to laws and publica- 
tions on that subject.—Ebpironr. } 


TO DRIVE A NAIL into a plastered wall, first 
immerse the nail in boiling water until thoroly 
heated. It can then be driven without chipping 
the surrounding plaster. 
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Southern Pine Trade Features 


The southern pine market shows steady ex- 
pansion. The last week has witnessed increased 
demand from both industrial and retail sources, 
but improvement in the latter channel was espe- 
cially. notable. Not only are the city yards 
practically thruout southern pine consuming ter- 
ritory purchasing more aggressively as the 
spring season with its excellent building prom- 
ise approaches, but a much larger volume of 
business than was really expected is developing 
in many of the middle West agricultural sec- 
tions. Very little demand of agricultural origin 
was expected before fall, but it appears that 
the farmer has been so encouraged by recent 
advances in the values of his products and so 
convinced of their permanency that if he does 
have a little money he is willing to spend it for 
improvements, instead of holding on to it for 
future eventualities as he surely would do were 
his prospects less bright. Reports indicate this 
disposition to be true especially in Iowa, north- 
ern Missouri and Nebraska, while Kansas shows 
signs of following this example, cheered by re- 
cent rains that have improved the crop outlook 
materially. Individual sales of southern pine, 
not yet large, in the aggregate are heavy. 
A helpful reduction by four southern carriers 
in lumber freight rates, applying especially in 
northern territory, went into effect last Mon- 
day, and will without doubt stimulate purchas- 
ing. The reduction to Chicago territory aver- 
ages 344 cents a hundred pounds, lowering the 
42 cent rate to 38% cents. Tho the railroads 
are still conservative buyers, several sizable 
sales of car material and timbers have been re- 
ported during the last ten days. Drilling op- 
erations are increasing in many oil producing 
territories, resulting in further growth in de- 
mand for rig timbers and in an advance in 
prices of such material averaging $2. Exports 
are generally reported as moderately heavy. 
The Cuban trade shows a distinct inclination 
toward expansion; South American demand is 
active, and the lumber and timber movement 
into Mexico thru the neighboring Texan ports 
is heavy. Spain is the only consequential Eu- 
ropean customer. Prices have shown no mate- 
rial change during the last week, but the tend- 
ency is markedly, upward in longleaf dimension 
and No. 3 common. The former item is becom- 
ing very scarce, and the latter is quite a center 
of attraction, enjoying a good demand from 
box shook and miscellaneous sources. Nos. 1 
and 2 common hold their own, but uppers con- 
tinue to show some weakness, which, however, 
is expected to disappear as soon as greater 
building activity finds reflection in the demand 
for interior items. No. 3 boards are getting 
scarce and buyers find difficulty in placing their 
requirements for this item. 


In the Hardwood Field 


Flood conditions are threatening many of 
the important southern hardwood producing 
sections. Heavy rains have forced the closing 
down or severe curtailment of logging opera- 
tions, and, as most of the mills had only scanty 
log supplies, manufacture is also being re- 
stricted. The Memphis and Valley territory is 
in immediate danger from floods. Warnings 
were issued early this week for the principal 
rivers in Arkansas, and most of the streams 
in Mississippi and Louisiana were even then 
out of their banks, with’ little chance to dis- 
charge their surplus waters before the flood 
waters in the Mississippi itself have abated. 
Consequently vast lowland sections are cov- 
ered with water, making the woods more or 
less entirely unworkable for an indefinite 
period. In fact, few loggers expect to be able 
to resume operations on the former scale before 
thirty to sixty days. The hardwood market in 
the meanwhile remains quiet, tho demand un- 


-deniably is steadily increasing, and the situa- 


tion is markedly improved over that of two or 


three weeks ago. The character of the trade 
has not changed, flooring manufacturers con- 
tinuing to be the biggest factors, followed 
closely by the interior trim, sash and door 
plants. These latter are gradually increasing 
their takings as building operations are ex- 
panding in various parts of the country. 
Furniture interests continue their policy of 
hand-to-mouth purchasing, but the automobile 
industry is the source of more satisfactory 
business. Box makers still are buying sizable 
quantities of low grade cottonwood and gum, 
and the movement of No. 3 common oak is also 
showing improvement. These grades are mov- 
ing at very low prices, and it can not be hoped 
that trade in them will be profitable before 
an adjustment of freight rates has been ef- 
fected. Stocks of the lower grades are heavy 
at many of the mills, and can not find an out- 
let so long as transportation charges are ap- 
proximately double the mill price. The conges- 
tion in the northern hardwood industry caused 
by the recent blizzards and heavy snowfall is 
gradually loosening up. Logging operations 
are being resumed here and there; a few logs 





Production Statistics 
The table showing production, ship- 
ments and orders will be found on page 
86 of this issue. For the sake of com- 
parison figures for corresponding periods 
of 1921 and 1922 are given.—EDITOR. 











are beginning to come in, making possible the 
starting up or the increase of production at 
mills that had run short of logs, and shipments 
are being resumed with greater regularity. 
No appreciable change in prices of either 
northern or southern hardwood has oecurred 
during the last week. 


In the Douglas Fir Market 


Tho they have not yet attained intense devel- 
opment, there are two factors in the current 
Douglas fir situation which are maintaining op- 
timism on the west Coast. The first of these is 
an active and gradually increasing demand on 
the Atlantic seaboard for cargo shipments, and 
the second, the greater requirements in rail ter- 
ritory and the brighter prospects for spring 
business in the middlewestern agricultural dis- 
tricts. The improvement which several weeks 
ago was noticeable in the East is rolling west- 
ward with growing momentum. Wherever 
weather conditions are favorable a great deal 
of building is already having its inception, and 
much more is definitely contemplated for spring. 
The building outlook in the cities is the topic of 
the day, and preparations have already gone so 
far that nothing short of a sudden national 
calamity could halt the vast program planned. 
There are also indications that rural trade this 
spring will develop far beyond recent conserva- 
tive estimates, the farmer’s optimism becoming 
more strongly reflected in his eagerness to un- 
dertake improvement work. Trade with Cali- 
fornia remains light, but prospects are unim- 
paired. Export trade, too, is restricted, Japan 
for the moment being content with insignificant 
quantities, comparatively speaking. However, 
west Coast manufacturers see much cheer in 
current reports from that country of steady 
progress in the stabilization of financial and 
economic conditions. The big feature of last 
week’s Douglas fir trade was the distribution of 
orders for around 26,000,000 feet of car mate- 
rial among five large Coast concerns, which has 


had a definitely strengthening effect on the mar- 
ket for that material. Other railroads are cireu- 
lating inquiries, and additional carly orders 


of consequence are practically assured. Indus- 
trials generally are also showing renewed inter- 
est in the market, and if not actually buying 
heavily are at least looking around a good deal 
with serious intentions. 


Redwood and Cypress Developments 


A fair volume of redwood business is trans- 
acted, with considerable eastern demand for 
siding and a moderate California consumption. 
Redwood is winning great appreciation as a 
building material in the East, and the manufac- 
turers expect a marked expansion in this market 
during the coming spring. Export trade pros- 
pects also are promising, and the mills are mak- 
ing every effort to increase production in ex- 
pectation of a heavy demand thruout the year. 
Dry clears are in exceedingly light supply and 
are firm in price, tho short lengths are a little 
weak—which fact has caused some mills to 
work them into lath or specialties. Cypress has 
enjoyed a growing demand so far this month, 
and its distributers report encouraging pros- 
pects. As yet, mueh of the business is for mixed 
cars to keep retail stoeks rounded out, but the 
aggregate is quite considerable and inquiries cir- . 
culated cover large lots for spring delivery. No 
price changes have been reported. 


Northern and Western Pines pe 


Logging operations in the northern woods are 
nearing their close, with an output which, de- 
spite recent interferenees from heavy snows, ap- 
pears ample for the season’s prospective re- 
quirements. The northern pine trade in the 
meanwhile has shown no great development. 
Yard trade remains restricted, the snows stil) 
being too deep to permit much building work 
and the roads in many sections impassable. 
Wholesale trade, however, has shown recent im- 
provement, and factory buying is picking up. 
Millmen report lower grades to be dragging de- 
spite concessions offered, but advices from east- 
ern distributers indicate renewed interest in 
these grades that should soon result in a marked 
increase in their movement. Prices on the other 
grades are firmly held to the lists issued Mareb . 
1, Tho the western pine market shows expan- 
sion, with both retail yards and factory con- 
sumers purchasing more freely, it is still com- 
paratively quiet. As before pointed out, the 
dullness of this market apparently is due more 
to the difficulty of finding stoek desired than 
to indifference on the part of the consumers. 
Lower grade items are easy enough to obtain, 
but not uppers nor factory stock. 


The North Carolina Pine. Trade 


Brisk business is reported from the North 
Carolina pine territory. Orders took a sensa- 
tional jump during the week ended March 4. 
The forty-eight mills reporting for that week 
to the North Carolina Pine Association booked 
orders for 12,275,800 feet, or within 7 percent 
of normal. This was by far the highest total 
reported for considerably more than a year, 
with the one exception of the week ended Nov. 
5, 1921, when the orders booked by forty- 
eight mills totaled 14,878,560 feet. Actual 
production during the week ended March 4 was 
33 percent below the volume of orders, and 32 
percent below normal production. The in- 
crease in business revealed by these statistics 
is attributed to an expansion in building 
operations in various sections of North Caro- 
lina pine consuming territory, following weather 
conditions favorable to ground breaking and 
the undertaking of general outside work. 
Demand and inquiry are especially heavy for 
such items as flooring, thin ceiling, partition, 
roofers and rough stock, and many mills are 
sold out of some of these. Prices are firmly 
held, and some advances in lower grades have 
been noted during the last week or two, due 
to the scarcity of them which is developing. 
Logging operations have lately been interfered 
with by heavy spring rains which have made 
roads in many sections impassable, and the 
slight decrease noted in production is due to 
this fact. These rains have also interfered 
with air drying, forcing buyers to depend more 
largely on kiln dried stock for immediate 
requirements. 
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“Restrick Certified Lumber” 


(Concluded from front page) 


A BC Bulletin’’ the A B C representing Archi- 
tects—Builders—Contractors. 

The first issue of the A B C bulletin was 
mailed a week previous to the appearance of the 
first public announcement in the newspapers. In 
this issue of the bulletin the entire merchandis- 
ing plan was carefully explained. Miniature 
reproduction of the series of newspaper adver- 
tisements to be run were shown. This bulletin 
clearly showed the architect and contractor how 
Restrick advertising would help indirectly to 
stimulate building activity in Detroit and how it 
would naturally tend to help the individual archi- 
tect ’s and contractor’s business. A return post- 
card was enclosed with the bulletin on which 
was provided a space for a brief expression of 
opinion on the Kestrick certified lumber mer- 
chandising plan. A considerable number of post 
eards were returned and not an unfavorable 
opinion was received. This indicated to some 
degree that the plan was sound and that archi 
tects and contractors were interested in it. 


The newspaper advertisements were planned 
to show the prospective home builder exactly 
what a Restrick certificate of lumber quality 
meant to him and how well equipped the Re- 
strick Lumber Co. was to back up every promise 
it made. The first few advertisements were 
based on the individual points of service and 
quality expressed in the certificate. 

A very comprehensive advertising campaign 
is now under way. The leading Detroit news- 
papers are carrying large sized Restrick ad- 
vertisements in their Sunday editions. The 
classified advertising section of the Sunday 
papers are carrying a number of liners on the ad- 
vantages of using Restrick certified lumber. Such 
classifications as ‘‘For Sale Vacant Lots’’— 
‘“For Sale Homes’’—‘‘ Building Propositions’’ 
ete. are used with the idea of reaching every 
reader who is interested in buying or selling 
property or who is interested in building. 

During the week, three line readers are ap- 
pearing on the front page of the newspapers. 
These are used merely to keep the name Re- 
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—home owners 
—architects 
—contractors 


For nearly 40 years the name Restrick has 
stood for the utmost in quality lumber and 
interior finish. It has meant a lumber serv- 
ice to all classes of users which has always 
met the most exacting requirements. 


It is with the idea of definitely expressing 
Restrick’s high ideals of lumber service that 
we now present a written “Certificate of 
Lumber Quality” with every bill of lumber 
to be used for the-construction of the bet- 
ter class of homes and. buildings. 


This Certificate in the hands of a home 
owner is definite assurance of lasting qual- 
ity of the Restrick Lumber used in building 
his home. It becomes a tangible selling 
asset should he ever desire to sell his home. 
It is the promise of the Restrick Lumber 
Company that the lumber and interior fin- 


ish it has furnished has received the ad- 
vantages of efficient storage and mill fa- 
cilities which are the accomplishment of 
expert knowledge and many years of ex- 
perience in the lumber business; that it was 
accurately tallied by experienced men, 
carefully loaded, and that it was delivered 
to the job up to the grade and quantity 
specified to the Restrick Lumber Company 
by the builder. 


This manner of certifying Restrick lumber 
in writing will appeal to the contractor and 
architect. It is clearly indicative of our 
sincere desire and our ability to co-operate 
with both in supplying lumber of excellent 
and lasting quality to their clients. 


Building with Restrick Certified Lumber is 
genuine assurance of building satisfaction 
to home owners, contractors and architects 


Ask Your Architect or Contractor 


=> 


—— 


RTIFIED LUMBER 


Costs no more 


Downtown Yard 
Beaubien at Brewster 
Tel. Cadillac 4851 


Main Yard 


Tel. West 5O0O 


3580 Vinewood Ave. 


East Side Yard 
7520 Russel St. 
Tel. Northway 8 


Branch Office 
3930 Fenkell Ave. 
Tel. Hem. 6302 


A Sample Restrick Ad Stressing Certified Lumber 


strick certified lumber constantly before the 
public. 


Posters and Signs Help Carry Message 


In the early part of April an extensive out. 
door advertising campaign is planned. Twenty- 
four-sheet posters (21 feet wide by 91% feet 
high) in colors will be used. 

Every person who takes out a building permit 
will receive a circular telling about the ad- 
vantages of building with Restrick certified 
lumber. 

On every building in course of construction 
in which Restrick lumber is being used, an at- 
tractive advertising sign is placed in a promi 
nent location where it can be easily seen and 
read by people walking or driving by. This 
sign is in colors and is waterproof and prac- 
tically indestructible. Its very appearance re 
flects the quality of Restrick lumber. 

Every load of lumber leaving the yards car 
ries a large sign on both sides which reads, ‘‘A 
load of good lumber—it’s Restrick.’’ 


Employees Back Merchandising Plan 


The mill, office and yard employees are all 
in accord with the plan. A mass meeting of 
all employees was held and the entire merchan 
dising plan was thoroly explained. The em 
ployees were impressed with the idea that their 
earnest cooperation was essential for the success 
of the new plan. They were shown how their 
efforts contributed to the making of satisfied 
customers. Proofs of the newspaper advertise 
ments were posted in conspicuous places thru- 
out the mill so that the employees could keep in 
touch with the company’s advertising activi- 
ties. It is planned to hold meetings of em 
ployees regularly in order that they may be in 
formed as to the results of the advertising. Re 
strick considers that it is good business to take 
employees into its confidence so that every em 
ployee will be in position intelligently to discuss 
Restrick products and services with those with 
whom they come in contact on the outside. 

Altho this campaign has been under way only 
a short time, results are already noticeable. 
Worthwhile results are inevitable as the cam 
paign progresses, for the plans are based on 
sound merchandising principles. 


Plans Year’s Advertising Ahead 


(Concluded from front page) 


a step forward in retail selling, at least as ap 
plied to a retail lumber company. 

H. F. Goslin regarding the advertising plans 
of the company said: ‘‘Our reasons for plan 
ning our newspaper advertising in this syste- 
matic manner can be summed up in a few 
words: 

‘“1—The idea in all advertising is to plan 
ahead if you wish to produce results. 

‘“2—General business conditions seem to war- 
rant additional expenditures for advertising and 
sales promotion work in order to keep sales on 
the upward trend and profits on the right side 
of the ledger. 

‘¢3—The fighters for business are always re- 
warded for their efforts. 

‘“4--Business today is confronted on every 
hand by the problems of salesmanship. The 
biggest step toward 100 percent retail selling 
is well regulated, intelligent, forceful and com- 
pelling advertising. ’’ 

Principal Products Covered by Ad Series 

The advertisements are divided into six series 
as follows: 

1—Home Builders’ Series 

2—Lueas Paint Series 

3—Barrett Roofing Series 

4—Johns-Manville Asbestos Roofing Series 

5—Sheetrock Wall Board Series 
6—Miscellaneous Series 
Bishopric Stucco Board 
Penna. Portland Cement 
Hardware 
Cromar Oak Floors 
‘*Creo-Dipt’’ Stained Shingles 
Andersen Window Frames 
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Retail Lumber Advertising“ 


(Concluded from front page) 


service. By the way, the words ‘‘Spee-Dee’’ 
are used as a slogan in all of our advertising, 
used to illustrate the fact that we get the goods 
delivered quick. We operate under the trade 
mark of ‘‘Sta-Rite,’’ which means that when a 
bill of lumber has been delivered from our 
yards that it is of the quality that stays right 
in the building into which it may be placed—it 
gives satisfactory service. 

In discussing the various factors which enter 
into a suecessful advertising campaign, I would 
group them as follows: 


Anticipate Your Building Demands 


When the season is dull and there is little 
to encourage, in the market, spend some of 
your time in looking into the future and what it 
may offer. People plan their building long 
ahead, and it is the pinch of rents frequently 
which causes them to begin consideration of a 
home of their own. It is during such periods 
that your advertising can be made most effective. 
They are giving thought to the matter of serv- 
ice—where they can secure the best materials, 
at what cost and what kind of service they will 
receive when the order is placed. These are all 
essential in building a business that will stay 
built—acquire the confidence of your customers, 
and give them what is promised. After all, a 
satisfied customer is your best trade builder. 

Build Your Ads Around Service 

People want to know what they are to get in 
return for their money. They want to know 
that the quality is right; that the order will be 


filled just as specified by the architect or con- 
tractor; that the company can be relied upon 
to make delivery when it is promised. Don’t 
make the mistake, however, of advertising these 
things if you do not propose to give them. 
Above all, be honest in your advertising. 


Preparation of Advertising Copy 


Have your copy prepared by an advertising 
expert. I do not mean that you should turn 
ever your advertising to an agency with the 
command to ‘‘go to it,’’ and stop right there. 
I would suggest the employment of a well 
equipped agency to handle your advertising, for 
reasons that I shall a little later state. But 
keep in close personal contact with your agency 
—the dealer’s ideas plus the ad man’s ideas 
form the combination that will put your cam- 
paign over to success. You must furnish your 
ad man with the points in your trade and then 
depend upon the expert to put the proper punch 
in it to make it go. My company has the service 
of the Sparrow Advertising Agency, which is 
a standard, recognized agency. I make the 
point of keeping in close personal contact with 
my ad writer. Facts regarding materials are 
given him together with any specialty that we 
may desire to push at a particular time. 


Publicity for Building News Is Aid 


But this is not all, and right here is where 
the advertising agency, such as I have, becomes 
very valuable. My agency is equipped with a 
well organized and efficient publicity department 
which works in perfect harmony with the press 


of the city, and I would advise the employment 
of such an agency where possible. The lumber 
yard is the barometer to the building trade. 
Newspapers are anxious for building news while 
it is fresh. When we have news of worth, or 
a forecast based upon strong possibilities, we 
get in touch with the publicity man of our ad- 
vertising agency, tip him to what is taking place 
and he sees to it that it reaches the columns of 
the various newspapers in the city. This is a 
class of codperation that can be furnished by 
the advertising agency best and which we have 
found to be most valuable in building our busi- 
ness. 


Newspaper Advertising Is Most Valuable 


I believe there is merit in all legitimate ad- 
vertising, but my firm has received greatest 


-benefits from the judicious use of newspaper 


space. Billboards have their value, but they 
do not carry the message while it has the dew 
on it. This is a service for the daily newspaper 
only. Trade papers are valuable, but more valu- 
able to the wholesaler than to the retailer, for 
the circulation of the trade paper is largely 
confined to dealers, whereas the retailer desires 
to reach the general building public. 

Newspaper advertising, carefully prepared, 
based on service that means service, and carry- 
ing no promise but that which you honestly 
propose to give, will best build your business 
to the desired point. 





*Address delivered at recent annual of 
Southern Retail Lumber Dealers’ Association, 
Memphis, Tenn. 





Advertising for Retail Lumbermen* 


(Continued from front page) 
over the year, in what media, and the idea and 
execution of his copy. If this diagnosis is cor- 
rect, the remedy is simple—give more thought 
to this important part of your business. 


Determining What Amount to Spend 


First of all, how much should a dealer spend, 
on advertising? Opinions differ, and each man 
must decide for himself, but he can well profit 
by the experience of others, and most estimates 
of the approximately correct amount are 2 per- 
cent of the gross sales. For a yard doing $50,- 
000 a year, this would be $1,000, and a very 
nice campaign can be spread over twelve months 
with this amount. The trouble with most deal- 
ers is they have no idea on Jan. 1 of what they 
are going to spend, and some are equally at 
sea as to what they have spent when Dec. 31 
comes around. 

Some advertise only when business is good and 
they feel prosperous, while others reverse this 
rule and make an advertising effort only when 
business is poor. There is nothing logical alout 
this, and if the other departments of a man’s 
business were conducted with as little system 
and planning, failure would be inevitable. 


Should Spread It Over Entire Year 


Assuming that the budget shows the amount 
to be spent, the next question is, How shall the 
appropriation be spread over the year? Should 
it be spent for a campaign in the spring and 
another in the fall, or how? Most emphatically 
I say, spread it as evenly as possible over the 
full twelve months. 

There are times in the year when your busi- 
ness is dull and it seems to you that nobody 
is thinking about building, but the experience of 
one ready-cut house concern is quite interesting. 
By keying its advertisements and keeping a rec- 
ord of returns, it found that its advertising in 
November, December, January and February— 
four of the toughest months in the year—pro- 
duced 52 percent of its total business for the 
whole year. 

Considering newspaper advertising, there can 
be a slight modification of this rule. Perhaps 
in towns of fair size the weeks around Christ- 
mas and New Years may be skipped, as the 
papers are full of the advertising of department 


stores or stores carrying Christmas gifts and 
of course peoples’ minds are well filled with the 
thoughts of such gifts. After Christmas come 
the ‘‘marked down’’ sales, but any let-up on 
your advertising at this time can be offset by 
extra space, for instance, during county fair 
week or when some other special event takes 
place. I have spoken of spreading the news- 
paper campaign over twelve months, because 
signboards and novelties usually work the whole 
year. 

The next question is, What forms of advertis- 
ing and what media shall be used? Newspapers, 
direct mail, such as letters, inserts and samples, 
signboards, souvenirs, or what? All, in my opin- 
ion, are good, and their use depends on the 
dealer’s location and other circumstances. To 
get down to what I believe to be the best me- 
dium for the average retail lumberman in this 
territory, the newspapers, I will first speak 
briefly of the less desirable media, and then 
forget them as far as this discussion is con- 
cerned. 


In a Direct Mail Campaign, Planning Wins 


Direct Matin. A splendid form of advertis- 
ing. It is easy to make up a list of prospects. 
These prospects usually have time to read the 
mail which comes to them, and there is no doubt 
as to the advertising personally addressed to 
aman reaching him. If you are going to use 
letters, plan the whole campaign in advance. If 
you decide to send one each month, write all 
twelve of them before you mail the first one. 
If you do not feel able to write an interesting 
letter, it will pay you to gather your material 
together and send it to a professional advertis- 
ing man to work up for you. Do not try to 
conduct such a campaign from hand to mouth. 
By that I mean do not write one letter and send 
it out, planning to write the second one before 
the mailing date comes due, or you will cer- 
tainly fall down. If market changes, crop con- 
ditions or any other circumstances make changes 
necessary in the set of letters you have pre- 
pared, such changes can he easily made. Inserts 
or samples from your jobber or wholesaler cost 
you nothing, and you can usually send them 
out to your prospects under the same stamp 
which earries your circular letter or ‘monthly 
statement. 


Discriminate in Using Signboards or Souvenirs 


SIGNBOARDS. I am a firm believer in signs 
until they are overdone. Having in mind the 
usual signboard at the roadside, I have no hesi- 
tation in saying that they are the finest sort of 
publicity, especially in the country, until the 
roadside becomes so lined with them that they 
look like a decorated board fence. The essence 
of signboard copy is brevity, and of course this 
is true with almost any kind ef advertising. 
People will not take time these days to read 
a long story when it comes under the head of 
advertising, but signboards especially call for 
condensed copy. 

SOUVENIRS, it seems to me, have a certain 
value, more in cementing the friendship of your 
trade than in getting new customers. They are 
a sort of complimentary hand-out and those 
that serve a real purpose undoubtedly have some 
value. For instance, on my back porch today 
hangs a carpenter apron bearing the name of 
John Behrens, of Evans, Colo. In our kitchen 
we have a couple of asbestos table mats from 
Fairbairn, of Berthoud, and a screw driver (or 
is it a cork screw), still reminds us of John 
Cass, of Julesberg, altho he retired from the 
lumber business long ago. 


Newspaper Is Best Medium for Retailer 


And now the newspaper, which for the aver- 
age dealer is the logical conveyance for his 
message. Of course if there is none in your 
town, you have a problem, and I am not pre- 
pared to give any blanket rule for the use of 
a county paper or the paper published in some 
nearby town. Your use of such a paper de- 
pends largely upon its circulation in your dis- 
trict, how far your yard is from the place it 
is issued, the number of towns and yards served 
by this paper, and other factors peculiar to each 
case. But assuming that you have a paper in 
your town, what then? Let’s consider spread- 
ing the newspaper campaign evenly over the 
whole year. This does not necessarily mean a 
little advertisement each day in a daily, or even 
each week in a weekly. You must take enough 
space to make your advertisement distinguish- 
able from lodge notices and want ads. 

Consider the newspaper rates for space and 
you will be able to work out a schedule which 
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will give you a fair sized advertisement at stated 
periods, and, if possible, always use the same 
location in the paper. It is also desirable to 
use the same general lay-out, if not all the 
time at least for a reasonable length of time. 
By this I mean the general get-up of your 
advertisement, such as the signature, address 
and ’phone number at the bottom, or the border 
or a distinctive font of type. But the subject 
matter in the body of your advertisement should 
seldom be repeated. This principle is exempli 
fied by the advertising of the Dodge people, 
Douglas the shoe man, and many others. 


Suiting Message to Season and Community 


Seasonable advertising not only brings in the 
business, but impresses the reading public with 
the fact that you are alert and have in mind 
the things which should interest at certain times 
of the year. In the spring, for instance, fences 
should need attention after the winter winds, 
storms, mud and frost—in the summer the 
granaries should be prepared for the crops to 
come, and in the fall the cattle sheds must be 
made weatherproof and roofs attended to. In 
this Rocky Mountain district the early winter 
is usually a good time for painting and repair- 
ing, and alterations are best attended to while 
the farmer has some leisure time in the winter 
and when the mechanics in the city are most 
likely to be idle. And all the year, if you do 
not know what else to advertise, pound away 
on better homes, better homes—their comfort 
and joy and the fact that the head of the family 
should provide such a home for his wife and 
children. 

All of these are but suggestions. Perhaps 
your country is not a stock country, and does 
not need cattle sheds, but there is something 
peculiar to it and some need that may exist. 
Perhaps you are in the San Luis Valley or the 
Platte Valley, with a superabundance of water. 
If such is the case, tell the people about your 
waterproofing compound which will make their 
concrete cellars dry, or whatever need there may 
be in your community of the lines you handle. 


Results Depend On the Copy Used 


Right here comes the heart of the whole ad- 
vertising business—the copy. Too many of us 
tell the newspaper man when he telephones or 
comes around to us for new copy, to put us 
down as a dealer in lumber and building mate- 
rials. If he doesn’t offer to write us an ad- 
vertisement, (and what in Sam Hill does a 
newspaper man know about a lumber advertise- 
ment) we tell him to repeat last week’s copy 
and the first thing we know this gets to be 
chronic and our same old advertisement stands 
for six months or a year. 

It is wrong, lumbermen, it is wrong. We can 
do better and we must. If we are too busy to 
give this matter proper attention, and have 
some bright fellow around the place, let’s en- 
courage him to read the lumber journals and 
I’ll wager that in a month’s time he will be 
writing money making, business getting copy. 
His very ignorance of all the things we know 
will send him digging around for information, 
and his amateurish efforts nine times out of ten 
will beat our trying to do it with our left hand, 
as it were. 


Illustrations Add to an Ad’s Effectiveness 


I strongly advocate the use of illustration, 
and you will find that many jobbers and whole- 
salers offer you without charge, cuts and elec- 
tros which will usually add effectiveness to your 
advertising, as nothing attracts the average per- 
son like a picture. If you do not need the cut 
at the time you receive the offer, file it away, 
it will come in handy later, as you will seldom 
find in the local printing office the illustrations 
you need. Many dealers are taking advantage 
of the syndicated advertising offered by the 
manufacturers or jobbers whose lines they 
handle, and some very effective advertisements 
are being put over the local dealer’s name. In 
some cases he stands the entire expense and at 
times only part of it. 


Sell Ideas That Make Lumber Buyers 


Aboye all things—and if you forget all else 
that I have said, remember this—try and sell 
ideas. Do not try and sell lumber and building 











materials, knotty boards, thin shingles, cement 
and nails. No one but a lumberman is inter- 
ested in these items. Sell the cozy home, the 
built-in bookcases, the shady screened porch, the 
handsome, easily cleaned hardwood floor, the 
money making hog house, the machine saving 
implement shed, the cattle sheds which spell 
stock insurance—these are the ideas that set 
people thinking and bring them to a determina- 
tion to use the materials which you stock. 


If the average fellow wants to spend his spare 
cash for an automobile—and who of us does 
not Own one or want one—then sell him the idea 
of a good garage to protect the new car from 
the weather, sell him the auto gloss to keep it 
looking bright, and the windshield glass when 
he is unfortunate enough to break a light. 





Many of you have plan services, and all of you 
are able to make sketches and estimates of cost 
of anything from a chicken house to a modern 
home—but who is going to know about it ‘or who 
cares unless you tell them? 

So, I say, fix the sum to be spent this year 
for your advertising—decide what form it will 
take—plan to spread it over the whole twelve 
months, and, for goodness sake, put a punch 
in the copy, and the retail lamberman will con 
tinue to be what the traveling men said and 
what I consider him—the leading merchant of 
his community. 





*Address delivered at recent annual of 
Mountain States Lumber Dealers’ Association, 
Denver, Colo. 





Wood Board Plant 


CORNELL, WIs., March 14.—Despite handicaps 
which have been felt generally by business, the 
Cornell Wood Products Co. here has made 
steady progress. It has had faith in the future 
and faith in the knowledge of the worth of its 
own product—Cornell wood board—and not long 
ago completed additions to the plant which very 
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Capacity Doubled 


ground above the mill and a number of modern 
buildings put up. These houses are paneled 
thruout with Cornell wood board, are comfort- 
able, cozy and attractive. 

Retail lumbermen may be interested in know 
ing that the jute wrappers in which Cornell 
wood board is shipped, is manufactured by the 
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The Plant of the Cornell Wood Products Co. The Long Bullding to the Right and the Rear Hait 
Portion Are New . 


greatly increased its capacity. The accompany- 
ing illustration is a birdseye view of this plant 
showing the buildings and water power facili- 
ties. The long building at the right and the 
rear half portion are new. Embodied in this 
plant is machinery of the very latest type, much 
of it being developed by the Cornell company 
itself to perfect and make its products of the 
very highest quality. The size of a wall board 
factory may be glimpsed from the fact that the 
new building is 703 feet long and two stories 
high. Besides much new machinery, additional 
railroad trackage facilities have been provided 
so that shipments can go forward with even 
greater speed. 


It has been said of the large Chicago packers 
that they utilize everything in the hog but the 
‘‘squeal’’; in the Cornell mills every part of 


_ the log is utilized including the ‘‘bark’’. There 


is more truth than humor in this statement for, 
while none of the bark enters into the com- 
position of Cornell wood board it is used for 
furnace fuel. 

When the company came to increase its plant 
capacity it also found itself confronted with 
the need of providing housing facilities for the 
new employees. A site was selected on high 


company. This jute is especially strong and 
tough and protects the board from damage due 
to rough handling in transit, and at the same 
time excludes damp and dirt. 


NEW YARD ENTERTAINS TACOMA CITIZENS 


Tacoma, WasH., March 11.—At least 5,000 
guests attended the reception given today by the 
John Dower Lumber Co. to celebrate the formal 
opening of the company’s new headquarters 
building in Tacoma. The members of the office 
staff and their wives acted as a reception com- 
mittee and showed visitors thru the offices an‘ 
yards. A general invitation was issued to all 
residents of Tacoma and many took advantage 
of the opportunity to inspect the company’s 
plant here. 

Souvenirs in the form of handsome dining 
table bread boards were distributed to all 
guests. A musical program was given and re 
freshments served. 

President John Dower headed the receptioin 
committee and welcomed the guests. He de- 
layed his return to Minneapolis in order to be 
present at the reception. He left for the East 
immediately after the affair. 
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SALE OF SPRUCE PROPERTY POSTPONED 


PORTLAND, ORE., March 11.—Sale of the 
United States Spruce Production Corporation’s 
sawmill and thirty-four miles of railroad at 
Port Angeles, Wash., to E. S. Grammer, of Seat- 
tle, has been indefinitely postponed and an op- 
tion on the property held by Grammer has been 
released, according to announcement made to- 
day by Col. Charles W. Van Way, president of 
the corporation. The price called for in the 
option was approximately $1,500,000. 

Deep snow in the forest tapped by the rail- 
road has interfered with cruising operations 
undertaken by Grammer and his associates and 
made it impossible to complete investigations 
begun Jan. 26, when the option for purchase 
of the property was secured. Officials of the 
spruce production corporation reported snow 
at a depth of over three feet along the railway 
from Port Angeles to Lake Crescent. 

The Grammer option extended over a 45-day 
period and expired today. It would be impos- 
sible to resume operations in the woods of the 
Olympic peninsula for sixty or ninety days, 
according to officials of the corporation, and 


four are the Clanton-Voss Lumber Co. at Du 
bach, La.; the Benoit-Clanton Lumber Co. at 
Dunn and Cheniere, La.; and the Clanton-Cun- 
ningham Lumber Co, at Horton, La. Mr. Clan- 
ton is president of the company which bears 
his name and an executive of each of the six 
producing companies. 


HAS POND FULL OF FINE WHITE PINE LOGS 


RHINELANDER, WIs., March 13.—To visit the 
modern mill of the Thunder Lake Lumber Co. 
recalls fond memories of ‘‘the old days’’ in 
northern Wisconsin. As one comes into the iil] 
the exhilarating scent of freshly sawed cork 
white pine lumber fills the air. And there it is, 
as sure as you are a foot high—a deck full of 
fine pine logs, and a big log, sound as a good 
American dollar, on the carriage, the sawyer 
slicing off wide, thick uppers as a groceryman 
slices cheese. The bull slide into the pond shows 
it to be full of this same kind of logs, and big 
rollways of them extend almost as far as oue 
can see. The Thunder Lake Lumber Co. has 
several years’ cut of this fine white pine and 
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The accompanying illustration shows an interesting exhibit of redwood products made by the Red- 
wood Manufacturers’ Co. at the California Industries Exposition, held a short time ago in the 


Municipal Auditorium in San Francisco 


Col. Van Way stated that it would be imprac- 
ticable to extend the option for that length of 
time. A number of tentative offers for the pur- 
chase of the property had been received since 
the option was placed on the property, he 
stated. 


HANDLING OUTPUT OF SIX PINE OPERATIONS 


SHrEvEporT, La., March 13.—The T. C. Clan- 
ton Lumber Co. announces the taking over of the 
operation and output of the Bradford-Hutch- 
mson Lumber Co. at Lake End, La., a southern 
pine operation with a daily capacity of 50,000 
feet. Mr. Clanton also announces that the 
Mineral Lumber Co., of Mineral, Ark., will soon 
be in operation. This mill will have a gang and 
dry kiln and specialize in rift flooring. 8S. E. 
Lyons, secretary and general sales manager for 
the T. C. Clanton Lumber Co., of Shreveport, 
1s president of the Mineral Lumber Co. In 
addition to rift flooring, the company will have 
a large output of oil rig timbers. This character 
of business is especially profitable because of 
the nearness of the operation to prominent oil 
fields, 

The T. C. Clanton Lumber Co. now sells the 
output, of six producing companies. The other 





Norway pine, besides twenty-five years’ cut of 
as fine hardwoods and hemlock as ever grew 
outdoors. 


TIMBER LAND HOLDINGS TRANSFERRED 


SEATTLE, WAsuH., March 11.—A timber land 
deal of more than ordinary magnitude has been 
completed in the transfer of valuable holdings 
in Snohomish and Skagit counties to the English 
Lumber Co. The tract, which was owned by the 
Parker-Bell Lumber Co., contains upward of 
400,000,000 feet, and it was sold for a con- 
sideration understood to approximate $525,000. 
The tract runs heavily to cedar of exceptionally 
high grade. The Parker-Bell Lumber Co. is 
owned largely by Pennsylvanians. The English 
Lumber Co. is one of the oldest organizations 
in western Washington, and has been headed 
by EK. G. English, who has done extensive log- 
ging for the Seattle Cedar Lumber Manufactur- 
ing Co., with large mills at Ballard, Wash. 
A. F. McEwan is president, W. H. McEwan 
secretary-treasurer, and William H. Oliver sales 
manager. The Seattle Cedar Lumber Manufac- 
turing Co. is interested in the English Lumber 
Co., the capital stock of which was recently in- 
creased from $500,000 to $1,300,000. 





NEW CINCINNATI CONCERN ORGANIZED 


CINCINNATI, OHIO, March 15.—The Byrns 
Bros. Lumber Co. has been organized with 
an authorized capital stock of $150,000, of 
which $100,000 has been paid in. The officers 
of the concern are: John Byrns, president; 
C. B. Benedict, vice president; M. J. Byrns, 
secretary and treasurer. 

The Cumberland Valley Lumber Co. and 
M. J. Byrns Lumber Co., both of Cincinnati, 
have been merged in the new company, 
which will continue the policies of the merged 
concerns, at the same time widening its scope 
of wholesale business, specializing in West 
Virginia and southern hardwoods, including 
gum and eypress. 

The new company will have direct repre- 
sentatives covering Ohio, Indiana, southern 
Michigan, western New York and Pennsyl- 
vania, also the Province of Ontario, Can. In 
addition to the company’s own mills in east- 
ern Kentucky, it has a number of first class 
connections, and is in a position to furnish 
almost anything in lumber, with the exception 
of west Coast products. 


HONORED BY APPOINTMENT 


NEw Or.LEANS, La., March 13.—M. L. Alex- 
ander, conservation commissioner of Louisiana, 
has been honored by appointment as vice presi- 
dent of the American Forestry Association, 
whose officers include such other notables as 
Mrs. Warren G. Harding, Secretary of War 
Weeks, President Hibben, of Princeton Uni- 
versity, and Gifford Pinchot, former chief of 
the Federal Forest Service. The honor is 
bestowed on the Louisiana conservation chief 
in recognition of the State’s advance in for- 
estry work under his administration of its con- 
servation department. 

Another high compliment to Mr. Alexander 
and his department was paid by Col. Henry 
S. Graves, another former chief of the Federal 
Forest Service, who visited New Orleans last 
Wednesday in the course of a tour thru the 
southern States for conferences with the heads 
of State forestry departments and of the vari 
ous colleges teaching forestry. 

Col. Graves plans to visit the Louisiana 
State University’s school of forestry before 
leaving the State. Thence he will go to the 
Pacific coast on the same mission. On com- 
pleting the work on hand he will return east 
to take change of the Yale Forest School. 


WESTERN PLANT TO BE SOLD 


SPOKANE, WASH., March 11.—Announcement 
has been made offering for sale the entire plant, 
including the grounds, machinery and buildings 
of the Western Pine Manufacturing Co., lo- 
cated here. This company was organized in 
1915 by the creditors of the Washington Mill 
Co., who took over the plant in order to con- 
serve the assets and effect liquidation without 
unnecessary loss. Since then under the manage 
ment of C. M. Crego, it has been continuously 
and profitably operated, so that the object of 
the organization has been attained. The plant 
has been operated as a box factory, and also 
as a sash and frame factory; has a yard storage 
of 15,000,000 feet, shed storage of 2,000,000 
feet and dry kiln capacity of 40,000 feet a day. 
The plant is served by five transcontinental rail 
roads and has milling-in-transit privileges with 
all sawmills within 150 miles of Spokane. 


OPENS NEW DEPARTMENT 


Sr. Louis, Mo., March 13.—The Julius Seidel 
Lumber Co., this city, announces that it has 
opened a new department of its business; 
namely, a building specialties department, which 
has been inaugurated with an idea of shipping 
quickly such items as wallboard, roofing, in 
sulating and building papers. Sufficient stocks 
will be carried at all times to take care of the 
demands made upon the company. The lines 
now carried will be added to from time to time 
as found necessary. 

The new department will be in charge of 
Claude L. Dann, who is well and favorably ‘ 
known in St. Louis. 
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Des Moines Ranks First in This Country as a Home Owning City— 
The Reasons for This Related by Those Who Helped Attain the Result 


In the issue of the AMERICAN LUMBERMAN 
for the tenth of last December there was re 
produced a chart, prepared by the Department 
of Commerce, showing the percentage of home 
ownership in cities of over 100,000 population 
for the year 1920. It is an interesting chart 
and one from which a person might draw a 
number of inferences. Our biggest city, for 
instance, shows. the smallest percentage of 
home owners. If you have traveled about the 
streets of New York, particularly upper Man- 
hattan, and have looked at the miles of 
apartment house cliffs you probably have won- 
dered if anybody in the whole place owned 
his home. But it doesn’t follow that the big- 
ger the city the fewer the home owners, for 
there are some fifteen cities standing between 
New York and Chicago in the chart, and the 
town showing next to the smallest percentage 
has fewer houses than the one with the high- 
est percentage of home owners. 


Weitz, secretary of the Century Lumber Co., 
writes the first letter. In commenting on the 
fact that more than half the people in Des 
Moines own their homes he says: 

‘“One reason may be that our city is not con- 
sidered an industrial community, having but 
very few large manufacturing plants or fac- 
tories which would result in many factory 
workers who might not be able to own their 
own homes. A great percentage of the labor- 
ing class is composed of skilled mechanics, and 
on account of the very large wages received 
during the last few years they have been 


able to build or purchase, possibly on contract, 
their homes. 

‘“Some of the Des Moines lumber dealers 
have run a considerable amount of advertis- 
ing on ‘Own Your Own Home.’ ”’ 

Mr. Weitz inclosed a photograph of a win- 
dow display showing a winter scene. This dis- 


a great many people here for the purpose of 
educating their children, who eventually be- 
come permanent citizens. Lying back of all 
this, there has been a continuous but quiet 
campaign, fostered by all classes of people, for. 
home ownership.’’ 

The second letter is signed by Charles Nor- 
ris, from whose comments we quote the fol- 
lowing: 

‘‘The main reason is that Des Moines is one 
of the smaller cities during the war which was 
fortunate enough to secure a cantonment, and 
as you know this greatly increased the popu- 
lation at that time. Homes were scarce and 
therefore it was almost necessary to buy a 
home, as none could be secured for renting 
purposes. 

“‘Then, too, the Des Moines lumber com- 
panies have greatly helped the situation by 
using a large advertising space in the news- 

papers.’’ 





A hasty glance over the list | 
would indicate that matters other 
than size enter into this problem. | 
The editors of the AMERICAN 
L,UMBERMAN began wondering just 
what these determining elements 
are and whether they are within 
the control of local dealers. So 
one of the editors sent out letters 
to dealers in a number of the 
cities standing at the head of the 
list. 

‘‘The family is the unit upon 
which modern eivilization is 
built,’’ he wrote, ‘‘and the home 
is the shelter for that unit. The 
high percentage of home owners 
is a splendid testimonial to the 
citizens of your good city. 

‘“We would like to know how 
you do it. Please write us of any 
special steps you have taken, or 
that the lumbermen or civic bodies 
have taken, to stimulate home 





From the letter of C. L. Gil- 
crest, of the Gilcrest Lumber Co., 
we take the following: 

‘*For some years, individuals 
and corporations have operated to 
build houses in advance of sale 
and market them to buyers upon 
extraordinarily easy terms, which 
made it possible for an individual 
to step out of the tenant class into 
the home owner class upon a very 
small investment—not much if 
any more than rent.’’ 


Reasons for Big Percentage of 
Home Owners 


V. L. Clark, of the Des Moines 
Sawmill Co. (Ine.) sent a letter 
received from E. J. Donahoe, a 
prominent realtor. From it we 
quote five reasons for Des Moines’ 
large percentage of home owners: 

‘“1. Stability of value. Iowa 
real estate in general, and Des 

















ownership. ’’ 

When the replies came in our 
fellow worker who collected them 
kindly turned the file over to the 
Realm. 

This year the opinion seems 
very generally held that intelli- 
gent work and sound salesmanship 
will bring in unusually good re- 
sults. Home ownership is coming 
to be regarded as a badge of good 
citizenship, so promoting it is a 
public service as well as a source of private 
gain. Hence we believe these opinions, coming 
as they do out of the experience of practical 
men, will be of special interest and value at 
this time. 

As is to be expected, many of the writers 
mentioned things which are not within the 
control of local dealers. A great development 
that doubles population in twenty years may 
be aided by the efforts of local business men, 
but it can hardly be created to order. The 
character of foreign population can be influ- 
eneed somewhat, but it is more likely to be 
determined by local labor needs or accident- 
ally fixed by old custom. Swedes go to cities 
where there are other Swedes. But sales engi- 
neering consists not only in creating condi- 
tions but in making the best use of those al- 
ready existing. So we are going to present 
extracts from these letters, stating why, in 
the authors’ opinions, these several cities are 
able to show such high percentages of home 
ownership. 

Des Moines stands first on the list with 51.1 
percent of its homes owned, and Edward 


such a structure attractive. 


use as a Children’s playhouse. 
great assistance to him in securing business. 
converted tool shed, is shown above. 


The purpose of many men in building a home is to insure the health and 
happiness of their children, and they welcome suggestions that will con- 
tribute to the comfort and wellbeing of the little ones. 
novel plan evolved some years ago by Ed L. Markel, a building con- 
tractor of New Orleans, La., makes such a big hit with parents. 
the construction of every home it is, of course, necessary to have a tool 
shed, and Mr. Markel decided that it would not cost very much to make 

So when erecting a home he always goes 

to the extra expense of giving the tool shed a good appearance, and 

when construction work is completed he presents it to the owner for 

His policy in this respect has been of 

One of the playhouses, a 


play was made before Christmas, and on a 
card in the window was this suggestion: 
‘Spend Next Christmas in Your Own Home— 
Let Century Help You.’’ In addition to ex- 
pressing his own opinion, Mr. Weitz included 
letters from a couple of real estate men. The 
first is signed by Ben V. Standring, secretary 
of the McCutcheon & Standring Co., and reads 
in part as follows: 


Continuous Campaign for Home Ownership 


‘*T believe it (Des Moines’ high rank) is 
largely because of the fact of the more even 
distribution of wealth amongst its citizen- 
ship, and this is accounted for in the fact that 
we have a considerable population of retired 
farmers, and people of moderate means. Des 
Moines, too, as a whole, is made up, in a busi- 
ness way, of a large number of small busi- 
nesses, retail, jobbing, wholesale, light manu- 
facturing, and but few large manufacturing 
concerns. Large numbers of its population 
are engaged in the insurance offices of the 
city. The fact that it has a number of very 
good small educational institutions, brings 


That is why a 


Moines real estate in particular, 
has a steadiness of value which 
few if any other States in the 
Union enjoy. So when the home 
owner buys a home he knows that 
if he should be compelled to sell, 
his loss, if any, will be the mini- 
mum, 

‘‘2. Fixed population. Des 
Moines is not an industrial town. 
Our citizens primarily are depend- 
ent on agriculture. This feature 
removes from the city the floating population, 
so common to large industrial centers. 

**3. Low cost of ground. 

‘*4, Easy terms of payment on homes. Ten 
percent cash and 1 percent per month is the 
basis on which a man wishing to live in his 
own home can buy in Des Moines. 

‘5, Absence of poverty.’’ 

Alex Fitzhugh, managing direetor of the 
greater Des Moines committee, comments 4s 
follows: 

‘1, Des Moines is a city of very high aver- 
age of purchasing power. Its citizenship is 
not only largely American by birth, but con- 
sists to an unusual degree of well-to-do peo- 
ple. The average wages paid in stores and 
other business places is a very good one. 
Sweat shops and similar institutions are un- 
known. 

‘¢2. While Des Moines has a large number 
of factories, the wage earners in those facto- 
ries are of a very stable type of employee. 

‘¢3. The sale of homes on easy partial pay- 
ments has been, I believe, more extensively 
pursued in Des Moines than in most other 
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cities. In this connection it is interesting to 
note that over 25 percent of the Des Moines 
homes owned are entirely free from encum- 
brance. The easy-payment plan has encour- 
aged the building and owning of many hun- 
dreds of modest homes. 

‘*4, Des Moines is a city of colleges.’’ 


Advertising Large Factor in Selling Homes 


George A. Jewett, of the Jewett Lumber 
Co., is a persistent and enthusiastic adver- 
tiser. After stating that he has made use in 
his publicity of the report of the Department 
of Commerce showing that Des Moines led the 
list in home ownership he adds this state- 
ment: 

‘*T believe that the lumber dealers of Des 
Moines by their persistent advertising and by 
constantly showing plans of small houses have 
been an important factor in bringing this 
about. Then we have talked it at real estate 
gatherings, in the advertising club and other 
places. In our advertising we have tried to 
show that the greater portion of the wealth 
of Des Moines has been accumulated by the 
advance in real estate values. We have shown 
a good many examples where a man built a 
modest home on a then cheap lot, got not only 
the benefit of a place to live but has seen it 
rapidly grow into value. 

‘We have pointed out several 


comfort and stability and hence for home 
owning if this increase of real estate values 
can be widely shared. This evidently has hap- 
pened and continues to happen in Des Moines; 
and Mr. Jewett, capable advertiser that he is, 
has been at considerable pains to tell his 
clients that one of the best and surest ways 
of getting their share of the wealth they help 
create as part of the growing city is to own 
and improve real estate. He believes this 
thoroly. I have heard him say several times 
that while his company has not made much 
money selling lumber—he says this, and you 
may take it or leave it—yet the real estate 
upon which his yards have been located has 
increased in value enough to show a profit over 
the many years in which he has been in busi- 
ness. We suspect that the Jewett yards have 
made reasonable profits on the sale of lumber; 
and we’re glad that the real estate has in- 
creased in value. It seems but reasonable and 
just that the labor Mr. Jewett has expended 
upon the generat building up of the city should 
be reflected by the general increase in value 
of his property. 


Dealers’ Opportunity to Sell Houses 


Given this situation of excellent citizen- 
ship, even distribution of wealth and steadily 


understanding of market values and real es- 
tate tendencies to bear on the problem, and 
thereby he has given to timid people the cour- 
age to become home owners. He has increased 
the volume of building and usually in sound 
and desirable ways. He has made some money 
and earned it. The conscientious speculative 
builder is an asset to our business. 


Money for Building More Plentiful in Iowa 


But the speculative builder alone is not able 
to take ‘care of the situation. He hasn’t cap- 
ital enough. He can build a few houses each 
year, sell them and carry the purchaser thru 
on a partial payment plan. He must be sup- 
plemented by other men with money to invest 
in the home-building business. I think the 
Des Moines dealers themselves finance quite a 
bit of building. The banks help, and of 
course small capitalists are always loaning 
on mortgage security. Money is more plenti- 
ful in Iowa than it was, and some of the foun- 
tains of building money that dried up last 
year are beginning to flow again. 

It is probably in advertising that Des 
Moines dealers take most pride. They all ap- 
pear to be skilled and persistent publicity men. 
They must be. If the great body of people 
of modest means are to be made into home 
owners some one must tell them 
in season and out of season that 
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value of real estate that has made 
home ownership not only safe but 
also a profitable investment; sales on such 
easy terms that almost any one could buy a 
home; persistent and intelligent advertising. 


Home Owners Splendid Asset to Any City 


Des Moines ealls itself the ‘‘City of Cer- 
tainties,’’ but we’re not interested primarily 
in what it is but rather in the way in which 
local dealers determine its chief characteris- 
ties and fit their service to these things. Evi- 
dently two of these characteristics have been, 
first, an excellent class of citizens, including 
skilled workmen, small business men, retired 
farmers and business and professional men 
who have come to the city because it is a fine 
residence point and an educational center, 
and, second, the steady increase in the value 
of real estate. Mr. Jewett lays special em- 
phasis on this point. A citizenry made up of 
people with comfortable means is a city that 
grows in all ways at a steady rate. Increase 
of wealth follows, and it expresses itself most 
naturally thru increased real estate values. 
The two go together. These real estate values 
are really created by the growth and fune- 
tioning of the town, and are not accidental 
things that clever manipulators fix up for the 
purpose of squeezing unearned profit out of 
the necessities of the poor. It makes for 


growing value of real estate the dealers could 
decide rather easily what they must do to sell 
houses. Des Moines has its exclusive residence 
sections and its miles of fine homes; but the 
real cultivation, according to these letters, had 
to be done in the realm of the small house. At 
least three things were necessary: Suitable 
plans, financial arrangements permitting of 
easy payments and a general campaign of 
educational advertising. All these things have 
been mentioned in the quotations printed 
above. The speculative builder has been an 
asset to the city in making it a place of home 
owners. For no very good reason the specula- 
tive builder seems to be in bad with a certain 
part of the public. Some dealers don’t like 
him very well. The quarrel the public picks 
with him is usually one about quality. He is 
accused of being a jerrybuilder and with 
charging for inferior work prices that should 
yield sound building. The dealer is inclined to 
aceuse him of being a bill peddler and trouble 
maker among lumbermen. We suppose that 
some speculative builders have been guilty of 
these things, and we know nothing for it save 
to discourage the crook by patronizing the 
honest builder. But the speculative builder 
has done a notable service for the cause of 
home ownership, for he has brought a shrewd 


standing high on the home-owning 

chart where dealers have sent us 
letters explaining how they did it. Next week 
this department will contain a number of these 
comments. 


A Bulletin to Stimulate Building 


Retail lumbermen will be interested in the 
publication entitled ‘‘The Small Home,’’ the 
first volume of which has been issued by the 
Architects Small House Service Bureau, Minne 
apolis, Minn. The bureau is controlled by the 
American Institute of Architects, and many re- 
tailers are already more or less acquainted with 
the character of the work done by the bureau 
thru the distribution of plan books prepared by 
it for the Southern Pine Association. This 
plan book is entitled ‘‘How to Plan, Finance’ 
and Build Your Home.’’ Regional bureaus are 
to be organized until there are thirteen divisions, 
and these regional bureaus will prepare plans 
for homes especially suited to their districts. 
‘¢The Small Home,’’ which is not a magazine, 
but a service bulletin, will be sent out to those 
who purchase a copy of ‘‘ How to Plan, Finance 
and Build Your Home.’’ In the first issue 
there is a lot of good information regarding 
building plans, materials and costs. Retail lum- 
bermen undoubtedly will find it helpful and in- 
structive. 
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HAPPENINGS IN THE BUILDING FIELD 


LANDIS COMMITTEE REFUTES CHARGES 

Reports appearing in some of the Chicago 
newspapers and freely circulated by union labor 
sympathizers to the effect that the Citizens’ 
Committee to Enforce the Landis Award had 
brought workmen to Chicago from other cities 
‘under false pretenses’’ were thoroly disproved 
at a conference held Monday, March 13, be 
tween the special aldermanic committee ap 
pointed by Mayor Thompson on March 3 to 
‘‘ investigate the building situation in Chicago,’’ 
and members of the citizens’ committee. The 
conference took place in the rooms of the Chi 
eago Association of Commerce, T. E. Donnelley, 
chairman of the citizens’ committee, presiding. 
Other members of the citizens’ committee pres- 
ent, besides General Manager F. W. Armstrong, 
were James A. Patten and John W. O’Leary. 
The aldermanic committee was headed by Alder 
man Thomas F. Byrne, and included the follow- 
ing additional members: Aldermen T. F’. Moran, 
Robert Muleahy, Edward R. Armitage, William 
F. Harrah and Thomas P. Devereaux. 

After listening to all that the aldermen had 
to say regarding the charge that the citizens’ 
committee had represented to men hired in other 
cities that there was no labor trouble in Chi- 
cago, and the reading of a number of lengthy 
affidavits to the same effect, signed by men who 
alleged that they had been lured to Chicago by 
said misrepresentations, the committee produced 
the signed applications of the identical men who 
had filed with the council committee the affi- 
davits referred to. The applications signed by 








Commerce rooms, Monday, March 13. 


reliance upon its promises or contracts, there- 
fore, the carpenters’ trade in Chicago is now 
and will remain permanently on the open shop 
basis. The committee, however, does not dis- 
criminate in any way against individual car 
penters because of membership or nonmember 
ship in any union. Contractors operating under 
the sanction of the committe will hire any com- 
petent carpenter applying for work, regardless 
of his union affiliations, and pay the Landis 
scale for all men hired. There are now over 
five thousand carpenters at work in Chicago on 
the open shop basis, and the committee has ap- 
plications on file from over one thousand more, 
who will be put to work as fast as new con- 
struction develops. 

Mr. Donnelley further stated that building was 
progressing at a very satisfactory rate, more 
new buildings having been started last month 
than in any other February in the last five years. 
The aldermanic committee was strongly urged 
by Chairman Donnelleyand other members of the 
citizens’ committee to lend its efforts to con- 
structive endeavor to get the rotten, scandalous 
conditions that have existed in the building 
trades cleaned up once and for all, so that the 
people of Chicago may be decently housed and 
exorbitant rents be brought down. 

"AABEEBBaAAaae 


WAGE DISPUTE HALTS BUILDING 

CLEVELAND, OHIO, March 14.—Recent negotia 
tions between the Building Trades Association 
and the Building Trades Council produced no 
equitable basis for a settlement of difference, 


j 


Members of the Chicago city council committee to Investigate the building situation and of the 
Citizens’ Committee to Enforce the Landis Award in conference at Chicago Association of 


Left to right: Ald. T. F. Moran; James A. Patten, citi- 
zens’ committee; Ald. Robert Mulcahy; Ald. 


Thomas F. Byrne; Ald. Edward R. Armitage; 


John W. O'Leary, citizens’ committee; T. E. Donnelley, chairman of citizens’ committee; Ald. 
Willlam F. Harrah, and Ald. Thomas P. Devereaux 


these men, as well as by all others hired by or 
on behalf of the citizens’ committee, explicitly 
stated, among other things, that: ‘‘I have been 
informed that there is a strike of the employees 
of said company, and that if I am employed 
it will be to take the place of a striker, also 
that there are special policemen employed in 
and around the property of the company to pro- 
tect the open shop employees. ’’ 

Chairman Donnelley stated that out of 5,300 
men hired by the citizens’ committee only 22 had 
refused to work after reaching Chicago, and it 
was plain that they had refused because they 
did not want to work, as even if a man proved 
not competent for work in the trade for which 
he was hired the committee was ready to place 
him as a common laborer at 72% cents an hour. 

Asked by Alderman Muleahy whether the citi- 
zens’ committee, or the contractors’ associations, 
would entertain a proposition to negotiate with 
the carpenters’ union provided it was willing 
now to come under the Landis award, and fur- 
ther provided it elected a new set of officers, 
Chairman Donnelley and Mr. Patten emphat- 
ically stated that under no consideration would 
any negotiations be entered into, either now or 
at any future time, with the carpenters’ union 
or with any of the nine other unions that had 
ignored or repudiated the Landis award. The 
record of the carpenters’ union, it was stated, 
was such as to make it impossible to place any 


hence since March 1 a virtual tieup has been 
in effect. Such building as is being done is 
chiefly in the outlying districts. 

The employers insist upon a reduction of from 
13 to 36 percent of the 1921 scale while the 
men demand a reversion to the 1920 highwater 
rates. However, intensive negotiations with the 
glaziers and bricklayers indicates a willingness 
on the part of both sides to recede considerably 
from these demands, The Chamber of Com- 
merce and other civic organizations are en- 
deavoring to bring about a settlement. 


WILL HOLD ‘‘COMPLETE HOME’’ SHOW 


INDIANAPOLIS, IND., March 14.—A number of 
unusual features are being planned for the 
‘‘Home Complete’’ exposition to be held in the 
manufacturers’ building at the Indiana State 
fair grounds, May 8 to‘l5, under auspices of 
the Indianapolis Real Estate Board. It is the 
purpose to bring together displays of everything 
needed to make a complete home. The sale of 
exhibit space will not be confined to Indian- 
apolis concerns. Floor plans will be ready for 
release next week. Claude S. Wallin has been 
named director and manager of the exposition, 
with H. B. Williams as his assistant in charge 
of sale of space. Headquarters will be at the 
offices of the Indianapolis Real Estate Board, 
817 Lemeke Building. 


PAPER STARTS BUILDING CAMPAIGN 

OWATONNA, MINN., March 13.—The Daily 
People’s Press, published by Benjamin E. Darby 
& Sons, has just fired the first gun in a twelve 
weeks’ home owning and building campaign. 
Last year this newspaper put on a similar cam 
paign and obtained excellent results. Upon this 
year’s campaign a great deal of thought and 
care has been expended, and a great deal of read 
ing matter has been devoted to pressing home 
the idea of home ownership. Advertisements 
appealing particularly to those who contemplate 
building have been grouped about some very 
good articles on home ownership, and the paper 
is full of items telling of the plans of different 
citizens for remodeling or building homes. In the 
first issue, three house plans are shown and there 
is also a very timely article listing the names 
of the books on home ownership and building 
which the public library has available for dis- 
tribution. 


MODEL HOMES TO BE SHOWN 


CLEVELAND, OHIO, March 14.—The Cleveland 
Board of Lumber Dealers will be the largest 
single exhibitor at the American Building Ex- 
position to be held in the new muncipal audi- 
torium April 22 to May 2 inclusive. Plans for 
comprehensive displays of the usefulness of 
lumber in all its different forms. Several 
houses, complete even to landscaping, will be 
erected on the floor, and utilized to illustrate 
the benefits of frame construction and finish- 
ing. The exhibit will cost around $30,000. 

The exposition as a whole, which represents 
an outlay of over $1,000,000, will be conducted 
on a prorata profit sharing basis. Home build- 
ing, from the different modes of financing to 
the last furnishing detail, will be completely 
illustrated. 

Over 300 exhibitors have engaged space. 
Prominent among the lumber interests included 
are the Southern Pine Association and the Oak 
Flooring Manufacturers’ Association of the 
United States. 


(SEER aEEBaAaEe: 


BUILDING ACTIVITY IS GROWING 


BELLINGHAM, WASH., March 11,—‘‘ Build 
with the birds’’ is the slogan of Lynden, the 
center of northwestern Washington’s poultry 
and dairy industries, and under the stimulus of 
these words construction activity is growing. 
One of the most frequent repeaters of this in- 
junction is August Klocke, manager of the Im- 
perial Lumber Co., which has a sawmill and a 
yard at that place. Lynden needs a large num- 
ber of new homes because of its growing popu- 
lation, due to the growth in industry, and the 
same is true of the adjoining district, where 
numerous poultry farms have been established, 
creating a larger demand for lumber than in 
any other part of the county outside of the cities. 

‘*This is the time to build if you want to 
save money,’’ said Mr. Klocke. ‘‘Some items 
like sash and doors have already advanced a 
trifle. Logs are $4 higher than they were last 
year and every indication points to a higher 
trend of the lumber market. O. J. Olson, presi 
dent of our company, has just returned from 
a survey of conditions in the eastern markets. 
With hardly an exception he found stocks in 
the lumber yards there depleted and the dealers 
holding off until spring before placing their 
orders. When actual building starts in the 
East within the next two months, you will see 
lumber prices jump.’’ 


(SPEER EHRaEAE: 


STATE’S GOVERNOR BOOSTS BUILDING 


Los ANGELES, CALIF., March 11.—Codépera- 
tion with the concerted efforts of a Statewide 
movement of the California Real Estate Asso- 
ciation and real estate and civic bodies in sixty 
cities thruout California, as related in the 
AMERICAN LUMBERMAN of March 4, has this 
week received the hearty backing of Governor 
Stevens, who, on March 10 issued a proclama- 
tion in which he cites the general great shortage 
of homes and declares that a ‘‘campaign for 
more housing accommodations is vitally essen- 
tial to the welfare and continued development 
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of our State.’’ He declares that ‘‘ building now 
will be helpful in every way to the investor as 
well as to the artisan and financier,’’ and makes 
this recommendation: 

Therefore, in recognition of the splendid work 
that the realtors of California are doing thru the 
California Real Estate Association, in behalf of 
home owning and city building, I decree and desig- 
nate that the week of Sunday, March 19, 1922, 
shall be known in California as “own your home 
and build” week, and I most earnestly call upon 
all interested in this great work to give due sup- 
port and encouragement to the campaign that the 
demand for houses may be relieved and building 
especially be increased in every community. 

The recommendation calls for the codperation 
of the people of the State with their local realty 
boards, chambers of commerce, boards of trade, 
and civic, business and industrial interests of 
their communities ‘‘to relieve this pressing need 
for more homes’’ and urges recognition by the 
pulpit, the schools and the press and the business 
and industrial world. 


FEBRUARY BUILDING SHOWS BIG GAIN 

February construction activity was 73 per- 
cent greater in volume than it was in the corre- 
sponding month of last year, according to the 
F. W. Dodge Co. The total amount of con- 
tracts awarded last month in the 27 northeast- 
ern States of the country amounted to $177,- 
365,000, an increase of 7 percent over Janu- 
ary, and the second largest February total on 
the Dodge company’s record. 

A significant feature of the February con- 
struction is the increase in business buildings 
over January. The increase in square feet of 
space contracted for was 30 percent, and the in- 
crease in total eost was 65 percent. February 
business buildings amounted to $39,180,000, or 
22 percent of the month’s total, an unusually 
high percentage for this class, which was ex- 
ceeded only by residential building, amounting 
to $75,703,000, or 43 percent of the total. Pub- 
lie works and utilities took third place, amount- 
ing to $21,193,000, or 12 percent of the total. 

The accumulated volume of construction since 
the first of the year has been 60 percent great- 
er than in the first two months of last year. 


Contemplated new work reported in the first 
two months has amounted to over eight hundred 
million dollars, more than double the amount 
of work placed under contract in the same 
period. 


BUILDING CAMPAIGN PROGRESSES 


San Francisco, Cauir., Mareh 11.—The 
‘*Build Now and San Francisco Forward Move- 
ment’’ is making good headway. The sum of 
$30,000 has already been subscribed for news- 
paper advertising. The publie will be shown 
that conditions are now favorable for building 
with materials reduced in price and lumber 
about as low as it is likely to go. Douglas fir 
is now selling in San Francisco at about mill 
cost plus the freight. A luncheon was held at 
the Palace Hotel March 9 under the auspices 
of the California Dévelopment Association. Al- 
vin Heyman, president of the San Francisco 
Home Builders’ Association, presided and made 
a strong appeal to excite increased interest in 
the publicity campaign for more building. 
Adolph Uhl spoke on ‘‘ Stabilized Cost of Con- 
struction,’’ and showed that the situation as 
regards wages and materials had improved. The 
managing committee will endeavor to stimulate 
building thruout the city. The State banks and 
building and loan associations will be asked to 
aid in financing meritorious building projects. 


THIRD UNION ACCEPTS REDUCTION 


Sr. Louis, Mo., March 13.—The AMERICAN 
LUMBERMAN last week told of two unions in 
the Building Trades Council that had acted in- 
dependently of the council and accepted a re- 
duction of 20 per cent from the basic wage 
seale of $1.25 an hour. Since then a third 
union has agreed to accept a reduction in pay, 
so that building amounting to more than $15,- 
000,000, held up on account of high costs, may 
go forward. 

The latest union to realize the justice of the 
contention of Nelson Cunliff, director of public 
welfare, that labor should adjust itself to pres- 
ent conditions and reduce its cost, is the bridge 


and structural iron worker’s union, which has 


“accepted a flat reduetion of 15 percent, effec- 


tive April 1. The new scale will be $1.06% 
an hour, as against $1.25. 

The iron workers’ union has a membership 
of 700. Because of the hazardous work of the 
members of this union it was felt that they 
should not be asked to accept the same cut as 
other unions had been requested to accept, 
which was 20 percent. 

The Carpenters’ District Council, represent- 
ing about 4,000 carpenters, is one of the unions 
still holding out for the $1.25 basic scale. ‘The 
council issued a statement last week in which it 
was asserted that $1.25 an hour is not more 
than is necessary to maintain the American 
standard of living. 

BOOST ‘‘BETTER HOMES’’ MOVEMENT 

CoLUMBUS, OHIO, March 13.—Practically all 
of the business and civic organizations of Colum- 
bus are behind the ‘‘ Better Homes’’ movement 
which opened March 13 to continue for the rest 
of the week. Ross Crane, of Chicago; Miss 
Evelyn Hansen, F, A. Cushing Smith and other 
well known speakers were on the program. 
‘“How to Plan, Finance and Build a Home’’ 
was one of the important topics considered. 
‘*The Beautification Plan for Columbus’’ and 
‘‘How to Build a Servantless Home’’ were 
other subjects considered. Lumber concerns, 
building supply companies and other lines of 
building trades took part in the campaign. 


PREPARE FOR BUILDING SHOW 


READING, Pa., March 13.—At the old Shrin- 
er’s Temple at Franklin and Pearl Streets, a 
large force of workmen are getting ready for 
the Building Exposition to be held under the 
auspices of the Contractors’ & Builders’ Ex- 
change, during the week of March 20 to 25. 

All the materials, modern heating appliances, 
and other things which are a part of uptodate 
homes will be shown in a way to prove educa- 
tional even to those who attend as sightseers. 

Admission will be without charge and tickets 
will be easy to obtain. 





LABOR COMPACT INSURES BIG 


JouieT, Inu., March 15.—The long drawn out 
controversy between the building trades 
unions and the contractors which for almost 
a year has paralyzed construction work in 
this city was settled tonight by the signing 
of an agreement to extend from March 15, 
1922, to May 1, 1923. The trades affected 
have been out since March 31, 1921. Com- 
menting upon the signing of the agreement 
William Buchanan, of the Buchanan-Daley 
Co., lumber retailer, said: ‘‘Everything is 
set now for the biggest building year that 
Joliet has ever seen.’’ 

The agreement plainly shows the influence 
of the principles laid down by the Landis 
Award, a number of vicious and wasteful 
restrictions that have hampered building in 
the past being eliminated. Among the stipu- 
lations that make for harmony and economy 
in building operations are those providing for 
the settlement of jurisdictional disputes with- 
out stoppage of work; granting employers the 
right to use the tools of the trade; against 
any limitation of the amount of work per- 
formed by a workman, and others. 


The agreement follows in full: 


With the earnest desire to encourage the build- 
ing industry in this community, and with a spirit 
of coéperation toward the revival of the business 
interests of our city, and in order that credit for 
building purposes be available at reasonable rates. 
we, the undersigned, representing the building 
crafts, the building contractors, and the financial 
and real estate loan interests of this community, 
do hereby agree to unite for the accomplishment 
of the following: 

1. That in order to accomplish the above, we 
agree that during the life of this agreement no 
strikes or lockouts shall take place. 


2. To insure the accomplishment of the above 
article No. 1, we agree, that when any dispute 
arises, regarding the interpretation of this agree- 
ment or whenever any dispute arises that can- 
not be satisfactorily settled between the crafts 
and the employer involved, al! such disputes shall 


be left to a committee of seven selected in the 
following manner: The building crafts thru the 
Building Trades Council of Will County to select 
two men, the contractors who are parties to this 
agreement to select two men, these four to select 
three men, the seven men so selected to act as 
“The Building Trades Adjustment Committee,”’ 
to serve for a period of six months, at which time 
a new committee is to be appointed in the same 
manner. This committee, when any matter in 
dispute has been brought to their attention, shall 
meet within a reasonable time, investigate same, 
hear the evidence of both sides, and render a 
report in writing giving their reasons therefor, 
accompanied by a digest of the evidence pre- 
sented. This decision shall stand as the policy 
to be pursued by the parties to this agreement. 
In case one or more members of this committee 
wish to render a minority report, they shall do 
so in writing, giving the reasons therefor. 


3. In case a dispute arises regarding which 
craft of the building trades has jurisdiction over 
any character of work, no craft shall stop work, 
no contractor shall cause the work to stop, but 
work shall proceed and the dispute shall be im- 
mediately referred to the committee on juris- 
dictional disputes of the Building Trades Council, 
and such committee shall meet within twenty- 
four hours after notice is given of such dispute, 
investigate the same, hear the evidence, ana 
after so investigating, render a decision in writ- 
ing, giving the reasons therefor and a digest of 
the evidence. 


4. The contractors agree to employ members of 
the union crafts only, provided a sufficient num- 
ber of men can be furnished by the business 
agents or other representatives of the crafts 
within forty-eight hours after receiving a re- 
quest therefor, and in case the crafts cannot 
furnish the necessary men after forty-eight 
hours’ notice, the contractor is privileged to em- 
ploy others temporarily, until union men can 
be furnished. 

5. In case of necessity arising, where work 
belonging to a craft not employed upon the job 
at this time must be done, the contractor shall 
be privileged to place a craftsman of another 
trade, employed upon the job at the time, upon 
such work provided it does not take over one- 
half hour’s total time for the completion of such 
work. 


6. No union men shall be furnished to con- 
tractors not parties to this agreement. 


No mem- 
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ber of a union that does not sign this agreement 
shall be employed by the undersigned contrac- 
tors. 

7. It is agreed that an employer may use the 
tools of the trade if employing one or more union 
journeymen. 

It is agreed that where two or more parties 
constitute a firm, only one of such members of 
the firm may use the tools of the trade. 

It is agreed that the amount of work per- 
formed by a workman shall not be limited. 

It is agreed that the use of apprentices shall 
not be prohibited. Such former union men as 
shall be reinstated as union men shall be so re- 
instated without the imposition of any fines. 

Qualified men shall be admitted to membership 
in the unions upon the payment of initiation fees 
not larger in amount than the initiation fees in 
force at the time of the stoppage of work in 
1921. It is agreed that eight hours shall con- 
stitute a day’s work, that overtime shall be 
time and a half and double time for Sundays 
and legal holidays, and other working conditions 
existing previous to the stoppage of work in 
1921, in the various trades shall, subject to the 
terms of this agreement, govern the crafts dur- 
ing the life of this agreement. 

8. The wage scales herein set forth shall be 
the minimum wage paid in this community dur- 
ing the life of this agreement. 


Plumbers and steam fitters................. $1.00 
Cs Ki cadedacacieds awaddeasecheweti 1.00 
Painters, glazers and paper hangers........ 1.00 
ee SE, Se ee ere e 1.00 
OSREe WENN ditccesackdacadddedaeians 1.00 
PRE ectveicacecdnencadddbwadaadeeakadeens 1.10 
BMG Cierise cevecuwccaddaakeeaanneanareens 1.16 
Ee  SOORONE cicccetandardwdacunecquuens .78 
Other bullditigg WDOPOTS < oc ccc cccccccsccscece .65 


9. The undersigned banks agree to lend such 
money as is to be used in the building industry 
in this community, at a rate of interest not ex- 
ceeding six percent, with no commissions. 
(Mortgage loans to be the same as under Sec- 
tion 10.) 

10. The undersigned mortgage loan dealers 
agree to loan such money as is to be used in the 
building industry, in this community, at a rate 
of interest not exceeding six percent, and to 
charge commissions on mortgage loans not to 
exceed two percent. 

11. This agreement to extend from March 15, 
1922, until May 1, 1923. 
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NEWS AND POINTERS FOR RETAILERS 


Can Business Go on Cash Basis? 


Will you be kind enough to give us the names 
of any retail yards that you know of, operating 
on a cash basis? 

One of our yards is located in a city having a 
population, almost entirely industrial, of about 
80,000. Recently, owing to lack of employment 
and business depression, credit conditions have 
been so bad that we are thinking very seriously 
of putting this yard on a &trictly cash basis. By 
doing this, we could sell lumber at prices sub 
stantially lower than we are now compelled to ask. 
This step, however, is a very radical one, and 
would no doubt result at first in a very material 
decrease in our volume. 

Before taking the step contemplated, we would 
like to know the experience of others who are fol- 
lowing, or who have tried this policy. This must 
be a problem that many dealers thruout the coun- 
try are now confronted with. 

[One of the most vital problems of the retail 
lumberman today is getting the money to run 
the business. Retail lumbermen purchased their 
stocks at the market and paid for these stocks 
in actual dollars and cents. In many cases 
much of this stock has been sold at considerably 
less than the retailers actually paid for it and 
thus they have had to dig down into their reserve 
funds. In addition, in numerous cases business 
has not been sufficiently brisk to return very 
much of a profit, inasmuch as operating ex- 
penses have had to be maintained. 

Retailers have been and are anxious for busi- 
ness in many cases, and consequently there have 
been instances of credit extension that were 
hardly warranted. On the other hand, it is a 
very difficult thing to put a business on a cash 
basis at any time and particularly during a 
period of depression. The opinion and experi- 
ence of retail lumbermen on this subject is so- 
licited.—EbIror. | 


Cost Accounting for Coal Merchants 


As a great many retail lumbermen handle 
coal, they will be much interested in two pam- 
phlets that were recently issued dealing with 
coal accounting systems. One gives a complete 
uniform accounting system and the other a 
simplified accounting system. These two pam- 
phlets are the results of the efforts of the sta- 
tistical committee of the National Retail Coal 
Merchants’ Association, Washington, D. C., and 
it took over three years to assemble and compile 
this information. These pamphlets are easily 
understandable and may be secured upon re 
quest. 


Protests Advance in Cement 


Protests have come to the AMERICAN LUMBER- 
MAN within the last few days from dealers 
both in Illinois and Wisconsin concerning the 
action of cement manufacturers in advancing 
prices of cement, which advances the dealers 
feel are not justified by present production costs. 
On this subject a dealer in Wisconsin writes 
the AMERICAN LUMBERMAN as follows: 


We are wondering whether a word of protest 
from dealers in various parts of the country 
printed in the AMERICAN LUMBERMAN would in 
some way check the unwarranted advances in ce- 
ment prices which the manufacturers are now 
trying to put over. 

In face of the fact that one company reduced 
its prices 10 cents a barrel, at least one other 
company has already notified us of an advance of 
10 cents a barrel, and if it runs true to form in 
the past, within a few days they will all be up 10 
cents. 

It is very much to be regretted that these manu- 
facturers can not or will not keep their prices down 
to the lowest possible point. The entire public 
from farmer, laborer, business man and capitalist, 
in fact, all consumers of cement, are watching this 
commodity closer than anything else we handle, 
and the fact that they are again raising prices, 
when everybody knows that production costs, while 
slowly, are surely and steadily declining, is set- 
ting the entire country against them and retarding 
both new construction and repairs. 

We do not want to quarrel with the cement com- 
panies or any other producer, but with every daily 
paper in the country writing about prices of cement 
as applied to State jobs, and before the ink is dry 


on those contracts, to turn about and soak the re- 
tailers with an advance, so that they must im- 
mediately bear down heavier on the consumer, is 
something which will be charged up to the dealer 
to a great extent, and nobody is to blame but the 


manufacturers. 
(SHEA EABAEaEa: 


A Tasteful Winter Display 


The accompanying illustration shows a booth 
of the J. H. Patterson Co., Freeport, Ill., at the 
‘‘Winter Festival’? of the American Legion 
held in that city. The festival lasted a week 
and most of the business houses exhibited their 
goods. Incidently, winter is a very good time 
to display things which will attract and hold 
the public’s attention. Most people have less to 
do in winter than in summer and consequently 
have more time to study and learn. 

The Patterson booth was made to represent 
a bungalow porch with different ‘‘Elastico’’ 
stuccos on the outside. On the inside the com- 
pany featured a breakfast alcove set ready to 
serve, and also a wall case ironing board, both 
of the last two being Curtis woodwork. All 
visitors were asked to register at the booth and 
each one who did so was given a number. On the 





The Booth of the J. H. Patterson Co. at the 
“Winter Festival’ of the American Legion 


last night of the festival the numbers were put 
in a bowl and then one drawn from them. The 
person who held this number was awarded the 
wall case ironing board. 

The company reports that the exhibit aroused 
a great deal of interest, and incidently it ob- 
tained the names of a number of prospects for 
building and improvements, at the same time 
adding a number of live names to its mailing 
list. 


See aaaaaaaan 


Holds ‘‘Get Together’? Banquet 


CAPE GIRARDEAU, Mo., March 14.—Recently 
the Union Lumber & Manufacturing Co. held 
a ‘‘get together’’ banquet and meeting. About 
seventy-five were in attendance, consisting of 
employees and stockholders of the company, 
contractors, carpenters, architects, salesmen and 
a few invited guests. Theodore Ochs, president, 
acted as toastmaster and complimented the em- 
ployees for their codperation, to which he large- 
ly attributed the growth and prosperity of the 
company. The building situation was discussed 
at length and lumbermen, architects and con- 
tractors expressed their belief that Cape Girar- 
deau is on the eve of the biggest building boom 
of its history. The salesmen present said that, 
thruout the territories they travel, building is 
expected to expand rapidly. One salesman, 
whose territory extends from Denver, Colo., to 
Pensacola, Fla., said that everywhere he went 
the indications point to a very great building 
boom. Those who attended stated that it was 
very enlightening and that because the knowl- 
edge gained of conditions they thought that 
building operations should be started at once. 


Wants Form Letters and Wagon Cards 


I am thinking of getting up some kind of a let- 
ter that will take the form of a personal letter 
and want to frame it in such a way that it will 
appeal to the one receiving it in a manner that 
will convince him that it will pay him to come to 
us for prices on everything that he may purchase 
in the way of building material. The trade will 
be here the coming summer. What I desire is to 
attract the attention of the consumer. 

Who makes a card of pasteboard suitable to 
tack on a wagon loaded with lumber and par- 
affined so it will not damage in the rain? 

The inquirer, who is located in Arkansas, has 
been furnished with information regarding cir- 
cular letters. 

In very few communities is there a full un- 
derstanding of the many commodities carried 
by the retail lumbermen. A very good plan to 
follow is to have a list made of all the com- 
modities handled and send his list out with a 
nice letter stating that it is the desire of the 
company to acquaint the public with all of the 
materials it handles and say that, for conven- 
ience, a complete list is being enclosed. 

Cireular letters should be honest, definite and 
instructive. A good way to prepare one is to 
sum up the points in which the company excels 
and then write a letter to a personal friend 
explaining these points. Either mail this letter 
or take it to the friend and invite comment 
upon it. In this way it is possible to build up 
a very good letter and one which will have the 
desired Yesult. 

Retail lumbermen who have some letters of 
this nature which have obtained results are 
invited to send samples and they will be for- 
warded to the Arkansas retailer. 

The Southern Pine Association, New Orleans, 
La., has gotten out some very attractive wagon 
signs and they may be obtained by writing to 
the association. Attractive signs may be made 
by almost any painter. They may be made 
upon wallboard, or upon ordinary wood. 

Several retailers provide all delivery equip- 
ment with pockets in which are placed signs 
pointing out the particular bargains offered by 
the company on that day. Passing thru the 
streets a great many people see these moving 
‘¢bill boards’’ and business comes in as a result. 


Disposing of Odd Moldings 


Considerable comment has resulted from the 
publication of the article on the front cover 
page of the Jan. 21 issue of the AMERICAN 
LUMBERMAN, giving the methods followed by 
a number of retailers in disposing of old and 
odd moldings. An eastern retailer in com- 
menting upon this stated that his company, 
when it operated a mill, developed some odd 
stock and that it had a large accumulation at 
one time. He first emphasized, however, that 
odd moldings should be paid for at the time 
they were run so that whatever price they 
brought represented profit. 

This retailer took one bin and divided it into 
sections 8 inches wide and 6 inches high. The 
bottom of each section was made of a piece 
of stock, 8-inch spruce, so that when the sec- 
tions were torn down there would be ne waste 
In all, sixty-four sections were made and, by 
putting two or three odd pieces or even patterns 
in each section, at least 128 kinds of molding 
were accommodated with ease. Whenever any 
one came to the yard and asked for a piece of 
molding the customer was taken to this bin and 
an attempt was made to locate just what was 
wanted in one of the sections. In that way this 
company sold nearly every odd piece of mold- 
ing that it had made and in the same way dis- 
posed of the odd moldings which had been ac- 
cumulating for twenty years. 

The company now sticks to stock patterns 
and has no difficulty in supplying the needs of 
its trade. 


WILD SPICE BUSH, known to botanists as ben- 
zoin, is one of our native shrubs of which tea 
for drinking has always been made on the 
frontiers. Small twigs are boiled in a kettle of 
water to brew the tea. 
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Northeasterners, Entertained in California, New Mexico 
Texas, Louisiana, Arkansas and Tennessee, Complete Tour 


New ORLEANS, La., March 13.—The leg of 
the Northeastern Retail Lumbermen’s Associa- 
tion 10,000-mile trip between Los Angeles and 
New Orleans was one containing many unique 
experiences. The excursionists arrived at San 
Diego, Calif., Saturday morning, March 4, and 
were met by the San Diego Lumbermen’s Club 
and taken for a drive over the city and along 
the beach. The military reservation and Fort 
Rosecrans were visited, also Ramona’s Marriage 
Place, Exposition Park and Point Loma. At 
Coronado they visited the United States battle- 
ships and here they had to surrender their 
cameras. At noon a box luncheon was served 
by the San Diego Chamber of Commerce and in 
the afternoon the party was taken across the 
Mexican line to Tia Juana, where they enjoyed 
the races. Of course it was natural for some 
of the members of the party to back their judg- 
ment on the ponies, and it is said that Mrs. 
W. A. Fuller discovered just in time that Mr. 
Fuller had made a ‘‘killing,’’ kept him from 
trying his luck again and losing it and invested 
the winnings happily in a beautiful ring of 
Mexican make. W. M. Patteson was another 
whose luck was good, but George A. Busby, of 
Philadelphia, decided that since he was from 
the city of Brotherly Love and in a city that 
needed its money too badly for sanitary and 
paving purposes to have it taken away from 
them, refrained from assaulting the bookies with 
any wagers. ‘‘Sunny Jim’’ Miskell, of New 
Bedford, Mass., was not so conscientious and he 
claimed the distinction of picking three out of 
five winners. 

That night dinner was enjoyed at Sunset 
Inn, where cocktails are so easy to obtain that 
there is no excitement in ordering them. The 
visitors found many curios in Tia Juana which 
they acquired for souvenirs. 


Arrival at Phoenix 


The party left San Diego Sunday, March 5, 
and went thru the wonderful Carrisseo Gorge 
where they were profoundly moved by the 
scenic wonders along this new railroad achieve- 
ment. They were greatly impressed, too, at 
what they saw of farming developments in the 
Imperial Valley, following their trip across the 
desert. Phoenix, Ariz., was reached early on 
March, 6 and here the Phoenix retail lumbermen 
and business men’s club welcomed them. They 
were driven thru the Salt River Valley with its 
fruitful ranches, thriving because of the Roose- 
velt Dam, 100 miles away. They also visited 
the village of the Yaqui Indians. Lunch was 
served at the San Marcus Hotel in Chandler, 
and the party inspected a 220,000-acre irriga- 
tion project before returning to Phoenix for 
dinner at the Adams Hotel, as the guests of 
the Chamber of Commerce. W. W. Lawhon, of 
Phoenix, presided and Mrs. W. A. Fuller, of 
Clinton, Mass., voiced the appreciation of the 
visitors for the welcome received. Other talks 
were made by Jack Halloran, of Phoenix, and 
Secretary Paul Collier of the visitors. 


The next lap of the trip was an unusual one. 
Leaving at 7 o’clock Tuesday morning, March 7, 
im automobiles, provided by the Southern Pa- 
cific railroad, the easterners were taken over 
the Apache Trail. Along this trail they saw 
scenery unsurpassed by any experience of the 
tour. Members of the party declare that the 
wonders of the Apache Trail are. unadvertised 
and that it equals the Grand Canyon in scenic 
beauty. Lunch was enjoyed at the Apache Inn, 
at Roosevelt, where the party inspected the 
famous Roosevelt Dam. 


Globe, Ariz., was reached for dinner and the 
sleepers were then boarded for the jump to El 
Paso, where they arrived the next morning and 
were met by a delegation of El Paso retail lum- 
bermen with autos. Walter Long, president of 
the Lumbermen’s Club, was at the head of the 
hosts and the guests were taken to see Fort 
Bliss and other points of interest in the morn- 


ing, and across into Mexico to Juarez for the 
afternoon. Five of the boys in the party liked 
Juarez so well that the train had to be held 
forty minutes awaiting their return to El Paso. 

San Antonio was the last stop before New 
Orleans, on Thursday, and here the party visited 
the Alamo, Fort Sam Houston, and the San’ 
Jose mission, arriving at New Orleans at 1 p. m. 
Friday, March 10. 


In the Land of Southern Pine 


The excursionists made one of the happiest 
stops of their long trip when they reached New 
Orleans on Friday, and it was Monday before 
they got under way again. They were royally 
entertained by officers of the Southern Pine 
Association while in the Crescent City and on 
Saturday they spent a full day as the guests of 
the Great Southern Lumber Co. at Bogalusa. 
On Monday they stopped for a day with the 
Lutcher & Moore Cypress Lumber Co. at Lutch- 
er, La., only a short distance north of New 














Some of the party of the Northeastern Retail 
Lumbermen’s Association preparing to ascend 
Mount Lowe, California, on Feb. 28 


Orleans, and that night they started on the final 
lap for their homes in the northeast with brief 
stops at Crossett, Ark., and Memphis, Tenn. 

The visitors were guests on Friday night of 
the Southern Pine Association at a dinner dance 
at the famous La Louisiane restaurant. In the 
menu were found some of the dishes for which 
New Orleans is noted. In behalf of the asso- 
ciation, Secretary J. E. Rhodes welcomed the 
visitors and told them of some of the resources 
of the South. He assured them that they could 
secure for many, many years to come plenty of 
southern pine; that there is sufficient pine 
stumpage of virgin growth to assure many 
years of production for mills now running, 
while the reforestation program, fast attaining 
headway, will provide southern pine for future 
generations. Louisiana, Mr. Rhodes declared, is 
now not only the second State in volume of 
lumber production but will continue to be see- 
ond for a long time to come. 


Speaks of South’s Achievements 
Mr. Rhodes told the visitors of many things 
that the South is first in besides lumber and 


cotton. He told of its agricultural and dairying 
achievements, its vegetable and fruit cflture, of 


its great iron and coal deposits, that Louisiana 
produces sulphur and salt for the world, and 
that the South has only recently awakened to 
the magnificence of its future possibilities. 

In behalf of the New Orleans Lumbermen’s 
Club, Philip Lanier, its president, also wel- 
comed the guests in brief but well chosen words. 
George A. Townsend, general sales manager for 
the Great Southern Lumber Co. at Bogalusa, 
then invited the visitors to be the guests of his 
company on Saturday. He told them also of his 
love for New York, because he spent the first 
twenty-one years of his life in that State. 

Paul S. Collier, secretary of the Northeastern 
association, in responding in behalf of his party, 
expressed his appreciation of the splendid re- 
ception extended them, not only in the South 
but all thru the West wherever they stopped. 
He declared that every member of his party 
would go home impressed with the sincerity of 
lumber manufacturers in their efforts to assist 
them in marketing their product. 


Watch Manufacturing Processes at Bogalusa 


It was a late hour when the teasing violins 
and the moaning saxophones were silenced and 
the guests all departed for a few winks of sleep 
before they were to depart for Bogalusa. 
Promptly at 6 o’clock Saturday morning the 
special train left New Orleans for Bogalusa 
in charge of Mr. Townsend. The visitors were 
taken thru an interesting stretch of country, 
across lakes and bayous, thru swamps, forests 
and rich truck farms and agricultural lands. 
Bogalusa was reached at 8:30 a. m., and the 
train was met at the station by Col. William 
H. Sullivan, mayor and founder of Bogalusa, 
and vice president and general manager of the 
Great Southern Lumber Co. 

The hungry visitors were taken immediately 
to the Pine Tree Inn where breakfast was served 
and then all loaded into automobiles in charge 
of officials of the Great Southern company and 
taken to the great lumber mill and plant. An 
interesting inspection was made of the immense 
sawmill, yards, creosoting and turpentine plants 
and of the large paper mill operated by the 
company. Then the guests were taken for an 
automobile drive over the city of Bogalusa, 
which proved of much interest, terminating the 
tour at the Pine Tree Inn, where a delightful 
luncheon was served. 

Mayor Sullivan made a happy speech wel- 
coming the visitors and telling them something 
of Bogalusa and the company that had made 
the city possible. Col. Henry S. Graves, former 
chief forester, who was in the city and joined 
the party, then was called upon for a talk. Col. 
Graves complimented the Great Southern com- 
pany upon its efficient and immense plant and 
also praised the corporation for its work in 
reforestation. Response on behalf of the visi- 
tors was made by E. M. Borden, of Fall River, 
Mass., who thanked the-host for the courtesies 
shown and praised Louisiana and the lumbermen 
of this section for their hospitality and enter- 
prise. 

Immediately after the luncheon a photograph 
was taken and then all got into automobiles 
and were taken out to the logging operations, 
where the cutting of trees, skidding, and other 
features of lumbering were inspected. The 
visitors also were given a view of reforesta- 
tion work being performed by the Great South- 
ern Lumber Co. and of a typical turpentine 
camp. ‘ 

Returning to Bogalusa the special train de- 
parted at 5 p. m. for New Orleans, and Satur- 
day night was spent by the visitors in seeing the 
sights of the city by electric light. 

The tourists spent Sunday morning visiting 
spots of historical interest like the Cabildo, 
Jackson Square, Metairie Cemetery, the city 
parks ete., and in the afternoon they were again 
the guests of the Southern Pine Association 
when they were taken for a sightseeing trip of 
the harbor on the steamer Capitol. Not even 
a brisk, biting wind was able to mar the evi- 
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dent pleasure of the visitors over the mag- 
nificence of the New Orleans waterfront, and 
they were able to realize why New Orleans is 
the second port in the United States. 


Visit Lutcher Cypress Operations 


The travelers got their first view of a cypress 
operation on Monday when they stopped off 
for the day at the home of the Lutcher & 
Moore Cypress Lumber Co. at Lutcher, La. This 
is one of the most complete cypress operations, 
and since it caters especially to the needs of 
the retailer, several lumbermen in the party 
got to see where the lumber is made that they 
have been buying for many years. 

The guests were welcomed to Lutcher by A. G. 
Gearhard and R. P. Woods, joint managers of 
the company, who first took the visitors to 
breakfast. An elaborate and rib-sticking break- 
fast was served of a nature which carried the 
visitors comfortably thru a trip to the scene of 
the logging operations twenty-six miles distant 
and back at 3 o’clock, when sandwiches were 
served by the company. Before going to the 
woods, however, the mill was inspected. The 
visitors were particularly interested in the dis- 
play prepared by Managers Gearhard and Woods 
showing all the manufactured grades of cypress, 
from washing machine stock up. The modern 
processes of manufacture by which nearly all 


Following breakfast the party was divided 
into four groups, each in charge of two Cros- 
sett men, for a tour of the big saw and 
planing mills, yards, sheds and other depart- 
ments. While the roar and rush of the saw- 
mill carriages had become more or less of an 
old story to the visitors on the long trip, and 
while, as one man put it, ‘‘We have seen logs 
nine inches and nine feet in diameter being 
sawed,’’ the usual fascination of the actual 
sawing operations held each of the groups’ 
attention longer than any one feature. More- 
over it afforded an opportunity to confirm 
the actual high quality—for which Arkansas’ 
famous soft pine is so well known—of the 
thick sap sections of these saw logs which 
were being cut up before the visitors’ eyes. 
Arkansas pine timber runs to the highest per- 
centage of any similar species of southern 
pine in the amount of thick sap, and it is 
from this part of the log that the much ad- 
vertised ‘‘Satin-like Interior Trim’’ is turned 
out, which is so largely used in the North 
and East for woodwork in fine homes and 
apartments. 

Concluding their inspection of the manu- 
facturing departments, all groups later met 
at the Y. M. C. A. building, where the guests 
were received by the local ladies in an in- 
formal reception. Each visitor was decorated 


BUSY DAY SPENT AT MEMPHIS 


Mempuis, TENN., March 15.—Members of the 
third annual excursion of the Northeastern Re 
tail Lumbermen’s Association arrived in Mem 
phis this morning from Crossett, Ark., where 
they spent yesterday, sixty-eight strong. 

The visitors spent a very busy day sightsee 
ing, inspecting plants where hardwood lumber 
and lumber products, including flooring, veneers, 
spokes and auto bodies, are manufactured and 
in being entertained by the Lumbermen’s Club 
of Memphis. The ladies enjoyed a luncheon at 
noon at the Hotel Gayoso tendered by this or- 
ganization, while they were guests this after 
noon at a tea at the Memphis Country Club. 
The men were guests of the Lumbermen’s Club 
at the Hotel Gayoso. ; 

Members of the club in automobiles met the 
excursionists at the Grand Central station, 
brought the ladies to the hotel and then took 
the lumbermen to the plants of the Kelsey Wheel 
Co., Kelsey Auto Body Co., Memphis Hardwood 
Flooring Co., and E, L. Bruce & Co., manufac- 
turers of hardwood flooring. After the lunch- 
eon, members of the party were driven to the 
hardwood mill and veneer plant of Nickey Bros. 
(Inc.), at Binghamton, a suburb of Memphis, 
where they continued the inspection work begun 
during the forenoon. 
































MEMBERS OF THE NORTHEASTERN RETAIL LUMBERMEN’S ASSOCIATION, AND THEIR LADIES, AND OTHER GUESTS OF 


the waste or droppings from the log go into 
either shingles, washing machine stock or lath, 
were of particular interest to the visitors. 


VISIT ARKANSAS SOFT PINE MILL 

CrossETt, ARrK., March 15.—Arriving here 
Tuesday morning in three special Pullman 
cars in which they have been making a tour 
of western and southern lumber operations, 
the Northeastern Retail Lumbermen’s Asso- 
ciation delegation spent the day as guest of 
the Crossett Lumber Co., and other members 
of the Arkansas Soft Pine Bureau. The stop 
at Crossett was the last made at lumber pro- 
ducing points, and from here the special 
cars returned to Vicksburg, Miss., for the trip 
direct home via Memphis and Cincinnati. 

It was the first time many of the excur- 
sionists had visited Arkansas, and the mag- 
nitude of the lumber operations, as well as 
the thorogoing manner in which the Crossett 
enterprise has carried out its well known pro- 
gram of industrial welfare, created a distinct 
and favorable impression upon the visitors. 

Running special from Vicksburg, the cars 
reached their parking stand directly along- 
side one of the big planing mills just as the 
giant whistle sounded the 7 o’clock morning 
call, Breakfast was served at 8 o’clock at 
Rose Inn, Crossett’s famous elub-like hotel, 
where the tables had been fittingly decorated 
with jonquils and tulips to give just the right 
touch of real spring and a decidedly cheerful 
atmosphere to the entire dining room. 


with a boutonniere of violets and served with 
punch and other delicacies. Then followed a 
tour of the town in fifty automobiles, includ- 
ing a stop in front of the high school build- 
ing, where the entire body of the town’s 
school children were marshalled for the sing- 
ing of several Arkansas songs. The guests 
were delighted with this feature and ap- 
plauded roundly each number of the short 
program. 


Enjoy Trip to Logging Camp 


At 11 o’clock the visitors and hosts alike 
boarded the ‘‘log special,’’? which had backed 
in alongside the Pullmans, and were off to the 
company logging camp thirty miles to the 
south for one of ‘‘Col.’’ Taylor’s (the camp 
chef) world-famous dinners. Lack of time 
prevented a trip to actual tree cutting and 
log loading. Dinner was therefore followed 
by a brief inspection of the hotel-like kitchen, 
with its impressive equipment of big ranges 
in battery formation, cold storage plant and 
numerous devices usually found only in the 
culinary departments of large hotels and 
cafes. 

Shortly before 2 o’clock the log special 
was again boarded for the five-mile run north 
to Gulledge, a crossing point with the railway 
running to Monroe, La., where the lumber- 
men’s cars had been placed during the morn- 
ing. Arriving here, hosts and guests ex- 
changed adieus—indeed a fitting spot in which 
to bid farewell to fellow lumbermen—in the 
very heart of the big pine forest. 


The visitors expressed themselves as amazed 
at the immensity of the plants and the effi. 
ciency of the operations. They were informed 
at the plant of the Kelsey Wheel Co., where 
they saw all processes in the manufacture of 
spokes from the log to the finished product, 
that this firm is turning out 150,000 spokes a 
day with five hundred men, who accomplish as 
much as the eleven hundred employed during 
the war period and that immediately following 
the armistice as a result of the greater effi 
ciency being shown, .At the plant of the Kelsey 
Auto Body Co., where only fifty men are em- 
ployed, they were told that four hundred 
knocked-down bodies are being turned out 
daily. This concern only recently started op- 
erations and is just now beginning to get its 
working organization rounded into shape. J. E. 
Mahannah, general manager of the Kelsey 
Wheel Co., greeted the visiting lumbermen on 
their arrival at the Kelsey plants and took pleas 
ure in showing them thru all departments. 


Flooring Operations Interest Visitors 


Frank Bruce, of E. L. Bruce & Co., who ac- 
companied the visiting lumbermen thruout the 
day, officiated at the inspection of the plant 
of his firm. It is putting it only mildly to say 
that the visitors were highly pleased with the 
new, up-to-the-minute plant of this company 
which is producing 80,000 feet of flooring a day, 
with its four units operating at capacity, and 


which is adding to its warehouse space on such 


an enormous scale that it will be ‘able, when the 
buildings now under way are completed, to store 
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12,000,000 feet of its finished product. These 
additions will be finished within the next thirty 
days. The members of the party, including 
many Memphis lumbermen, had never been thru 
a flooring plant before and they carefully ex- 
amined every process from the rough Nos. 1 and 
2 common oak to the various grades of the fin- 
ished product as it was finally bundled for de- 
livery to the warehouse. They appeared to be 
particularly impressed with the efficiency of 
both employees and machinery, and with the 
careful inspection which is made before the 
flooring is finally put into bundles. 

The plant of the Memphis Hardwood Floor- 
ing Co. had stopped for luncheon, but the lum- 
bermen went thru it very carefully and asked 
many questions indicating their interest in the 
various processes. This company, it was 
learned, is adding to its boiler capacity in order 
that it may place another unit, making the fifth, 
in operation. This will be done about April 1. 
The present capacity of the plant is approxi- 
mately 75,000 feet, and the fifth unit will bring 
it to slightly more than 90,000 feet. 

Joe Thompson, president of the Lumbermen’s 
Club of Memphis, extended a brief welcome to 
the visiting lumbermen at the luncheon at the 
Hotel Gayoso tendered the men of the excursion 
party at 1:30 this afternoon. ‘‘They are real 
red-blooded fellows,’’ he said, ‘‘and they will 


Lumbermen’s Association is the greatest asso- 
ciation in the world.’’ As throwing some 
light on the trip now being made, he said that 
the members ‘‘ worked their heads off eleven 
months of the year and spent. in the remain- 
ing one everything made during the eleven.’’ 
After briefly outlining the itinerary, he said 
that members of the party had been royally 
entertained at practically every place, that 
they had studied at least seventeen different 
varieties of woods, and that they had estab- 
lished friendly relations with manufacturers 
and others interested in the production and 
distribution of lumber. In conclusion he said: 

This is not a junket but a serious business trip. 
We are here to learn something about gum and 
other southern hardwoods. I used to think that 
gum was about the poorest thing that grew out 
of the ground, but I do not mind confessing very 


frankly that I have changed my mind on that 
seore, 


Extends ‘‘Permanent Welcome’’ to Visitors 

John W. McClure, president of the National 
Wholesale Lumber Dealers’ Association, said 
he desired to extend to the visiting lumber- 
men a ‘‘permanent welcome.’’ Mr. McClure 
stated that the association has five hundred 
and fifty members scattered from Quebec to 
the Gulf of Mexico, and that he had been hon- 
ored with the presidency because of the grow- 
ing recognition on the part of this organiza- 


Mr. Collier said that at least half a dozen 
lumbermen had asked him where the money 
came from for this extensive trip but the only 
answer he vouchsafed was that, while the North- 
eastern association did not have a ‘‘ bureau of 
statistics,’’? members had taken a leaf out of 
the book of the manufacturers and had en- 
deavored to make a profit out of their business, 
a process in which they were materially assisted 
by the activities of the cost finding system, and 
the architectural and publicity bureau main- 
tained to stimulate building. He said they had 
made some money in 1921 and that they hoped 
to come thru 1922 with an even better record 
than for that year. 

Mr. Collier thanked the lumbermen of Mem- 
phis for the splendid entertainment provided 
and for the magnificent hospitality they had 
shown, and expressed the hope that they would 
come East and give him and his associates an 
opportunity of reciprocating in kind. 


Lumber Business on the Mend 

F. B. Chapman, of the Finch-Pruin Co., Glens 
Falls, N. Y., and a director of the association, 
expressed the belief that the ‘‘lumber business, 
as a general proposition, is on the mend, as in- 
dicated by the fact that practically all plants 
are operating part, if not all, of the time. He 
said that stocks on mill yards are fresh, indi- 
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buy hardwoods. You had better get busy if 
you have not already done so, because I have 
already booked one order for fifteen cars.’’ 

‘*‘Tumbermen are always welcome at Mem- 
phis,’’ declared Harry B. Anderson, treasurer 
of the Anderson-Tully Co., ‘‘but prospective 
purchasers of hardwood lumber, such as you 
gentlemen, are doubly welcome.’’ He told 
the visitors that they are not seeing the lum- 
bermen of Memphis at their best, and that 
the only thing that is keeping up the courage 
of the lumbermen of Memphis is the thought 
of the expression on the faces of the officials 
of the internal revenue service when they 
see the income tax returns of members of this 
fraternity for 1921 as compared with those 
for 1919. He also declared that, if you see 
any Memphis lumberman smiling today, it is 
because he is expressing his admiration for 
men who have money enough to make the 
kind of trip the visitors are enjoying. Refer- 
ring to the troubles which lumbermen of this 
city and of the hardwood producing territory 
had experienced, Mr. Anderson indicated that 
the ‘‘courts had enjoined them, the Federal 
Reserve Board had ‘deflated’ them and that 
the banks had ‘called’ them.’’ In conclud- 
ing, he pointed out that lumber is a staple 
commodity, that the supply of hardwood tim- 
ber is being rapidly depleted and that now 
is an excellent time to buy. 


Benefits Derived from Trip 


W. M. Patteson, the association’s treas- 
urer, asserted that the ‘‘ Northeastern Retail 


tion of the importance of the southern terri- 
tory. He declared the national association 
to be one of the oldest in the country, as indi- 
cated by the fact that it would, within the 
next few days, hold its thirtieth annual at 
Washington. He told the visiting lumbermen 
that his association had always worked closely 
in harmony with their own and always stood 
for proper merchandising of lumber. 


Impressed With Bigness of Operations 


Paul Collier, secretary of the Northeastern 
Retail Lumbermen’s Association, referred to 
Memphis as the ‘‘ city of hardwoods and warm 
hearts,’’ and declared that he was impressed 
with the bigness of hardwood operations here 
as well as with the magnificence of the plants 
used. He expressed his appreciation of the 
splendid constructive work done for the in- 
dustry by the National Wholesale Lumber 
Dealers’ Association and the American Hard- 
wood Manufacturers’ Association, and for 
the reforms which had been instituted in be- 
half of better merchandising methods. They 
have blazed the way, he said, for the best 
methods of merchandising this product and 
handling this business, even tho everything 
attempted by the latter had not met with the 
full sanction of the legal department of the 
Government. He added: 

We are very glad to be with you and I assure 
you that our association is anxious to render con- 
structive service. If you have any complaints 
whatever in dealings with members of our organi- 


zation, do not hesitate to take it up with the asso- 
ciation. 


eating that they had been recently cut, while 
he stated that stocks in the hands of retailers 
are small, as they are getting along on as little 
lumber as possible in the hope of being able to 
buy at more advantageous prices. He referred 
to the wide variation in wages being paid for 
common labor, 40 cents an hour in the North- 
west, 15 cents in the South, and 35 cents in the 
East, and said that this wide variance had a 
great deal to do with business conditions in dif- 
ferent sections. He predicted, however, in- 
creasing business and advancing prices for lum 
ber, and continued: 

Reports I have received from the East since | 
left home indicate that 1922 will be a better year 
than 1921. Conditions, as I see them, are im 
proving in the South. Prospects also favor sub 
stantial increase in the exportation of lumber and 
the railroads must buy a great deal of stock. The 
Own Your Home campaign, too, is also helping to 
stimulate building. I am optimistic regarding the 
outlook and if we all talk optimism and prosperity 
we will have it. 


Every Tree Should Bring Its Full Value 


W. R. Barksdale, a retired lumberman, but 
one of the oldest living presidents of the Lum- 
bermen’s Club of Memphis, said that it was 
easy to explain how the visiting lumbermen were 
able to make the trip, the explanation lying in 
the fact that, because they had been, according 
to their own admission, so lavishly entertained, 
‘¢it didn’t cost them anything hardly.’’ He 
further jokingly intimated that ‘‘the publie 
pays the freight,’’ and that the members of the 
excursion party would undoubtedly add enough 
to their selling price to take care of any ex 
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penses they had incurred on this trip. Refer- 
ring to the rapidity with which the timber 
supply is being depleted, Col. Barksdale de- 
clared that, whatever the view of the retail lum- 
bermen, every manufacturer should have full 
compensation for every tree cut, and that each 
should bring its full value. 

John M. Pritchard, secretary-manager of the 
American Hardwood Manufacturers’ Associa- 
tion, who was on the program, was called to 
New Orleans to attend the meeting of the Ro- 
tary Cut Veneer Association, a subsidiary of 
that body. 


First attendance prize at the luncheon for 
the ladies at the Hotel Gayoso at noon was 
won by Miss Hattie E. Trafford, Fall River, 
Mass., and the second by Mrs. Dorothy T. Fuller, 
Clinton, Mass. The first was for $5 and the 
second for $2. 


RAIN MARS CINCINNATI VISIT 
CINCINNATI, OHIO, March 14.—The touring 
party of Northeastern Retail Lumbermen’s As- 
sociation members spent a brief time in Cin- 
cinnati today. The party arrived in the city 
from Louisville over the Baltimore & Ohio rail- 


road shortly after noon, and left at 3 o’clock 
for Cleveland on the Big Four. While the party 
was in town, there was a pouring rain which 
prevented the members seeing anything of the 
sights of Cincinnati and most of them, espe- 
cially the ladies, were content to remain at the 
depot or at a hotel nearby during their brief 
stay. There was no program of entertainment 
prepared by Cincinnati lumbermen, as none of 
the lumber organizations here had any official 
notice of the party’s coming. The visitors were 
enthusiastic about their trip and were full of 
the wonders of the West. 





Northwesterners So Enthusiastic About Tour 
They Plan a Longer One Before Arrival Home 


FOUR BUSY DAYS OF SIGHTSEEING 


Los ANGELES, CALIF., March 11.—The St. 
Paul road’s special train of eight cars ecarry- 
ing the excursionists, ninety-three in number, of 
the Northwestern Lumbermen’s Association, 
rolled into the Southern Pacific station at 10:50 
on Saturday morning of last week, some hours 
late, and they were greeted by numbers of ac- 
quaintances and relatives and the brand of 
weather that has made this section famous and 
which lasted thruout the entire visit here. A 
rather spectacular greeting awaited A. W. 
Schultz and bride, who had joined the excursion 
at its start and made it their honeymoon trip. 
It took effect in showers of rice as the party 


picture studios and rode thru Hollywood and 
Beverly Hills and saw their picturesque fea- 
tures and the pretentious homes of screen stars. 
All exhausted the attractive possibilities of this 
vicinity to the extent that could be accomplished 
during their stay. A few of the more devout 
attended chureh on Sunday. 

See Mysteries of Moving Picture Making 

Perhaps the nearest to concerted action in 
outings was a visit on Tuesday afternoon to 
Universal City, which is devoted exclusively to 
moving picture making. Three big autobus loads 


of excursionists left from Pershing Square at 
about 1:45 and rode out thru Hollywood. The 
party was received courteously and given every 

















Party of Northwesterners at Universal City., Calif., where they watched the making of moving pic- 


tures. 
Stanley in Africa’ are shown 


disembarked from the cars and in prolonged 
embraces and congratulations from friends lo- 
cated in this vieinity. 

No set program was arranged for or was ob- 
served during the Los Angeles visit. All were 
left to their own devices and scattered individ- 
ually, in pairs or in groups for investigation of 
the almost countless attractions in and about 
this city. Many devoted a large part of their 
stay to visits with relatives and other friends 
located here, and were shown every enjoyable 
attention that could be erowded into four days 
and nights. Automobile parties predominated. 
Trips were made to Mount Lowe and to Santa 
Monica, Ocean Park, Venice, Long Beach and 
other towns bordering on the Pacific; others 
were made to San Gabriel to witness the famous 
and reverent Mission Play; some of the visitors 
devoted much of their time to golf on the vari- 
ous links.around this city at elubs in which 
they held membership, or were the guests of 
resident members; some took the beautiful 
Topango Pass trip; two parties numbering from 
twenty to thirty each went to Catalina Island 
on the big ocean-going steamer Avalon, rode 
on the glass bottomed boat and ate at the big 
hotels.on the island; some visited the moving 


In this instance some of the ‘“‘properties’’ and a scene used in the making of ‘‘With 


attention. Universal City is an incorporated 
town of about 600 acres in area, in addition to 
which it leases nearby ranches for ‘‘location’’ 
purposes. Within it are extensive and often 
costly examples of apparently every known kind 
of architecture of ancient and modern history. 
One set, said to be a faithful reproduction of 
the Cafe de Paris at Monte Carlo, was erected 
at a cost of $415,000 and was used in the pic- 
ture ‘‘ Foolish Wives,’’? now being exhibited. 
The party was taken to a point where were 
being ‘‘shot’’ scenes of ‘‘With Stanley in 
Africa,’’ a serial screen play also being shown 
at this time. The visitors were shown some of 
the mysteries of moving picture making, in- 
cluding scenes in which human actors come into 
immediate and apparently violent contact with 
lions and other vicious fauna. The excusionists 
were much disillusioned by this and other reve- 
lations. At two places photographs of the party 
were made; in one of them they are apparently 
part of the sereen play. The visitors gained 
some idea of the present lethargy in moving 
picture business when they learned that Univer- 
sal City when in active operation has a popula- 
tion of 2,500, all engaged in moving picture 
production, while now its population is about 


one hundred, and that while forty-two com- 
panies were said to be working night and day 
in the city at this time last year, but seven or 
eight are so engaged now, with a few out ‘‘on 
location.’’ 

The excursionists returned at about 5 o’clock 
to their parked cars, which they made their home 
thruout their stay. In the evening some of them 
visited local theaters and a number went to the 
big Ambassador Hotel to dine and dance in its 
famous ‘‘cocoanut grove.’’?’ At midnight on 
Tuesday the Northwestern special train left 
homeward bound, the first stop to be Kansas 
City, to be reached on the morning of March 
10. General and deep regret was expressed that 
the contemplated stop at El Paso must be elimi- 
nated. There the excursionists had promise of 
unusual hospitality and entertainment, but be- 
cause of lost time earlier on the excursion and 
the absolute necessity of reaching Minneapolis 
March 11 it was deemed necessary to make the 
long jump to western Missouri, thence home. 

With the exception of the one unfortunate 
incident of the sneak thief previously narrated, 
the whole stay of the party here was in perfect 
harmony, and to some of the party—notably 
those visiting this section for the first time—it 
was a revelation of scenic, climatic, hospitable 
and other possibilities. All expressed unalloyed 
pleasure with their stay here, the expressions 
ranging from quiet but deep satisfaction to a 
yearning to return and remain. 


HOME—THEY PLAN NEXT TRIP! 


MINNEAPOLIS, MINN., March 13.—Members of 
the Northwestern Lumbermen’s Association ar- 
rived home from their big trade tour Sunday 
afternoon. The return was 24 hours late ow- 
ing to the special train running into a blizzard in 
northern Texas and Oklahoma, but the delay 
involved no discomfort, and everybody was 
happy. The trip was voted highly successful by 
everyone, and plans already are under con- 
sideration for a tour next year. 


Tourists Purchased Much Lumber 


Secretary Harrison Hatton already has 
twenty-two reservations for next year’s trip, 
handed in before the special arrived in Minne- 
apolis. The trip next year, he says, will be 
longer so that more points of interest can be 
visited. The west Coast manufacturers are 
keen for a return tour. This is natural, as it 
was emphatically a buying trip.. Every one 
of the fifty active retailers on the train, repre 
senting some six hundred fifty retail yards, 
made some purchases. It is impossible to say 
just how much lumber was bought, Mr. Hatton 
says, as some of the dealers declined to dis- 
close the amount taken, but members of the 
party estimated purchases at $200,000 or more. 
At Silverton, Ore., alone orders for thirty-five 
cars were placed in less than two hours. 

On the tour next trip some of the line-yard 
men who made the tour this year plan. to send 
their buyers, so they can look over stocks and 
buy on a latge scale. 


Good Arrangements Are Much Appreciated 

Mr. Hatton and others.of the party were warm 
in their praise of the tour management by the 
Milwaukee railroad officials, and by those of 
other lines handling the train. The eight cars 
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of Milwaukee equipment were used all the way, 
members of the party spending each night on 
the train. There were about ninety-six in the 
party in all. The special left Minneapolis Feb. 
18, reaching home March 12. 

Beyond the delay caused by the snow storm, 
there were no untoward incidents. One of the 
high spots of the trip, a subject of conversa- 
tion all the way home, was the visit to the 
battleship fleet in San Francisco Bay. 


Train Caught in Southwestern Snow Storm 

The special left Los Angeles behind its 
schedule, owing to the extra time spent there, 
and pulled out Wednesday, March 8, at mid- 
night. Owing to the late start, the stop planned 
for El Paso was eliminated. One short stop 
was made March 9 at Tucson, Ariz., where the 
train paused about an hour. The tourists went 
up town in escort of the mayor and visited his 
curio establishment. The train went thru El 
Paso about midnight that night. Friday morn- 
ing, March 10, the tourists arose to find them- 
selves running into a heavy snow storm. It 
grew in severity every hour. The Rock Island 
railroad concentrated its efforts on getting the 
special thru, and for twelve hours it was the 
only train moving on the El Paso division. A 
big snow plow worked ahead, and from two to 
four engines were hooked to the train, steadily 
bucking the big drifts. 


Retailers Have Jolly Time in Cars 

Near Hooker, Okla., that evening the snow 
plow jumped the track. The fight was dropped 
for the night, and the train remained at Hooker. 
The tourists made the most of it, and had a 
jolly time, remaining up most of the night. 
A dance was given in the observation car, and 
the card fiends were busy. At one time nine 
bridge games and four poker parties were 
counted, besides the dance. The next morning 
the fight with snow was resumed and the train 
made better progress, pulling into Kansas City 
Saturday at 10:30 a. m. 


Visit Farm Home of Southern Piner 

At Kansas City the train was met by Presi- 
dent W. S. Dickason, of the Southwestern Lum- 
bermen’s Association, and Vice President J. H. 
Foresman, of the Long-Bell Lumber Co. Most 
of the party went under convoy of Mr. Fores- 
man on a motor trip to Longview, the beautiful 
farm home of R. A. Long, about twenty-two 
miles out. They inspected the splendid modern 
plant, including its dairy, where everybody had 
some of the certified milk, and the greenhouse, 
where all the ladies of the party received bou- 
quets of roses. Returning to Kansas City, the 
travelers had a late luncheon, and left by the 
Milwaukee road at 7:30 p. m. for the North. 


Party Splits Up for Return to Homes 


For the convenience of many Iowa members 
of the party, the trip was made by the river 
division, thru Ottumwa, Davenport, Dubuque, 
Clinton and La Crosse, dropping members of 
the party at each point. The special passed 
the Chicago mail train at Red Wing, Minn., and 
made a fast run into the Twin Cities, reaching 
Minneapolis at 3 p. m. Sunday. This was in 
plenty of time for members of the party living 
beyond the Twin Cities to catch early even- 
ing trains. 

Mr. and Mrs. C. E. English, of Minneapolis, 
left the party at Los Angeles, and planned to 
remain there two or three weeks. 


NOTES BY A MEMBER OF THE PARTY 


During the very enjoyable stop at Eugene, 
Ore., on the afternoon of Tuesday, the North- 
western retailers were given choice of a fine 
schedule of entertainment prepared by the Eu- 
gene Chamber of Commerce, in which the lumber 
manufacturers are very active. The Booth- 
Kelly Lumber Co.’s plant at Springfield was 
visited by most of the men, Mr. Dixon, gen- 
eral manager of the company, and others fur- 
nishing cars for the drive. The Booth-Kelly 
company, tho one hundred miles from port, is 
shipping great quantities of  ‘‘ Japanese 
squares’’ overseas, getting an average of $22, 
mill, for them. In securing this business the 
company is at a disadvantage in competing with 
tidewater mills, as it pays $3 a thousand addi- 


tional in freight, but the present market on 
timbers to the yard or rail trade, being only 
$12 mill, is not attractive. The visitors were 
shown some very fine No. 2 dimension and No. 3 
boards by Mr. Dixon. 

At the dinner given that evening by the Cham- 
ber of. Commerce Mr. Dixon welcomed the 
Northwestern Lumbermen’s Association in his 
capacity as president of the West Coast Lumber 
Manufacturers’ Association. He indicated that 
lumbermen may expect a reduction of the Coast 
freight rate ‘‘some time’’ as a result of the 
recent Washington conference of the shippers 
of heavy commodities, which he attended. 

Company Entertains at Shasta Inn 

The Weed Lumber Co.’s plant, operating in 
the shadow of Mount Shasta, was truly well 
worth seeing. The hospitality and courtesy of 


At San Francisco the tourists found many 
diversions, from Chinatown to bus tours to 
the Golden Gate. 


Visit to Flagship Was Highly Enjoyable 

The trip to Admiral Eberle’s flagship Cali- 
fornia, in the Bay of San Francisco, was one 
of the most enjoyable treats of the tour. After 
seeing the many complicated pieces of ma- 
chinery, large and small, which yo to make up 
the most modern of Uucle Sam’s battleships, 
the landlubber could well realize the vast sums 
required from his tax budget to maintain the 
Navy. Double and even triple systems of con 
trol and communication are necessarily em- 
ployed thruout the ship. Complete machine and 
woodworking shops are in constant use by the 
‘‘gobs,’’ who can handle practically all repairs 
and much new construction as needed. Prae- 
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Snapshots of the party of Northwesterners on their west Coast trip. Top: At Aberdeen, Wash.— 
Group waiting for mulligan cars to go into the woods near the Schafer Bros. logging camp. 
Center: At Weed, Calif. (Mount Shasta in the background), where the party inspected the 
plant of the Weed Lumber Co. Bottom: At the Weed Lumber Co.’s plant (some white pine 
stock in the background), where the tourists waited the call for dinner 


H. J. Barrington, factory sales manager, and 
of the many other young lumbermen about the 
plant were nicely topped off by an excellent din 
ner served in the company’s dining room, 
Shasta Inn. The visitors all agreed the Weed 
company’s products—doors, sash and lumber— 
were fully up to the pace set by the dinner. 

The beauties of the Shasta route, enjoyed on 
the trip from Weed to San Francisco, are not 
overstated by the railroad company’s printed 
matter, 


tically all trades are practiced in caring for the 
ship. From the admiral, who treated the guests 
to tea in his dining room, to the greenest 
‘“gob,’’ courtesy was evident, and the visitors 
were made to feel thoroly welcome. 
Wants Next Party to Visit Pineries 

In a eall at the offices of the California Sugar 
& White Pine Co., John D. Spaulding, gen- 
eral manager, displayed to the visitors photo 
graphs taken at some of its operations within 
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the previous ten days, showing the company’s 
snow plow working in ten feet of snow. He 
stated that he would like very much to take 
the next Coast party out into the company’s 
operations in the Tuolumne district in the Yo- 
semite section, particularly if the tour could be 
made a little later in the spring. 

Everybody has a friend or relative at Los 
Angeles or associated towns. As a consequence 
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Secretary Harrison Hatton, of the Northwestern 
Lumbermen’s Association, and Admiral E. W. 
Eberle, commander of the Pacific fleet, aboard 
the flagship “California” in San Francisco Bay 


the party was broken up somewhat here, tho 
groups of six to twenty, either thru plan or 
accident, were together on numerous sightseeing 
trips. Thru the efforts of Mr. Barr, forty or 
more were taken thru the plant of the Universal 
Film Corporation at Universal City. 


Huge Lumber Docks Viewed on Boat Trips 


The Catalina Island trip, made by some on 
Sunday and others on Monday, proved very en- 
tertaining, even tho the 27-mile stretch of real 
ocean was too much for the hardy constitution 
of many a lumberman—lemon drops nowith- 
standing. s 

More battleships were seen on this trip, which 
also gave a good view of the big San Pedro 
Lumber docks of the Hammond Lumber Co., 
the L. W. Blinn Lumber Co. and the E. K. 
Wood Lumber Co. It was reported that re- 
ceipts of all docks averaged three to eight boats 
a day; 800,000 to 1,250,000 feet per bottom. 


Interested in End Piling Methods 


Lumber stacked on end was an interesting 
innovation to the middle westerners. Practically 
all the yards out here use this method either 
in whole or part. The newest of the larger 
plants is that of the L. W. Blinn Lumber Co. 
on the docks at San Pedro. End stacking is 
used here. The floor is made of 2x4’s placed 
edgewise, spaced apart by one-inch blocks and 
two feet above ground on the average. This 
permits the good ventilation necessary to dry 
green shipments. It is claimed by the users 
of this piling method that handling is cheaper, 
as one man will do, while two are required with 
flat piles. There is a saving in space also, as 
stock up to 22-foot long is easily handled this 
way. : 

The party were assured by Los. Angeles that 
this city owned the harbor at San Pedro, as it 
was connected by a shoestring strip of land to 
the city limits of that ambitious town. There 
seems to be great rivalry between San Fran- 
cisco and Los Angeles. We were assured by 
the San Franciscans that Los Angeles was sus- 
pected of including in its census all the country 
within fifty miles and some sea gulls out of 
San Pedro. 

_ While the lumbermen liked San Francisco and 
its people, and would have enjoyed more time 
there, they were not so enthusiastic over Los 
Angeles. The evidences of hospitality and 
courtesy were not so many, possibly because 
there is so large a floating population, a greater 


mixture of races, and because the tourist is 
regarded as ‘‘bread and butter’’ by too great 
«a number of those he meets. As a center for 
sightseeing Los Angeles has a well earned repu 
tation. But many of the otherwise most en- 
joyable places are hurt by the presence of great 
numbers of fakers and money getters who re- 
gard as legitimate prey those who would merely 
enjoy the natural beauty of the country. 

Strong Demand Rushes Bungalow Building 

Prosperity was considerably in evidence ; 600,- 
000 to 1,000,000 feet of lumber per week seemed 
a not unusual volume for some of the big yards. 
Construction of all kinds was being rushed and 
the buildings were occupied nearly as rapidly 
as completed. Many were the queries among 
the midwest lumbermen as to how long it would 
last—when it would break. Bungalows that 
in Iowa, with much better construction, would 
bring $4,000 to $5,000 were selling readily here 
for $11,000 to $12,000. The construction was 
very light, workmanship poor, no basements, 
no heating, exterior walls (single thickness 
either siding or stucco), grades of lumber used 
were very poor. Midwesterners could make 
more frequent trips if they could realize gross 
margins as large as those in evidence in the 
retail prices of lumber in Los Angeles. Lumber 
costing at dock $21 sells at retail for $35 a 
thousand. Handling expense undoubtedly is 
greater, but so too is the volume. 

The car thieves no doubt thought the lum- 
bermen are a wealthy crew, -for Saturday night 
one or more of them entered the special and 
robbed nearly every berth in the Orleans car 
while the occupants slept. Many were the calls 
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the recipients of a full set of table silver. Esqui 
mo pie and cake concluded the party, which 
was enlivened by Mr. English’s announcement 
that gentlemen might kiss the bride and that 
Mr. Holland had been selected as groom for the 
1923 tour. 


TEXANS’ PRELIMINARY PLANS 


Houston, Tex., March 13.—Announcement 


‘has been sent out by Secretary J. C. Dionne, 


this city, of the Lumbermen’s Association of 
Texas, of the preliminary plans for the thirty- 
sixth annual convention of the organization 
to be held at Ft. Worth, at the Texas Hotel, 
on April 11, 12 and 13. The announcement 
states that— 

The business program is in the making. It 
will be another great merchandising convention, 
and it will be featured by talks by many of our 
own retail members on the various phases of 
creating demand for building materials. Severa! 
splendid numbers are already booked, and a won- 
derful program can be depended upon. 

An elaborate entertainment program has 
been prepared beginning on the morning of 
April 11, which will be devoted to a general 
reception and reunion. Tuesday evening 
there will be a theater party for both ladies 
and gentlemen and a Hoo-Hoo concatenation 
will be held—the first in years—under the 
direction of Secretary-treasurer Isherwood, of 
St. Louis, and Parson Simpkin, of Salt Lake 
City. The ladies will be taken for an auto 
ride on Wednesday with tea and a reception 
at the Rivererest Country Club. Wednesday 
evening all will attend the grand ball and 
buffet supper on the roof of the Texas Hotel 














Members of the Northwestern Lumbermen’s Association being received by Admiral Eberle aboard 
the superdreadnaught ‘California’ in San Francisco Bay 


the next morning for missing trousers and other 
apparel, all of which were found in a heap in 
the wash room. Harry Alsop, in the Mount 
Hood car, was away but his grip seemed at- 
tractive to the thieves because of its weight. 
It contained ten pounds of prunes, gift of the 
Eugene Chamber of Commerce, and a good re- 
volver. The latter was taken. Money and 
travelers’ checks, totaling about $300, were 
taken from members of the party, including 
Messrs. Stearns, Larson, Nelson, Fox and De- 
Long. The amounts were all made good by the 
associatioin, however, which will be reimbursed 
by the railroad. 


Northwesterners Hold a Little Party 


Monday evening at Los Angeles a party was 
given by members of the tour in honor of Mr. 
and Mrs. Barr, Mr. and Mrs. Hatton and Mr. 
and Mrs. A. W. Schultz (bride and groom). 
In appreciation of the constant efforts of 
Messrs. Barr and Hatton for the suecess of the 
trip, they were each presented with a beautiful 
silver tea service. _The bride and groom were 


After the adjournment of the business session 
on Thursday, the members of the convention 
party will be taken in autos for a ride around 
Lake Worth, ending up at the Shrine Mosque, 
where a grand barbecue dinner will be served. 
There will be special band concerts during the 
course of the convention by the Cameron 
band, and each business session will open with 
musi¢e ‘furnished by Fort Worth lumbermen. 


The ladies are especially invited to attend 
the convention with the lumbermen, and spe- 
cial excursion rates of one and one-half régu- 
lar fare, on the certificate plan, have heen 
granted by the railroads. 


The chairmen of the various committees of 
Fort Worth lumbermen who are making pre} 
arations for the convention are as follows: 


General — Willard Burton; finance—W. 
Sloan, Sloan Lumber Co.; program and invitation 
—Scott S. Teel, B. W. Owens Lumber Co.: e- 
tertainment—W. C. Timmons, Timmons Lumber 
Co.; publicity—George H. Owens, B. W. Owens 
Lumber Co.; transportation—A. B. Sammons. 
hotel—Roy A. Toombs; ladies’ entertainment— 
‘Mrs. Roy A. Toombs. 
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GIVE WISCONSIN LIEN LAW QUIZ TO MANAGERS 


WISCONSIN Rapips, Wis., March 13.—As is 
customary with the Kellogg Bros. Lumber Co., 
of this city, it called its various yard managers 
to its offices here for its annual three-day con- 
vention, beginning March 7. The forenoon of 
the first day was taken up with discussions of 
general conditions. In the afternoon the sub- 
ject of credits was thoroly discussed, and, this 
it is thought, was one of the most helpful and 
interesting parts of the convention. After the 
business session the yard managers were taken 
for a visit of inspection to the new First Na- 
tional Bank Building of Wisconsin Rapids. 

The Wednesday morning session was devoted 
to discussions concerning collections and the lien 
quiz. A copy of the questions asked and the 
answers given follows: 


1. When and where is a lien filed? 


a. Where we act as sub-contractor (or fur- 
nish material to owner through a principal 
contractor) we must file within sixty days 
from date of last furnishing. 

b. Where we act as principal contractor 
(furnishing material to owner direct) we 
must file within six months from date of 
last furnishing. 

ec. A lien is filed with clerk of the circuit 
court of county in which land is located. 


2. What do we have to do to protect our lien 
rights when we furnish material to a cus- 
tomer who is not the owner of the property on 
which the material is used? See also No. 16. 

a. In every case, first get the owner’s consent 

or approval to the furnishing of the mate- 

rials and his agreement to have this stand 
as a charge against the real estate. 

In case we are a sub-contractor: 

. Serve notice on owner within thirty days 

after furnishing the first material accord- 

ing to law. 

ec. Copy of this written notice must be filed 
with claim for lien. 

d. Lien must be filed within sixty days from 
date of last furnishing. 

e.If we are principal contractor, file lien 
within six months from date of last fur- 
nishing. 

8. When and how must a lien be foreclosed? 

a. Within one year from date of last furnish- 
ing of materials, unless within thirty days 
next preceding the expiration of such year 
(eleven months from date of last furnish- 
ing) the lien be renewed by the person or 
corporation filing it. This renewal must 
be in the form of an affidavit attached to 
the lien, setting forth the amount then due, 
as on the material covered by this lien. 
When a renewal affidavit has been filed, 
foreclosure proceedings must be within 
two years of last furnishing. 

b. A lien should be foreclosed through our 
attorney. 


4. Who supplies the necessary facts, who should 
make out the lien claim, and who should sign 
the claim? 

a. The yard manager supplies the necessary 

facts. 

b. The general office makes out the claim 

for lien and statement. 

c. Any officer of the corporation. 

What facts are necessary to make out a 
claim for lien? 

a. Amount actually due. 

b. Dates of delivery of first and last times 
are essential, and statement should show 
date of each delivery. 

Correct legal description of property on 

which the buildings, in which the material 

was used, are located. 

d. Correct name of the owner. If properties 
held on land contract, the name of such 
person as well as the owner. 


-On what amount of property should you file? 
a. Lien may be filed against all of the real 
estate in one parcel on which the im- 
provement is made. Thus you will be sure 
to include the particular land on which 
the buildings are located. 
—— amount of property does the court al- 
ow? 

a. The statute allows the lien to attach to 
one acre around the property, upon which 
the improvements are situated in any 
municipality. The statute allows forty 
acres, around the improvement, outside 
of a municipality. 


8. On what kind of lands do no liens attach? 

. Railroad right of way, public property, 
such as school house sites, village hall 
sites, public libraries, and streets, and 
other public improvements. Liens will at- 
tach to church sites, as this is private 
property. 

9. What recourse have we under these condi- 
tions? 

a. Suit against the contractor for his surety 
within one year after completion of con- 
tract for public work. (Section 3327A 
Wisconsin statutes). Notice in writing 
should be given to municipality at once 
upon default. 
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b. Suit against the contractor and the 
county, town, city, village or school dis- 
trict, jointly, for the recovery of the money 
owing, thereby tying up any balance owing 
by such municipality to the contractor. 
Municipality not liable for anything more 
than balance still owing contractors in 
these cases. (Section 3328 Wisconsin 
Statutes.) 

ce. Claim for lien on money, bonds or war- 
rants to become due to contractor on 
public improvements where sub-contractor 
has filed written notice before payment 
made to contractor. Notice to be served 
on clerk and treasurer of municipality and 
in case money is due from the State, no- 
tice in writing may be served by regis- 
tered mail upon State highway commis- 
sion. (Chapter 289—Laws 1921.) 


10. What material is lienable? 

a. Any material used or labor performed in 
improving the real estate, which has any 
physical attachment to improvement. 

b. Appliances expected to be used again and 

again, such as tools, altho diminished in 
usefulness with each contract are not 
“materials furnished.’’ Fuel and oil used 
in running an engine and food eaten by 
laborers are not lienable because they have 
neither physical contact nor immediate 
connection with the structure, but are 
used only to facilitate the operation of 
tools, machinery, etc. 
. No lien attaches against a railroad right 
of way for price of coal furnished to prin- 
cipal contractor and used in engines which 
operate steam shovels, derricks, and other 
machinery. Lumber used for form boxes 
in concrete work is not lienable where re- 
moved and intended for use again on other 
buildings, but lien will attach to the extent 
of the depreciation in value of lumber so 
used. 


Le effect does taking a note have on a 
en? 

Section 3317 of statutes provide the tak- 

ing of a promissory note or other evidence 
of indebtedness for work, labor and mate- 
rials, shall not discharge the lien given by 
law unless expressly received as payment 
therefor and so specified therein. 
Note: Our regular note form carries this 
clause: “‘And it is expressly understood 
and agreed that the taking of this note by 
the payee in no way waives his right to 
the lien allowed by law for material fur- 
nished by him for which this note is given, 
and ‘that this note is taken only as evi- 
dence of the workers indebtedness for such 
materials.”’ 


12. What do you need to be careful about in 
taking a note not to embarrass the lien? 

a. The note by its terms must be payable 
and become due before one year from 
date of delivery of last item. Then, if lien 
is renewed, note must become due before 
two years from date of delivery of last 
item. It is best to have at least thirty days 
between expiration of note and expiration 
of lien. There must be no statement in 
the note that could be construed that it 
was taken in payment of the indebtedness 
and lien waived or released. 


13. What stretches in time, in sale, imperils 
the lien? 
a. No stretch of time between the delivery 
of items in the original contract will im- 
peril the lien but any length of time be- 
tween the last item on the contract and 
an extra, or an extra and an extra will 
imperil the lien, as the court may not con- 
strue it as a part of same contract. 


14. What system do you follow to be sure that 
you lose no rights under the lien law? 

a. To not imperil the filing of the lien: On a 
daily calendar (or any other method you 
have of following up dates) on not more 
than five months from the last probable 
item delivered—where you are principal 
contractor, and forty days where you are 
a sub-contractor—a notation should be 
made that lien should be filed. A way to 
check this is when you go over your ac- 
counts the first of each month to size 
up each account that there is a probability 
of your wanting to file on. We will watch 
the dates for renewal and foreclosure at 
general office, but if you are looking after 
this also, you might call our attention to 
this, so as to eliminate possibility of 
neglect on our part. 


15. What protection have we in furnishing ma- 
terial for school house, village halls, public 
libraries: 
a.If thru a contractor—suit against con- 
tractor and his surety, whether a bonding 
company or individual sureties, as provided 
by law, notice of which should be given in 
writing promptly on default and if pos- 
sible before date of settlement between 
contractor and official board. 

b. If thru building committee making con- 
tracts direct. 

1. Before furnishing materials, be sure 
building committee is legally author- 
ized to make purchases or enter into 
contract for same by the school dis- 
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trict. This authority must come from 
voters at a meeting called for this 
purpose and entered upon minute 
book of said school district. 

2. Have every phase of contract, as to 
terms, etc., in writing signed, by each 
member of building committee before 
furnishing any material. 


16. What must we do to protect ourselves when 


we furnish material to a customer who holds 
land under contract of lease, demise or con- 


tract for the purchase (land contract) or sale 


thereof? 

a. Before furnishing materials get owner’s 
= to have same a charge against the 
and. 

b. We may file a lien on the property the 
same as tho purchaser is owner of land 
altho the lien shall attach only to the in- 
terest of such person in said real estate 
unless the owner of such property shall 
authorize or approve of same, and agree 
to become responsible for same. (This 
should be in writing in presence of wit- 
ness). 

17. What is the difference whether we file a 
lien or take a mortgage to secure ourselves 
on a sale on credit? 

a. A lien expires within one year from date 
of last furnishing of materials unless with- 
in the eleventh month thereafter (not more 
than thirty days prior to expiration) the 
lien is renewed. In the event of renewal 
of lien, one year is added to the time in 
which the lien is effective; that is, in case 
of renewal one has two years instead of 
one in which time he must foreclose the 
lien. A mortgage would not expire for ten 
to twenty years or longer, depending upon 
its terms. A lien holds only the fort 
acres on which the buildings are located. 
A mortgage can be made to hold any 
amount of land a man may own. A lien 
can hold only the land in case of a fire 
destroying the buildings. A mortgage can 
carry a provision that the fire and tor- 
nado insurance be made payable to us. 
This is better in case of homes in a mu- 
nicipality where the real estate owned 
may be only one lot or so. 

18. Is there any time when a lien might be better 
than a mortgage? 

Yes. In case other material men or 
mechanics might have claims for lien, the 
taking of a mortgage after they had started 
furnishing materials would waive our right 
to a’lien, and would allow the other lines 
to have precedence over our mortgage. 
Yes. n case we wanted to protect our- 
selves and not advise our customer that 
we were going to do so. 

19. Is there any priority as to liens? That is, 
does one who may have begun to furnish 
labor or materials before another, have prior- 
ity over one who may furnish labor or ma- 
terials later? Also,*does the party filing a 
lien before another party files a lien, whether 
or not he furnished labor or materials before 
or after another, have priority over claim for 
lien filed later? That is, does the date of 
filing have anything to do with the protection 
one has under this law? 

a. No. There is no priority as to liens. All 
lien claimants, upon foreclosure, share 
ratably in the proceeds of the foreclosure 
sale. — P 


20. How and by whom is a lien renewed? 

By filling out and filing with clerk of the 
circuit court a form for renewal of 
mechanics lien within the thirty days next 
preceding the expiration of one year after 
last furnishing. This will renew the lien 
for one year and it may be renewed only 
once. 

On Wednesday afternoon there was a dis- 
cussion and a quiz on Curtis woodwork which 
was conducted by J. E. Matson, of the Curtis 
& Yale Co. This quiz was in the form of ques- 
tions, the managers being requested to figure out 
the retail price of different kinds of millwork. 

C. E. Boles, of Wisconsin Rapids, gave a talk 
at the Thursday forenoon session on ‘‘The 
Federal Farm Loan System.’’ Mr. Boles has 
been secretary of the local association for some 
time and, being thoroly familiar with the work- 
ings of this system, was able to give the Kellogg 
Bros. managers some very pertinent information. 
He was followed by W. J. Taylor, cashier of the 
First National Bank, who explained the work- 
ings of the War Finance Corporation as it ap- 
plies to available loans to farmers thru the 
local banks. Thursday afternoon was turned 
over to a general discussion in which the yard 
managers were advised about the standing of 
each yard, the cost of doing business and also 
in reference to the outstanding accounts at the 
end of the year based on the sales. Sam Camp- 
bell, yard manager at Endeavor, was awarded 
a box of cigars for having the lowest percentage 
of outstanding accounts on his sales. 
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EVERYTHING POINTS TO AN ACTIVE SPRING 


New York, March 13.—A. J. Hartman, local 
manager of the Goodyear Lumber Co., 342 Mad- 
ison Avenue, reports that business is moving 
along very well when the time of the year is 
considered. Mr. Hartman is looking for the 
spring to bring with it the best business that 
the company has enjoyed for several years and 
he says that the same feeling of optimism pre- 
vails in all the territory covered by the Good- 
year company. The Goodyear Lumber Co, is a 
southern pine specialist and handles the long- 
leaf and shortleaf pine output of the Dunlevie 
Lumber Co. and it is the sole eastern agent for 
the Bogalusa brand of longleaf pine timbers 
of the Great Southern Lumber Co. 

The Dunlevie mill at Allenhurst was visited 
by fire on Jan. 23, which destroyed the dry kilns 
and planing mills. These are now being ree 
placed as rapidly as possible and will be ready 
to resume operations in about sixty days. The 
sawmill was not interfered with in its produc- 
tion of rough lumber and it is reported that 
plenty of stocks are on hand for cutting. The 
main office of the company is in the Marine 
Bank Building, Buffalo. 

J. W. Trounce, treasurer and general man- 
ager, has been visiting New York for the last 
two weeks, conferring with Mr. Hartman with 
reference to the distribution of the Goodyear 
products in this territory. The company con- 
fines its activities strictly to wholesale and 
caters to the railroad and retail yards. ‘‘ Busi- 
ness is not coming along in quite as large a 
volume as we had expected,’’ said Mr. Hart- 
man, ‘‘but we are not the least bit discouraged, 
as everything points to a very active spring dis- 
tribution. Prices are holding firm with a tend- 
ency to advance.’’ George B. Dunlevie, cover- 
ing New Jersey and the New York State terri- 
tory, says that the present outlook in New Jer- 


sey is better than has been the case for some 
time and that most of the dealers are looking 
for an excellent spring business. 


TO ELIMINATE SHARP PRACTICES IN TRADE 


WASHINGTON, D. C., March 14.—Before Sec- 
retary of Commerce Hoover left Washington 
for the Southwest, Wilson Compton, secretary- 
manager of the National Lumber Manufactur- 
ers’ Association, discussed with him the ad- 
visability of holding a conference with repre- 
sentatives of various regional lumber associa- 
tions on the question of standardization, elim- 
ination of sharp practices in the lumber indus- 
try and trade ete. 

Secretary Hoover is keenly interested in 
standardization and has done much to promote 
work along this line. The action of the paving 
brick industry in reducing the number of sizes 
from sixty-six to eleven, with consequent large 
financial saving and waste elimination, is a 
case in pomt. 

In the matter of lumber Mr. Hoover indicated 
his more immediate interest is to eliminate 
sharp practices. These have been called to his 
attention by several different lumbermen. For 
example, instances have come to his attention 
where jobbers buy one grade of lumber from 
the mill and sell it as a higher grade, and where 
certain shippers habitually short change the 
consignee by underloading cars. 

A movement is under way within the industry 
to clean house in this respect, and Mr. Hoover 
is keenly interested in it and anxious to render 
any assistance which he may properly extend. 
He requested Mr. Compton to appoint a repre- 
sentative committee to take up this matter, 
which probably will be done during or shortly 
after the meeting of the American Lumber 
Congress in Chicago next month. 


Secretary Hoover and Mr. Compton are 
agreed that the lumber industry in general 
would welcome such a house cleaning. While 
a few persons in it who may be profiting from 
sharp practices may not like the move, it is not 
believed any of them would seriously oppose it 
if they expected to remain in the business. 

One suggestion which has been made is that 
the grade be marked on all lumber before it is 
shipped from the mill, and that some system be 
devised to insure full loading and prevent 
tampering with invoices. Instances are said 
to have been shown where a car was short as 
much as 5,000 feet of the quantity stated in 
the invoice. Shortages up to 2,000 and 3,000 
feet are said to be not uncommon where this 
practice is in vogue. — 

Mr. Hoover thinks that- every person buying 
lumber should receive the grades for which he 
pays, as well as the exact quantity. 


MAY ESTABLISH FURNITURE PLANT IN MAINE 


PorTLAND, Mer., March 14.—Announcement 
that one of the large furniture manufacturers 
of the middle West is seriously considering the 
establishment of a plant in Maine has aroused 
intense interest among lumbermen and timber 
owners of the State. The Pine Tree State has 
never realized to any considerable extent upon 
its great assets in hardwood timber. Maine 
hardwood is, of course, utilized more today 
than it was fifteen or twenty, or even ten years 
ago; but good authorities agree these resources 
are as yet hardly touched. There are a number 
of novelty mills that use hardwood, and the 
spool wood and spool making industry is im- 
portant, but there are no large furniture fac 
tories. 


BITUMINOUS COAL fields in the United States 
cover an area of 458,000 square miles, 





SOUTH DAKOTA RETAILERS ARE OPTIMISTIC 


[Special telegram to AMERICAN LUMBERMAN] 


Sioux Fauus, 8. D., March 157—Lumber 
dealers of South Dakota at the opening of the 
annual convention here today of the South 
Dakota Retail Lumbermen’s Association, were 
as a rule more. optimistic than when 
they assembled in Sioux Falls last spring. 
Since then the State has undergone a period of 
readjustment and enforced economy and now it 
appears to the majority of the dealers that con- 
ditions are ripe for an era of building, not of 
the boom type, but a substantial increase over 
that of the last two years. 


The situation was best set forth by Charles 
H. Ross, president of the association, in his 
annual address at today’s session, who said in 
part: 


The person who starts out to find a ray of sun- 
shine lighting the hitherto overcast condition of 
things in the Northwest does not go unrewarded. 
A better feeling is forming in the minds of many 
people; our country bankers are, as a class, ina 
less tense state of mind. This change has come 
to them in a measure from the changed attitude 
of the farmers, and it is carried on to the city 
bankers like a flow of new blood thru chilled 
arteries. The strength of the farmers’ position 
at last is In the relation which the supply of his 
products bears to the growing population of the 
world. Consumption has been reduced, but that 
is an involuntary and temporary condition. The 
farmer can no more escape the effects of the 
social demoralization that has occurred the 
world over than can any other class, and he can 
bear it with as good reason for confidence as 
any class. 

All signs point to a record volume of new 
building in 1922. During the last year the num- 
ber of building permits granted in about two 
hundred of the principal cities exceeded the 1920 
total by one-third. More significant still is the 
fact that most of the improvement took place in 
the last half of the year, the new construction 
contracted for in December alone being double 
that of the same month of 1920. All this implies 
a vast amount of building started, which 
will be carried forward toward completion dur- 
ing the coming year. Moreover, building costs 
in November descended to the lowest point 
reached since the end of the war and practl- 
cally to the 1917 level. Since November the 


tendency of costs has been upward. Building 
investors who have long held off for the stabiliz- 
ing of costs are gradually coming to believe that 
there is little to be gained by further waiting 
and are beginning to file plans. This movement 
is likely to be accentuated by the probable fur- 
ther increase in building material prices during 
the coming months, and because of the familiar 
psychological effect upon buyers of a rising mar- 
ket, whether it be in the security, commodity 
or building fields. The time is rapidly approach- 
ing when buying will depart from its conserva- 
tive character of the last eighteen months. The 
restricted outputs have with few exceptions re- 
sulted in the gradual absorption of the accumu- 
lated stocks which came to light during the price 
decline. In the field of the consumers goods 
manufacturing has generally kept pace with 
distribution, with the only accumulations of 





A complete report of the two days’ 
sessions of the annual convention of the 
South Dakota Retail Lumbermen’s Asso- 
ciation will appear in the March 25 issue 
of the AMERICAN LUMBERMAN.—EDITOR. 











stocks visible at the latter end. Retail trade 
during 1921 showed an amazing vitality, exceed- 
ing as it did the physical volume of the year be- 
fore. 

It appears, therefore, that the one impediment 
to renewed large scale buying on the part of 
the retailers and wholesalers is the uncertainty 
as to the future price trend. The relative sta- 
bility of prices during the last four months has 
already done much to eradicate that uncertainty. 
With the larger employment of labor, which is 
sure to occur in the spring, with the more inten- 
sive selling efforts which are being put forth by 
manufacturing and distributing organizations, 
with easier credit conditions and with the grad- 
ual depletion of stocks of goods on hand, price 
uncertainty should gradually disappear as a re- 
straining factor in business, thereby bringing 
about the restoration of confidence and of large 
scale buying, both of which have been conspicu- 
ously absent these many months. 

Progress toward the promised expansion of 
general business is slow, and is just now inter- 


rupted by the let-down in activity which always 
occurs in the winter months. Business men en- 
tertain no extravagant ideas as to the extent of 
the probable business improvement in 1922. They 
know that the worst that could happen has come 
and gone, that unemployment has passed its 
peak, that the depression in the farming regions 
is lessening in intensity, that the congestion of 
banking and mercantile credits has almost dis- 
appeared with the working off of high priced 
inventeries, and that wholesale markets have at 
last reached a point of comparative stability. 
But they realize also that this year will be one 
of strenuous competition, of modest profits and 
of extensive absorption of the weak concerns by 
those more efficient organizations which have 
come thru the readjustment with their working 
capital practically unimpaired. 

Outside bank clearings, which form probably 
the most reliable index of the volume of busi- 
ness transactions to be found, indicate a pro- 
nounced decrease in the amount of such trans- 
actions during January. Certain indices of the 
physical volume of manufacture and distribu- 
tion, on the other hand, show some improvement. 
Car loadings increased considerably, and the rate 
of production of bituminous coal rose materially. 
The adjusted index for the volume of production 
of iron and steel rose to 62.9 in January, higher 
than in any month since February, 1921. Altho 
the totals were small, the fact that improve- 
ment took place remains significant. 


Other speeches given today reflected the op- 
timism contained in the president’s address. 
Curtis M. Johnson, a dealer of Rush City, Minn., 
spoke on ‘‘ The Road to Happiness.’’ A speech 
of interest was that given by George J. Dan- 
forth, an attorney of Sioux Falls, on ‘‘ Mechan- 
ic’s Lien Laws.’’ This was followed by a gen- 
eral discussion of the points brought out by the 
speaker. 


Other business transacted by the lumbermen 
today included a report by James W. Horner, 
of Sioux Falls, secretary and treasurer of the 
association, who said that the membership had 
increased in the last twelve months and that the 
finances were in satisfactory condition. To- 
day’s program was concluded with a theater 
party. About one hundred dealers are in at- 
tendance at the convention. 
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New Jersey Retailers Favor Tax Exemption of Homes, 


Oppose Increased Tax Burdens and Discuss Ready-Cuts 


ATLANTIC City, N. J., March 13.—The thirty- 
eighth annual convention of the New Jersey 
Lumbermen’s Association, held at the Traymore 
Hotel, this city, last Thursday and Friday, 
served its purpose well. Edward Hamilton, of 
Paterson, N. J., elected president for the third 
time at the closing business session Friday after- 
noon, concluded the meetings with the announce- 
ment that the lumbermen of New Jersey would 
return to their homes better off for the discus- 
sions and imbued with a new spirit that would 
serve them well in the busy days that are cer- 
tainly to come over the lumber industry in the 
next few months. [A report of the preliminary 
session appeared on page 65 of the March 11 


issue of the AMERICAN LUMBERMAN.—EDITOR. ] ° 


As lumber conventions go, the Jersey meet- 
ing was a brilliant success. Every county and 
nearly every town in the State was represented. 
The attendance was larger than any previous 
convention of the association. 

In all of the discussions, Edward Hamilton 
was the guiding spirit. No matter what sub- 
ject was broached he took the bull by the horns, 
as it were, and briefly gave his personal views 
and his open manner of expression never failed 
to elicit responses in great numbers from the 
rank and file. Mr. Hamilton in his speech of 
Thursday assailed those members of the asso- 
ciation who were laggards. 

He said the object of organization is to 
attain the greatest good for the greatest number 
and that the man who shirked left someone else 
to do work that he himself should be doing. 
Mr. Hamilton is mainly responsible for the won- 
derful growth of the organization in the last 
few years and he was applauded liberally when 
he declared he was not yet satisfied and would 
not be until every lumber firm in the entire 
State had become a member of the New Jersey 
Lumbermen’s Association. 


Lauds Work of Association 


‘*T can not understand the man who says the 
association is not for the best interests of the 
industry,’’ he declared. ‘‘To my mind the asso- 
ciation is essential to the best interest of the 
trade. We'can not hope to accomplish any- 
thing as individuals. As an organization we 
can sweep obstacles aside and every man of us 
will benefit by the consequences.’’ 

Mr. Hamilton said he was confident the court 
of errors would reverse the Supreme Court of 
New Jersey which had declared unconstitutional 
the law exempting from taxation for a period of 
five years new houses which should be erected. 
He illustrated the futility of an individual rais- 
ing an objection by saying: 

What would the legislature care for a complaint 
that might be filed by any man in this association ? 
It would not amount to a drop in the bucket. Let 
us go to the legislature with a solid front—with 
500 New Jersey lumbermen, all solid business men, 
and tell them what we want and we will get it. 
We can not sway the courts, but we can certainly 
exert our influence on the legislature if we are in 
the right and if we go to it with the proper back- 
ing. The pity is that the man who is not in the 
organization will get the benefits of all that we 
may accomplish. 

Mr. Hamilton congratulated members of the 
association on being free of labor troubles of 
any kind and said that there were no wage ad- 
justments in process of making at the present 
time, 

He declared the lumbermen were not con- 
cerned over the expansion of concrete building, 
but on the other hand were inclined to weleome 
it. He said wood is the most necessary thing 
next to the air we breathe and that no other 
commodity can take its place and the time will 
never come when it is not in great demand. He 
declared that the reason ‘‘ we are using the asso- 
ciations as schools of education is to safeguard 
ourselves, ’? 

Mr. Hamilton vigorously assailed the lumber 
scalper—the man who sneaks into a town, cuts 
prices and takes a customer fron: the local dealer 
Who has no other dependence. He says the 
Scalper neither pays taxes nor adds one whit 


to the revenues of the city or town upon which 
he encroaches. 


Resolutions Presented to Legislature 


At the conclusion of his address, Mr. Hamil- 
ton read the following resolutions, which were 
unanimously adopted and forwarded forthwith 
to the members of the State senate and assembly 
in session at Trenton: 


Inasmuch as operating expenses of lumber yards 
are still from 100 percent to 125 percent greater 
than in 1913 or 1914, and as this condition is true 
for other businesses, and believing that the return 
to normal conditions of all our industries with full 
and profitable employment of labor can only be 
accomplished by the practice of the most rigid 
economy of operations, accomplished by a maximum 
reduction of expenses, we, the members of the New 
Jersey Lumber Dealers’ Association, in convention 
at Atlantic City, March 9, 1922, request our in- 
dividual representatives, and the legislature as a 
whole, that they enact no legislation during this 
period of business stress, unemployment and re- 
construction, which will tend to increase any direct 
or indirect tax, or license on business operations, 
or that will increase, in any degree, an operating 
expense. 

To this end therefore be it Resolved, That we 
disapprove all proposed bills increasing business 
expenses, and in particular the following: 

1. That portion of the bill or series of bills, 
which have passed the assembly and are now com- 
ing up in the senate amending the workmen’s com- 
pensation acts, which will increase the cost of the 
insurance, or premiums, or make any additional 
burden to the operating expense of business, for the 
reason that we believe that labor will be more bene- 
fited by a quick return to steady employment rather 
than by an increase in the compensation rates. 

2. Committee substitute assembly bill No. 463 
by Mr. Blair, of Atlantic .City, now coming before 
the Senate, imposing a tax on gasoline used by 
motor vehicles. All requirements for our roads 
have been provided for, therefore this tax is un- 
necessary. And be it further : 

Resolved, That we approve any legislation that 
will assist in reductions of taxes and expenses. 
And be it further 

Resolved, That a copy of these resolutions be 
spread on our minutes, and a copy sent to each 
member of our State legislature. 


Arrangements for the convention were in the 
hands of the new secretary, George Edward 
DeNike, who was appointed to the office on Feb. 
1. Mr. DeNike was given a cordial and enthusi- 
astic welcome by the association members and 
their estimate of him was demonstrated con- 
clusively when he was elected permanent secre- 
tary by a unanimous vote. Mr. DeNike is a 
hustler from the word ‘‘go’’ and handled the 
convention like a veteran. 

Directly after the opening of the business 
program by President Hamilton, Joseph Perskie, 
city solicitor of Atlantic City, handed over the 
key of the city to the visiting lumbermen and 
expressed the regrets of Mayor E. L. Bader, 
at his inability to be present on account of a 
call from the city of unexpected importance. 
In behalf of the mayor, Mr. Perskie extended 
the city’s visitors a very warm welcome. 

William KE, Tuttle, commissioner of banking 
and insurance, introduced as the man with the 
lumber heart, next read a paper. J. Albert 
Mahlstedt, of New Rochelle, N. Y., was given 
time to express his views on mail order com- 
petition. Mr. Mahlstedt brought greetings from 
the Northeastern Retail Lumbermen’s Associa- 
tion and said that association had found the 
problems confronting it very similar to those 
to be dealt with by the lumbermen of New 
Jersey. 

Menace of Ready-Cut House 


Mr. Mahlstedt dwelt upon the menace to the 
lumber business in the ready-cut house and, as 
he had done two weeks before at the conven- 
tion of the Eastern Woodworkers’ Cost Informa- 
tion Bureau in New York, asked for ideas as to 
how the competition might be met. It was 
explained that a group of capitalists had turned 
the assembling principles of the Ford automo- 
bile production into house manufacture at the 
rate of one a day. 

It was explained experiments have been made 
with eighteen houses near New York this winter, 
the vanguard of thousands for which mate- 
rials are being produced. Door orders alone 
will number scores of thousands. 


The house will be a 6-room and bath affair 
and can be erected for less than $6,500 thru 
standardization, according to one of the eapital- 
ists who have perfected the plan to a point of 
actual operation. 

The saving will vary from 30 to 40 percent, 
according to locality, below the prevailing cost 
under ordinary methods of building. No eut- 
ting will take place in the yard and little on 
the job. Standard lengths and widths will pre- 
vail for every board and a vast stock yard will 
be established at Jersey City, Hoboken, or 
some eastern city, from which complete parts 
for one house will be shipped by automobile 
truck to a point, five miles away. 

Building operations will begin at 9 a. m. 
and at noon a number of trucks will pass the 
scene for another home seven miles from the 
distributing point. At 3 p. m. more trucks will 
go by delivering material for a home ten miles 
from the stock yard. 

When the framing of a house has been com- 
pleted, the finishing gang will immediately be- 
gin activities followed by the roofers, plumbers 
and cement layers. Each gang goes by auto- 
mobile to the scene of its next operations. 
Trained men will dispense and handle all mate- 
rial. The lumber will be unloaded in the se- 
quence of its use, eliminating extra handling. 
It is estimated the plan will make it possible 
to construct a home in three days, with a mini- 
mum record of one house per day at any point 
in the metropolitan district of New York. 

Capitalists plan for a 30-foot lot at $30 a foot 
and estimate $200 as cost of street and water 
connections, cement walks and final grading. 
It is planned to provide an individual house 
capable of a wide variety of designs. The 
houses will rent at $50 a month with a profit of 
6 percent on the investment. 


Congressmen Talk to Delegates 

In introducing Congressman Herbert W. Tay- 
lor, of New Jersey, President Hamilton let it 
be known that Congressman Taylor was only 
acting as the body guard of Congressman L. G. 
Dickinson, of Iowa, who was on his first trip 
to the East and to Atlantic City in particular. 

Congressman Taylor said that the only thing 
‘‘the majority of congressmen know about the 
lumber business is log-rolling.’’ He said that 
when Congress was called in special session last 
April, the country was confronted with the great- 
est problems of its existence. The problems 
were such that there was practically nothing 
to be guided by, owing to the unsettled condi- 
tions. He declared the administration was and 
is extremely busy considering necessary bills to 
bring the country back to normal. Congress 
has been considering tax and tariff measures 
especially and such difficulty has been found in 
getting thru the necessary legislation that log- 
rolling is essential, he explained. 

The principal address of the convention was 
delivered by Congressman Dickinson, leader of 
the agricultural bloc in the national House of 
Representatives. Mr. Dickinson spoke with 
special reference to the lumber industry and his 
address won wide and very favorable comment. 

Digressing from his printed manuscript, Con- 
gressman Dickinson spoke of the conscientious 
work that is being done by the representatives 
from the different sections of the country. He 
said the agricultural communities are the great- 
est consumers of lumber and that lumbermen 
were interested especially in rural localities. 
He asserted that there was a unity of interest 
between the food producer and the lumber pro- 
ducer. 

Mr. Dickinson said that he believed the lum- 
bermen would vote with the agricultural bloc 
on transportation issues, in which the middle 
West has been so much discriminated against. 

GROUP MEETINGS FRIDAY MORNING 

Preceding adjournment, several committees 
were appointed by the president to meet on 
Friday morning for the purpose ef drafting 
reports for presentation at the final business 
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session in the afternoon. Group meetings were 
held on Friday morning from 10 o’eclock till 
noon. The committee on resolutions was held 
with 8S. F. Bailey as chairman; that on finance 
and auditing, with Lester A. Johnson, chairman ; 
on insurance and library with Justin Peters, 
Thomas Silver and E. E. Cole; on membership 
with E, J. Kernahan as chairman. 

The annual banquet was staged in the beauti- 
ful submarine grill room and a right jolly party 
it proved to be. No set speeches were allowed 
at the feast and the din of the merry-makers ren- 
dered almost inaudible the attempts to make the 
guests even more merry by jokes and funny 
talks. More than a dozen performers were 
brought down from New York and they gave 
a cabaret performance while the inner man was 
being thoroly satisfied. Covers were laid for 
three hundred or more and every seat was 0c- 
cupied. 

A dance was given in the Rose Room of the 
hotel immediately following the banquet at 
which more than seventy-five couples, young and 
old, danced the one-step and other modern 
dances to the jazz tunes of a well-selected or- 
chestra. The dancing continued until mid- 
night. For those who preferred a less strenu- 
ous form of amusement, a large card party was 
given in the library, and handsome prizes were 
awarded to the winners. 

On Friday morning while the committees were 
in session rolling chair rides on the boardwalk 
had been planned, but on account of a steady 
downpour of rain, this feature of the program 
was dispensed with and another card party 
kept the women guests busy. 

Mrs. Thomas M. Clark was hostess at all en- 
tainments given for the women. She officiated 
graciously and there were few, if any, dull mo- 
ments for those to whose pleasure she catered. 

One who mingled with the throngs in the lob- 
by was impressed especially with the fact that 
the New Jersey lumbermen have no complaint 
to make of the business outlook. Naturally 
weather conditions of midwinter had served to 
slow down actual business in the last few weeks, 
but there was not a single man present who did 
not predict a big boom in building for New 
Jersey this spring and consequent prosperous 
times for the lumbermen. 

The Jersey dealers let it be known moreover 
that they are not to be caught unawares if a 
sudden demand should develop, and all over the 
State yards were reported to be well stocked. 


Final Business Session 


The final business meeting of the convention 
was called promptly at 2 o’clock in the Belvi- 
dere room by President Hamilton. 

After the reading of reports by the secre- 
tary, treasurer and auditing committee the spe- 
cial committees which had been considering 
various questions of interest thruout the morn- 
ing were called upon to give the results of their 
deliberations. 


Resolutions Adopted 


Numerous resolutions were reported and all 
were adopted. These resolutions, all of which 
gained unanimous assent, are as follows: 


Dealer Distribution 


WHERDAS, We believe it to be to the best interest 
of the public and the local government of each 
community that the distribution of lumber prod- 
ucts and building materials should be thru the local 
distributing yard rather than by direct sale from 
the manufacturer and wholesaler to the consumers, 
and we register the following reasons: 

1. Direct. sales do not contribute one dollar to 
the local community in the way of taxes, whereas, 
all sales made by the local distributing yard do 
result in the payment of taxes to the community. 

2. As the price of lumber and other products 
mentioned is generally governed by the overhead of 
the local distributer, it is a fact that all direct 
sales which reduce the volume of business of the 
retail distributer increase the overhead and there- 
fore cause a general increase in the cost of such 
products, and thus in the cost of homes to the en- 
tire public of each respective community. 

3. Direct sales do not increase the use or con- 
sumption of lumber or other products. 

4, The local distributing yard is an economic 
necessity to the welfare, growth and progress of 
every city, and all direct sales not only deprive it 
of a large part of its business, but tend to destroy 
the local distributing yard, thereby placing a great 
handicap upon the community by depriving it of 
a necessary public service. 

5. Direct sales can not be shown to be of. eco- 
nomic benefit to the-community, but merely trans- 


fer a value from one element to another, the gen- 
eral public benefiting nothing thereby. 

6. Because as a rule, those who purchase lumber 
and other building ‘materials do so thru the local 
lumber yard, and if the local lumber yard gets a 
larger proportion of such business, eventually it 
will be able to sell such products at a lower rate 
than they are now being sold at. Therefore, be it 

Resolved, That the officers and members of this 
association be urged to use every proper, ethical 
and legal means to educate the consuming public 
to the desirability of making its purchase of lum- 
ber from the local distributer, 


Arbitration of Disputes 


WHEREAS, It is amply proved and generally con- 
ceded that disputes can be settled at less cost— 
more expeditiously and with greater justice—when 
submitted to a board of arbitration composed of 
men thoroly acquainted with trade customs and 
usages pertaining to the matter in dispute—and 
inasmuch as to make such agreements effective 
they should become an organized part of the law 
of the organization, therefore, be it 


. Resolved, That we endorse arbitration as the 
best method of settling disputes and authorize the 
board of directors to proceed to arrange with other 
associations of manufacturers and wholesalers who 
adopt the following method of interassociation 
arbitration : 

In case of a dispute between a member of this 
association and the member of any other associa- 
tion, arising out of business transaction involving 
lumber or other forest products, and upon notice 
in writing to the secretary of the association that 
arbitration is desired, this association shall, with 
the approval of its members, express its willingness 
to submit such differences to a joint arbitration 
committee consisting of two persons, one to be 
appointed by each association, and in the event of 
the failure of these two to agree, they shall call 
in a third party. The joint arbitration committee 
thus selected shall establish its own rules of pro- 
cedure. The decision and award of a majority of 
the committee shall, in all matters before it, be 
final and binding. 

Whenever, by notice in writing to the secretary 
of the association, application is made for arbitra- 





Plan for Radio Rooms 


Denver, Coio., March 13.—Lumber 
dealers in the Denver territory are re- 
sponding to the suggestion of the AMERI- 
CAN LUMBERMAN that they take cogniz- 
ance of the rapid development of the 
radio *phone and lay plans to profit by it. 


Radio editors of three Denver news- 
papers report they have received in- 
quiries from lumber dealers in widely 
scattered parts of Colorado, Wyoming ayd 
Nebraska for data on the cost and opera- 
tion of wireless receiving sets, and re- 
quests for information as to what would 
constitute an ideal “wireless room” in a 
home, club or public gathering place. 











tion, either by, or on behalf of a member of this 
association, the secretary of this association shall 
forthwith use his best efforts to reach an agree- 
ment between the parties to submit the dispute to 
arbitration. This association shall, with the ap- 
proval and consent of its members, appoint the 
arbitrator hereinbefore mentioned. Be it further 


Resolved, That this code of interassociation 
arbitration shall be incorporated in bylaws of the 
6 ~accuaa by the board of directors; and be it 
urther 


Resolved, That when any member of this asso- 
ciation voluntarily subscribes to the arbitration of 
a dispute, then thereafter refuses to submit his 
brief of the case or to abide by the findings of 
such arbitration committee, he shall thereby forfeit 
ree membership in this association ; and be it there- 
ore 


Resolved, That it shall be further understood 
that questions of grade must be settled by official 
inspection and are not subjects for arbitration. 


Standardization of Sizes 


WHEREAS, There has been so much variation in 
sizes of yard stock purchased from different regions 
and in some cases from different mills in the same 
region, and also in sizes and patterns of moldings, 
that it has become increasingly difficult to mer- 
chandise these stocks without causing extra ex- 
pense to the customer and creating dissatisfaction 
on his part, therefore, be it 


Resolved, That we endorse the report of the 
standardization conference as to the sizes of yard 
stock and patterns of moldings, and that we con- 
tinue to work for the adoption of said standard 
sizes by the regional associations of lumber manu- 
facturers, and for the acceptance of such sizes by 
retail dealers, architects and the consuming public 
in the interest of lower costs and conservation of 
material. 

Reductions of Freight Rates 


WHEREAS, Freight rates are a large element in 
the cost of commodity values, especially of lumber 
and heavy building materials, be it 


Resolved, That this association commend the 
eastern railroads which by recent order reduced 
to some extent the freight charges on lumber from 
the Pacific coast to eastern points; and be it 


Resolved, That this association approve a gen- 
eral reduction in freight rates as the one thing 
most essential at the present time to bring about 
the resumption of general business activity, a re- 
vival of building, and relief from the existing un- 
employment situation, 


Lumber Grades Other Than Standard 


WHEREAS, It is the practice with some sellers of 
lumber to sell lumber under other than standard 
grade names, especially the so called “No. 2 and 
better yellow pine.” 

WHEREAS, Such practice can further no good 
purpose and is a source of confusion and mis- 
representation resulting in loss to the retail buyer. 
Therefore, be it 


Resolved, That this association disapprove of 
the use of grade names other than standard, and 
recommend to its members that they insist upon a 
strict adherence to standard grade names in pur- 
chasing lumber from the principal ‘manufacturing 
regions and discourage so far as possible the use 
of special grade names which have no standing 
under the recognized grading rules. 


Inspections 


Resolved, That we, the members of the New Jer- 
sey Lumbermen’s Association, in convention as- 
sembled, hereby disapprove the inspection rule 
adopted by the Southern Pine Association in its 
grading rules effective since June 1, 1921, which 
provides— 

Inspection of lumber is not an exact science 
and a reasonable variation of opinion between 
the inspectors should be recognized ; therefore, 

a variation of not more than 5 percent upon 

reinspection should not disturb the orginal in- 

spection, provided the variation does not ex- 
tend more than one grade below that invoiced. 

And be it further 

Resolved, That it is the sense of this association 
that the buyer should accept all shipments where 
upon reinspection there is a variation of not more 
than 5 percent, but that the buyer should pay for 
the lower grade. at the price for lower grade stock 
and should make proper reduction for shortage. 

WHEREAS, It is the custom of the majority of 
the western fir mills to surface their dimension 
and common boards green from the saw to the 
standard sizes, as specified in the grading rules of 
the West Coast Lumbermen’s Assocaition, and 

WHEREAS, Fir being a wood subject to great 
shrinkage which varies greatly, such stock when 
received by the dealer and sold is not only scant of 
the sizes specified in the grading rules referred to, 
but owing to the lack of uniformity in shrinkage 
varies greatly and causes great dissatisfaction to 
customers and architects. Therefore, be it 

Resolved, That the New Jersey Lumbermen’s As- 
sociation, in convention assembled, urge upon the 
West Coast Lumbermen’s Association—First, a 
change in the method of handling stock, so that 
instead of being dressed green from the saw, it 
shall be dressed dry after ow seasoning, as is 
done in the case of other woods, thereby avoiding 
shrinkage of an uneven nature after dressing. Sec- 
ond, that we request the West Coast Lumbermen’s 
Association to amend its grading rules so that fin- 
ished sizes as specified shall have a definite mean- 
ing and not be subject to the indefinite and mis- 
leading term, “Subject to natural shrinkage.’ 
Be it 

Resolved, That in the interest of satisfactory 
use of lumber rather than substitutes we strongly 
urge the manufacturers to take measures at the 
earliest moment to correct this wrong method of 


manufacture. 
Officers Elected 

Other officers elected, besides President Hamil- 
ton and Secretary DeNike were Wilkes Mc- 
Clave, Harrison, vice president; 8. F. Bailey, 
Newark, treasurer. The new board of directors 
is made up of President Hamilton, Vice President 
McClave, Treasurer Bailey, David Baird, jr., of 
Camden; Irving Collins, Moorestown; Irvy 
Myers, North Paterson; F. R. Wallace, Eliza- 
beth; Augustus Chandler, Long Branch; A. E. 
Jelleme, Passaic; Edward C. Balch, jr., West 
Orange; Robert W. MHartpence, Newark; 
Thomas M. Clark, Newark; E. A. Pettersen, 
Passaic; John J. Demarest, Closter; Edward 
Searing, Dover; Elmer Blauvelt, Hackensack; 
L. A. Howell, New Brunswick; W. D. Ripley, 
Newark; George D. Boice, Princeton; Charles 
H. Updike, Trenton. 

The following comprise the advisory commit- 
tee: Charles W. Ennis, Morristown; H. V. 
Meeks, Weehawken; M. F. Ellis, Bernardsville; 
I. Newton Rudgers. Montclair; William E. 
Tuttle, jr., Westfield, and Morton T. Brewster, 
Ridgefield Park. 


President Predicts Business Revival 
After adjournment, President Hamilton was 
asked to make a statement for the AMERICAN 
LUMBERMAN. He said: 


Everything is running along smoothly and 
nicely. I look for real business to start up in the 


* next ten to fifteen days. The trouble with the 


lumbermen’s idea of business now is that so much 
business has been going along steadily all winter 
that they are inclined to believe that conditions 
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that are much better now than they have been at ° 


the same season for several years are not what 
they should be. 

I am looking for March to give a most excellent 
account of itself and for the general spring busi- 
ness to outstrip by far that of the years just 
passed. The building trade has been unseasonably 
active all winter and I look for it to get a good 
hump on itself during the present month. 


CHIPS PICKED UP HERE AND THERE 


Atlantic City afforded its worst brand of 
weather for the lumbermen on Friday. Rain fell 
continuously and the visitors were told that an- 
other such day had not been experienced at the 
resort in many weeks. Rain did not dampen the 
ardor of the crowd at the Traymore, however. 


President Hamilton spent some time looking 
for the man who called him the ‘‘ Paterson 
War Horse.’’ He hasn’t found him yet. 

Mr. DeNike was President Hamilton’s choice 
for the secretaryship, and as everybody favored 
Hamilton for president there never was any 
doubt about DeNike’s getting the office. As one 
lumberman aptly put it: ‘‘The election was 
a Hamilton landslide.’’ 


As usual at Jersey conventions, many mem- 
bers of the association spent their time in envy- 
ing the man who placed the order for the lum- 
ber that went into the boardwalk. 


Motion pictures, entitled ‘‘ From Tree to Fin- 
ished Product,’’ entertained the early arrivals 
at the Traymore on Wednesday night. 


Col. Edward Thompson of British Columbia 
amused the banqueters Thursday night with a 
number of jokes. Congressman Dickinson also 
spoke briefly in a humorous strain. Business 
was strictly taboo at the feast. 


Newark sent the largest delegation of any 
city in New Jersey, taking the attendance honors 
by a tremendous majority. Paterson took sec- 
ond honors. 


Treasurer Bailey is a veteran in the service of 
the association. He was secretary for seven 
years before he took up his present office. He 
said the lumber business is picking up right 
along and he expected to see Jersey one of 
the first States to feel the big spring boom. 

Alfred E. Jelleme, president of the Anderson 
Lumber Co., Passaic, said business at the mo- 
ment is nothing to brag about. Mr. Jelleme 
is an enthusiastic association man and says 
organization is the only way to accomplish big 
results. 


Frank Kearney, of the Vreeland-Kearney 
Lumber Co., of Newark, reported a fair amount 
of business for the season. He said that finan- 
cial conditions and the labor situation were 
holding things back to some extent. He looks 
for lumber to be moving in large volume be- 
fore the spring season ends. 


George A. Hubbard, of Wyckoff, representing 
John R. Booth thruout New Jersey, said: ‘‘ Bus- 
iness has been spotty for the last two or three 
weeks but Jersey is going to do her share of 
business this spring. The future is very bright. 
A startling amount of business will be done 
within a radius of thirty miles of New York 
City.’? 

Samuel Slaff, president of the Yellow Pine 
Lumber Co., of Clifton, reports that he is get- 
ting a full share of business in his section. He 
said that business had not yet got very far 
out of the usual run but that prospects are very 
bright for a record breaker in the building line. 


_ James Crowell, retailer, of Newark, is en- 
joying a steady run of business. He says that 
the only thing that is holding up large orders 
now is the ‘‘weather proposition.’’ He re- 
ports a tremendous amount of work being 
planned. 


‘*Business is as good as the weather will per- 
mit, and the outlook is very promising for a 
most active spring trade,’’ said Joseph M. 
Perrine, of Perrine & Buckelew, of Jamesburg. 


_E. M. Stiles, retailer, of Madison, representa- 
tive of T. B. Stiles, gave a good account of the 
activity in his section and says that he has 
every reason to believe that business will pick 
up rapidly from now on. T. B. Stiles is con- 
nected with E. M. Yates, of Black & Yates, in 
the Philippine mahogany business, and from 


him comes the report that inquiries for export 
have been coming in in goodly number and are 
increasing daily. 

Irvy Myers, wholesaler, of Hawthorne, says 
that he has nothing of which to complain. ‘‘ As 
much building is going on in Hawthorne as in 
any other borough of northern New Jersey,’’ 
said Mr. Myers. ‘‘I look for building steadily 
to increase as the year advances and boom times 
are on the way.’’ Mr. Myers is president of 
the Material Men’s Building & Loan Associa- 
tion of Passaic and Bergen counties. This as- 
sociation is composed of lumber and mason 
material men and was formed to help out the 
small home builder. Nearly 7,000 shares are 
held by lumbermen. The association earned 
9% percent last year and 16.9 percent in the 
year previous. 

George Chambers, of the Kendall Lumber Co., 
of Newark, sees a bright outlook for business 
in his section. ‘‘I look for a rapid increase in 
business from now on,’’ said Mr. Chambers. 


W. R. Raybuck, of Newark, eastern represen- 
tative of E. B. Foss & Co., Bay City, Mich., 
reports business as spotty and very spasmodic. 


‘* Business is changing with the weather,’’ said 
Mr. Raybuck, ‘‘and with good weather ahead 
I look for large and numerous orders.’’ The 
Foss firm specializes in white pine. 


Wilkes McClave, of E. W. McClave & Son, 
Newark, and vice president of the association, 
is most optimistic. ‘‘Business is coming in 
right along,’’ said Mr. McClave, ‘‘and I have 
great confidence in a rapid and steady improve- 
ment.’? 


C. H. Hershey, of Stone & Hershey, Newark, 
gives a good account of the present movement 
of lumber. He says that he is far from hav- 
ing anything to complain about. 

Frederick S. Underhill, of Wister, Underhill 
& Nixon, Philadelphia, gives a very satisfactory 
report of business conditions in his city. Mr. 
Underhill is not looking for phenomenal activ- 
ity this spring, but looks for a gradually in- 
creasing market, bringing with it an excellent 
summer activity. He thinks that business will 
probably be in full swing by the fall, when he 
looks for a revival, to some extent, of industrial 
activity. ‘‘ Business is picking up right along,’’ 
said Mr. Underhill. 





Piners Called to Think Aloud 


New OrueEans, La., March 13.—A ‘‘Think- 
Out-Loud’’ convention, is the designation given 
by Secretary-manager J. E. Rhodes to the an- 
nual meeting of the Southern Pine Association, 
to be held in New Orleans, Tuesday and Wednes- 
day, March 28 and 29. A meeting of the board 
of directors of the association will be held on 
Monday, March 27, just preceding the conven- 
tion of subscribers. Subscribers have been 
urged to come to the convention prepared to 
‘¢Think-Out-Loud,’’ ask questions which may 
provoke discussion and endeavor to bring out the 
best constructive thought of the industry. 

Some of the important subjects to be dis- 
cussed at the convention have been summarized 
by Secretary Rhodes in the following questions: 

Does the Government expect to compel business 
men to conduct their affairs in ignorance of actual 
statistical conditions? 

Is there any way of protecting the public against 
deception in grades and short measure? 

What effect will the readjustment of freight 
a have upon competitive conditions with other 
woods? 

Under what conditions can forestry methods be 
adopted by lumber manufacturers? 

What has the Forest Service found to be the es- 
sential requirements for the practice of forestry in 
logging southern = timber? 

Can further reductions in costs of operation be 
expected, and how soon? 

Is there any relief in sight from increasingly 
burdensome taxes? 

Is the substitution of grades demoralizing the 
recognized association standard? 

Can present sawing methods be changed to im- 
prove quality of product? 

What are the prospects for house building and 
extensive car repairing during 1922? 

What is the association doing to increase the 
consumption of southern pine lumber? 

Is the further refinement of grades of southern 
pine possible and desirable? 

In the absence in Europe of President P. 8. 
Gardiner, of Laurel, Miss., the convention will 
be presided over by Vice Presidents Thomas 
Hamilton, Live Oak, Fla., and R. M. Hallowell, 
Elizabeth, La. 

The opening session of the convention, Tues- 
day morning, March 28, will be devoted to dis- 
cussion of association policies. The annual ad- 
dress will be delivered by Vice President Hamil- 
ton and Secretary-manager J. E. Rhodes will 
present his annual report. ‘‘What the South 
Needs to Do for Its Own Development,’’ will 
be presented by- John H. Kirby, Houston, Tex., 
and Wilson Compton, of Washington, secre- 
tary-manager National Lumber Manufacturers’ 
Association, will discuss ‘‘ National Problems 
Confronting the Lumber Industry.’’ ‘‘Our Day 
in Court’’ will be the subject of an address 
by Judge John H. Lucas, Kansas City, chief 
counsel Southern Pine Association, and ‘‘ Pend- 
ency of Legislation and Court Decisions’’ will 
be dealt with by Attorney L. C. Boyle, Wash- 
ington, counsel National Lumber Manufactur- 
ers’ Association. 

: For the Tuesday afternoon session the sub- 
ject of ‘‘Trade Economiecs’’ will be discussed, 


featured by the following addresses: ‘‘Con- 
ditions in the Lumber Industry,’’ Charles S. 
Keith, Kansas City; ‘‘Protecting the Public 
Against Deception in Lumber Grades and 
Tally,’? Edward Hines, Chicago; ‘‘ Trade 
Ethics as Applied to Lumber Credit,’’? W. F. 
Biederman, St. Louis, superintendent National 
Lumber Manufacturers’ Credit Corporation; 
‘‘Responsibility of the Manufacturer in Mer- 
chandising,’’ Chas. Hill, New York, general 
manager Southern Pine Sales Corporation; 
‘¢Selling Southern Pine,’’ J. C. Dionne, Hous- 
ton, secretary of the Lumbermen’s Association 
of Texas; ‘‘My Experience in Buying Yellow 
Pine,’’ E. A. Pope, Detroit, purchasing agent 
of Dodge Bros. 

Forestry and grades and manufacture will be 
principal topics for consideration at the Wednes- 
day morning session, with John L. Kaul, 
Birmingham, Ala., discussing ‘‘The Lumber- 
men’s Interest in Forestry;’’ Prof. J. W. 
Toumey, dean Yale Forest School, New Haven, 
Conn., telling of ‘‘Regrowth with Special Ref- 
erence to the Southern States,’’ and R. D. 
Forbes, New Orleans, United States Forest Ex- 
perimental Station, announcing the ‘‘ Essential 
Requirements in the Practice of Forestry’’ as 
proposed by the United States Forest Service for 
southern pine territory. Other speakers and 
their subjects will be J. W. Martin, Shreve- 
port, La., ‘‘Uniform Grades a Fundamental 
Necessity ;’’ ‘‘Sawing for High Grade Stock,’’ 
L. O. Crosby, Picayune, Miss., and ‘‘ Extracting 
Turpentine from Sawed Lumber,’’ by William 
H. Mason, Laurel, Miss., who recently invented 
a process. 

The concluding session Wednesday afternoon 
will be devoted to discussion of promotion and 
welfare work in the industry with addresses 
by the following: ‘‘Welfare Work Among 
Woods and Sawmill Workers,’’ by Charles R. 
Towson, Y. M. C. A., New York City; ‘‘ Results 
from the House Plan Service and Trade Pro- 
motion Work of the Association,’’ by King H. 
Pullen, New Orleans, manager trade extension 
department, Southern Pine Association; ‘‘ What 
Manufacturers Can Do to Help Their Retail 
Customers,’’ by W. 8. Dickason, Kansas City, 
president Southwestern Lumbermen’s Associa- 
tion; ‘‘The Freight Rate Situation,’’ by A. G. 
T. Moore, New Orleans, traffic manager South- 
ern Pine Association; ‘‘What Shall Be Done 
With Cut-Over Lands?’’ by W. E. Guild, Jack- 
son, Miss., and ‘‘What the Dealers Think of 
Southern Pine Selling Helps,’’ by G. F. Melliff, 
San Antonio, Tex. 

There will be informal discussion by members 
from the floor of all the subjects and addresses 
presented at the convention, which promises to 
be one of the largest attended in the history 
of the industry. Election of officers of the 
association for the ensuing year will be held 
prior to the close of Wednesday’s session. 
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American Wholesalers Discuss Transit Car, Lumber 
Congress, and Other Topics at Second Annual 


The American Wholesale Lumber Association 
on Friday of last week concluded its highly in- 
teresting and constructive second annual conven- 
tion, the Thursday sessions of which were re- 
ported in full in the March 11 issue of the 
AMERICAN LUMBERMAN. 

The Friday forenoon session was presided 
over by Max Myers, of the Nicola, Stone & 
Myers Co., Cleveland, Ohio, who opened the 
meeting by recalling to the memory of the mem- 
bers the recent death of their vice president, 
Waldo E. Holmes, of Seattle, Wash. He then 
requested Thomas 8. Dennis, of Turner, Dennis 
& Lowry Lumber Co., Kansas City, Mo., to read 
a eulogy prepared in the memory of this well 
loved fellow member and able officer. 

He also paid tribute to the memory of the 
following other members who have gone beyond 
the Great Divide during the last year: 

Frank McClure, vice president of the South 
Arkansas Lumber Co., St. Louis, Mo. 

J. Frank Keith, president of the Keith Lumber 
Co., Beaumont, Tex. 

c. &. Turner, of the Turner-Dennis & Lowry 
Lumber Co., Kansas City, Mo. 

Joseph L. Morton, of the Erie Lumber Co., 
Erie, Pa. 

W. W. Vosburg, of Pittsburgh, Pa. 

The members stood while these names were 
read, and afterward adopted the following reso- 
lution, offered by Mr. Dennis: 

Resolved, That it is the unanimous desire of 
every member of the American Wholesale Lumber 
Association to express his profound sorrow at the 


death of these members, and further to express his 
deep sympathy for their bereaved relatives and 


friends. 
The Value of Statistics 

‘*The Value of Statistics’’ was the title of a 
valuable paper read by A. Fletcher Marsh, of 
the Marsh & Truman Lumber Co., Chicago. He 
referred to the wholesaler as the key of the 
lumber industry today, who will be an even more 
important factor tomorrow. His only interest 
being to distribute lumber as efficiently as pos- 
sible and not being restricted for his supply 
to one mill or indeed to one producing terri- 
tory, he is in the distinctly favorable position of 
being in close touch with the ever changing 
needs of the manufacturer and at the same time 
able to serve the changing needs of the cus- 
tomer. ‘‘Further,’’ said Mr. Marsh, ‘‘he is 
able to pay the producer the best prices for his 
lumber and to give it at the least cost to the 
buyer.’’ [The address of Mr. Marsh in full 
was printed on pages 61 and 67 of the March 11 
issue of the AMERICAN LUMBERMAN.—EDIToR. ] 

‘*Finding and Facing Facts’’ was the title of 
the address delivered by George W. Hafner, 
cost accountant. The speaker first drove home 
the necessity for wholesalers to know the exact 
condition of their business. The world is chang- 
ing and with it business methods, and those 
companies which do not keep in constant and 
accurate touch with their financial condition are 
certain to have difficulty. Exact knowledge 
will prevail over guesswork; tradition must be 
abandoned in favor of knowledge. The whole- 
saler should have the following information: 

1—In what territories sales are lagging. 

2—What kinds of lumber are moving and what 
are not. 

3—Increase or decrease in selling cost by sales- 
men and territories. 


4—-Loss or gain in profit by salesmen and terri- 
tories. 


5—Volume of sales distributed by salesmen and 
territories. 


6—Percentage of increase or decrease in sales, 
profit and expense, 

With this information the wholesaler will be 
able to determine where and how selling should 
be done, what territories and customers are 
worth while, and how far it will pay to chase 
down new business. Wholesalers have largely 
fooled themselves with the ‘‘average selling 
cost’’ delusion. If territory is not profitable 
and can not be made profitable, it should be left 
alone and the efforts concentrated on profitable 
territory. It is foolish to take profits from good 
territory and pour them into poor territory 
continually, The wholesale lumber business 
needs a standard accounting system and Mr. 


Hafner proposed the formation of a cost com- 
mittee for the association, the authorization of 
a capable accounting organization to make a 
survey of representative wholesale concerns to 
secure the necessary facts to prepare account- 
ing and cost finding methods suitable for the 
wholesale lumber business; and that the account- 
ing organization be authorized to design in 
connection with the cost committee an account- 
ing system, simple and comprehensive, that may 
be used by all members of the association, 

Problems We Should Help the Retailer Solve 

Mr. Hafner was followed by K. P. Asch- 
bacher, of the Swan Creek Lumber & Supply 
Co., Toledo, Ohio, who spoke very interestingly and 
with great force on ‘‘ Problems We Should Help 
the Retailer Solve,’’ in an effort, as he expressed 
himself, ‘‘to dissipate the ‘smoke screen’ which 
envelops the relations between wholesale and 
retail lumber merchants.’’ 

Mr. Aschbacher told the wholesalers that 
they are the necessary link in the chain of 
progression from forest to home, but he be- 
lieved that their relations with the retailers and 
the consumers required some adjustment to be 
entirely fair. He contended that the retailer, 
if his business is organized to perform such 
service, is entitled to the industrial business 
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originating within his community which ordi- 
narily goes direct to the wholesaler. On this 
subject, Mr. Aschbacher said: 


All over the United States we have industries 
who are users of wood products, either as a princi- 
pal raw material in their merchandise, or a neces- 
sary adjunct to its safe shipment to their custom- 
ers. The latter refers particularly to crating lum- 
ber, and the former to woods, sold, we'll say, to 
furniture manufacturers, automobile manufactur- 
ers, agricultural implement manufacturers, and the 
like. I’ve wondered, and I’ll wager you have too, 
how you would attempt to solve the sale and ship- 
ment of woods used by these manufacturers and 
have it all passed thru the accounts of retail lum- 
ber dealers How can we, and even how dare we, 
do anything which unnecessarily increases the cost 
of a raw material to a large user or a manufac- 
turer? From the very good reason that few, if 
any, retail lumber dealers could intelligently han- 
die these orders from industrial buyers, the whole- 
saler and manufacturer has been obliged to take 
these orders direct. Now my idea to correct this 
condition (and by the way we’re doing it every 
day) and put no unjust burden on the raw mate- 
rial buyer, is for the local retail lumber dealer to 
organize and maintain his own wholesale depart- 
ment and enter competition with you and the 
manufacturer for the orders arising out of the 
needs of his community. I’ll say this, and I’m sure 
you'll agree, that if a profit is made on these 
products when purchased by industrial buyers, that 
profit more rightfully belongs nearest its point of 
origin. In other words, money made by a legit- 
imate wholesaler on a competitive sale of hard- 
woods to a Grand Rapids furniture manufacturer, 
or an automobile manufacturer in Detroit, to my 


‘obtain the most favorable 


mind more rightfully be- 
longs in those cities. 
Please do not overlook 
the compromise I have 
put on these transactions, 
and that is they must 
be competitive. Nothing 
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should be done which will 
in any way limit the 
right or opportunity of 
the industrial buyer to 








price, but all things being 
equal the pressure should 
be exerted to place that 
order at home. No community is self-sufficient 
and there will always be orders’ that can 
not possibly be handled at home, so you see no 
hard and fast rule can be made to apply. We can 
only count on the fairness of each other to respect 
the opportunities we have to make sales in our 
respective territories. 

Believes Retailer Should Supply Home Market 

Please remember, gentlemen, I haven’t any de- 
sire or intention to put you out of the wholesale 
lumber business, figuratively or literally, nor to 
drive you into the retail lumber business. I do, 
however, firmly believe that our company, an Ohio 
corporation, doing a legitimate retail and wholesale 
lumber business, is more entitled to the profits 
made on sales of wood products in Toledo than 
any of you representing and living in other com- 
munities. Some of you may think this excludes 
you from your opportunity and right to exist in the 
distribution of lumber products. Emphatically I 
say it does not. I have given before the service 
you perform from forest to fireside for the manu- 
facturer who has no sales organization, and there- 
fore to buy that manufacturer’s merchandise we, as 
retailers and wholesalers, must place our orders 
with that manufacturer’s representative, a whole- 
saler wherever he maintains his office. 

I also want to warn you all right now that we 
are getting more actively on the trail of industrial 
orders in Toledo, and we are going to do every 
legitimate thing possible to sell that buyer of 
Toledo his carload requirements at a carload com- 
petitive price before any of you do. I firmly be- 
lieve we have a prior opportunity and right to 
take these orders and you’ll find us always con- 
testing your efforts, competitively, to sell the in- 
dustrial or factory buyer in our city. I can not 
conceive of any plan which limits the carload pur- 
chaser’s opportunity to avail himself of the best 
price the market affords, and any act of yours, or 
mine, which circumvents this right of the carload 
buyer, makes us guilty of restricting competition 
and acting in restraint of trade. All of us too well 
know this is not only legally wrong, but normally 
wrong as well. 


His suggestions regarding supplying indus- 
trial buyers, Mr. Aschbacher said, applied equal- 
ly to the requirements of the railroads, Federal 
and State governments, ship yards ete. ‘‘ Small 
communities of course could not often maintain 
a combined retail-wholesale organization,’’ he 
added, ‘‘but a real, honest-to-goodness nearby 
wholesale and retail lumber dealer ought to be 
the local concern’s assistant in obtaining that 
town’s orders and help in keeping the trans- 
actions nearer home. Retailers in certain cities 
have banded together and conduct their whole- 
sale business under another name and incorpo- 
ration. This plan has its merits and in most 
cases proves satisfactory.’’ 


Should Aid Retailer in Merchandising 


The speaker further approved the branding of 
lumber, tho he preferred an association to an 
individual brand, and he hoped the lumber in- 
dustry some day would adopt branding as a 
universal practice. He also cautioned his hear- 
ers to correlate all the work of their association 
with that done by all the various manufacturers’ 
organizations, especially as applying to mer- 
chandising and advertising services furnished 
to the dealers, and he urged the compilation 
of technical data on all woods for technical 
uses. He called for the encouragement of sales- 
men to sell the retail lumber on better build- 
ings and offices, better kept yards and better 
locations, better equipment, kept well painted, 
and better merchandising service to his con- 
suming trade. ‘‘Teach your salesmen how to 
assist the retail lumber dealer in his problems,’’ 
he said. ‘‘It may take study, education and 
tact for a wholesaler’s salesman to sell a dealer 
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on these better methods, but I am sure it can 
be done. Your salesmen have great opportuni- 
ties to see what is being done by successful deal- 
ers, and if the sluggish dealer is told of these 
in a colorful manner, his ambition will sooner 
or later be forced to the point of action. Your 
salesmen should also know all the merchandising 
and advertising services available to the dealer, 
either thru his own company or the associations, 
and should see to it that use is made of them 
If requested, the salesmen should assist the 
dealer in special transactions where his knowl- 
edge may be required—in fact, he should al- 
ways find his greatest concern in the final dis- 
position of the merchandise he sells his dealer 
customer. ’? 


Advocates Use of the Transit Car 


An illuminating discussion of the transit ear 
problems followed, this subject being handled 
by Dwight Hinckley, of the Dwight Hinckley 
Lumber Co., Cincinnati, Ohio, who professed 
himself to be a firm believer in and staunch sup- 
porter of the transit car. He presented his rea- 
sons for believing the transit car to be of utmost 
value to the manufacturer, wholesaler and re- 
tailer alike, reviewed the objections to it com- 
monly advanced, and made suggestions as how 
to eliminate cause for these objections. He said 
in part: 

Take the southern pine manufacturer for ex- 
ample. He as a class is not prepared to carry 
large stocks on hand. He either does not have 
the facilities or the money, and if he had both it 
would be doubtful if it would pay him to do it. 
If the manufacturer sells his lumber to wholesalers 
who handle transit cars, he can sell his lumber 
ahead of the saw and ship it out on open orders 
as it is manufactured. This of course reduces 


which has been a great help to the retailer and 
that is the transit list. There was a time when 
the salesman could go into what was referred to 
as “the high grass town” and get a dollar or two 
per thousand more for his lumber than it was 
worth. But no more, thanks to the transit list. 
The smaller dealer getS lots of transit lists and 
he generally reads them all. He knows more about 
the price of lumber than we do. He knows just 
who has the stock he uses in transit and the price. 
— can not make him pay a premium for lumber 
today. ° 


Should Codperate in Removing ‘‘Abuses’’ 

Mr. Hinckley declared that he had never 
found a retailer who objected to transit cars as 
such, but to what they call its ‘‘abuses.’’ He 
thought it better policy for the retailer to sit 
down with the transit car shipper and cooperate 
with him in correcting these abuses than to stage 
a fight against the practice of shipping in 
transit. ‘‘The reasons generally given by ob- 
jectors are that transit cars tie up railroad 
equipment, and that they are forced on the 
market at inopportune times, thereby causing 
market declines,’’? said Mr. Hinckley. ‘‘The 
first reason is hardly worthy consideration, for 
if there were no transit cars the amount of 
railroad equipment released would be so small 
in comparison with the total number of cars in 
service that the difference would be hardly 
noticeable. As to the transit car demoralizing 
the market, this charge is not well founded. I 
have found during many years of close observa- 
tion that the price on transit cars has to be 
cut after the market has declined rather than 
before.’’ 

Don’ts in Making Transit Car Shipments 

Mr. Hinckley then expressed his belief that 





a whole and working for the best interests of 
the whole, to combat the inroads into the lum- 
ber business being made by substitute materials. 
The congress has in the past been criticized as 
being a tool of the lumber manufacturers, but, 
said Mr. Compton, if the manufacturers have 
been too conspiciously prominent in former ses- 
sions the fault lies with the other branches of 
the industry thru their lack of interest and 
nonparticipation. The object of the congress is 
to supply the machinery for the use of the in- 
dustry as a whole, and not of the manufacturers 
or any other one class solely. If the inroads of 
substitutes are to be combatted, all branches 
must take part, unitedly and with one purpose, 
and if success is to be attained all class con- 
sciousness must be forgotten and supplanted 
with earnest codperation. At the fourth Ameri- 
can Lumber Congress Mr. Compton hoped to see 
all lumber associations represented, to discuss 
current problems facing the industry, and after- 
ward to decide whether these problems are suffi- 
cient reason for the creation of a permanent 
lumber congress to defend the industry’s rights. 
If the decision is that the need exists, all asso- 
ciations will be expected to join hands in the 
work ahead; if to the contrary, the congress 
will die a natural death on the spot. In view 
of the tremendous importance of this ques- 
tion, Mr. Compton expressed his especial eager- 
ness to have all branches of the lumber industry 
fully and actively represented, so that a con- 
clusive decision could be reached. 

Mr. Compton’s message was well received and 
the desirability of the lumber congress and the 
importance of its purpose was a much discussed 





Second Annual Convention of American Wholesale Lumber Association in Session at Congress Hotel, Chicago, March 9 


carrying charges, extra handling, insurance etc. 
A manufacturer handling his sales in this way 
can afford to sell his lumber cheaper and still be 
ahead of the game. It is self evident that adding 
to the cost without adding to the value of an article 
is an economic mistake. Now, from the standpoint 
of the wholesaler who is in position to handle 
transit cars properly, this method is most satis- 
factory. He knows when he gets an invoice, he 
owns a carload of lumber. He can offer it for 
sale with assurance. He knows the stock. He 
knows when he can deliver it. He knows the num- 
ber of feet and the tally—surely a great help in 
making a sale. The wholesaler’s very life depends 
on the service he gives and, fortified with transit 
cars, he is in position to give real service. 


Transits Are Boon to Small Town Yard 


Transit cars are a boon to the retail yard, espe- 
cially in the smaller towns. In the cities where 
the dealers are generally concerns with consider- 
able capital and where they can reckon with a 
certainty on their probable volume of business, 
they can carry large stocks. Even these concerns 
With unlimited resources and ample storage room 
are unable to get all of their requirements within 
the time they need the stock, for unusual demands 
arise. They get a large job where a considerable 
amount of lumber is needed quickly. Frequently 
they find just what they want in transit, and can 
divert the car direct to the job, thereby saving the 
cost of yardage, trucking and handling. Undoubt- 
ly having transit cars available they can carry 
€ss stock than they would have to carry if this 
Source of supply were not available. The small 
sae er who has not the capital or the volume of 
hainess justifying a large stock can always re- 
Plenish his stock by buying transit cars and get 

e stock at once. 

here is another thing about the transit car 


the transit car would win greater favor if its 
contents are in every respect above criticism, 
and offered a few ‘‘Don’ts in Making Transit 
Shipments,’’ which follow: 


Don’t ship lumber that will by any chance be 
unsatisfactory. Buy good lumber from good mills, 
well manufactured and properly graded. It may 
cost a little more, but you can get a little more 
and you will have a satisfied customer and fewer 
kicks, and this will help gain the respect of the 
trade for the transit car. 

Don’t put a lot of cars in transit on a declining 
market. Watch the market carefully, load your 
gun for the kind of game in sight. 

Don’t put unsalable items in transit even tho 
they can be bought cheap. The extra effort it 
takes to make a sale generally costs more than 
the profit you get. 

Don’t ever ship a car to a destination where it 
can not be reconsigned. This, it seems to me, is 
absolute folly. The field of prospects is too 
limited. If the car is at a reconsigning point you 
have five thousand prospective customers; in De- 
troit, for example, possibly thirty, and the dealer 
knows this and generally makes it extremely un- 
comfortable for the shipper. 


Urges Attendance at Lumber Congress 


An urgent invitation to the wholesalers to 
participate in the fourth American Lumber Con- 
gress, which will be held at the Congress Hotel, 
Chicago, April 6 and 7, was extended by the 
next speaker, Wilson Compton, secretary-man- 
ager of the National Lumber Manufacturers’ 
Association. Mr. Compton emphasized the need 
of a body representing the lumber industry as 


subject during the recess for lunch which fol- 
lowed. 


FRIDAY AFTERNOON 


Presiding at the afternoon session was the 
outgoing president, J. H. Burton, of J. H. Bur- 
ton & Co., New York City. He introduced A. P. 
Vincent, of the Brookmire Economic Service 
(Ine.), New York, who was on the program 
for an address on ‘‘The Building Outlook for 
1922.’’ Not knowing that the program had lim- 
ited him to the treatment of this one phase of 
the prospective situation alone, Mr. Vincent 
asked permission to depart from it far enough 
to present the wider subject, on which he had 
intended to speak, ‘‘The Outlook for the Lum- 
ber Industry in 1922.’’ 


Conditions That Favor Upturn in Lumber 


Mr. Vincent said that there are at present 
many factors in the general economic situa- 
tion which are distinctly favorable to a definite 
upturn in the lumber industry, these being: 


The outlook for increased activity in general 
business ; 

The splendid improvement in the building in- 
dustry, with a certainty of a great volume of con- 
struction, especially of homes and apartment build- 
ings, during he eet: 

The sorry condition of railroad equipment, which 
will necessitate the railroads, if it is physically 
possible, to undertake much repair and construc- 
tion work ; 

The readjustment of general wages which has 


——— 


cnpemecpoapenetia, tote 





58 


AMERICAN LUMBERMAN 


MarcuH 18, 1922 





been and is steadily going on, making for cheaper 
materials ; 

The jow and badly broken stocks on hand at the 
mills, despite a period of small order volume; 

The check in the decline of commodity prices ; 

Easier money conditions ; 

Greater efficiency and economy in operation of 
manufacturing plants; 

The shortage of residence buildings thruout the 
country ; 

The continued purchasing ability of the public; 

The fact that the lumber industry did not ex- 
tend its production capacity during the war, as did 
a great number of other industries; 

The greater optimism on the part of the lumber- 
men. 


Favorable Outweigh Unfavorable Factors 

‘¢An impressive array of favorable factors,’’ 
Mr. Vincent commented, and then proceeded 
to enumerate the unfavorable factors, as fol- 
jows: 

Remnants of lack of public confidence in the 
stability of prices of building materials; 

The low purchasing power of the farmer, which 


will not be noticeably improved before fall at the 
earliest ; 


The relatively high labor wages in some indus- 
tries, especially the building industry. 

‘«Thus,’’ added Mr. Vincent, ‘‘it will be 
noted that the favorable factors by far out- 
balance the unfavorable ones, and indications 
certainly are that the lumber trade is due for 
an early remarkable expansion. However, tho 
a good market is in prospect, I must sound a 
note of warning against the belief that boom 
times are coming. Such an expectation is very 
likely to lead to disappointment, and it is best 
to feel conservatively regarding the increase in 
business that is at hand.’’ Mr. Vincent ex- 
plained that from his enumeration of factors 
he had purposely omitted mention of export con- 
ditions, ‘‘which,’’ he'said, ‘‘are too largely con- 
trolled by political conditions abroad to warrant 
predictions. There are not enough facts avail- 
able to indicate the future course of events there, 
or the trend of exchange.’’ 


Association Appreciates President’s Work 


President Burton thanked Mr. Vincent for 
his illuminating remarks, and was just about to 
call on Joseph E. Davies, of Davies & Jones, 
Washington, D. C., the association’s attorneys, 
for his address on ‘‘ Efficient Distribution,’’ 
when he was interrupted by Frank A. Niles, of 
Robert R. Sizer & Co., New York City, who 
came forward and after an eloquent expression 
of the association’s appreciation of President 
Burton’s able leadership of the organization 
during the two years of its existence, presented 
to him a handsome silver encased humidor. 
President Burton was so deeply moved by this 
token of his fellow members’ esteem and appre- 
ciation that he could find utterance for only 
the simplest words of thanks. 


National Spirit of Wholesale Industry 


Thereupon Attorney Davies took the platform 
and talked in a heart-to-heart way with the 
members about their peculiar problems, in his 
usual forceful manner. ‘‘The last year,’’ he 
declared, ‘‘has been one of accomplishment for 
the American Wholesale Lumber Association. 
Our system of compulsory arbitration, unique 
in trade association history, has proved a com- 
plete success. The position of the wholesaler 
as an efficient and necessary factor in our in- 
dustrial system has been more firmly established 
with Government departments and agencies. 
The victory of our association in the $10 penalty 
case has not only emphasized the fact that this 
organization is ready at all times to guard every 
legitimate right of the wholesaler, but is also 
abundantly able to protect itself against any 
discrimination or unjust attacks from any quar- 
ter. This organization today embodies the na- 
tional spirit of the wholesale lumber industry 
—a spirit that is fair, reasonable, friendly, but 
militant in the protection of all our rights.’’ 


Lumbermen Should Unite to Face Problems 


He continued by voicing enthusiastic approval 
of the forthcoming American Lumber Congress 
and recommending to the members their whole- 
hearted participation in the work confronting 
that body. He said: 


Just as we have been zealous in the protection 
of our rights, I submit the spirit and purpose of 
this organization has always been to earnestly sup- 
port every constructive movement for the benefit 
of the lumber industry. The prestige and position 
of this association places upon it a duty and re- 
sponsibility. It must frankly be admitted that 


the burden of most of the constructive work of 
past years has fallen upon the manufacturers’ as- 
sociations by reason of their more effective or- 
ganization. The lumber industry can attain its 
greatest strength only when the manufacturers, 
wholesalers and retailers unite for the solution of 
their common problems. There are opportunities 
for the constructive leadership in legislation, stand- 
ardization, arbitration and other activities. There 
are abuses which can be eliminated in a spirit of 
mutual accommodation between the _ different 
branches of the industry. There should be a com- 
mon meeting ground for the leading men of the 
entire industry in competition with other great 
industries and for the elimination of the many 
petty matters which are needlessly breeding mis- 
understanding. A lumber congress, democratic 
and truly representative of the entire industry, 
free from domination or control by any one branch 
of it, holds out possibilities of tremendous benefit 
to the lumber industry and to the public. Let us 
hope that the promise of such an organization may 
have an early realization in the forthcoming meet- 
ing of the American Lumber Congress. Let us do 
our full share to make it a success, 


Adopt Interassociation Arbitration 


Mr. Davies having finished, Dwight Hinckley 
moved that the association adopt the interasso- 
ciation plan of arbitration, with the distinct 
understanding that the compulsory clause of 
the association’s own arbitration plan be un- 
affected. Mr. Hinckley explained that it might 
happen that a customer would refuse to arbi- 
trate under the plan of the American Whole- 
sale Lumber Association, in which event recourse 


LEWIS SCHWAGER, SEATTLE, WASH. ; 
Elected Second Vice President 


could be had to the interassociation plan. Mr. 
Woodhead seconded the motion, and it was 
adopted unanimously. 

George M. Stevens, jr., of the Stevens-Easton 
Co., New York City, then recommended a 
change in the bylaws whereby the board of di- 
rectors would be empowered to alter member- 
ship dues when they thought it desirable to do 
so, which, in the form of a motion, passsed after 
some discussion. 


Resolutions Report Unanimously Adopted 


The resolutions committee was then called up- 
on for its report, and Frank H. Burnaby, of the 
Burnaby Bros. Lumber Co., Chicago, as its 
chairman presented the following, all of which 
were unanimously adopted: 

A resolution thanking the trade press for the 
loyal support it has in the past given the asso- 
ciation, and for a continuance of its support 
of the wholesale lumber industry as sponsored 
by the association. 

A resolution thanking the West Coast Lum- 
bermen’s Association and R. 8. Whiting, of the 
shingle branch of that organization, for the 
maintenance of a comprehensive and instructive 
exhibit at the convention. 

A resolution thanking the Chicago members 
of the association, and especially R. R. Stone, 
chairman of their entertainment committee, for 
entertainment and generosity shown the visiting 
members. 

A resolution endorsing the endeavors of the 
Tri-State Bridge & Highway Association, of 
Cairo, Ill., in its program for the construction 


of bridges over the Mississsippi and Ohio rivers, 

A resolution thanking J. H. Burton, pesident; 
L. R. Putman, directing manager; Fred Larkins, 
assistant secretary; Davies & Jones, attorneys, 
and all officers and directors for their unswerv- 
ing idealism and able services during the or- 
ganization’s formative period, closed by this 
convention, during which the high ideals of the 
association found their inception and maintain- 
ance. 

Mr. Hinckley made a motion that the mem- 
bership be divided according to woods handled 
instead of according to territories, as at present, 
and that a committee be appointed to give this 
matter study and report to the board of diree- 
tors, who would be given power to act. This 
motion was duly seconded and passed. An- 
other resolution passed provided that no mem- 
ber could resign from the association while any 
arbitration case to which he was a party was 
pending. 


Officers and Directors Elected 


The report of the nominations committee was 
presented, as follows: 

President—Ben S. Woodhead, of the Beaumont 
Lumber Co., Beaumont, Tex. 

First vice president—George M. Stevens, jr., of 
the Stevens-Eaton Co., of New York. 

Second vice president—Lewis Schwager, of the 
Garland-Hall Lumber Co., Seattle, Wash. 

Vice president for the northern region—J. H., 
Burton, of J. Burton & Co., New York, for 
two years. Regional directors: R. B. Rayner, of 
Rayner & Parker, Philadelphia, reélected for two 
years; Turner W. Isaac, of the Ryland & Brooks 
Lumber Co., Baltimore, Md., for one year; Bernard 
L. Timm, of the Hirsch Lumber Co., New York 
City, for one year. 

Vice president for the southern region—W. L. 
Shepherd, of W. L. Shepherd & Co., Montgomery, 
Ala., for two years. Regional directors: R. B 
McLeod, of the McLeod Lumber Co., Hattiesburg, 
Miss.; for two years; Charles B. Carothers, of 
7, Tenn., for one year; Jay Smith, of the 
Jay Smith Lumber Co., Birmingham, Ala., for one 
year. 

Vice president for the north central region— 
Dwight Hinckley, of the Dwight Hinckley Lumber 
Co., Cincinnati, Ohio, for two years. Regional 
directors: M. G. Truman, of the Marsh & Tru- 
man Lumber Co., Chicago, for two years; L. Ger- 
main, jr., of the Germain Co., Pittsburgh, Pa., for 
one year; Max mye, of the Nicola, Stone & Myers 
Co., Cleveland, Ohio, for one year. 

Vice president for the Northwestern region— 
John Saari, of the Saari-Roblin Lumber Co., Port- 
land, Ore., for two years. Regional directors: 
Frederick 8S. Palmer, of the Frederick S. Palmer 
Lumber Co., San Francisco, Calif., for two years; 
Bert R. West, of the Bert R. West Lumber Co., 
Spokane, Wash., for one year; J. G. Wallace, of 
the Wallace-Ballord Lumber Co., Minneapolis, 
Minn., for one year. 

Vice president for the southwestern region— 
G. R. Gloor, of the Gloor-Ortman Lumber Co., St. 
Louis, Mo., for two years. Regional directors: 
L. V. Graham, of the Chicago Lumber Co., of 
Washington, Kansas City, Mo., for one year; 
Luther Creason, of the Creason-Grayson Lumber 
Co., Kansas City, Mo., for two years; S. M. Mas- 
ters, of the Waggoner Store Co., St. Louis, Mo., for 
two years, 


L. R. Putman and Frank H. Burnaby, of 
Chicago, are automatically carried over as di- 
recting manager and treasurer, respectively. 


All for a Bigger, Better Association 


This report was unanimously adopted, and 
Mr. Burton, retiring president, appointed George 
M. Stevens, jr., Frank A. Niles and Charles B. 
Carothers as a committee to escort the new 
president to the chair. Mr. Woodhead, who is 
referred to by his friends as the ‘‘silver tongued 
Democrat from Texas,’’ beaming at his ap- 
plauding auditors, told them he would he had 
the oratorical power of Demosthenes, so that he 
could tell them how deeply he appreciated the 
honor bestowed upon him, and he pledged him- 
self to work during the coming year to the 
very best of his ability for the growth and wel- 
fare of the association. The spirit of old 
Demosthenes must have winged down to him 
and inspired him, as he talked of the past 
achievements of the association and extolled the 
retiring president, as well as his fellow workers, 
who had laid the organization’s foundations 
so firmly. His address was enthusiastically 
received and added new laurels to his reputa- 
tion as a silver tongued orator. Each of the 
vice presidents was then called upon to ‘‘make 4 
speech,’’ and they, too, pledged during their 
terms to work for a bigger and better associa- 
tion. Somebody mentioned the name of L. RB. 
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Putman, directing manager of the association, 
and a mighty hurrah rang thru the hall. 

The convention then adjourned, and was fol- 
lowed by a meeting of the new board of direc- 
tors. 


THURSDAY EVENING BANQUET 


A thoroly enjoyable banquet and entertain- 
ment was given Thursday evening at the Chi- 
cago Athletic Club, at which the Chicago mem- 
bers of the association acted as cordial hosts 
to the visiting wholesalers. Frank A. Niles, of 
the Robert R. Sizer & Co., New York City, was 
the master of ceremonies, and Russell T. Gheen, 
of the McLeod Lumber Co., Hattiesburg, Miss., 
assisted the professional song leader in keep- 
ing the banqueters merry. When these together 
couldn’t get the full-throated song they desired, 
Mr. Gheen mustered Joseph E. Davies, of Wash- 
ington, D. C., into service, and he succeeded in 
whipping all laggers into the choral line. Or- 
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CONCATENATIONS IN APRIL 


Sr. Louis, Mo., March 14.—H. R. Isherwood, 
secretary-treasurer of Hoo-Hoo, said today that 
arrangements are under way for many meetings 
and concatenations during April. Dates will be 
set to meet the convenience of Parson Simpkin, 
chaplain of the order, who will address meet- 
ings prior to concatenations. Concatenations 
will be held in the following cities next month: 
Modesto, Calif. Atlanta, Ga. 

San Diego, Calif. Macon, Ga. 

Fort Worth, Tex. Jacksonville, Fla. 
New York City, N. Y. Columbia, 8S. C. 
Chicago, Il. Marysville, Tenn. 
St. Louis, Mo. Knoxville, Tenn. 
Toledo, Ohio. Hartford, Conn. 
Cleveland, Ohio. Boston, Mass. 
Akron, Ohio. Clarksburg, W. Va. 
Shreveport, La. 

Mr. Isherwood said that the number of re- 
quests received at the national headquarters 
for meetings and concatenations indicates a live- 








Do 








N LUMBERTON 

















Hon. Joseph W. Fordney, chairman of the ways and means committee of the House of Represen- 
tatives, speaking to a group of disabled service men in the Gold Room of the Congress Hotel, 
Chicago, on March 9, during the annual convention of the American Wholesale Lumber Asso- 


ciation, at which Mr. Fordney was one of the chief speakers. 


The background shows about 


one-third of the AMERICAN LUMBERMAN’S display at the convention 


chestral music and singing girls contributed 
their bits admirably. 


Mr. Davies rose during the banquet’s prog- 
ress and proposed a toast to ‘‘one of the best 
beloved, ablest, wisest and most successful of 
men—a sterling-hearted, active and progressive 
member who has been unable in person to join 
his fellows at this convention, but whose heart 
is wholly with them—Louis Germain, of Pitts- 


burgh.’’ A cheer for Mr. Germain was the re- ~ 


sponse, and everyone drank to his health and 
happiness deep of the clear water in their 
tumblers. 


The feasting over, the main feature of the 
entertainment program began. This was a 
sketch, ‘‘How Not to, and How to Sell Lum- 
ber,’’ in which Frank H. Burnaby, of the Burn- 
aby Bros. Lumber Co.; J. A. Spencer, of the 
Burton-Beebe Lumber Co., and Nat F. Wolfe, 
of the Nat F. Wolfe Lumber Co., all of Chicago, 
distinguished themselves as amateur actors. 
This sketch was hugely enjoyed and appreciated 
by the audience, containing as it did a lesson 
that several remarked their salesmen might 
benefit from. 


_ Two thrilling wrestling matches and a box- 
ing match followed, closing the program, the 
success of which was in large measure due to 
R. R. Stone, chairman of the Chicago members’ 
entertainment committee. 


ly interest in the order and that the work now 
being carried on with the services of Parson 
Simpkin is instructive. 


NEW MISSOURI VICEGERENT 


Sr. Louts, Mo., March 14.—Announcement of 
the appointment of John H. Coates as Vice- 


. gerent Snark for the northeastern district of 


Missouri, to succeed Robert N. Kingsbury, has 
been made by H. R. Isherwood, secretary treas- 
urer of the Concatenated Order of Hoo-Hoo. 
Mr. Coates is assistant manager of the J. T. 
Cross Lumber Co., Moberly, and is a director 
of the Northeast Missouri Lumbermen’s Asso- 
ciation. 

Mr. Isherwood has just been informed by 
E. 8. Anderson, Vicegerent Snark for New York 
City, that a concatenation will be held there 
on April 20. Mr. Anderson will sail for Europe 
on April 29, and has arranged this concatena- 
tion prior to his departure, as he expects that 
this will be the last ceremony until September. 
Mr. Anderson is going abroad in the interest 
of his company, the Southeast Lumber Export 


Co. S@aaaaanaa 

CENSUS FIGURES show that 41,609,192 persons 
over ten years of age were engaged in gainful 
pursuits in the United States in 1920. Of this 
number 8,549,399 were females. 
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3uuce Oak Flooring 
theBest Oat 2ouing 


This is the flooring you 


heard so many dealers 
talking about around 


conventions. It’s a 
quick mover and good 
repeater because of 
its uniform quality 
and milling. All 
3g” flooring for 
L. C. L. ship- 


ment is 
















Order 


Direct 

From Carefully End 

Chicago Wressed fe 
Corrugated 

We carr y Board. 


large stocks of 
both %’’ and 
13-16" Bruce 
Oak Flooring and 
can ship any quantity 
you require — Straight 
carloads or mixed with 
Hardwood lumber. Tell 
us your needs and we'll 
fill your order the same day 
it is received. 


E. Bartholomew 


4052 Princeton = FZardwood Co. 
Storage facilities for Western lumber. CHICAGO, ILL. 
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B. F. Rider & Son 
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TIMBER LANDS 
STUMPAGE 
LUMBER PRODUCTS 
COAL LANDS 


Correspondence Solicited 


CLEVELAND, 0. 











412 Finance Bldg. 
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Established 1910 


Schnackel, Rausch & Co. 


Auditors and Constructive Accountants 


458 Hanna Bidg., 511 Metropolitan Bldg., 
Cleveland, Chio AKRON, OHIO 


FOR THE LUMBER INDUSTRY 




















WARREN AXE & TOOL CO. 


WARREN, PA. 
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international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
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| Newfoundland— 
siwaitt Por Sale 


Sawmill 
Timber licenses for 110 square miles of 
good limits in the vicinity of Gambo, New- 
foundland. Mill on Tidewater and near 
Gambo Railway Station. Licenses about 
90 years to run. Large portion virgin 
timber, pine, spruce and fir. Timber 


estimated 20 million feet of pine, 60 mil- 
lion spruce and fir, 100,000 cords Pulp- 
wood 


J.R.Walker & Co., Ltd. 


35 Common St., Montreal. 
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ADVERTISE NOW 


among yourtrade by using our leather special- 
ties, which create friendship and good will. 

Appropriate for Conventions, Banquets, 
Souvenirs, etc. 


Pocket- 
Books, 


Bill-Folds, 


Memo 


Cases, 


Key 
Cases, etc. 





Let us quote prices by mail. 


The Beach Leather Company 


28 Years Experience. COSHOCTON, OHIO 























Every Dealer 


can make a worth while profit this spring 
by selling the 


Bessler Movable Stairway 


to builders of new homes or those remodeling 
old ones. 

You need carry no stock—merely sell from fold- 
ers and specifications which we furnish you. 


Let us tell you how other dealers are 
making good profitson the Bessler. 


The Bessler Movable 


AKRON, oHI0 Stairway Co. 


Bartley 


PORTABLE SAW MILLS 


Direct Steam and Belt Driven 


William Bartley & Sons, Inc. 
PASSAIC, NEW JERSEY 









































March 22-283—National Wholesale Lumber Dealers’ 
Association, New Willard Hotel, Washington, 
D.C. Annual. 

March 25-April 1—Own Your Home 
Coliseum, Chicago. Annual. 
March 28-29—Southern Pine Association, Grune- 

wald Hotel, New Orleans, La. Annual, 

March 29—Southeast Missouri Retail Lumbermen’s 
Association, Cape Girardeau, Mo. Annual. 


March 380—North Carolina Pine Association, Nor- 
folk, Va, Annual, 

April 4-5—National Lumber Manufacturers’ Agso- 
ciation, Congress Hotel, Chicago. Annual. 


April 6-7—American Lumber Congress, Congress 
Hotel, Chicago. Annual. 


April 7—Eastern Lumber Salesmen’s Association, 
Philadelphia, Pa. Annual. 

April 11-18—Lumbermen’s Association of Texas, 
Texas Hotel, Ft. Worth, Tex. Annual. 


April 19-20—Millwork Cost Bureau, Congress Hotel, 
Chicago. Annual. 


April 27—Lumbermen’s Exchange of Philadelphia, 
Philadelph‘a, Pa. Annual. 

May 4-5—Associated Cooperage Industries of Amer- 
ica, Planters Hotel, St. Louis, Mo. Annual. 


May 9-11—Appalachian Logging Congress, Sinton 
Hotel, Cincinnati, Ohio. Semiannual. 


May 10-12—National Foreign Trade Council, Phila- 
delphia, Pa. Annual. 


May 16-18—Chamber of Commerce of the United 
States of America, Washington, D.C. Annual. 


June 22-23—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 


June 26-July 1—American Society for Testing Ma- 
terials, Chalfonte-Haddon Hall Hotel, Atlantic 
City, N. J 
11-14—Pacific 
Wash. Annual. 


‘*TUNING UP’’ FOR LUMBER CONGRESS 


WASHINGTON, D. C., March 14.—Senator Me- 
Cormick of Illinois has accepted an invitation 
extended by the National Lumber Manufac- 
turers’ Association to address the American 
Lumber Congress in Chicago in April. 

When Secretary Hoover left Washington he 
assured Wilson Compton, secretary-manager of 
the National association, of his desire to ad- 
dress the Lumber Congress if his other en- 
gagements will permit and he is able to come 
thru Chicago while the gathering is in session. 

Arrangements are under way for President 
Harding to address the Lumber Congress by 
radio if the White House equipment can be 
tuned up sufficiently to carry the message thru 
the ether to the meeting place. In the event 
that arrangements can be made for a radio talk 
by the President, the plan is to have individual 
head pieces for every person who has a seat in 
the room, which has a capacity of about 1,500. 
Dr. Compton is hopeful that this unique fea- 
ture can be arranged satisfactorily. The diffi- 
culties are chiefly mechanical. 


SOUTHERN EXPORTERS TO MEET 


New ORLEANS, LA., March 13.—Managing 
director C. E. Dobson, of the Southern Lumber 
Exporters’ Association, announces that a special 
meeting of the association membership will be 
held on Tuesday, March 21, in the directors’ 
room of the American Pitch Pine & Export Co., 
New Orleans. Several matters and problems 
of interest to the association will be considered 
and a representative attendance is looked for. 


BOAT TRIP TO CONVENTION 


Sr. Louis, Mo., March 13.—Many lumber- 
men from St. Louis and intermediate points who 
will attend the convention of the Southeast Mis- 
souri Retail Lumbermen’s Association at Cape 
Girardeau, Mo., March 29, will make the trip 
to that city by Mississippi River steamboat. 
According to plans as made by Secretary J. A. 
Lowe, of the association, the Bald Eagle, of the 
Eagle Packet Co. line, will leave St. Louis at 
5 o’clock on the afternoon of March 28, and 
will arrive at ‘‘the Cape’’ at 9:30 the next 
morning, in plenty of time for the opening of 
the convention. 

The Bald Eagle has accommodations for a 
hundred persons. Dinner and breakfast will be 
served aboard the steamer. Stops will be made 
for passengers at Crystal City, Ste. Genevieve 
and St. Mary’s on the trip downstream to Cape 
Girardeau. The return trip may be made by 
either boat or train. 


Exposition, 


Oct. Logging Congress, Tacoma, 











Mr. Lowe said that present plans call for the 
banquet of the lumbermen to be held aboard the 
Bald Eagle, and this will be followed by danc- 
ing. 

The program for the convention is now being 
prepared. Talks will be made mostly by the 
members themselves, and these will be followed 
by roundtable discussions. The problems to 
be discussed have been selected from a list of 
subjects suggested in the AMERICAN LUMBER- 
MAN of Jan. 14. 


CONTINUE ANNUAL MEETING 


SPOKANE, WASH., March 11.—The annual 
meeting of the Pende Oreille Timber Protective 
Association, held this week, was continued for 
a week or ten days for the election of officers 
and for a final decision on the proposal that the 
activities of the association be merged to include 
the fire fighting work in portions of Stevens and 
Spokane counties. Fred A. Shore, general man- 
ager of the Ohio Match Co. for the Inland Em- 
pire, is president and Charles H. Fancher is 
secretary. 


ACTIVITIES OF CANADIAN RETAILERS 


WINNIPEG, MAN., March 13.—In a circular 
letter sent out to the membership of the West- 
ern Retail Lumbermen’s Association by Secre- 
tary Fred W. Ritter, he outlines a plan of group 
life insurance for the members of the organiza- 
tion or employees of a member. It is a group 
term plan which provides life insurance for em- 





To Association Executives 


Have you named your delegates to the 
fourth American Lumber Congress to be 
held in Chicago, April 6 and 7? This is 
going to be the most important develop- 
ment in associated effort that ever has oc- 
curred in the lumber industry. Your as- 
sociation can not afford to fail to have 
a delegated representative present. A 
constructive program is being arranged 
and every branch of the industry should 
be represented at the congress. 











ployees without the usual requirements of a 
medical examination, and the rates are said to 
be low. 

Speaking of the outlook for spring business 
Mr. Ritter said that the fact that it is necessary 
to secure additional help for the association’s 
building department to fill orders for special 
plans indicates that business is coming in fairly 
rapidly to members of the organization. ‘‘It 
is not big work that is coming in, but small 
jobs, which proves that our members are all 
out rustling and digging up the little things. 
The big sales will come later,’’ he said. Mr. 
Ritter declared that the silo campaign is making 
wonderful progress. 


LAS SASZSE SET T TT | 


ORGANIZING HARDWOOD INSTITUTE 


MeEmpHIS, TENN., March 14.—There will be 
a meeting of the organization committee of nine, 
appointed by the American Hardwood Manufac- 
turers’ Association to work out the preliminaries 
to the launching of the American Hardwood 
Institute (Ine.), according to James E. Stark, 
chairman, as soon as the charter for the latter 
has been secured. The committee members will 
elect themselves directors until the required num- 
ber of subscribing members has been secured, 
when permanent organization will be effected. 
Mr. Stark is of the opinion that the institute 
should be ready to begin functioning within the 
next several weeks. 

Mr. Stark is very enthusiastic regarding the 
institute as an agency for the distribution of 
the vital statistics of the industry but he is not 
alone in his enthusiasm. He says that he is hear- 
ing most flattering comment from all parts of 
the hardwood producing and consuming terri- 
tory and he does not expect the slightest difii- 
culty in securing quickly the requisite number 
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of subscribing members to put the institute on 
an effective basis. 


FIRE ASSOCIATION RE-ELECTS 


SEATTLE, WAsH., March 11.—At the annual 
meeting of the Washington Forest Fire Asso- 
ciation March 7 trustees and officers were re- 
elected. The trustees are: 

George S. Long, general manager Weyerhaeuser 
Timber Co.; E. C. Ames, manager Puget Mill Co. ; 
Thomas Bordeaux, president Mason County Log- 
ging Co.; T. Jerome, secretary Merrill & Ring Lum- 
ber Co.; L. G. Horton, secretary-treasurer North- 
west Lumber Co.; C. A. Lyford, manager James D. 
Lacey & Co.; C. B. Sanderson, general manager 
Milwaukee Land Co. 

The officers are: 

President—George S. Long. 

Vice president—E. G. Ames. 

Treasurer—C. A. Lyford. 

Chief fire warden—George C. Joy. 

Secretary—O. Bystrom. 

Mr. Long has been president of the associa- 
tion since its organization, in 1908. Mr. Joy 
has also been connected with the association 
since 1908, and has been chief fire warden since 
1913. Mr. Bystrom has been secretary since 


1909. ei 


WHOLESALE HARDWOOD COMMITTEES 

MINNEAPOLIS, MINN., March 15.—President T. 
T. Jones, of the Northern Wholesale Hardwood 
Lumber Association, has appointed the follow- 
ing standing committees for the current year: 

Membership—Robert Duncan, chairman, Minne- 
apolis; H. W. Maffett, Appleton, Wis.; Fred Mas- 
ten, Chicago. 

Finance—J. J. Fitzpatrick, chairman, Madison, 
Wis.; Charles Oliver, Minneapolis; R. J. Clark, 
Chicago. 

Arbitration—C. P. Crosby, chairman, Rhine- 
lander, Wis.; A. H. Ruth, Chicago; A. C. Quixley, 
Chicago; George D. Griffith, Chicago; William 
Kelley, Milwaukee. 

Statistics—H. Il. Christiansen, chairman, Mil- 
waukee; T. E. Lee, Marinette, Wis.; John Adams, 
Wausau, Wis.; G. A. Vangsness, Chicago; F. H. 
Peschau, Minneapolis. 

Resolutions—Payson Smith, chairman, Minne- 
apolis; Robert Blackburn, Milwaukee; H. A. 
Walker, Chicago. 


ALL SET FOR WHOLESALERS’ MEET 


New York, March 13.—Plans have been 
completed for the thirtieth annual meeting 
of the National Wholesale Lumber Dealers’ 
Association to be held at the New Willard 
Hotel, Washington, D. C., March 22 and 23, 
and a large attendance is expected, as much 
interest is being manifested in the proposed 
discussions and conference. 

One of the most active committees of this 
association is the membership committee of 
which F. L. Brown, of Crandall & Brown, 
Chicago, is general chairman. The work of 
this committee was divided into regions, and 
Secretary Schupner reports that under Mr. 
Brown’s leadership applications for member- 
ship since the annual meeting in Chicago last 
year have been received from the following 
individuals and concerns: 





Darnell-Love Lumber Co., Leland, Miss.; 
W. N. Lawton Lumber Co., Eugene A. Skilton, 
Maurice W. Wiley, George M. Hoban, J. A. Fin- 
ley Lumber Co., Philadelphia, Pa.; Payson- 
Smith Lumber Co., Minneapolis, Minn.; The 
Dimension Co., Lockhart, Ala.; Standard Lum- 
ber Co., Birmingham, Ala.; S. Burkholder Lum- 
ber Co., Homer, La.; Northwestern Lumber Co., 
Hoquiam, Wash.; Reynolds Bros. Lumber Co., 
Albany, Ga.; Power, Moir & Stocking, Chitten- 
den Lumber Co., Harmon-Leftwich Lumber Co. 
(Inc.), Babcock-Angell Lumber Co., Frederick L. 
Hagen, Blair Lumber Co., Staats & Payne (Inc.), 
New York City; Charles R. McCormick Lumber 
Co., New York City and San Francisco, Calif.; 
Deer Park Lumber Co., Deer Park, Wash.; 
Aycock-Holley Lumber Co., Jacksonville, Fla.; 
William Danzer & Co., Hagerstown, Md.; 
Thomas F. Christopher & Co., Baltimore, Md.; 
Henry D. Davis Lumber Co., Portland, Ore.; 
Witherbee, Sherman & Co., Mineville, N. Y.; 
Farris Hardwood Lumber Co., Whitson Lumber 
Co., Nashville, Tenn.; Fraser Bryson Lumber 
Co. (Ltd.), Ottawa, Ont.; Rumley-Allison Lum- 
ber Co., Tuscaloosa, Ala.; Blount Lumber Co., 
Lacona, N. Y.; Junge & Gray Lumber Co., Min- 
nesota Transfer, Minn.; George A. Grafftey, 
Cardinal & Page, Montreal, Que.; Charles Nel- 
son Co., San Francisco, Calif.; Robert J. Brad- 
ley, Montclair, N. J.; J. J. McFadden, Sprague, 
Ont.; McDonagh Lumber Co., Toronto, Ont.; 
H. V. Berry, Fort Plain, N. Y.; Milton L. Dake 
Co., Whittier Lumber & Millwork Co., Newark, 
N. J.; Bradley Lumber Co., Warren, Ark.; 
Richey, Halsted & Quick Co., Cincinnati, Ohio; 
Chapman & Dewey Lumber Co., Memphis, 
Tenn.; A. Mervin Chace, Boston, Mass.; A. C. 
White Lumber Co., Laclede, Idaho. 


NEW ADDRESS OF NATIONAL 


WasuHinerTon, D. C., March 14.—The National 
Lumber Manufacturers’ Association is sending 
out cards to the effect that the new address of 
the association will be the International Build- 
ing, 1319 F Street N. W., Washington, D. C., 


effective March 10. 


COLUMBIA BUILDERS ELECT 


CoLumsiA, 8. C., March 13.—At the first an- 
nual meeting of the Columbia Builders’ Ex- 
change held here last week, officers were elected 
as follows: 

President—C. M. Lide. 

Vice president—J. B. Loyal. 

Secretary and treasurer—V. C. Dibble. 


Directors—J. M. Anderson, E. R. Heyward and 
J. C. Otis. 


DISCUSS NEW HARDWOOD PLAN 


New Or.eAns, La., March 15.—The South- 
western Hardwood Manufacturers’ Club, hold- 
ing its monthly meeting at the Lumbermen’s 
Club today, heard Secretary J. M. Pritchard, of 
the American Hardwood Manufacturers’ Asso- 
ciation, present a concise but graphie outline 
of the plans developed at the recent Louisville 
meeting. The details are here omitted, having 
been covered in a previous issue of the AMERI- 
CAN LUMBERMAN. [See front page of March 
11, 1922, issue.—EpirTor. } 

By way of conclusion Mr. Pritchard assured 
his hearers that every step in perfecting the 
new organization would be taken with the ut- 
most care, with all legal questions thoroly in- 
vestigated. Urging those who might harbor 
doubts of its feasibility to keep their minds 
open with respect to it, he expressed the hope 
that the project when perfected would have the 
hearty codperation of all. 

C. H. Sherrill, who as vice president of the 
club presided at today’s meeting, and who was 
named a member of the committee to work out 
the details of the new plan, announced his 
hearty approval of the project and pledged his 
best efforts to its success, 

Secretary George Schaad, called on to dis- 
cuss the rate situation, reported that hardwood 
rates east of the river had been reduced, effec- 
tive March 13, while the west side lines have 
issued tariffs making the reductions effective 
April 6, from producing points west of the 
river. He cited several sample reductions from 
specific points, showing an average cut of 2% 
to 3 cents. Some of the east side lines, he 
added, had voluntarily made corresponding re- 
ductions in pine rates, while others had held 
back, complicating the pine rate situation to a 
certain extent. 

E. B. Martin, of Pascagoula, Miss., president 
of the Rotary Cut Box Lumber Manufacturers’ 
Association, presented a brief review of condi- 
tions in that industry, noting the merger of the 
wire bound box interests as a new factor in the 
situation. 

W. B. Morgan, of 8S. T. Aleus & Co. (Ltd.), 
New Orleans, said that the competition of the 
paper box folks is increasingly felt in the box 
industry and is one of the factors contributing 
to the unsatisfactory market for the box grades. 
He suggested that the lumbermen might help 
themselves by having their commissaries stipu- 
late that the goods purchased by them be de- 
livered in wood containers. 

Other speakers included Carl Faust, of Faust 
Bros. Lumber Co., Jackson, Miss., who laugh- 
ingly explained that he has been giving ‘‘60 
percent of his time to Rotary and 40 percent to 
the lumber business’’; L. P. DuBose of the 
Dudley-DuBose Co., New Orleans, and J. M. 
Thompson, of the Natalbany Lumber Co., Ham- 
mond, La. 

About twenty-five answered the call to the 
club’s luncheon and voted the session ‘‘ first 
class.’’ 


SRA AAAe: 


TOTAL PRODUCTION of passenger automobiles 
in January, 1922, was considerably greater than 
in January, 1921. Carload shipments during 
January, 1922, as reported by identical factories 
to the Automobile Chamber of Commerce, also 
show a large increase compared with January 
of the preceding year. 
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Everything in Ladder Line 








Buy Spruce Ladders 
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Get (< Lightest 
Latest 
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Write for Latest Reduced List. 


We pay the freight 
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e MANUFACTURERS 


WHITE PINE 
QUALITY MILLWORK 
OPEN SASH AND 
GLAZED WINDOWS 

~ PANEL DOORS 
SASH DOORS 
COLONIAL COLUMNS 
SCREEN DOORS 
GARAGE DOORS 
COMBINATION SCREEN 
AND STORM DOORS 
VENEERED DOORS 
STOCK COLONNADES 


Facilities 
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OVER 1S ACRES FLOOR SPACE 





OA 
+] 


TORONTO 


PPT TTT TELLTALE dled! 





One of our Hardwood Specialties 


250,000 Feet 4" No. | C and B 
Av: 12" 


ss, BIRCH 4 


Edward Clark & Sons, Ltd. 








807-9 Bank of TORONTO, 

Hamilton Bldg., CANADA. 

Established Incorporated 
1875 1898 


Dry Birch and Maple 


Hardwoods 


The Gall Lumber Co. 
Limited 
Offices, Dry Kilns, . 
Warehouses and 
Sorting Yards. 


Lake St., Foot of 
Spadina Avenue, 


TORONTO 








Geo. P. Hart H.A. Hamilton C.C. Jackson 


Thick Birch, Elm, 
Basswood, Maple. 


Telephone Main 1670 


Hart, Hamilton & Jackson 
WHOLESALE LUMBER 


701-702 Bank of Vielsee Maleie, 
Harlin Big TORONTO 327 on, Esplanade, 








4-4 tol 2-4 Ash, Basswood & Elm 
4-4 tol6-4 Birch and Oak ™22%p. 


Anderson- Miller 
Lumber Co., Ltd. 


TORONTO, ONTARIO 











GET WHAT YOU WANT 


By advertising in the Wanted and For Sale Department, 
Do it now. 
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PROTEST HIGH LOG RATES 


EVANSVILLE, IND., March 15.—The regular 
monthly meeting of the Evansville Lumber- 
men’s Club last night discussed log rates and 
railroad freight rates in general. Daniel Wertz, 
of the Maley & Wertz Lumber Co., reported that 
the rates on logs from Stewartsville, Ind., to 
Evansville over the Illinois Central railroad have 
been advanced from 5% cents to 7 cents. Mr. 
Wertz said the attention of the Indiana Public 
Service Commission has been called to the in- 
crease and some relief has been asked. It was 
reported that Indiana rates on logs are the 
highest of any State in the Union. A general 
discussion of railroad rates followed and it 
was decided, upon suggestion of Mr. Wertz, to 
have the members write to the United States 
senators and members of Congress from Indiana 
and ask them to use their influence to have 
freight rates brought down. 

Building operations were reported fairly ac- 
tive for this time of year. Members declared 
conditions better than they were a year ago. 
They said indications point to a larger volume 
than last year, but believe trade will be highly 
competitive. 

Charles A. Wolflin, of the Wolflin West Side 
Lumber Co., reported that the retailers of south- 
ern Indiana are anxious to join in the outing to 
be held on a steamboat on the Ohio River. Un- 
til the new excursion boat for the river arrives, 
plans for the outing will not be made. 


SETS GOOD TABLE AT ANNUAL 


PLATTESVILLE, Wis., March 13.—The South- 
western Wisconsin Lumbermen’s Club met in 
annual session here on Friday afternoon, March 
10. The meeting was held in the office of the 
Meyer Lumber Co., where a most excellent din- 
ner was afterward served. In keeping with the 
occasion the table was made of 2-inch planks 
set on saw horses—big league stuff. An ama- 
teur minstrel show was enjoyed in the evening. 
The attendance at the meeting was very satisfac- 
tory, but several dealers were unable to attend, 
owing to poor roads. 

J. B. Millard, representative of the Crookston 
Lumber Co., gave a talk on low grade stock 
applicable for use in building and on general 
lumber conditions. It was voted to invite sales- 
men in various lines of building materials to 
attend future meetings. 

The retiring officers and directors were re- 
elected: 

President—John Burris, Platteville. 

Vice president—Charles Eustice, Cuba City. 

Secretary and treasurer—D. L. Van Auken, Fen- 
nimore. 

Directors—George Berns, Dubuque; Gus Nodolf, 
Belmont: Karl Kleinpell, Cassville; Orville Shel- 
lum, Hazel Green. 
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CLUB JOINS CIVIC ASSOCIATION 


DENVER, CoLo., March 13.—The Wholesale 
Lumbermen’s Club of Denver has been dis- 
banded and in its stead has been formed a 
wholesale lumber dealers’ group of the Denver 
Civic & Commercial Association. Officers of the 
group, elected at a luncheon meeting March 10, 
are: James G. Noll, president of the J. G. 
Noll Lumber Co., chairman; Walter Bates, 
Bates & Gittings, vice chairman; O. O. Russell, 
O. O. Russell & Co., secretary. 

It is the purpose of the group to hold regular 
weekly meetings, with the object of bringing 
into the organization all the wholesale lumber 
dealers of the city and considering business 
subjects of common interest. Members enrolled 
in the group to date are: O. O. Russell & Co., 
Colorado Continental Lumber Co., Griffin & 
Pfeiffer, J. G. Noll Lumber Co., James E. 
Wallin, National Lumber & Tie Co., Interstate 
Lumber Co., Bates & Gittings, Weston Lumber 
Co., and Godman Lumber Co. 

Under the plan of organization of the Civic 
& Commercial Association, the individual mem- 
bers of the wholesalers’ group will choose for 
themselves the bureau of the association with 
which they wish to become affiliated. It is 


expected a majority will join the jobbers’ bu- 
reau, of which I. F. Downer, secretary of the 
Hallack & Howard Lumber Co., is chairman. 


BALTIMORE EXCHANGE QUARTERLY’ 


Ba.LTIMoRE, Mp., March 13.—Endorsing the 
action of its managing committee, the Baltimore 
Lumber Exchange at its quarterly meeting held 
last Monday evening went on record as being 
opposed to a general bonus to all former service 
men. However, it is made clear in the resolu- 
tions that the members favor the fullest aid 
to men who suffered disabilities and who are in 
need of rehabilitation of some sort. 

The subject of daylight saving came up for 
discussion and after a vote had been taken 
the consensus showed a majority to be un- 
favorable to putting the clocks an hour ahead. 
The meeting concluded with a dinner after other 
quarterly reports had been submitted and vari- 
ous routine matters disposed of. 


CLUB MAY BUILD SUMMER HOME 


BuFraLo, N. Y., March 15.—The Buffalo 
Lumber Exchange held its thirty-fifth annual 
meeting on Friday at the Iroquois Hotel. Wil- 
liam P. Betts, Charles N. Perrin and Maurice 
M. Wall were appointed a committee. by the 
president, Harry L. Abbott, to make nomina- 
tions of directors for the next year. They 
recommended the following, who were unani- 
mously elected: Elmer J. Sturm, Harry L. Ab- 
bott, Ganson Depew, F. Chase Taylor, John H. 
Wall, Edwin B. Lott, Harry L. Vetter, John 
8S. Tyler, A. J. Elias, Willis K. Jackson and 
Harold G. Hauenstein. 

Elmer J. Sturm was unanimously elected pres- 
ident to succeed Harry L. Abbott. Ganson De- 
pew was elected vice president and John 8. 
Tyler, secretary and treasurer. 

The members discussed the advisability of 
having a clubhouse as a summer outing place 
and a committee was appointed, with W. P. 
Betts as chairman, to investigate the matter. 
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DISCUSS FORESTRY PROBLEMS 


New ORLEANS, La., March 14.—At its week- 
ly luncheon today the New Orleans Lumber- 
men’s Club had as principal speaker R. D. 
Forbes, former State forester of Louisiana 
and now head of the southern research sta- 
tion of the Forest Service, with headquarters 
here. He presented an interesting outline of 
the work of this recently established station. 

Mr. Forbes sharply combated the conten- 
tion that ‘‘present economic conditions’’ 
operated as a bar to the practice of forestry. 
It was not ‘‘present economic conditions’’ 
that should be considered, he argued, but the 
economic conditions that will exist when the 
new forests are ready for market. In the 
early ’80s, when lumbermen of courage and 
vision began to buy up the southern pine 
forests then held of little worth, they con- 
sidered economic conditions to come, he 
pointed out, and based their investments 
soundly on that outlook. In considering re- 
forestation today, its practical value and re- 
munerativeness should be based in the same 
way upon the ‘‘economic conditions’’ to pre- 
vail when the new crop shall be ready for the 
harvest. 

A rising vote of thanks was given Mr. 
Forbes on the suggestion of President Lanier. 
Despite a heavy shower just at the lunch 
hour, the luncheon tables were manned to 
capacity. 

At last week’s luncheon John H. Bernhard, 
a civil engineer who has made a careful study 
of the New Orleans industrial canal, discussed 
the development of that port’s facilities and 
presented his suggestions for the establish- 
ment of a lumber basin and center as an in- 
tegral part of the development. His talk was 
illustrated with blueprints of the lumber har- 
bors in several European ports. 
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ONLY EIGHTY-FOUR 


I’m eighty-four—no less, no more. I’ve lumbered in my day 
From Calais town to Puget Soun’, the Clam, the Chippeway. 
They tell me now my wrinkled brow is drifted with the snow, 
That I’m too old for waters cold—but, gosh, I’d like to go! 


I don’t go wrong all winter long; I set around the fire 

And let my son do what is done and sort of save his sire. 
It’s rheumatiz, that’s what it is—I ain’t the man no more, 
I will agree, a man should be who’s only eighty-four. 


A Chicago man attempted 
suicide by drinking iodine but 
it didn’t work. He should have 
tried some bootleg whiskey. 


However, the hospital reports 
that he is improved. Perhaps 
that would improve some other 
people we can think of. 


A Chicago girl is suing a man 
for $50,000 for breach of prom- 


They can not say I want my way like some old fellahs do ise. Well, you know how it is 


When they begin a-stayin’ in at eighty-one or -two. 
They needn’t scold—they’re gittin’ old, as ev’rybody knows, 
And so am I—or by-an’-by I[’ll start to, I suppose. 


And so I’m fired, by time retired; they’ve put me on the shelf; 
And all I need to do is read and entertain myself. 
I don’t object, for I expect it’s just a fellah’s luck; 


yourself, fellows, when a big one 
gets away. 


Some of the Irish are in favor 
of going on with the revolution, 
but President Collins is going to 
adopt the simpler method of get- 
ting married. 


But when it’s spring and ev’rything I kind of run amuck. 


I’d like to git out there a bit, out where the water is; 

I’ll let the boy the fire enjoy and take that job of his. 

A hick’ry pole, and lawgs that roll, a wing-jam here and there 
Oh, that’s a game that’s never tame, the best game anywhere! 


It can’t be done; my race is run, my drivin’ days are 0’er; 
From rheumatiz I’m out of biz, tho only eighty-four. 


January earnings of the rail- 
roads showed a profit of $30,- 
400,000 and also showed up a 
lot of other prophets. 


Money is said to be circulat- 
ing more freely, but we have 
failed to observe any that is 
free as yet. 


But don’t you mind if you should find me cranky for a spell: 


It’s spring, by jing, and ev’rything, and me—well, ain’t it hell? 





WE SEE B’ THE PAPERS 


A market report says that calves are lower. 
It isn’t that: the skirts are higher. 


Nobody ever made a friend of anybody by 
doing anything for somebody’s own good. 


When retailers buy slowly it gets in the pa- 
pers, but little is said when consumers pay 
slowly. 

Hindenburg says his officers were ‘‘only hu- 
man.’’ If they had been only human no one 
would have cared. 


Monday papers report an excessive hog sup- 
ply. The market editor must have been out 
Sunday in his ear. 

The radio is another new blessing to mankind 
from which mankind will soon be praying the 
Lord to be delivered. 

We feel sure that the hard times we are 
talking about will be over as soon as we quit 
talking about the hard times. 


One trouble about being a watchdog of the 
treasury is that people think you are not watch- 
ing the treasury but a manger. 

The fellow who will make the most money 
doing something is the fellow who would do it 
for nothing just for the love of it. 

Those senators who are sure there is some- 
thing terrible concealed in the four-power 
treaty must have an awful time passing a ceme- 
tery after dark. 


Congresswoman Robertson is being opposed 
for reélection by many of her home-folks, in- 
dicating that a congresswoman. is not materi- 
ally different from a prophet. 

The worst of it is that over in Europe the 
same kind of critics we have over here are prob- 
ably telling Balfour, Kato and the rest that 
Uncle Samuel probably slipped something over 
on them. 


When you feel discouraged about yourself, 
just consider how much good you are doing in 
the world. When you are satisfied with your- 
self, just consider how much good you are doing 
in the world. 

One of the best things about the four-power 
treaty is that it shows up the senator who op- 
poses for the mere sake of opposing, which is 
the only reason for opposing it that anybody 
else has been able to think of. 

If our dentist wants us to open our mouth 
wide, an easy way would be to mention the 
Oser-McCormick engagement or this Mrs. 
Obenchain, or whatever her name is. We can 
think of nothing more likely to make us yawn. 


If you want a car to pick up, 
you have got to step on ’er; and 
it is the same if you want a business to pick 
up. 

Germany owes us $241,000,000 for keeping 
our army over there, and is just as happy over 
paying it as we are over handing a dime to a 
boy for grabbing our grip and checking it 
when we are perfectly able to check it ourself. 





BETWEEN TRAINS 


Weston, W. Va.—It looked like a lumber 
convention at the Rotary Club tonight, for the 
gates had been thrown open to the lumbermen, 
and they were there—M. B. Sprigg, the famous 
retailer, and the following other representatives 
of our well known and justly esteemed trade: 
C. L. West, J. H. Brewster, John Farnsworth, 
Lee Jack, J. W. Eakin, 8S. L. Richards, Walter 
Brust, Claude Reinhart, John Davis, and maybe 
others. Charlie Lively presided—well, the name 
is enough; why say more? The banquet room 
of the new Masonic Temple was jammed to ¢a- 
pacity, and so were the diners before they got 
thru. Not only the walls were threatened, but 
the roof was endangered. We haven’t had such 
a reception since prohibition came in. 





PITTSBURGH, PA.—With one of the Babcock 
boys handy to help, we had a very pleasant 
evening with the bankers of western Pennsyl- 
vania and their ladies who gathered here to- 
night to the number of 1,200. To us the most 
interesting thing was the address by Senator 
Ashurst, of Arizona, an old acquaintance on 
similar occasions. The senator explained and 
defended the agricultural bloc, leaving us more 
than ever convinced that the agricultural bloc 
is an undesirable and unamerican thing. As 
far as this department is concerned, it is op- 
posed to an agricultural bloc, or a labor bloc, 
or a lumber bloc, or a literary bloc, or any other 
bunch who propose to block legislation for the 
country at large until they obtain something 
they want themselves. 





RocuHester, N. Y.—Dan Reed, of Dunkirk, 
late football coach at Cornell, later secretary of 
the Chamber of Commerce at Flint, Mich., and 
now congressman from New York, doubled with 
us again tonight at the New York hardware 
meeting, and what Dan did to the eagle’s tail 
was a caution. The hardware man is a fine 
fellow, tho he does sell screen doors and 
patent roofing and glazed sash sometimes, 
and other things that the lumberman ought to 
carry (but sometimes doesn’t) ; and he seems to 
be standing the hard wear of these times about 
as well as anybody. 
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There is a good 
way to handle every 
situation, and we can 
assist. 
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THE UNITED TIMBER 
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506 Maison _.. New Orleans, La. 
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Lemieux Brothers & Co. 


TIMBER ESTIMATORS 


13-9, Whites Beat, BAe. ~NEW ORLEANS 


Jasper Lemieux Frederick Lemieux 















Limited Resources Require Careful Management 


TIMBER ESTIMATES 


Reports and Maps help you 


JAMES W. SEWALL, Forest Engineer 
Old Town, Maine Munsey Bidg., Washington, D.C. 
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VENEERS 


PANELS 


Birch 
OF. 4 
Brown Ash 
Grey Elm 
Maple 
Basswood 


Wisconsin Veneer Co. ° 


Manufacturers 


Rhinelander, Wis. 








? 1200 Tons ) 
For Sale: Mahogany 


75% hard red texture. 
40% first of first. 


600 Tons Cedar 


Ready for Shipment. 


\ ‘CEDRO and CAOBA’’ care American Lumberman J 


Larger amounts 
in September. 


For further infor- 
mation write 








Page & Jones, Mobile, Ala., U.S.A. 


Cable Address, ““PAJONES, Mobile” 
All leading Codes used 





Ship Brokers & Steamship Agents 
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MICHIGAN : 


The Cleveland -Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock ‘*, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 
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Bradley, Miller & Co. 


BAY CITY, MICHIGAN 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 











REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSW Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 

















17 17 
Roos. MI 


100 M 4-4 No. 2 Com. & Better 50M 8-4 No. 1 Com. & Better 
25 M 4-4 No. 2 Common 75M 8-4 No. 2 Com. & Better 
50 M 5-4 No. 2 Com. & Better 25 M 10-4 No. 1 Com. & Better 

100 M 6-4 No. 1 Com. & Better 20 M 12-4 No. 1 Com. & Better 

100 M 6-4 No. 2 Common Write for Quotations. 


VON PLATEN - FOX CoO. 








role 


Main Ofic, Chicago Of 
7 sc Momien, Wich 1329 Peoples Gus Bg, 





FINDS BUSINESS OUTLOOK PROMISING 


SPoKANE, WasH., March 11.—Frank H. Beck- 
mann, vice president and general manager of 
the National Builders’ Bureau, Spokane, who 
returned this week after a two months’ speak- 
ing trip which took him to twenty-five eastern 
and middlewestern cities in which he spoke be- 
fore lumber conventions, contractors gather- 
ings, chambers of commerce, ad clubs, bankers 
organizations, Rotary and Lion clubs and simi- 
lar groups, brought back a message of optimism 
from his travels. He leaves soon after the 
first of next month for Fort Worth, Tex., where 
he is on the program of the Texas retail lumber 
dealers at their annual convention. Said he: 

Merchants and manufacturers in the East are 
much encouraged about the future. A great many 
factories are back to normal. Consumers are_be- 
ginning to buy and merchants to replace their 
stocks. ‘There is a general feeling that the bottom 
of depression has been passed and that business 
will improve as spring advances. I do not look 
for any extraordinary volume of business. Mer- 
chants and manufacturers, in general, because of 
changed conditions, must use methods of mer- 
chandising different from what they have ever 
before. ‘This means that business men must go 
back to school and study as they have never studied 
before. The future is full of problems, but it 
holds great opportunities for those who prepare 
themselves to meet changed conditions. 

Retail lumber dealers in particular realize that 
the time is past when they can expect to make a 
success by sitting and waiting for business. The 
retail lumbermen realize that they must offer a 
real building service which will give the prospective 
home builder exactly what he wants without 
going to the trouble of interviewing all of the 
subcontractors who have to do with the erection of 
a building. They are prepared to show hundreds 
of different designs by photographs and plans from 
which he may chose and on which they will quote 
him a price complete. 

From my talks with lumbermen and architects 
thru the East, an exceptional year in home build- 
ing activity is in sight. The home shortage situa- 
tion is still acute. Rents remain high and the 
public is coming to realize that building costs 
have dropped to a figure where it is possible to 
build at a reasonable figure, all of which tends to 
help the building industry. 


\ag@@a@ananaaen. 


Sinz CAR MATERIAL ORDERS PLACED 


SEATTLE, WasH., March 11.—Into the lime- 
light this week, exerting a peculiarly bracing 
effect, is a trifle of about 26,000,000 feet of car 
material distributed among five west Coast 
lumber firms. The contracts are those of the 
Standard Steel Car Co., of Butler, Pa., for 
refrigerators to be built for the Pacific Fruit 
Express. The apportionments have been made 
almost equally among the five firms, namely: 
Nettleton Lumber Co., Seattle; J. E. Morris 
Lumber Co., Seattle; Burton-Beebe Lumber Co., 
Seattle; Henry D. Davis Lumber Co., Portland, 
Ore.; Duncan Lumber Co., Portland. The 
principal items are decking, sills, framing, sid- 
ing, lining and ceiling, and in many respects, 
particularly on slash-grain items, the contracts 
form quite desirable business. Shipments, it 
is understood, will be made on the Oregon- 
Washington Railroad & Navigation Co.; and 
since the Standard Steel Car Co. has a year 
within which to complete the cars, there is no 
immediate pressure for delivery. Yet it is 
understood that the wholesalers have already 
succeeded in placing a considerable proportion 
of the business. An encouraging feature is the 
stimulus arising from this bunch of orders. A 
total of 26,000,000 feet of lumber would keep 
association fir mills running about two days; 
but this circumstance has already provided the 
silver lining for which everybody has been look- 
ing. 
The Burlington is out with inquiries for a con- 
siderable volume of car material. 

Fir manufacturers are noting satisfactory re- 
ports from Los Angeles, with respect to the 
speed with which the accumulation of lumber is 
passing into consumption. A correct gage is 
found in the total of building permits for Janu- 
ary and February, with an aggregate of 
$15,500,000. All signs point to a quick resump- 
tion of shipments to Los Angeles and San 
Pedro. Fir manufacturers are telling one 
another that the California trade affords an 
accurate barometer of Atlantic coast business, 
since the eastern market always moves in sym- 
pathy with this part of the west Coast outlet. 

The fir men this week also take notice that 
the vast region roughly known as the middle 


West is completely snowed up, probably for the 
final time this winter; and they are beginning 
to anticipate the trade that is sure to materialize 
with the opening of spring. A leading firm 
states that there is an improved atmosphere, 
appearing in the diversified nature of inquiries. 
Industrials are beginning to show life; car mate- 
rial is waking up; the water trade is taking 
a brace, and the yard trade is flickering. 
Shingles, even, are looking better. 

The West Coast association review, covering 
135 association mills, for the week ending March 
4, has these figures: Production, 79,776,172 
feet, 12 percent below normal; orders, 67,300,390 
feet, 16 percent below production; shipments, 
6,776,131,089 feet, 13 percent above orders. 
Thirty-three percent of all new business taken 
during the week was for future delivery by 
water. This amounted to 22,060,390 feet, of 
which 13,923,577 feet will move coastwise and 
intercoastal and 8,136,813 feet will move ex- 
port. New business for delivery by rail 
amounted to 1,508 cars. Forty-five percent of 
the week’s lumber shipments moved by water. 
This amounted to 34,071,089 feet, of which 
domestic clearances accounted for 19,070,723 
feet, and overseas clearances 15,000,366 feet. 
Rail shipments amounted to 1,402 cars, Un- 
filled domestic cargo orders totaled 87,932,111 
feet and unfilled export orders, 89,573,032 feet. 
Unfilled rail orders totaled 4,753 cars. 


DISCUSS WHOLESALERS’ COSTS PER CAR 


SEATTLE, WaASH., March 11.—Wholesalers’ 
costs per car was the topic for discussion at 
Thursday’s luncheon, with Sherman L. Johnson 
in the chair. The main point developed was the 
fact that the average cost per car, without com- 
missions, was $29.95, and the conclusion was 
drawn that any attempt to do business without 
due regard to the overhead would be disastrous. 
The wholesalers brought out the point that 
they would be able to increase their aggregate 
without additional overhead, but that in the 
final analysis the law of averages was the cor- 
rect guide. It was shown also that the com- 
mission men were facing higher cost of selling, 
and that there ought to be due consideration of 
the manufacturers—despite the well-worn argu- 
ment that selling price is not necessarily related 
to manufacturing cost. Summarized, the verdict 
of the meeting was that the wholesalers ought 
to develop a ‘‘ clearer understanding of the class 
of business to be passed up.’’ 


JAPANESE TO SHOW COAST FILMS 


SEATTLE, Wasu., March 11.—Acknowledging 
the receipt of films for Japan, entrusted to K. 
Obayashi, of Obayashi Gumi (Ltd.), Osaka, 
the Hanabishi Co. (Ltd), has written as fol- 
lows to the Pacific Coast Shippers’ Associa- 
tion: 

The motion picture films will be shown to archi- 
tects, builders and lumber dealers of all principal 
cities of Japan, whenever they have a meeting or 
a convention. These films show the entire lumber 
industry of the Pacific coast more plainly and more 
vividly than a man can tell in words. ‘The result, 


we believe, will be prosperous lumber trade between 
the two countries. 


The letter of acknowledgment is signed by 
Y. Inouye, Seattle representative of the Hana- 
bishi Co., who wis instrumental in securing the 
films for Mr. Obayashi. 


(PRBEBEBAEEa: 


INCREASE IN SPRUCE SHIPMENTS TO EUROPE 


AsTorIA, ORE., March 11.—A distinct in- 
crease in the amount of clear spruce lumber for 
airplane manufacture being shipped from the 
Port of Astoria terminals at Astoria, Ore., is 
being noted within recent weeks. The majority 
of this type of stock is bound for European 
countries, notably England and France. A por- 
tion, it is true, goes to domestic plants in the 
East, but by far the greater portion is carried 
in vessels sailing direct from the Columbia 
River for Europe. 

Early in March 1,000,000 feet of this lumber 
was assembled at the Astoria terminals for dis- 
patch in this trade aboard several of the many 
steamers plying to Europe. Australia, too, 
figured in these shipments, taking 250,000 feet. 
The movement of clear spruce can not adequately 
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be gaged by the quantity so well as by the value 
of this rare and expensive stock. So general 
has the movement become that there are now 
shipments of 3,000,000 feet in addition to be 
made from the Port of Astoria in a short time. 


WELL OPERATED AND ECONOMICAL PLANT 


TacoMA, WASH., March 11.—Someone has 
said that all whiskey is good but some is better 
than others. Might we say just as truthfully 
the same thing about sawmills. At any rate, 
they are not all alike, and when you see a saw- 
mill that from its general appearance and the 
number of men on the job ete., you would think 
was cutting only half as much as it actually 
is, you can figure that it is a well operated and 
economical plant. Also when a sawmill cuts 
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Locomotive Crane at Plant of Foster-Newbegin 
Lumber Co., Frederickson, Wash., Handling 
24x24-Inch—40-Foot Jap Squares 


1,500 feet in eight hours per man on the job, it 
is an exceptionally good plant. Such is the 
record of the Foster-Newbegin Lumber Co.’s 
plant at Frederickson, Wash., a few miles di- 
rectly east of this city. 

This plant was built in 1918 and started 
sawing early in 1919. It has a circular head 
rig and a roller band resaw. The plant cuts 
100,000 feet of lumber per 8-hour shift and 
eaters largely to timbers and structural mate- 
rial, 

The company is making changes in its logging 
camp and will soon be putting in logs again. 
In the meantime it is running steadily on logs 
from other camps. 

Altho this plant might be termed an inland 
mill, as it is located on the Milwaukee railroad, 
several miles from tidewater, nevertheless since 
it started operating last November after a two 
months’ shutdown, the company has shipped 80 
percent of its product thru the Port of Tacoma, 


sending it to Japan, California and New York 
and other Atlantic coast ports. 

This company has some interlocking stock- 
holders with the Newbegin Lumber Co., of Ta- 
coma, and the latter concern handles all the 
sales for the Foster-Newbegin Lumber Co.’s 
plant. The officers of the Newbegin Lumber 
Co., Tacoma, are: W. B. Newbegin, president; 
Frank B. Stone, Chicago, vice president; J. G. 
Newbegin, secretary-treasurer and manager. 

The Foster-Newbegin Lumber Co. has the fol- 
lowing officers: E. W. Foster, president and 
manager; E. G. Scott, Tacoma, vice president; 
J. G. Newbegin, Tacoma, secretary and treas- 
urer. 

E. W. Foster, better known as Walker Foster, 
lumber manufacturer, has been engaged in busi- 
ness for many years in and about Tacoma. He 
is one of the best known lumbermen in this city, 
and has a wide reputation as a gentleman and 
a good fellow. 

J. G. Newbegin, secretary and treasurer of 
both the above named companies, and the active 
man in the selling end of the business, is one 
of. Tacoma’s most prominent wholesale lumber- 
men. For many years he has been recognized 
as a representative wholesaler, specializing in 
railroad and car material, altho catering to a 
general yard trade as well. Mr. Newbegin 
brings out a very pointed comparison in show- 
ing why the Foster-Newbegin plant, altho an 
inland plant which has to pay a rail haul to 
port of shipment, is at the same time shipping 
80 percent of its stock by water. In this com- 
parison he says: ‘‘ Dimension lumber 2x4’s can 
be shipped from Tacoma to the Atlantic coast 
ports by water for $11.50 a thousand feet; 
while it costs $17.25 a thousand feet freight on 
2x4’s to Minneapolis. ’’ 

It is very easy to see why west Coast products 
are going into the Atlantic coast market by 
water, and why the great Mississippi Valley 
gets along without west Coast lumber. 


BIG TRUCK LOGGING PROJECT. 


SEATTLE, WasuH., March 11.—Truck logging 
on a heavy scale is contemplated by George L. 
Roessel & Sons, of Enumclaw, Wash., who have 
just closed a deal for thirty-four 40-acre tracts, 
or 1,360 acres, in Mason County. It is esti- 
mated that the transfer embraces 40,000,000 
feet of timber, principally fir. The land is 
located near Clifton, on Hood Canal. The 
principal owners of the timber were the Hewitt 
Land Co. and W. W. Seymour, and the price is 
said to exceed $3 a thousand feet. According 
to the terms, the operations must begin in April, 
1922, and the.timber must be removed in five 
years—requiring a yearly average of more than 
6,000,000 feet. It is stated by Thomas Kissane, 
of the Truck Logger’s Information Bureau, with 
offices in the Colman Building, that the logging 
operations will be a truck project, employing 
half a dozen trucks and from fifteen to twenty 
men for the next five years. The logs will be 
dumped into Hood Canal for towage. 














Part of a Shipment of Ten Cars of Jap Squares from Foster-Newbegin Lumber Co.'s Plant 


Now’s the Time 


To Stock It 


*“* Larite Flooring ’”’ stocked now 
won't have to wait long for the 
buyer. Another month and build- 
ing and remodeling in your town 
will be pretty well under way. 
Don’t miss any of the early orders 
—tell us your needs today in 


 ‘Larite Flooring’ | 


It’s fine quality, even milling and good 
assortment of lengths win the approval of 
the most critical builder. It offers a live 
selling proposition to live dealers. We mix 
‘*Larite’’ in cars with items in 


Southern Pine 
YARD AND SHED STOCK 


Quotations furnished promptly. 


Carter- Kelley 


MANNING T_ umber Co. 





There Are Two Reasons 


Why Lumber 





Dealers 
Praise the 


Monarch Meal 
and Feed Mill 


First :—It makes 
friends _and holds 
them by giving you 
a chance to visit while grinding their grain. 
Second:—Occasional sales of a mill as our 
agent pays a good profit. 

This mill grinds eorn, ovts, rye, buckwheat, etc. We 


want to tell you about its possibilities in detail. 
Write today for booklets. 


Sprout, Waldron & Co., Money" Pa. 








Beuce Oak FLOORING 


THE Best Onk Hooring 


The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 

$1.25 postpaid. 
AMERICAN LUMBERMAN, Publisher 
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DOUGLAS MALLOCH 








431 South Dearborn Si,, CHICAGO 








66 AMERICAN LUMBERMAN 


Marcu 18, 1922 





PITTSBURGH : 


- 


ywaesen 





SRR e 





Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


EasternT ennessee d d 

Kentuck d 

cewucty nd LT ardwoods 
White and Western Pine 


West Coast Products 
N.C. Pine and Yellow Pine 


Spruce and Hemlock 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Building 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 








Lumber 


ellow Pine tm: 


Ties and 
Car Material Piling 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 














FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
-Hemlock and Hardwoods 


SAW MILL PITTSBURGH, PA. 


Konnarock, Va. 














JAPANESE PUBLISHER VISITS COAST 


SEATTLE, WASH., March 11.—Interest of the 
Japanese in the fir industry was emphasized 
this week thru the arrival here of Piro Muro, 
president of the Kansai Mokuzai Shoho Sha, 
or Western Lumber News, of Osaka. He is ac- 
companied by 8. Oka, of the Zaimaku Shinbun, 
who officiates as interpreter. Mr. Muro and 
Mr. Oka will spend a month on the Coast, dur- 
ing which time they will visit the mills and try 
to interest the manufacturers in the Kansai 
Mokusai Shoho Sha. One of the results of the 
tour will be the exploitation of the fir industry 
in a series of articles for the Japanese lumber 
publication, which is stated to have a circula- 
tion of 25,000 copies. Mr. Muro, speaking thru 
the interpreter, voiced some objections to large 
squares, thus: 


In Japan we have found not only that American 
lumber is preferable to that from other countries, 
but that it is cheaper. We should like in some 
way to change the grading of the large squares, 
measuring 24x24, so that we might be assured of a 
larger percentage of merchantable grades. These 
squares are classed as “merchantable,” but we find 
on resawing them that about 25 percent is waste 
or common. In my opinion the Japanese trade 
would like to secure a higher quality thruout the 
squares, even to 100 percent merchantable if pos- 
sible, and would be willing to pay the price for it. 

Lumbermen have pointed out to Mr. Muro 
that the large squares are sawn from the largest 
logs obtainable; that the trees are of rapid 
growth and consequently liable to be coarse 
grained; that the square includes the ‘‘ boxed 
heart’’ of the tree, with a certainty that a defi- 
nite proportion of the coarse grained stock will 
run to common; and finally that the grading is 
based on the surface of the square, without ref- 
erence to the interior. 


.« Forest Service Critics Answered 


WASHINGTON, D. C., March 13.—In a letter 
sent on Saturday to Senator Capper, of Kansas, 
Secretary of Agriculture Wallace vigorously 
denies that the Department of Agriculture has 
been guilty of issuing propaganda against the 
Interior Department or Secretary Fall. 

The letter was written in reply to one from 
Senator Capper, enclosing numerous press clip- 
pings intimating that acute differences have 
arisen between the two departments concerning 
the proposal that the Forest Service be trans- 
ferred to the Interior Department. Secretary 
Wallace says: 

The charge seems to rest upon a paragraph in 
an article written by Col. Greeley and published 
in American Forestry of April, 1921. The in- 
justice of this charge is at once evident when it is 
known that the article in question was prepared 
by Col. Greeley in the fall of 1920, some months 
before the present administration came into power. 
The article was approved by my predecessor in 
office, altho it was not published until April, 1921. 

Even had the article been prepared and pub- 
lished much later, I find nothing in it which can 
possibly be interpreted as of the nature of vicious 
propaganda, and nothing in it which can be inter- 
preted as criticism of any department of the Gov- 
ernment, or the head of any other department. 

Col. Greeley, the head of the Forest Service, is 
a man of the finest character, with a very high 
sense of the proprieties and of public duty, and is 
quite incapable of lending: himself to improper 
criticism of other Government departments, or the 
heads of other departments. 

No Propaganda Against Department or Head 


After explaining that his relations with the 
secretary of the interior have always been 
friendly, Mr. Wallace states that there is no 
ground for Mr. Fall’s belief or suspicion that 
the Department of Agriculture or anyone in 
it has been guilty of issuing propaganda or 
press material in criticism of him or his depart- 
ment. 

Secretary Wallace states that he does not feel 
he can discuss with propriety at this time the 
proposed transfer of the Forest Service to the 
Interior Department. He calls attention to the 
fact that the whole question of reorganization 
has been presented to President Harding, and 
that when the President is ready to consider 
the matter he will talk with the heads of various 
departments in an effort to bring about a com- 
mon understanding, after which he will formally 
present his reorganization plans to Congress. 
Mr. Wallace thinks that ample opportunity will 
then be afforded for the presentation of views on 
all these matters. 

Forest Service Work Commended 

Mr. Wallace states that he has had an oppor- 
tunity recently to discuss the work of his de- 
partment in Alaska with Gov. Bone, Col. 
Mears, chairman of the Alaskan Engineering 
Commission, who has charge of the railroad in 
Alaska, and Maj. J. G. Steese, president of the 
Alaskan Board of Road Commissioners, none of 
whom is connected with the Department of Agri- 
culture. All three men when asked about the 
work the bureaus of this department are doing 
in Alaska spoke of it in a most commendatory 
way. Mr. Wallace asked them especially about 
the work of the Forest Service in Alaska, and 
they ‘‘spoke in the highest terms of the man- 
ner in which the Forest Service is carrying on 
its work and the character of the men in charge 
there.’’ 

In conclusion Secretary Wallace says: 

It is not unnatural that there may be differences 
of opinion, both as to administrative affairs in 
Alaska and as to the reorganization of Govern- 
ment departments. It does not necessarily follow, 
however, that such differences of opinion imply 
lack of good faith or hostility between departments 
or individuals. 

Chief Forester Gives the Facts 

A statement issued tonight by Col. Greeley 
in reply to an editorial attack upon the Forest 
Service published in the Washington Post 
indicates that there may be ground for believ- 
ing that a pretty definite propaganda against 
the Forest Service is hanging about in the offing 
somewhere. 

The Washington Post, said Col. Greeley, 


today, is seriously misinformed when it says: 


The Forest Service dictates the course of roads 
within the national forests, and prevents the con- 
struction of highways which are required in the 
public welfare. It halts a farmer’s cow in search 
of a drink of water at a spring lying a few feet 
within a forest area. It denies to a pioneering 
farmer the right to acquire a few feet of timber 
adjoining his homestead. It sells off the timber on 
a mining claim, denying the timber to the miner, 
who must send sometimes thousands of miles for 
a few sticks of timber which might have been cut 
from his own claim. It disposes of timber to for- 
eign countries at a time when domestic needs are 
unsupplied. It does not create additional forest 
to replace that which is cut, but. clings to lands 
which are not forested at all, and refuses to per- 
mit them to be opened for homes. . . Alaska 


is locked up, a useless treasure-house. 


‘<Tf one-tenth of what the Post has said were 
true,’’? added Col. Greeley, ‘‘it would be high 
time for a house cleaning in the Forest Service. 
But there is not a vestige of truth in any of 
these statements. Here are a few facts which 
anyone may verify: 

Any public road may be built in the national 
forests without even obtaining the approval of the 
Forest Service. Nearly $17,000,000 of Federal 
funds have been spent on national forest roads and 
90 percent of these projects were proposed in the 
first instance by the States, or by their counties 
or communities. Local agencies have codperated 
in building most of them. 

Since 1905, when the Forest Service assumed con- 
trol of the national forests, over 1,610,000,000 
board feet of timber have been given without 
charge to settlers and prospectors. From 35,000 
to 40,000 people obtain such timber every year. 
Over 100,000 head of farm animals are grazed 
yearly by local settlers on the national forests with- 
out charge. 

The Forest Service refuses to allow public rights 
in the forests to be held up by fake or fraudulent 
claims, but it scrupulously avoids the sale of tim- 
ber on any mining claim which the Interior De- 
partment accepts as valid. 

The Forest Service secured the enactment of a 
law which made homesteading possible in the na- 
tional forests, and it has opened over 21,000 home- 
steads to entry under that law. Besides this it has 
eliminated some 26,000,000 acres of land from the 
national forests during the last twelve years, mak- 
ing them available to entry under the general home- 
stead laws. We still have a lot of treeless land 
in high mountains above timber line. We still 
have large areas of treeless land which were put 
in the national forests at the insistence of the 
reclamation service for the protection of water- 
sheds supplying their reservoirs, or at the in- 
sistence of private water users’ associations. 

The Forest Service does not dispose of timber 
to foreign countries. While it has no control over 
the export laws of the United States, it has re- 
peatedly refused even to negotiate with foreign 
corporations for the sale of national forest timber. 

There are 20,000,000 acres of young and grow- 
ing trees within the national forests as the result 
of keeping fire out of large areas which were 
denuded before the forests were established, of 
regulating timber cutting under Forest Service 
contracts, and of planting. 

Every resource in the national forests of Alaska 
is open to use. These forests supply 86 percent 
of all the timber used in southern Alaska for 
building, mining, constructing wharves and fish 
traps, and marketing canned fish. They export 
high grade spruce lumber to the States. The 
manufacture of paper pulp in them has begun. If 
these forests are “locked up,” it is odd that the 
use of their land and timber should pay a revenue 
of over $100,000 a year into the United States 
treasury and of over $25,000 a year to the roads 
and schools of Alaska. 

Col. Greeley made the further statement that 
he would be willing to leave the verdict as to 
the work of his service to the settlers, stock- 
men, and timber operators of the western States 
who know and use the national forests. He 
also pointed out the concluding statement in the 
editorial of the Washington Post that: ‘‘It 
is to be hoped that the people will be given an 
opportunity to make their land heritage avail- 
able for proper use.’’ ‘‘The Post,’’ said Col. 
Greeley, ‘‘apparently advocates abandoning 
public ownership of the national forests and 
parceling out this public property, whose cash 
value today exceeds $1,000,000,000. If this is 
the real issue, let us say so.’’ 
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MACHINERY DIVISION ESTABLISHED 


WASHINGTON, D. C., March 13.—When Secre- 
tary Herbert Hoover established an industrial 
machinery division in the bureau of foreign and 
domestic commerce, of the Department of Com- 
merce, it was with a purpose to aid in pro- 
moting the export of the products of 4,000 fac- 
tories in the United States making machinery of 
that class. The division is in the hands of men 
who have sold American machinery for many 
years and who have an intimate knowledge of 
the problems connected with the trade. The 
division, of which W. H. Rastall is chief, has 
published a booklet, ‘‘Export Helps,’’ outlin- 
ing the activities and service offered by it. 


COAL SUPPLY IF MINERS STRIKE 


WASHINGTON, D. C., March 13.—Official 
Washington has virtually given up hope of avert- 
ing a coal strike, especially in the bituminous 
field. Should unionized bituminous strikers gen- 
erally walk out April 1 many persons believe 
the anthracite miners will follow suit, since the 
anthracite fields are 100 percent unionized. 

The latest indications are that the Federal 
authorities will take a hand in the event of a 
widespread strike, but possibly not until the re- 
sults begin to be felt by industry and the people 
generally begin to suffer. 

In this connection the coal bureau of the 
natural resources department of the Chamber 
of Commerce of the United States has prepared 
an elaborate bulletin covering conditions in par- 





Telecodes Wanted 


The American Lumberman has several 
requests for copies of the American Lum- 
berman Telecode. The American Lum- 
berman will pay $2.50 for a number of 
usable copies which readers desire to dis- 
pose of. 











ticular localities thruout the country, with a 
view to informing business men regarding pos- 
sible fuel supplies in the event of a general tie 
up of the mines. 


REPORT FAVORS HOSPITAL BILL 


WASHINGTON, D. C., March 13.—The house 
committee on public buildings and grounds Sat- 
urday reported unanimously favoring the ap- 
propriation of $17,000,000 to complete the per- 
manent hospital building program for disabled 
veterans advocated by the American Legion. 
Under the bill, as reported, the construction of 
the proposed hospitals will be under the super- 
vision of the United States veterans’ bureau 
instead of the Treasury Department. 

Chairman Langley of the committee stated 
that all possible speed would be used in ex- 
pediting the passage of the bill, which origin- 
ally carried an appropriation of $16,000,000, 
but was increased $1,000,000 in committee in 
order to have a safe working margin. 


FOR MORE AND BETTER APPRENTICES 


New York, March 14.—Lumbermen welcome 
the campaign launched by the New York 
Building Congress to stimulate interest in the 
revival of the apprentice system in the trades 
affiliated with the building industry. This 
subject was given extensive consideration 
here recently at the annual convention of the 
Eastern Woodworkers’ Cost Information 
Bureau and has been considered more or less 
wherever lumbermen have gathered ‘ogether 
in recent months. 

A special committee was named by the 
building congress last week to investigate the 
need for additional apprentices. Upon its 
Teport the congress last week continued a 
movement having for its object a revival of 
the apprenticeship system, along with the 
teaching of American ideals of citizenship. 

The committee on apprenticeship was es- 
tablished by the New York building congress 
at a meeting of the executive committee held 
Jan. 10, in response to the demand on the part 
of the building industry to develop men bet- 


ter trained in their crafts and in citizenship 
than present day trade conditions provide or 
permit. The membership of the committee 
includes E. L. Barnard, lumber dealer, and 
representatives of every industry engaged in 
building construction work, as well as archi- 
tects, engineers and other professional men. 

The service of this committee is rendered 
thru the apprenticeship headquarters office, 
which is in charge of a specialist on appren- 
ticeship, Frank L. Glynn. Temporary head- 
quarters of the committee are in the offices 
of Alexander M. Bing, 587 Fifth Avenue. The 
committee will provide all information to 
other similar committees or organizations 
that may be of value to facilitate the general 
development of apprenticeship in the building 
trades, and the members of the committee will 
meet with such other committees or organiza- 
tions, as requested, for the purpose of foster- 
ing or stimulating the development of appren- 
ticeship. 


INSURANCE MONEY TO AID BUILDING 


LOUISVILLE, Ky., March 15.—The Audubon 
Park Realty Co., thru the codperation of an in- 
surance company, has arranged to finance build- 
ing on its property at 6 percent. James L. 
Smyser, vice president of the company, outlined 
the plan to the AMERICAN LUMBERMAN corre- 
spondent as follows: 

Take for example a house to cost $8,500 on a 
lot valued at $2,000, making a total of $10,500. 
We will loan 60 percent of the total, or $6,300, on 
first mortgage, and also will loan the value of the 
lot, $2,000, on a second mortgage. These loans 
must be supplemented by a cash payment of $2,200, 
thus making up the total of $10,500. 

We will allow the purchaser to pay off his obliga- 
tion at the rate of 1 percent a month of the total 
loans, or $83 a month, which payment will include 
all charges. Six percent on the amount borrowed, 
and the premium of a term life insurance policy 
which we insist on the borrower taking out, make 
up the fixed. charges. All the balance of the 
monthly payments go toward liquidating the princi- 
pal. 


TO SPECIALIZE IN COAL AND TIMBER LANDS 


CLEVELAND, OnI0, March 13.—Announcement 
was made last week that B. F. Rider & Son have 
opened offices at 412 Finance Building, this city, 
to specialize in timber lands and coal lands, 
in addition to the manufacture and distribu- 
tion of lumber products. Thru the lumber de- 
partment the concern will specialize in red gulf 
cypress, having contracted the entire output of 
a large mill in the Georgia-Florida section. 

Both the senior and junior members of B. F. 
Rider & Son were formerly connected with the 
Arkomiss Lumber Co., of Cleveland, Ohio, B. F. 
Rider serving the company for many years as 
its secretary and treasurer. G. Murray Rider 
resigned his position with the Arkomiss Lumber 
Co. to enlist in the 20th Engineers (Forest) 
during the World War, his service covering over 
a year in France in various sawmill operations 
extending from St. Nazaire to the Vosges Moun- 
tains. 


“BETTER HOMES” SHOW SCHEDULED 


BurraLo, N. Y., March 13.—A ‘‘ Better 
Homes’’ exposition is to be held at the Broad- 
way Auditorium during the week of March 27, 
with 125 exhibitors. The purpose is to con- 
vince the tenant that he ought to own his home, 
and deposit part of his savings in savings and 
loan associations. Preparations are being made 
to handle 100,000 people. 

Regarding the show Arthur M. Suor said: 
‘*Tf one-fifth of the population of the city would 
deposit $2 weekly in a savings bank, within a 
year the housing shortage would be well on the 
way to solution. We intend to emphasize the 
practical side of home-building. Experts will 
gladly explain all details in connection with 
the financing end of the problem, which to most 
prospective buyers always appears the most com- 
plicated and unattainable.’’ 

Building permits for the past week numbered 
95, with 50 frame dwellings. The total costs 
were $399,200, which is much above the average 
for this city. 


ADVANCES APPROVED for agricultural and live 
stock purposes by the War Finance Corporation 
up to Feb. 18 amounted to $198,923,976. 
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Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty. 














GET WHAT YOU WANT 


By advertising in the Wanted and For Sale Department. 
it now. 











SOUTHERN PINERS FILE RATE BRIEF 

WASHINGTON, D. C., March 13.—R. C. Full- 
bright, counsel for the Southern Pine Associa- 
tion, has filed with the Interstate Commerce 
Commission a brief embracing his argument in 
the general rate hearing just concluded. After 
reviewing the testimony of A. G. T. Moore, 
the association’s traffic manager, and the rec- 
ord generally, Mr. Fullbright states the follow- 
ing conclusions: 


The Southern Pine Association has never made 
any plea for special consideration or special favors. 
When the rates were being advanced it announced 
to the world that it was ready to take its share 
of advances and pay its proportion of the trans- 
portation tax. As a matter of fact, softwoods 
from Wisconsin, Michigan and Minnesota can en- 
ter into the consuming markets on a percentage 
advance wtih much better advantage than southern 
pine shipments. It is also true that certain grades 
of hardwood compete to some extent with pine in 
the consuming territory and that such hardwood is 
available on short hauls. Southern pine lumber 
is not a short haul traffic to the principal consum- 
ing markets of the country. Exhibit 191 names 
several of the principal markets in which the dis- 
tances are shown to range from 886 miles to 1,451 
miles from the center of production of the south- 
western blanket. The distance from the center of 
production of the southeastern blanket is not sub- 
stantially different. It is therefore a long haul 
traffic, and to many of the consuming markets 
there is available pine from competing territories 
in the Carolinas as well as the lumber above men- 
tioned. 

Asks Equitable Treatment in Tariffs 


We have always felt that we should stand our 
share of increases and that we should obtain our 
share of reductions. We have only asked for equal 
treatment and in this proceeding we again urge 
upon the commission that in taking off the ad- 
vances which were placed upon us during the period 
of abnormal conditions we get our full prorata 
share of such reductions, taking into considera- 
tion all reductions which have been made since the 
decision of Ex Parte 74 either upon our products 
or upon the lumber products of other territories. 
This is a general proceeding and it is not the place 
to try out particular issues or to establish the 
propriety. of a differential or relationship between 
lumber rates from competing producing territories. 
It is a proceeding where an effort can be made to 
get the rates back to normal. We do not under- 
take to say how far this commission is warranted 
in going on the record which has been made, but 
we do say it should be the purpose of the com- 
mission gradually to bring back normal rate con- 
ditions as the operating expenses of the carriers 
may warrant. At any rate, in this proceeding, 
shippers of southern pine should have a reduction 
of rates in proportion to those reductions which 
have been accorded their competitors. 

Further, in conclusion, we have pointed out in 
the evidence that the application of the hardwood 
reductions authorized in I. C. C. Docket 12,995, 
would not be sufficient to correspond with the re- 
ductions which have been given western lumber. 
We stated that we thought the southern carriers 
were going to accord the same reductions to south- 
ern pine. At the present time one large lumber 
carrying line has announced such intention. Others 
have disclaimed any such intention. If the com- 
mission does not feel warranted in making any 
other reductions it should at least order the car- 
riers to apply the same reductions on southern pine 
which have been ordered on southern hardwood. 
The rates have generally been the same for the 
same points and there is no logical reason for 
making a distinction at this time. At any rate 
there can seem to be no logical reason why the 
hardwood reductions should not apply on pine, 
which is produced in identically the same general 
territory and marketed in the same general mur- 
kets, the transportation conditions of the two being 
substantially the same. While we believe that 
other carriers will follow the lead of the one 
carrier above mentioned, yet we respectfully urge 
that the commission issue its order and authority 
to such effect, if it does not feel warranted in mak- 
ing further orders for reduction to a greater ex- 
tent. 


DENIES PERMIT TO ABANDON BRANCH 


WASHINGTON, D. C., March 18.—Division 4 of 
the Interstate Commerce Commission has handed 
down a decision in Finance Docket No. 1,463, hold- 
ing that the Louisville & Nashville Railroad Co. 
has not justified its application for a certificate 








of public convenience and necessity, authorizing 
it to abandon a portion of a branch line from West 
Point to Pinkney, Lawrence County, Tennessee. 


GENERAL RATE ARGUMENT ENDED 


WasHIneTon, D. C., March 13.—Oral argu- 
ment in the general rate hearing before the 
full membership of the Interstate Commerce 
Commission was concluded today. 

Briefly summarized, the commission is asked 
by the shippers to find that freight rates must 
be reduced if the wheels of industry are to start 
humming, and by the carriers to find that they 
are in no condition to stand a general reduction 
in rates that could reasonably be expected to 
accomplish this desirable purpose. 

The carriers have left the inference that they 
expect the commission to order a reduction. In 
many instances the railroad spokesmen have 
made out a strong case. 

That the shippers, speaking for the major in- 
dustries, have likewise made out a strong case 
in support of their contention that freight rates 
are stifling business already has been amply 
demonstrated. 

Those who follow closely the work of the com- 
mission feel confident that considerable reduc- 
tions will be ordered. All parties concede that 
rates are not producing sufficient revenues and 
that further increases in rates generally are 
wholly out of the question. Several members 
of the commission have indicated by questions 
a conviction that a reasonable reduction in rates 
would produce an increase in volume of traffic 
and leave the carriers at least no worse off than 
they are at present. 

In summarizing the case for the railroads in 
his closing argument today A. P. Thom, general 
counsel of the Association of Railway Execu- 
tives, declared that the Railroad Labor Board 
because of its control over wages, the largest 
item in the operating expenses of the railroads, 
‘*is the proper tribunal to which appeal should 
be made by those now demanding reduced 
freight rates.’’ 

He said the railroads are not opposed to rate 
reductions, provided their operating expenses 
can be reduced, but that they really have no 
control over the largest item of expense. 

Chairman McChord asked Mr. Thom’s opinion 
as to what commodities should’be selected if 
the commission should conclude that certain 
rate reductions are necessary in commodities 
rather than the method of horizontal reduction. 
Mr. Thom said he could not answer in view of 
the fact that there is some difference of opinion 
among railroad men on this point. 

In his closing argument on behalf of ship- 

pers, Clifford Thorne made the point that this 
is the first time in the history of the commission 
when general nationwide reductions of rates 
have been under consideration. He added that 
it also is the first time in the history of the rail- 
roads when the steel industry, the lumber in- 
dustry, the oil industry, coal, agriculture and 
practically all other leading industries have 
been united in opposition to the carriers. 
_ Mr. Thorne used the latest figures on operat- 
ing revenues, expenses and net earnings to show 
that during the last few months the carriers 
have been earning at the rate of more than a 
billion dollars annually, or a return of substan- 
tially more than 5 percent upon the tentative 
valuation fixed by the commission. 

He called attention to the fact that on cross 
examination the president of the American Rail- 
way Association frankly admitted that the ear- 
riers as a whole in the country have kept up 
current maintenance during the last six months, 
despite their suggestion that the large earnings 
of the latter half of 1921 were secured at the 
sacrifice of maintenance which had to be de- 
ferred. 

_ He said the shippers believe the big advance 
in rates given the carriers should be removed. 
“‘Tf that can not be done at one time,’’ he 
added, “‘then let us eliminate a half of it or 
a third of it, removing in very substantial 
amounts the transportation burdens resting upon 
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those basic necessaries of life which are essen- 
tial to the welfare of the public. We suggest 
that the record in this case shall be kept open 
for further reductions on other commodities as 
facts justify them. On the great issue of the 
reduction in operating expenses which will war- 
rant subsequent reductions in our rates it be- 
comes almost of paramount importance that this 
ease shall not be closed at this time, but that 
further hearings and further orders may be 
made from time to time for a substantial period 
in the future until we can eliminate a very large 
portion of the heavy transportation burden that 
rests upon the community.’’ 


NO WEST SIDE HARDWOOD RATE CUT 


WasHINGTON, D. C., March 14.—Fourth Sec- 
tion Order No. 3,147, made public today by 
the Interstate Commerce Commission, denies 
an application filed by F. A. Leland, agent 
for carriers defendants in Docket No. 12,905 
—Southern Hardwood Traffic Association vs. 
Illinois Central Railroad Co. et al.—seeking 
authority to establish reduced rates on hard- 
wood lumber from points west of the Missis- 
sippi River to points of destination in Illinois, 
Central Freight Association territory and 
Buffalo-Pittsburgh territory, without observ- 
ing the long-and-short-haul provision. The 
commission holds that sufficient justification 
is not shown in the application to warrant it 
in granting the request. 


BPaeBBBEBBEBaBA 


NO CARRIERS AT TRANSIT HEARING 


WASHINGTON, D. C., March 14.—Represen- 
tatives of the Chesapeake & Ohio railroad 
and other interested carriers failed to appear 
at the Interstate Commerce Commission today 
when Examiner C. I. Kephart called for hear- 
ing Investigation & Suspension Docket No. 
1,408—Reconsignment of Lumber and Forest 
Products at Boston, Ind. 

Frank Carnahan, who filed a protest against 
Chesapeake & Ohio tariff, I. C. C. No. 9,098 
on behalf of the National Retail Lumber 
Dealers’ Association and caused its suspen- 
sion pending investigation before the rail- 
road, was permitted to reduce its reconsign- 
ment charges from $7 to $3 per car, was on 
hand, accompanied by G. N. Brown, attorney. 

Examiner Kephart waited a half-hour for 
the respondents to appear and then declared 
the hearing closed. The tariff will remain un- 
der suspension at least until June 28, when it 
may be permanently suspended. 


STATE BOARD ASKS LUMBER RATE CUT 


WASHINGTON, D. C., March 14.—The board 
of railroad commissioners of South Dakota 
has filed a brief with the Interstate Com- 
merce Commission in the general rate case 
dealing primarily with the subjects of lum- 


. ber, coal and agricultural conditions. On the 


subject of lumber the brief says in part: 


Reductions have already been made in rates 
from the Pacific coast and related districts to the 
entire territory east of and including the Mis- 
souri River cities, and east of St. Paul to the 
Atlantic seaboard, ranging from 7 cents at the 
Missouri River to 16% cents at New York, com- 
mon lumber being used as typical, without corre- 
sponding reductions to points in the territory west 
of the Missouri River and St. Paul. 

Conditions in those western districts, very largely 
agricultural in their activities, are, if anything, 
substantially worse than they are in the eastern 
districts, They (the western districts) are in as 
great or greater need of some reductions in these 
lumber rates, especially from the west Coast 
region, their main source of supply, as are the 
receivers east thereof. The present rates are un- 
reasonably high themselves, considering the hauls, 
and heavy loading and the other factors which 
make lumber a very low grade traffic. 

Therefore, even if the commission can not order 
general reductions in lumber rates at this time 
(and we believe reductions should be made), we be- 
lieve that it should require a reduction to the 
territory west of the Missouri River and St. Paul. 
equal, at least, to the reductions to the Missouri 
River and points east, in order to maintain the 
relative adjustment required in the Oregon-Wash- 
ington case and related cases, and to give those 
western distficts the advantage of the shorter 
hauls which their location merits. 


The brief quotes D. L. Kelley, traffic ex- 
pert, as saying: 


Basing my opinion upon the conditions in South 
Dakota, I believe that on lumber, more than upon 
any other commodity, rate reductions will stimu- 


late freer movement and that the finances of the 
carriers, if they are not materially enhanced, will 
at least not suffer by reason of quite substantial 
reductions. 

Farmers, for example, are simply not building 
new cribs, granaries and similar structures, and 
this, in turn, is compelling the direct marketing 
of grain, a factor in depressing prices. 

Mr. Kelley calls attention to the fact that 
lumber is still the preferred material for 
building on farms and in cities in the western 
district. 


LOWER RATES TO AND FROM SOUTH 


MosiLe, ALA., March 13.—C. H. Stutz, chief 
clerk of the traffic department of the Gulf, 
Mobile & Northern Railroad, has announced 
that a reduction in rates on hardwood lumber 
from Mobile to the Pacific coast, amounting 
to 28 cents a hundred pounds, will be made as 
soon as tariffs can be published and the neces- 
sary notice given. The present rate on hard- 
wood lumber to the west Coast is $1.13% a 
hundred and the new rates will be 85 cents a 
hundred pounds, according to the announcement. 

The new rates published by the railroads in 
the Mississippi Valley rate case are being re- 
ceived and the traffic bureau of the chamber 
of commerce is checking them up. The new 
rates, which will go into effect on April 1, carry 
reductions from several cities, altho the com- 
modity rates are generally higher, according to 
officials of the bureau. The first class rate 
from St. Louis to Mobile has been reduced from 
$2.03 to $1.93. The rate from Pittsburgh to 
this city has been reduced from $2.46 to $2.37 
and from Chicago to Mobile from $2.26 to 
$2.17. 

MAY ABANDON LOUISIANA ROAD 

WASHINGTON, D. C., March 14.—Division 4 of 
the Interstate Commerce Commission has handed 
down a decision in Finance Docket No. 1,985, an- 
nouncing the issuance of a certificate authorizing 
the Zwolle & Eastern Railway Co. to abandon its 
line of railroad in Sabine Parish, Louisiana. It 
was found that the Louisiana Public Service Com- 
mission had no objection to the abandonment of 
this line. 


Intervene in West Coast Case 


WASHINGTON, D. C., March 13.—The Interstate 
Commerce Commission has issued an order permit- 
ting sixty-three lumber concerns to intervene in 
Docket No. 13,211—West Coast Lumbermen’s Asso- 
ciation, et al. vs. Abilene & Southern Railway Co., 
et al. 


Complains of Mahogany Rate 


WASHINGTON, D. C., March 13.—The Indiana 
Quartered Oak Co., of Long Island City, N. Y., 
has filed with the Interstate Commerce Commis- 
sion a complaint against the Atlantic City Rail- 
road Co., Atlantic Coast Line and other roads, 
alleging that treating Philippine mahogany as a 
foreign wood in their tariffs applying within and 
beyond official classification territory is unreason- 
able and unjust, and subjects complainant to undue 
and unreasonable prejudice and disadvantage. The 
commission is urged to order different and reason- 
able classification as applied to this wood, and to 
direct payment of reparation. 


May Confer on Undercharges 

WASHINGTON, D. C., March 13.—Frank Carna- 
han, representative of the National Retail Lumber 
Dealers’ Association, has taken steps to bring about 
a conference during the American Lumber Congress 
in Chicago next month between retail lumber deal- 
ers and manufacturers regarding undercharges, 
which sometimes have caused controversies. 


PUSHING SALE OF LOGGED-OFF LAND 


Kansas City, Mo., March 14.—The Long- 
Bell Farm Land Corporation is pushing the sale 
of its logged-off land, and plans have just been 
made to block up large tracts in Louisiana and 
Mississippi which will be offered in tracts of 
5,000 to 50,000 acres to wholesale buyers. A 
tract of 70,000 acres in Grand and Saline coun- 
ties, Arkansas, now is being placed on the 
market. The first block of 15,000 acres in 
Grant County was offered beginning March 1 
in tracts of varying size. The land is suitable 
for general farming purposes and is sold at $15 
to $50 an acre on easy terms. Hard surfaced 
roads have been built thru the tract. 





PORTLAND, ORE. 
AND THE COLUMBIA VALLEY 








Douglas Fir 


Western 


ities Hemlock ii 


Pine 
California 
White 


Pine 






Griswold- 

Sand Lumber Co. 

Gasco Bldg., Portland, Ore. 

an Ye Associate Manufacturers 
‘, ‘ and Wholesalers 

=X Yap San- Francisco Office: 


16 California St. 














Va 


Port Orford Cedar | 


Rived (Split) Cants 


(for Battery Separator Stock) 





Quick Shipment 


From our own mill at North Bend, Oregon. 





Buehner Lumber Company 


Manufacturers 


Fir and Spuce Lumber 





General Sales Offices: 


PORTLAND, OREGON 
S J 

















Alert Buyers 


who sense the demands of today 
will find us right on 


Fir, Spruce, ‘r= 
and West Coast HEMLOCK 


YARD STOCK, SHED STOCK, CAR 
MATERIAL, STRUCTURAL TIM- 
BERS. 

The mills we directly represent 
have a daily capacity of over 
500,000 feet. Give us a trial. 


Gerlinger -Anderson Co. 
Associate Manufacturers 506 Gerlinger Bldg., 
and Wholesalers. PORTLAND, ORE. 


Louis Gerlinger, Jr. H.J. Anderson Geo. T. Gerlinger 























TOTE-ROAD ¥ Tote-Road 
AND TRAIL | and Trail 


sows = ¢ Shh 
Wt , ‘a. 
sel ‘ 

" Ly 

" 


e8 S27 





Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax. 


= $1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 


, DOUCLAS MALLUCH 


























70 





AMERICAN LUMBERMAN 





MarcH 18, 1922 





ee Re nr re ne 


TACOMA 





~wwesesseussawaen a2aaa PTT TTL. 

- —T, APPS <9 
ps : See KS ot ot 1 
Y 


Pacific States Lumber Co. 
* Mineral Lake Lumber Co. ' 


TACOMA, - - WASHINGTON 
Y ’ 
| Watch this space weekly 
for attractive offers. 
Fil 1 


70,000 ft. 1/2x4— ih 
fn No. 2 Clear & Better 
y West Coast Hemlock 


Bevel Siding— 
i $3.00 off Rail B List 


eS 
+p 





SS 
= 
==: &= 


} AGENTS: 

! K. F. Richards, 518 Peoples Gas Bldg., Chicago 

4 G. A. Jones, 706 Lbr. Exchange, Minneapolis 
Joseph Lean, P. O. Box 774, Omaha H 
Frank Probst, P. O. Box 1187. Fargo, N. D. | | 


& => 


=e 


W 
—— nT SHPO “NWN =] 
KA = OS NT x“ & “4 





Pe Wy, ] 
a’ 


tke NS ; 
Track and Car Material “ 


Timbers, Dimension, 
Bridge Material, 
Shiplap, Boards. 


We can promptly ship 
any quantity and any size 
you need. Tell us now 
about your needs. 


Spruce 


Plank 


is one of 
our specialties. 


Newbegin Lumber Co. 


Duluth—Lyceum Bldg. 


H. S. Robb, Mer 1052 Pacific Ave. 


TACOMA, WASH. 








The Lumberman’s 


Searchlight 


BY M. M. FERGUSON 


One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to 
board measure, including moulding; unusual 
methods of rechecking extensions and other 
valuable information on making correct estim- 
ates, 


90 pages, size 4x9 (hip pocket edition) 
Bound in Cloth. Price $2.00 Postpaid 


ORDER YOUR COPY TODAY. 


431 So. Dearborn St. CHICAGO 























FOREIGN 











Japanese Economic Situation Improves 


The economic situation in Japan during the 
month ended Feb. 15 showed distinctly favorable 
elements, according to cabled information received 
by the Department of Commerce from Acting Com- 
mercial Attaché Butts at Tokio. Bank rates were 
lower than during the previous month and money 
was easier. Deflation took place to a considerable 
extent and the general financial situation improved. 
Government finance, however, was more unfavor- 
able and there were reports that the Government 
contemplated a 100,000,000 yen bond issue to re- 
tire the maturing issue. The improvement in gen- 
eral business conditions, slight as it may be, tends 
to bear out the frequent prophecies that Japan, the 
first country to experience the full force of the 
worldwide business depression of 1920 and 1921, 
may yet be the first country to return to eco- 
nomically sound conditions 

Chief among the reasons for confidence in 
Japan’s ultimate business recovery are the facts 
that Japan was the only belligerent nation, aside 
from the United States, to emerge from the world 
war with a favorable credit balance, and that has 
been able to maintain its currency on a gold ex- 
change basis. 


Mexican Conditions Are Improving 


General commercial conditions in Mexico have 
slightly improved during the last month despite 
the fact that the situation has been complicated 
by recent defections of small military groups and 
the appearance of guerilla bands in various parts 
of the country. It is still necessary, however, for 
American business men engaged in Mexican trade 
to exercise caution. The national government has 
been experiencing financial difficulties. It is also 
reported that the national railways are requiring 
government aid in meeting operating expenses. 

Exchange remained firm during the month, clos- 
ing Feb. 24 at about 49. The banking situation 
has somewhat improved over last month, in that 
counter business has picked up, indicating that 
merchants are either paying on old accounts or 
buying exchange for new replacement orders. The 
increased bank deposits reported last month are 
being maintained and collections have become 
slightly easier. Interest rates on loan money re- 
main unchanged and some banks have ceased to 
allow interest on peso deposits. The trade balance 
is reported to have been favorable to Mexico for 
the last month. Stocks of imported merchandise 
on hand are dwindling but any resumption of heavy 
buying is not expected in view of the policy of 
hand-to-mouth purchasing now adopted generally. 


The British Outlook Is Brighter 


The British Parliament is taking a conservative 
attitude toward the budget economies recommended 
by the Geddes ‘axe committee,’ says Commercial 
Attaché Tower in a cable to the Department of 
Commerce. Of the £75,000,000 savings proposed, 
£60,000,000 will probably be passed but ony £54,- 
000,000 of these will apply to the coming fiscal 
year. The positive assurance that the present 
fiscal year will not encounter a heavy deficit has 
lessened some of the pessimism that prevailed at 
the turn of the year. In the week ending Feb. 25 
receipts exceeded expenditures by £18,500,000. In 
addition the floating debt was reduced £19,500,- 
000. There is every indication therefore that the 
budget for the year will close with a very small 
deficit, if not, indeed, with a slight surplus. 

Further optimism has resulted from the reduc- 
tion of the bank rate on Feb. 16 to 4% percent, 
the continued strength of sterling, and the strong 
market for giltedge government securities. 

The dividend action of leading railroads lends 
apparent strength to the protest of those interests 
which urge a general reduction in rates in place 
of the present piecemeal policy of the roads, con- 
fining reductions mainly to excursion rates and 
demurrage charges. With respect to industrials 
the situation is not so favorable. An examination 
into the profits of 782 companies shows a decline 
of £35,000,000 or one-third, as between 1920 and 
1921. The shipping situation is discouraging. Of 
the shipping berths 56 percent are idle, while at 16 
percent work is either suspended or canceled. 
During 1921, the docks were empty on 7,000 dock 
days. Wage changes during January affected 
4,000,000 workers, 90 percent of the changes call- 
ing for decreases that totaled £570,000 per week. 
Unemployment figures for the week of Feb. 21 were 
1,890,400, a decline of 13,900 since the beginning 
of the month. About 120,000 are reported to be 
employed in one form or another of Government 
Unemployment Relief. 


A much brighter picture is presented in respect 
of the coal situation. The production of coal for 
the week of Feb. 18 was 5,000,000 tons, while the 
average for four weeks has run 500,000 tons be- 
yond that produced a year ago. 


British Market for Railway Ties 


The competition which American railway ties 
have to meet in the British market is the importa- 
tion of Baltic pine from Riga, Danzig and Memel, 
says Trade Commissioner Dye in a report to the 
lumber division, Department of Commerce. It is 
reported that Finnish ties are also coming into 
the market. At present the price c.i.f. London of 
Baltic pine ties is about $1.36 per tie; the price of 
longleaf southern pine is $1.58 and of Douglas fir 
$1.41. This price is for a tie 9 feet by 10 by 5 
inches. For many years the trade has been accus- 
tomed to the Baltic wood, and it is generally be- 
lieved that, the price being equal, the railway com- 
panies prefer the Baltic wood. Opinions differ as 
to whv this is so. 

It is stated that, under equal conditions and with 
180 pounds pressure to the square inch, Baltic 
pine will absorb eight to ten pounds of creosote 
per cubic foot, longleaf southern pine will absorb 
about five to six pounds per cubic foot, and Douglas 
fir about four pounds per cubic foot. Conse- 
quently Baltic pine is preferred on account of its 
greater power to absorb the creosote. 

A second objection to Douglas fir is that it splits 
more readily than the Baltic pine. It is the Brit- 
ish practice not to drive a dogeared spike in the 
tie, but to bore a hole one-thirty-second inch less 
in diameter than the trannel which is driven into 
the tie, it being claimed in England that the Doug- 
las fir ties split when driving in the trannel. 
Usually railway specifications state that, if south- 
ern pine is furnished, not more than 20 percent 
shall be shortleaf pine, and at least 80 percent 
shall’ be longleaf pine, 

Another factor influencing the possibilities for 
selling American ties is the Railways Act of Au- 
gust, 1921, according to which the railways must 
amalgamate into four principal groups. Owing to 
this act, the buying departments of the various 
railways hesitate to make any commitments, since 
each purchasing agent is not exactly sure as to 
what his status or powers will be when the amal- 
gamation is completed. This will probably cause 
a restriction in buying for the next year or two, 


‘but at the end of that time it is expected that 


the railways will have to come into the market for 
rather large quantities of ties, 


American Lumber Exports for January 


If the exports of lumber and lumber products 
for January can be regarded as foreshadowing the 
year’s business, the outlook is in most instances 
satisfactory, says Axel Oxholm, chief of the lumber 
division of the Department of Commerce. South- 
ern pine and Douglas fir, the two leading soft- 
woods, and oak, the principal hardwood, all showed 
an increase over the average monthly export ship- 
ments of 1921. The increase in Douglas fir was 


the most notable—103 percent. 


The chief market for southern pine in January 
was the United Kingdom, which occupied third 
place during all of 1921. Argentina ranked second, 
maintaining its 1921 position. The West Indies, 
Belgium, Cuba and Mexico ranked next in the 
order named. In oak the leading markets in 
their order were the United Kingdom, Canada, 
Belgium, Argentina and Uruguay. While the total 
exports of boards and planks for the seven months 
ended Jan. 31 were practically the same as for 
the corresponding period of 1921, the total for 
January was 148,675,000 board feet, an average 
of 73 percent over the same month in 1921. 


May Legislate Against Wood Buildings 


Agitation against wooden houses is being car- 
ried on even in the Orient. According to advices 
received by the lumber division of the Department 
of Commerce, Washington, D. C., the Prefecture of 
Constantinople recently drew up and submitted to 
the Ministry of the Interior a project of a law pro- 
hibiting in the future the erection of wooden build- 
ings within the city’s limits unless such buildings 
are to be entirely surrounded by gardens. It is 
reported that the ministries of commerce and of 
public works have approved such project, with 
slight modifications, notably a section dealing with 
the cost of brick, stone or cement buildings in 
their relation to the cost of wooden ones. The 


project is now before the legislative body of the 
Government for examination, and the general opiD- 
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ion is that it stands a good chance of being 
enacted into law. 


Ocean Freight Conditions Reviewed 


Chartering continued moderately active during 
the week, particularly in the West India and trans- 
atlantic grain and sugar trades, say Lunham & 
Moore, New York ocean freight brokers, in their 
bulletin reviewing vessel market conditions during 
the week ended March 11. There continues a good 
demand for additional tonnage for March and early 
April loading, and, as only a limited number of 
boats are available, owners are decidedly firm in 
their views relative to rates. The rates paid on all 
charters recently reported are fully up to market 
quotations. 

The sailing vessel market was decidedly firm as 
regards rates, due to the steady demand prevail- 
ing for tonnage and the light offerings of same for 
fairly early delivery. The bulk of the demand 
continues to come from coastwise and West India 
shippers, very little inquiry being encountered for 
tonnage for transatlantic or South America trad- 
ing. 


Paeaeaeaasaaaans 


Fir Ties Stand Up Well 


VANCOUVER, B. C., March 11.—The chief en- 
gineer of the Bengal & North Western Railway of 
India has made a report to the British Columbia 
Lumber & Shingle Manufacturers’ Association on 
Douglas fir sleepers laid in 1914. These sleepers 
were used to replace hardwood ties, and no bearing 
plates were used. The ties were standing up well 
under the strain, with the exception of the cut 
the rails made in the wood. The company has now 
turned the ties over and put on bearing plates, 
finding that the ants had not bothered the ties. 
He was certain that there would be an increase in 
the business done in ties between the two coun- 
tries. 


| OBITUARY 


— oe! 

















A. E. NOBLE, of the Louis Wuichet Arizona 
Soft Pine Sales Agency at Albuquerque, N. M., 


and a lumberman of long exneriece and wide 
acquaintance in the industry, died on the morn- 
ing of March 6 following a week’s illness. Mr. 


Noble was a former resident of Chicago, and 
his entire lumber experience until ill health 
forced him to seek a milder climate a few years 
ago, had been in the North. He was born in 
1874 at Ida, Ont. His father died when he was 
three years old and the family moved to St. 
Thomas, N. D., when he was about fifteen. His 
education was finished in the public schools there 
and he made preparations to teach, but later 
decided to enter the employ of J. M. O’Connor, 
lumber and hardware dealer. He remained at 
that yard for six years, being manager during 
the last three. During the next year and a half 
he was employed by the Robinson Lumber Co., 
of Grand Forks, N. D., and then for a time was 
with the Gregg-Seager Heavy Hardware Co., of 
Minneapolis. Following that experience he sold 
lumber on the road for the Rainy River Lumber 
Co., Rainy River, Ont., for about three years, 
and then for three years was sales manager for 
the Shevlin-Mathieu Lumber Co., of Spooner, 
Minn. For several years he was with the 
Shevlin-Clarke Co., Fort Frances, Ont., as 
superintendent of construction and later of 
operation and sales. In 1915 he had charge of a 
mill for the E. A. Engler Lumber Co., of Beau- 
dette, Minn., from which position he moved to 
Chicago to take charge of the sales office con- 
trolling the territory west of the Indiana-Ohio 
line and extending to the Mississippi River for 
the Weyerhaeuser Sales Co. Failing health 
forced him to resign and seek a milder climate, 
and for three years he lived in Albuquerque, 
N. M., southern Arizona and California. He 
recovered his health sufficiently to reénter the 
lumber business with the Louis Wuichet Ari- 
zona Soft Pine Sales Agency about a year and 
a half ago. A widow, three boys and two girls 
besides his mother survive him. The bereaved 
family wish to take this opportunity of express- 
ing thru the AMERICAN LUMBERMAN their sincere 
gratitude to the great brotherhood of lumbermen 
who have constantly and faithfully remembered 
Mr. Noble during the years that were spent by 
him as a health seeker. 


MRS. MARIE A. MATEY, wife of J. F. Matey, 
a lumberman of Kenosha, Wis., was drowned in 
Lake Michigan, her body being found in Wau- 
kegan Harbor last week. Mr. Matey is sec- 
retary-treasurer of the Southport Lumber Co., 
of Kenosha. His wife was reported missing on 
Jan. 10 and nothing had been discovered con- 
cerning her whereabouts or the reason for her 
disappearance until the body was found. Mrs. 
Matey had been a victim of aphasia, it is be- 
lieved, and wandered away during an attack. 
She leaves a ten-year old son, Francis, besides 
her husband. 


HARRY H. McLEOD, of Lafayette, Ind., died 
recently at his home there at the age of 49. He 
formerly lived in Columbus, Ind., going to La- 
fayette in 1915, where he became assistant man- 


ager of the Lafayette Lumber & Manufactur- 
ing Co. He resigned that position several years 
ago and became traveling representative for 
the Allen A.‘ Wilkerson Lumber Co., of In- 
dianapolis. He is survived by a widow and six 
children. 


EDWARD C. JONES, president of the Omro 
Lumber Co., Omro, Wis., died Saturday evening, 
March 11, at the age of 72. Mr. Jones was born 
in New York State, but for the last fifty-five 
years had lived at Omro, Eureka and Winne- 
conne, for the most part at the first place. He 
: survived by a widow and one son, Charles E. 

ones. 


R. E. HAYS, son-in-law of C. J. Mansfield, 
vice president and: general manager of the Ar- 
kansas Lumber Co., Warren, Ark., and Richton 
Lumber Co., ‘Richton, Miss., was killed in an 
automobile accident during the snow storm at 
Denver, Colo., Tuesday, March 7. Mr. Hays was 
district manager for the B. F. Goodrich Rubber 
Co. at Denver. . 


TROUBLE AND LITIGATION 


WASHINGTON, D. C., March 13.—The F. B. 
Williams Cypress Co., of Patterson, La., was 
confirmed in its possession of valuable lands 
in the Atchafalaya Basin Levee District by 
decision of the Supreme Court in the Atchafalaya 
Land Co.’s case, which has been in the courts for 
years. The lands in question were among those 
conveyed by Congress to the State in the swamp 
land grants of 1849 and 1850. The Atchafalaya 
Basin Levee Board, created in 1890, sold the 
lands in controversy to Edward Wisner and John 
M. Dresser, but failed to comply with the pro- 
vision that request be made and instrument of 
conveyance be secured from the State before the 
properties would come into possession of the 
Board. The same year Pharr and Williams pur- 
chased the land involved, obtained patents in the 
regular way and recorded them. Mr. Pharr later 
sold his interest to Mr. Williams, who in turn 
sold to the F. B. Williams Cypress Co. The 
company paid taxes on the land to date. The 
Supreme Court held that the Levee Board hav- 
ing failed to obtain and record an instrument 
of conveyance could not convey a perfect title 
to the land. Wisner and Dresser sold their claim 
to the Atchafalaya Land Co. some years ago, 
and that company sued for possession. 


PARA EBBEaE 


TIMBER LAND SALES 


WHITESBURG, Ky., March 13.—Stickley Brothers, 
of Mendota, Va., purchased hardwood timber. in 
the Thornton Creek section near Bastin and will 
install sawmills to begin developing this spring. 











STARKVILLE, Miss., March 13.—The Brooks Lum- 
ber Co., of Meridian, has purchased a tract of 
timberland near Sturgis, Miss., from the Dawkins 
Brothers, and will install a mill, it is reported. 
The company also has an option on timber in the 
| ce territory and will cut 40,000 feet a 

ay. 
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HYMENEAL 


FAIRCHILD-EASTES. Frederick Tracy Falr- 
child and Edith Mae Eastes, both of Bend, Ore., 
were married in that city on March 2. Mr. Fair- 
child is manager of the box department of the 
Brooks-Scanlon Lumber Co., of Bend, and is a 
popular young lumberman with a wide circle or 
friends in Vancouver, B. C., and Seattle, Wash., 
in which cities he has been formerly located, as 
well as in his present home city. He is a veteran 
of the World War and has had a number of years 
of experience in the lumber and logging indus- 
try. The bride is the daughter of James Alfred 
Eastes of Bend. 


FLANAGAN-McKENNON., Miss Margaret 
McKennon, daughter of Mr. and Mrs. W. A. Mc- 
Kennon, of Shreveport, La., was married on 
Tuesday evening, March 7, to Samuel Houston 
Flanagan, also of Shreveport. The wedding 
was one of the principal social events of the sea- 
son in that city, both bride and groom being 
popular in social circles there. The bride is the 
daughter of W. A. McKennon, president of the 
McKennon lumber interests in the South, and 
the groom is a young business man of Shreve- 
port. 


THE GRANDDADDY OF CROSS TIES 


New Organs, La., March 13.—What is be- 
lieved to be the granddaddy of all cross ties 
presently in service is reported by O. E. Smith, 
track-supervisor for the Illinois Central rail- 
road at Hammond, La. Its service, as ‘‘ clock- 
ed’’ by Section Foreman William Flanally, of 
Ponchatoula, spans forty-two consecutive years. 
It is described as a Louisiana longleaf heart pine 
tie, 74% by 1814, 9% feet long, and was hewn 
from the first cut of a southern pine tree and 
smoothed on two sides; weight 300 pounds. Re- 
cords show that the tie has been in service under 
56, 60, 70, 85 and 90-pound rails. Its achieve- 
ment is celebrated in the March issue of the 
Illinois Central Magazine. 
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You'll Find 
Our ‘ 


Is Different 


When you deal with our organi- 
zation you have access to the 
stocks of practically 100 % of the 
co-operative mills of Washing- 
ton and British Columbia — 
manufacturers of high grade 


Pacitic Coast 


LUMBER, SIDING AND 
RED CEDAR SHINGLES 


Our organization is owned and con- 
trolled by the several manufacturers 
who have pledged themselves to main- 
tain uniform quality, standardized grad- 
ing, and to co-operate with us in render- 
ing prompt service on all orders. That’s 
why our service is different and pleases 
eastern buyers. 


Give us a trial. 


Mutual Timber Mills 


WHOLESALERS 


C, A. JOHNSON, 955-6 Stuart Building, 
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TLL Vm OF LATIMOR OF BURNER 





e also manufacture 
MARINE AND 
Stationary BOILERS 
Tanks and Sheet Iron Work of all descriptions 


REFUSE BURNERS and TOPS A SPECIALTY 


Wholesale and Retail Dealers in Pure Iron Wire for Burner 
Tops and Smoke Stacks. Repairing Done on Short Notice. 


~ Phone Ballard 555 
Seattle Boiler Works [7006 "Wasu. 
Successor to Ballard Boiler Works 


Frank F. Hopkins, Prop. 
Canadian Office, 1103 Columbia St., New Westminister. B. 


Manager SEATTLE, WASH. 
%& Z 
Here’s our 
Why go East 2 
for a Burner yn gaa 


AIR-COOLED BURNER 


This Smokeless and Sparkless Burner Will Last 20 Years 


Rea. Phone Ballard 1209 
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The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid. 
AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St., CHICAGO 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


<* LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 


REDWOOD 


A well balanced 
stock insures the 
quick shipping of 
all or 


Albion Lumber Co. 
Mills, Yards, Gen'l Offices 
ALBION, CALIFORNIA 


THEODORE LERCH, 
Sales Manager 
Hobart Building 




















San Francisco 








ALL KINDS OF 
REDWOOD LUMBER 
STRAIGHT OR MIXED CARS 


California Sugar and White Pine 
edwood and Cedar Shingles 


Wendling-Nathan Co. 


LUMBERMEN'S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 











We Manufacture 


California White Pine 
Box, Shop and Clears 


Our Lumber is 
Soft and Light 


Clover Valley Lumber Co. 


Sawmill, box factory General Office: 


and planing mill at 
Loyalton, California Reno, Nevada 











CALIFORNIA 


REDWOOD 


Siding Finished Tanks Shop 
Finish Tank Stock Ties 
Ceiling Silo Stock Timbers 
Mill Work Squares Flitches 


Union Lumber Co. 
FORT BRAGG, CALIFORNIA 


Croker Building, 

Merchants Nat'l Bank Bldg., 
Grand Central Terminal, - 
McCormick Building, - ‘ 
Plymouth Building, - 3 


San Francisco 
Log Angeles 
New York 

Chicago 

Minneapolis 














Truck Cab Boosts Home Building 


Henry Koehler & Co., Louisville, Ky., 
vised a unique means of boosting home 
by making for their truck a cab in the shape of a 
model house built from one of the Koehler plans. 
On each side of the truck attractive signs are 
displayed. 

A truck to be successfully operated in all sorts 
of weather should have a cab and, for a concern 
whose business it is to sell homes, what more 
striking or desirable form could be used for such 
cab than that of a miniature home? That a cab, 
the shape of which suggests a home, is a striking 
advertisement has been proved by Henry Koehler 


have de 
owning 








windows and doors are draped with pongee cur- 
tains and plissé shades, which openings are sealed 
on the inside with metal to keep out the dirt. 

“Color scheme: Walls, gray stucco; brick, 
tapestry reds, browns and yellows; outside finish 
and frames are painted cream; roof of canopy, 
green; shrubbery and trees, green; steps, white 
stone; sash and doors, green.” 
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Trailers Handle Large Logs Easily 


Wherever large quantities of logs, timbers or 
finished lumber must be transported, Republic 
trucks, singly or in fleets, are almost invariably 


found in operation. In: the lumber industry par- 











The Miniature House Cab of Henry Koehler & Co., Which Has Attracted So Much Attention 


& Co.; in fact it is considered by them to be the 
cheapest advertising they have ever done. It is 
constantly upon the streets and attracts the eye 
of the passerby as it moves about every part of 
the city. 

The Koehler people estimate that the cab will 
last for afwyt three years, and they are considering 
the advisability of manufacturing such a cab for 
any retail lumberman who desires to purchase it. 
A more complete description of the cab and of 
how it is made, follows: 


“The house cab is an exact reproduction of an 
English type of house. The pilasters and chimney 
are of imitation tapestry brick of four shades, laid 
with white mortar rake-out joints. The founda- 
tion shows a soldier course of such brick. 


“The walls are covered with crushed stone 
stucco. The windows on the sides have real frames, 
set in the wall, with separate French sash of fif- 
teen lights each. The doors are divided in a like 
manner. Under the door canopy is an electric 
light to which current is furnished. The flower 
boxes hold evergreen shrub plants, with some color 
intermingled, while at each side of the door is a 
miniature cedar tree in a tub. The roof shows a 
break which does much to add to the architectural 
beauty of a steep roof. The roof is covered with 
miniature blue individual slate asphalt shingles, 
the size of these being 1%x3% inches. 


“The quantity of material required was approxi- 
mately two thousand shingles. The downstairs 


ticularly, the use of trailers has been brought to a 
high point of efficiency. Net only do they permit 
of handling long, unwieldy logs with ease, but the 
provision of more than one trailer allows the truck 
to be almost constantly on the road by minimizing 
the delays due to loading and unloading. 

An additional advantage of this method is found 
in the fact that the trucks may be used to haul 
loads greatly in excess of their rated capacity, 
since the tractive power available in Republic 
trucks of all sizes is well in excess of that required 
by the stated pay-load rating. As an instance of 
just such an installation, C. A. Sfnith, Dothan, 
Ala., uses a 2-ton Republic truck with trailer 
equipment. The load shown in the illustration 
contains 2,265 feet of green pine lumber, weighing 
more than five and one-half tons. This truck is 
frequently operated in night and day service over 
an average haul of ten miles. Mr. Smith has been 
a satisfied Republic user for nearly five years. 

J. R. Sharp, Newport, Wash., uses two 314-ton, 
trailer-equipped Republics. Recently, these trucks 
hauled more than 1,000,000 feet of logs during a 
single month. The McGoldrick Lumber Co., Spo- 
kane, Wash., uses a 144-ton Republic chassis as a 
yard tractor. Four-ton loads are the usual stint 
of this unit. A box behind the driver’s seat is 
filled with concrete ballast to aid traction. The 
Dalkena Lumber Co., Dalkena, Wash., operates 
three Republic trucks of 34%-ton capacity. Each 
of these trucks is trailer equipped, and averages 
about eighteen thousand feet of logs per day. 

















The 2-Ton Republic Truck and Trailer of C. A. 


Smith Hauling 2,265 Feet of Green Southern Pine 
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The Lumber Dealer and His Millwork Problems 


[By A. F. Millies, Indianapolis, Ind.] 


In the Sash, Doors and Millwork Section of the 
AMERICAN LUMBERMAN, Mr. Long’s articles in the 
Feb. 25 and March 4 numbers are as interesting 
to manufacturers and jobbers as they might have 
been illuminating to dealers, notably the second 
number. 

The title ‘“‘The Lumber Dealer and His Millwork 
Problems” offers many opportunities and is sure 
to hold the interest of everyone handling this prod- 
uct if the subject is properly backed up by some 
“real” stuff that will really help both dealer and 
distributer. 

This is a good time to bring out one point. There 
are no mysteries about millwork in the sense that 
this word “mysteries” is so commonly used. The 
fact is that the millwork business is a highly tech- 
nical business. It has been said that next to the 
steel industry in its many forms, the manufac- 
ture of special millwork is the most technical. 
Years of the most careful training are necessary 
and a very thoro knowledge of costs. The special 
millwork man must be a specialist—yes, a student 
—to be able to solve the intricate problems which 
confront him daily. He must understand archi- 
tecture ; he must be familiar with local conditions 
and requirements, construction and factory opera- 
tions; he should know about all there is to know 
about lumber; he must be a salesman, mathema- 
tician and mind reader; he is expected to be ready 
at all times to figure at once (today) the one and 
only set of plans on the market. He is expected to 
know everything and find out if he does not. And, 
above all, he must always be cheerful and happy. 
To top this off I want to say that it is just about 
the most underpaid line in existence. 


Nothing About Millwork to Muddle Dealer 


After all, there is absolutely nothing about mill 
work that should muddle the lumber dealer. If 
all dealers will carefully study all catalogs in the 
same intelligent manner as the country garage 
man studies the car he is selling it will help them 
about as much as anything I know of. What the 
millwork man needs most is the unending coédpera- 
tion of the dealer, which in turn will do much to 
help solve the many millwork problems. Lighten 
the burdens of the millwork man and he will 
surely use his additional time to help his custom- 
ers in some form or other. Stop a few minutes and 
think about jobs in connection with which you 
might have made it a little easier for the mill- 
work man. You will be surprised how every little 
bit helps; if nothing more than a few additional 
words in your letter regarding facts and conditions, 
which might eliminate extra correspondence and 
possibly a trip or two. The average millwork man 
does not write the dealer about certain measure- 
ments or information if they are not essential. 
Ofttimes he writes purely for the protection of the 
dealer if he has a hunch that there is something 
wrong about the order or whatever it may be. 
Don’t get peeved at the millwork man in such 
cases—help him. He is helping you. 


Advocates Using Plan Service to Sell Homes 


Estimating is the costliest part of millwork 
selling. Think of a man figuring one hundred plans 
for every possible eighteen jobs he may sell. For 
this reason analyze your prospect before sending 
lists and plans broadcast to make sure that he has 
some idea of the probable cost of his project and 
feels reasonably sure that he will go ahead. The 
millwork man is eager to figure your estimates 
and to be of every assistance possible. This will- 
ingness, however, should not be abused. The idea 
of shopping just to see how a certain job will run 
as a matter of curiosity may be all right at the 
other end, but, believe me, it is expensive for the 
millman and takes up that many hours of careful 
and hard labor that might be put to better use to 
the benefit of the retailer. The numerous plan 
services on the market with approximate costs on 
various types of homes can be put to mighty good 
use. Comparisons can be made to ascertain if the 
home which your prospect has in mind can be built 
approximately within the appropriation, or imme- 
diate changes can be made in the plans. Live deal- 
ers are using this method with excellent results, 
and are really helping the home builder right from 
the start. Get a good plan service and use it. 
Use it in selling homes. 

Millwork distributers and salesmen will urge 
you repeatedly for an opportunity to figure your 
estimates. They are sincere and want your busi- 
ness. They want to help you. But under those 
conditions do not send plans or long lists for esti- 


mates to any concern from whom you know you 
will not buy. We are all in a large family as it 
were. Therefore, save that time for the fellow 
dealer’s benefit who might favor that particular 
concern. 

The cost of good millwork, speaking of special 
house bills, should average about the same whether 
two factories secure the bill or five—barring errors. 
This may be disputed by some dealers who have 
had adverse experience. But I have in mind re- 
liable mills that study their costs and use care 
in the survey of requirements. In my opinion Mr. 
Long was wrong in suggesting in his article March 
4 to send lists to four mills and the plans to a 
fifth. That procedure is not fair to any of the 
five, as I hope to explain clearly herein. 

The mills receiving the lists probably will not 
know the special requirements of the job unless the 
list is accurate and clearly defined in every ‘particu- 
lar, and the designs selected for the built-in wood 
work identical with the plans. Because of the 
intricacies and many things which enter into the 
cost of production it is not always possible for the 
average dealer to determine in the case of a spe- 
cially prepared and complicated (possible vague) 
plan, if a certain catalog design will pass as a 
substitution unless so arranged with the contractor 
or owner, and the plan estimator is advised in the 
same complete manner. 

Comparing Plan Estimator’s List With Dealer’s 


If the plans and specifications are passed on to 
a conscientious, careful estimator with instructions 
to figure the millwork complete, he will list his 
items and figure strictly according to those plans 
and specifications. The chances are favorable that 
his quantities and interpretations will vary from 
the dealer’s survey. The result is that his proposi- 
tion will be higher than the quotations received on 
the lists. He should receive slightly more for his 
trouble, but none of us get it. The point I want 
to bring out is that the dealer’s immediate con- 
clusion is that this plan estimator figured higher, 
when in reality he probably figured costlier stuff 
because the architect’s details plainly called for 
it. In my twenty-three years’ experience I have 
seen many lists that could not be identified with 
the plans and details. It must not be overlooked 
that in the architect’s drawings every line, every 
curve, every mark as a rule has its meaning. 

Mr. Long wrote of comparing the plan estima- 
tor’s list with the dealer’s. Customs vary slightly 
in different sections. It is almost a universal rule 
for bidders to agree to furnish certain material in 
sufficient quantities according to the plans and 
specifications without submitting an itemized list, 
which is proper. If the bidder agrees to furnish 
the stuff, that is all there is to it. Why burden 
him further, when he agrees to take care of the 
job as it should be. The dealer’s list should be 
so prepared in the first place, with the aid of his 
contractor, that it can be relied upon. If it is 
necessary for the plan man to go thru the job, 
then let him do it in the first place and avoid 
all confusion and unfairness. What good would 
five sets of estimates do if the final plan estimate 
varied from the lists and the lists could not be 
used ? 

The first step toward a comprehensive under- 
standing of millwork is to study the catalogs and 
descriptive matter carefully so as to be prepared 
to answer quickly any questions your prospect 
might ask about the items illustrated. If you 
need further information any millman will gladly 
help you. Catalogs are prepared with a great deal 
of pains and some of them represent several years’ 
labor in their compilation. Like the plan service, 
use and study them. Your best carpenters will 
gladly explain construction ete. 

Much can be written and illustrated regarding 
the taking of measurements, describing and order- 
ing of millwork, but there isn’t room in this article. 


RULED AGAINST MILLWORK CONCERNS 


MILWAUKEE, WIs., March 14.—Attorney Gen- 
eral W. J. Morgan won the first skirmish in his 
“antitrust” suits brought in the Milwaukee cir- 
cuit court against 10 millwork corporations. Judge 
Gustave G. Gehrz denied a motion by attorneys 
for the defendants seeking to strike from the 
State’s complaints the paragraph charging price 
fixing and illegal restraint of trade. The defend- 
ants are: Badger Sash & Door Co., Grobben Manu- 
facturing Co., Gruhl Sash & Door Co., Hilgen 
Manufacturing Co., Interior Woodwork Co., A. F. 
Meckelburg Sash & Door Co., Rockwell Manufac- 
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Case-Fowler Lumber Co. 


We are Equipped to Resaw and Surface 


J. H. Mackelduff, Manager 
General Sales Office, 1234 Commercial Trust Building, 
» Spruce 1593. Philadelphia, Pa. 
Chicago New England St. Louis 
Representative, Representative, Representative 
JamesN. Woodbury, J. J.Bertholet Wm. Dings 
11 S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, III. Boston, Mass. St. Louis, Mo. 


Phone, State 9022. 


The Largest Popiar Mill in the World. 


If it’s 


POPLAR 


Wire Case-Fowler 


MACON, GEORGIA. 














“oak” LIMBERS 


The Parkersburg Mill Co. 


For all kinds of Construction purposes. 
Also POPLAR and other Hardwoods. 
LONG SHIP TIMBERS a Specialty. 


PARKERSBURG, W. VA. 
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Specializing in Band Sawn Kiln Dried 
FINISH, DIMENSION, ROOFERS 


Anything in Georgia Hardwoods 


Taylor Lumber Company, lnc. 
Manufacturers and Wholesalers ATLANTA, GA. 











Stave & Heading Mill 


No. Stratford, N. H. 


New Hampshire 


BIRCH, 874, 10/4, 16/4 
MAPLE, 54 and 874 


Mill at Sales Office: 
79 Wall St., New York 
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BEECH-MAPLE 


You'll find our lumber uniform in 
quality, well milled and accurately 
graded. Get our quotations, 


Monteola Hardwood Mills 
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We specialize in 


2x4 








We also make 
Gang Sawn 


4" Flooring, 


Car Decking, ae 
Framing and ys » 4 6 
Yard Timbers S1S 2 EStandard 


YOUR INQUIRIES ARE INVITED 


Henderson - Waits 


‘oecdaue Fla. Lumber Co. , 














That save 
Time and 
Money 





Cutting 


Grooves for parting strips 
Gains for heads and sills 
Pockets for sash weights 
Mortises for sash pulleys 


THE VERY BEST MADE 
Full information on request 
Atlas Manufacturing Company 
ORLANDO, FLORIDA, U.S. A. 














_Cummer Cypress Go. | 





Mills: Jacksonville and Sumner, Fla. 


LUMBER 
G y press Rough and Dressed 


| ° 
| Shingles and Lath 








' Sales Office, 280 Madison Ave., New York City 


ve Rae 




















Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesaler °* 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
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by subscribers to the American Lumberman, giving their views 
On the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
fepay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So, Dearborn St., Chicage 





turing Co., William H. Schmidt & Son Co., West 
Side Manufacturing Co., Woodwork Manufacturing 
Co. The State alleges the ten concerns organized 
the Milwaukee Millwork Bureau and combined to 
restrain competition in the supply and price of 
manufactured woodwork. Five thousand dollars 
is asked from each of the companies. 


Trade Conditions and Outlook 


Sash and door plants in the Merrill (Wis.) dis- 
trict report that while orders for sash have become 
slightly less frequent within the last two weeks 
there has been a big increase in orders for doors, 
which is explained by the fact that many dwellings 
and buildings closed in during the winter are now 
being finished and fitted with interior doors. Most 
of the orders for doors are for interior 2-panel 
stock. It is also possible that the increase in 
orders for doors is due to a stocking up on doors 
by jobbers at this season of the year. The price 
is stationary and can not be lower, it is reported, 
because of the growing strength in the price of 
western lumber. . 

With the opening of the spring building season 
more activity is developing in millwork, doors 
and sash in the Columbus (Ohio) territory. Pro- 
spective home builders are numerous and all mills 
are doing considerable figuring. As a rule mills are 


working with good forces but are not over- 
crowded. Prospects are exceedingly bright and 
proprietors believe the spring season will be a 


good one. 

Margins are small, however, as figuring is very 
close. Mills are operating from hand to mouth, 
as a rule, and orders are not for any time in the 
future. 

The Minneapolis and St. Paul (Minn.) facto- 
ries are running light, for the most part getting 
out stock sizes for the expected spring trade. 
City prospects are good and some plants have a 
fair amount of special work in sight already. Bsti- 





mators are fairly busy on residence bills. Country 
trade shows no snap, however, and salesmen re- 
port a conservative tendency among retail yard 
buyers. 

The door and millwork trade at Buffalo, N. Y., 
is on a fair scale, being generally reported better 
than a year ago. Some of the labor troubles which 
have been threatening bid fair to be settled and 
this will aid in the carrying out of plans which 
are being made for a large amount of building here 
this spring. 

The Baltimore (Md.) sash and door men obtain 
enough orders to keep them going, with funda- 
mental conditions better than they have been. 
There appears to be less of competition which 
leaves out of consideration the elements of profit, 
so that the returns usually yield acceptable mar- 
gins, and the near future is expected to bring a 
material improvement even over the present state 
of affairs. Construction is proceeding upon a 
fairly broad scale, with new work coming out 
daily, and it should not be long before this busi- 
ness develops further requirements in the way of 
sash and doors, 

Sash and millwork plants of San Francisco 
(Calif.) are very busy, with a large volume of 
building under way and in plan. Factories in the 
say counties district have a good demand, with 
prospects for a busy year. Finished door facto- 
ries connected with the white and sugar pine mills 
report good demand. The wages and hours ques- 
tion is causing some trouble in northern Califor- 
nia. There is a good demand for sash and door 
cut stock, 

Wiudow glass manufacturers report business 
much better than at this time last year. One dis- 
tributing agency sold seven times as much glass in 
February, 1922, as in the same month of 1921. 
Orders for carloads are said to be coming in slowly 
but steadily. Western jobbers at their recent meet- 
ing in Chicago were very optimistic as to outlook 
for business during the coming months, 








BAY CITY, MICH. 

March 13.—The lumber industry in this section 
is recovering from the recent storms which tied up 
all logging operations and seriously interfered with 
sawmills. Power lines and transportation facili- 
ties are being rapidly restored to their former con- 
dition. 

The demand for lumber continues to show a 
gradual improvement, altho orders are mostly lim- 
ited to small quantities for prompt shipment. This 
activity is more pronounced in the automobile, 
furniture and interior finish industries, altho box 
manufacturers report considerable improvement in 
their business. 

F. C. Hooten, sales manager for the Strable 
Lumber & Salt Co., and W. N. Wrape, secretary 
of the Kneeland-Bigelow Co., returned last week 
from a sojourn of several weeks in Cuba and at 
points on the south Atlantic coast. 

John M. Miller, of Bradley, Miller & Co., has re- 
turned from an extended trip on the Pacific coast. 
This company has lately increased its activity 
in the western woods. 


ANTIGO, WIS. 


March 13.—A considerable improvement in the 
lumber movement has been seen by local lumber- 
men during the last ten days. Buyers seem to be 
of the opinion that lumber has reached bottom, and 
are buying more freely. Local firms predict a 
gradual improvement during the next month, and 
some go so far as to expect another runaway 
market. Low grade stock, which has been in the 
dumps, is showing some improvement. 

The heavy snow and sleet storm curtailed pro- 
duction of saw logs to a greater extent than was 
at first supposed. The mild weather of the last 
week has made it almost impossible to do any fur- 
ther woods work, and some concerns have closed 
their camps entirely. 


MILWAUKEE, WIS. 


March 13.—The pulse of the local market has 
quickened perceptibly. There is an increasing 
demand for high grade hardwoods, and a slight 
slump in the lower grades. Prices have softened 
a little, especially on southern lumber, due to the 
lowering of freight rates. Southern pine has taken 
the biggest drop as a result of lower rates. West 
Coast fir leads the market as the most active wood. 
Common construction lumber is moving well. The 
trend of spring building, this year as formerly, 
tends toward frame residences. Furniture manu- 
facturers during the last week were in the market 
for moderate purchases. The box trade is in a 
slump and inactive. Railroad shops are reported 
in the market after several weeks’ absence. Auto- 





mobile body trade is showing an appreciable im- 
provement. Local retailers are coming into the 
market to replenish low stocks, but are just meet- 
ing immediate requirements. 


CLEVELAND, OHIO 


March 13.—The Cleveland lumber market has 
experienced an increase in consuming demand dur- 
ing the last few weeks because of the beginning 
of the active building season. Continuance of it 
depends upon the settlement of the labor contro- 
versy, but dealers in the outlying districts are 
sure to profit despite developments. Southern pine, 
cypress and hardwoods are holding the chief inter- 
est of the wholesalers. . 


INDIANAPOLIS, IND. 


March 14.—The exceptional weather the last 
week did much to increase the activity of the hard- 
wood market so far as the construction industry is 
concerned. Retail dealers were in the market more 
actively than at any previous time this year, and 
distributers report many inquiries are being re- 
ceived from the rural yards. Industrials, while not 
as active as they had hoped to be, appear to be 
satisfied with conditions and there is every indica- 
tion of an increase of production on the part of 
body builders and box manufacturers. The furni- 
ture industry was able to show a little improve- 
ment during the last two weekz 


COLUMBUS, OHIO 


March 13.—So far in March hardwood business 
has been fully 40 percent ahead of the amount 
recorded in January and February. Demand is 
growing and better grades are still scarce, but the 
lower grades are not as plentiful as they were. 
Retail trade is showing the larger volume, tho 
industrial demand is also increasing. Most buying 
is hand to mouth. Prices are generally firm; some 
cutting to force trade is reported, but this is not 
serious. 

F. B. Pryor, sales manager of the W. M. Ritter 
Lumber Co., said: ‘We believe that trade will be 
40 percent better in March than in the previous 
two months. At a conference of eastern sales 
representatives at the Philadelphia office last week 
I was informed that buying was beginning to start 
in the eastern territory.” 

E. M. Stark, vice president and treasurer of the 
American Column & Lumber Co., reports that re- 
tailers are buying more briskly and that industrials 
are also getting into the market. Demand for the 
lower grades is showing a marked improvement. 
Mr. Stark looks for a better run of orders from all 
sources during the coming thirty days. 

W. L. Whitacre, of the W. L. Whitacre Lumber 
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Co., reports a good number of transit cars of south- 
ern pine, which are rather difficult to dispose of. 
Dimension, especially longleaf and flooring, are the 
strongest items in the market. Boards are also 
selling quite well. 

H. R. Allen, head of the H. R. Allen Lumber Co., 
has returned from a two weeks’ business trip thru 
certain pine sections of the South. 

The Smith Lumber & Supply Co. is a partnership 
organized by A. H. and G. D. Smith to operate a 
mill and retail business, which has acquired the 
plant formerly operated by the Columbus Wood- 
working Co. A. H. Smith, the senior partner, was 
formerly employed by the Columbus Woodworking 
Co., while G. D. Smith comes from Akron. Addi- 
tional machinery will be installed. 

The J. E. McNally Lumber Co. reports a decided 
increase in business. This concern is doing a lot 
of figuring. New sheds are being built. 

The H. C. Creith Lumber Co. is progressing 
nicely with its new retail and wholesale yard. The 
warehouse and office will be completed soon after 
April 1. The 1,200-foot switch has been finished. 
Stock is arriving every day. 


BUFFALO, N. Y. 


March 13.—Chamber of Commerce committees 
for the coming year have been named this week 
by President Albert L. Kinsey and a number of 
lumbermen have been chosen. The list, with their 
committees, is as follows: Aero, A. J. Elias; chari- 
ties and survey, Fred M. Sullivan; executive, Clark 
W. Hurd; export trade, Charles N. Perrin; trans- 
portation, Millard S. Burns. 

C. Walter Betts will leave on March 20 for a 
visit to the mills on the Pacific coast. He will 
spend some time with the representative of his 
company there, Edward T. Betts, who lives at 
Oakland, Calif. 

William L. Morley, representative of the Lanier 
& Paterson Co., New Orleans, has been elected 
president of the Scoutmasters’ Association of Buf- 


falo. 
EVANSVILLE, IND. 


March 14.—During the last week trade showed 
some improvement and it is believed that March 
will bring in a better volume than either January 
or February. Stocks are low at many of the 
large wood consuming plants in Evansville and 
other towns in southern Indiana. Furniture manu- 
facturers have been buying some gum and are ex- 
pected to be in the market for more liberal sup- 
plies after the holding of the semiannual furniture 
market here the first week in April. Box manu- 
facturers report a slight picking up in business. 


MERRILL, WIS. 


March 13.—Hardwood and hemlock business has 
been picking up in general, the strongest demand 
being for FAS selects, which are bringing $110 in 
birch. No. 1 common is bringing $40, and selects 
$75. There is a slight improvement the present 
week over a week ago. In basswoods there is a 
considerable movement in the lower grades used 
for food packages. The growing tendency to use 
wood instead of many other products is being illus- 
trated by the larger demand for excelsior in 
place of hay, straw and other packing materials 
where the wood excelsior will do similar service. 
One excelsior manufacturer reports as much busi- 
ness thus far in 1922 as was realized all last year. 

The land commissioners have authorized the 
building of a logging railroad between Star Lake 
and the A. H, Stange Lumber Co.’s timber hold- 
ings in Vilas County, a distance of eight miles. 
State lands will be crossed by the construction of 
the railroad, which fact required permission from 
the State. It was found that little damage would 
be caused to the timber on State property along 
the lakes. The railroad extends thru a previously 
undeveloped territory but, as no permit has been 
asked of the State railroad commission, the road 
will be used for log hauling only. 

The new lath mill of the Radcliffe Manufactur- 
ing Co. will open early this month. The company 
has a considerable amount of timber on the ground. 
The Wisconsin-Michigan Lumber Co. will start its 
sawmill April 1 and as soon as possible will add a 
complete force to the planing mill and box plant. 
On April 1 the Eagle River Lumber Co.’s sawmill 
will resume activities, and will be busy practically 
the year around. The Kropl Manufacturing Co., 
which is now running with a small force, will en- 
large its crew and operate to fuller capacity. 

Warm weather has caused the snow to disappear 
rapidly except on country roads, which have be- 
come practically impassable. As a result the log 
movement to sawmills on sleighs has ceased and 
there is little prospect of a resumption of this 
movement. The gradual disappearance of the snow 
without rains has however eliminated largely the 
danger of bad floods on the Wisconsin and other 
rivers and consequent damage to lumber yards, 
sawmills etc. 

Building has advanced and supply companies 


report an increasing number of inquiries for esti- 
mates. In the case of cement there is frequent 
reference by purchasers to the prices quoted to 
highway commissions, which do not include freight 


or sacks. 
ROCKFORD, ILL. 


March 14.—The hardwood trade in this section 
has shown a slight improvement during the last 
week. The furniture factories are operating at 
about 90 percent normal, and with orders for fur- 
niture increasing the demand for hardwoods has 
strengthened. 

Another factory has been added to the list of 
those in this city; namely, the Rockford Eagle 
Furniture Co., which will manufacture high-class 
cedar chests. 


LOUISVILLE, KY. 


March 15.—The general situation continues to 
show improvement with the hardwood interests, 
there being a better demand for most items. Low 
grade oak has been slow; gum has been fairly 
active, and all grades of poplar are in good call. 
The demand is largely in No. 1 common and better 
grades of hardwoods at this time, with the furni- 
ture factories buying more freely. 

Prices are becoming a little stiffer, quotations 
being: Inch FAS quartered oak, $135 and $65; 
plain, $110 and $55; poplar, FAS, $110; saps and 
selects, $80; common, $50; gum, quartered red, 
$115; common, $67.50; plain red, $105 and 
$62.50; sap gum, $45 and $31; inch ash, $90 and 
$60; 8/4, $110 and $65; 10/4, $120 and $70; 
12/4, $125 and $80; walnut, FAS, $250; selects, 
$175; common, $105. 


MEMPHIS, TENN. 


March 14.— Extremely heavy rains have fallen 
thruout the valley hardwood producing territory 
during the last few days and have practically put 
a stop to logging. This means a substantial slow- 
ing down in manufacturing operations too, for the 
reason that most mills have only limited reserve 
supplies of timber. Flood conditions are threat- 
ened. The Mississippi at Memphis shows a stage 
of something more than 82 feet and it is officially 
predicted that the reading here will be above 35 
feet by the end of the current week, which repre- 
sents flood stage. This will take place even if no 
further rains occur. As a result there will be 
vast areas of lowlands covered with either rain 
or back water, making the woods practically un- 
workable for an indefinite period. Some members 
of the trade here estimate that there is little pros- 
pect of being able to make headway with either 
logging or manufacturing in less than thirty to 
sixty days. 

The hardwood market continues comparatively 
quiet, altho there is some slight increase in de- 
mand. Building trade interests are absorbing 
pretty large quantities of lumber. Flooring manu- 
facturers are by far the most active buyers but 
are closely seconded by manufacturers of inte- 
rior trim, sash and doors. Furniture interests are 
buying in only a moderate way. Wholesale inter- 
ests are buying moderately while there is a fair 
demand from manufacturers of automobiles. Box 
interests are taking considerable quantities of 
low grade cottonwood and gum, while there is 
some demand for No. 3 common oak. Export buy- 
ing is almost at a standstill. The market is prac- 
tically without change as to prices. Low grade 
lumber now being sold is reported moving on a 
very low basis. 


MARINETTE, WIS. 


March 13.—Spring-like weather is facilitating 
the movement of logs in the woods, the hugh drifts 
that somewhat hampered the hauling disappearing 
and softer snow making hauling easier. 

The new mill of the Michigan Land & Lumber 
Co. in Iron Mountain, Mich., made a record 2-shift 
cut Friday when 240,000 feet of lumber was manu- 
factured. The plant is now running like a clock, 
equalling the expectations of the company’s offi- 
cers. Lumber is moving in a steady stream over 
the automatic trams to the pilers and the stocks 
in the yards are being increased. Other lumber is 
diverted to the dry kilns as fast as it can be han- 
died there. Dry lumber in excess of the amount 
required for the first unit of the body plant is being 
shipped. 


OAK FLOORING DATA FOR FEBRUARY 


W. L. Claffey, secretary and treasurer of the 
Oak Flooring Manufacturers’ Association, has 
prepared the following statistics on oak floor- 
ing for February, 1922: 


Feet 
COE iid st Deadeictwnccawdddnewan 16,455,000 
PRGRMOUIOE Civedicseucenieedadadeas 17,282,000 
CNN suean cra Gbawds de wae tiedaan ..+-- 16,063,000 
SROCNS. Of) MOTE Boccccccaccsces «++. 28,856,000 


Unfilled orders March 1...........e0.6 20,907,000 







A Brand to 
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Peerless ),. 


ROCK MAPLE, BEECH 
AND BIRGH Masafacterers 


FLOORING 


manufactured according to standards guaranteed 
to hold trade and shipped in straight cars and car- 
goes or mixed with Hemlock Lumber, Lath, 
Shingles and Posts. 


Manufact f and dealersin Staves, Hoops, Head- 
ing, Polen Tinend HemlockTan Bark. ‘aie leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage 


Gladstone, Mich.  & Lumber Company 
Chicago Office: 812 Monadnock Block. 
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Quick Shippers 
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Timbers 
ALL LONG LEAF 
Ask for delivered prices. 


W.M. Carney Mill Co., Atmore, Ala. 
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Finish, Boards, Dimension, Gum Oak 
Flooring and Drop Siding Mixed cars if 
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MOTOR TRUCKS AND TRACTORS 


Sold by using the classified department. If you want 
to sell or want to buy, insert an advertisement in the 
“Wanted and For Sale Department’”’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Il, 
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LONG LEAF 


Southern Pine 


CYPRESS 


Yard Stock 
Shed Stock 


East Office: ° 

50 E. 42nd St. Timbers 
New York. Piling 
Western Office: Our Specialty: 


Hibernia Bank Bldg., 


New Orleans, La. Railroad and 


Car Material 


Stephens Lumber Co. 


Home Office: JACKSONVILLE, FLA. 














Ralph Lane Lumber Company | 


7 Water Street, Tribune Building, 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Band Sawed Louisiana Red 
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LOS ANGELES, CALIF. 


March 11.—Rough piles of lumber at Los An- 
geles Harbor are assuming record size, due in part 
to recent heavy inbound movement and in less 
degree to occasional car shortages, and operators, 
with yard stocks above normal, caring little 
whether more is received. How much unsold stock 
is on hand is hard to determine, but there is 
enough to keep prices down. AJl kinds of quota- 
tions are noted—randoms as low as $18 flat, cut- 
ting orders at $20 flat, ship’s tackle, and rough 
green clears, assorted widths, at $45, and lath 
weak at $6, are current. Manufacturers are re 
ported trying to get $13 a thousand base for mer- 
chantable at the mills, which with $7 water freight 
would make $20, ship’s tackle, at this port. 
Freights are none too strong at $7 and there is 
talk of their going lower. 

Inbound arrivals at the port to the night of 
March 8 numbered twenty, of which eighteen were 
fir and two redwood, the boats’ capacities being 
respectively 21,250,000 and 1,025,000 feet. Har- 
bor report is that the coastwise lumber fleet is 
about to be increased by four new oil burning 
steam schooners, two of them the property of 
Oliver J. Olsen, and two owned by John C, Ogden. 

Considering unfavorable weather conditions, the 
retail movement has been fair. To the night of 
March 8 building permits had been issued number 
ing 1,238, with total valuation of $3,190,000. 

R. Ambrose, for many years in the lumber busi 
ness at Fort Morgan, Colo., has disposed of his 
interests there and is looking for a location in 
southern California. Noble Whitacre, formerly of 
Bozeman, Mont., has secured a site on Whittier 
Z3oulevard near the Union Pacific crossing and 
will put in a planing mill and lumber yard, doing 
business under the name N. Whitacre & Son. The 
Midland Lumber & Hardware Co, has a sign and 
office in the south part of Lynwood but no stock 
in sight yet. J. R. McCleery has a site on Pasa- 
dena Avenue and is said to be going into the lum 
ber and building material business. The Vineyard 
Lumber & Industrial Co. is a new enterprise on 
West Pico Street. Walter Hininger, formerly man- 
ager of its Riverside yard, is now in charge of the 
Hayward Lumber & Investment Co.’s new yard 
on Avenue 20. T. L. Montgomery is reported about 
to enter business at Culver City under the name 
Montgomery Lumber Co. 


BELLINGHAM, WASH. 


March 11.—Recent developments in the logging 
industry indicate that Bellingham will handle be- 
fore the year is out about twice as many logs as it 
did last year. Following closely upon the an- 
nouncement of the Buffelen Lumber & Manufacturing 
Co. that it would soon open a camp in a large body 
of timber in the Kulshan district, comes President 
H. W. Hunter, of the Campbell River Lumber Co. 
(Ltd.), of White Rock, B. C.,. with the statement 
that his company has purchased 9,000 acres of 
fir and cedar northeast of Bellingham, and that 
preparations for logging it will go forward at once. 
The timber lies between the international boundary 
line and Cultus Lake and was once owned by the 
McLaren interests of eastern Canada. It was 
bought by the White Rock concern from the West- 
minster Mill Co. (Ltd.) for approximately $350,- 
000. About 85 percent of it is fir and the re- 
mainder is cedar. This week Mr. Hunter, who is 
mayor of Blaine, Wash., came to Bellingham and 
arranged for rails enough to build six miles of 
track from the Milwaukee line to the boundary. 
Construction will be rushed. Mr. Hunter said 
that the company will build a shingle mill on the 
tract to cut the cedar. All the fir will be shipped 
to Bellingham and towed from here to White Rock. 
The log shipments will amount to about twenty- 
five cars per day. 

Reports from the Skagit Valley are that every 
mill and camp there is either running, or preparing 
to do so in the immediate future. The Hoyte 
Shingle Co. at Prairie has resumed operation, and 
likewise the Mirror Lumber & Shingle Co. at 
Wickersham. The effect of the renewed activity 
is shown in increased trade in this city, wholesal- 
ers reporting that business is growing and that a 
better feeling is prevalent. 

Heavy shipments of cargo lumber were made 
this week. At the Bloedel Donovan docks the 
steamship TJocsa completed loading 1,500,000 feet 
for Japan ; the steamship Cape Henry loaded 500,- 
000 feet for the Atlantic coast, and the schooner 
Mary 2H. Foster sailed with 1,261,000 feet for 
Hawaii. The steamship Norwood loaded lumber at 
the E. K. Wood Lumber Co.’s mill for Alaska, and 
the steamship Santa Inez called here for 2,000 
piles for Alaska canneries. At the Blaine plant 


of the Morrison Mill Co. the ship Star of Lapland 
loaded box shooks for Alaska. 

Thomas R. Earles, president of the Earles Lum- 
ber & Shingle Co., reports that orders are coming 
in for lumber and shingles, and he predicts a fair 
trade for March. Regarding the grape stakes busi- 
ness, which he became interested in last year, he 
says that this has been hurt by the California 
frosts. 

Vice President J. J. Donovan, of the Bloede) 
Donovan Lumber Mills, is expected to arrive from 
a vacation trip in California about March 15. 


KALISPELL, MONT. 


March 13.—With the coming of spring in Mon- 
tana and the warm weather during the last week 
or ten days everything favors winter logging and 
the drivers down river to the mills. The Somers 
Lumber Co. has nearly completed its logging at 
eight or ten camps it operated during the last six 
months, and it expects this to be a good year for 
the floating of its logs down the Stillwater and 
Flathead rivers to the mill at Somers, on Flathead 
Lake. The P. L. Howe Lumber Mills at Eureka 
have been doing considerable logging last winter 
in readiness for its spring drives down the Fortine 
River. The J. Neils Lumber Co., of Libby, Mont., 
has been logging actively during the last six 
months, entirely by railroad, the method employed 
also by the Baird-Harper Lumber Co., of Warland. 


CENTRALIA, WASH. 


March 11.—Business men of Woodland, Lewis 
County, have subscribed $3,000 toward the expense 
of building a spur track from the railroad to the 
Lewis River for the accommodation of the North 
Fork Logging Co. and the Lewis River Boom Co., 
the companies agreeing to install a tie plant and 
later a sawmill. 

Since last fall there have been uninterrupted 
shipments from the Siler Mill Co.’s yards at Ray- 
mond to the Vernon Lumber Co. at Los Angeles, 
the cargoes averaging a little less than three 
every two months and each cargo including about 
750,000 feet of lumber and shingles. The demand 
for building in the South is expected to maintain 
the shipments for some time. 

The Trap Creek Logging Co., Nallpee, is op- 
erating one side and preparing to open a second. 
The Quinault Lumber Co. is taking the output. 
The Case Shingle & Lumber Co. is operating a side 
camp in the Bone River district. 

The Bratlie Bros. Mill Co. and Ridgefield Lum- 
ber Co., of Ridgefield, are again operating after be- 
ing closed down owing to a log shortage. 

The Kelso Manufacturing Co., recently incor- 
porated, has installed a small outfit for manufac- 
turing handle stock and lath. The plant has a 
daily capacity of 20,000 feet. Later it may 
engage in the commercial manufacture of lumber. 

The Columbia River Lumber Co.’s mill at Kalama, 
with a capacity of 125,000 feet daily, is again to 
resume operations after being idle for two years. 


TACOMA, WASH. 


March 11.—Local mills are increasing their op- 
erations and employing more men, according to the 
weekly report made by the Tacoma headquarters 
of the Loyal Legion of Loggers and Lumbermen. 
Most logging camps are again operating. Between 
ten and twenty men a day have been placed in 
out of town mills during the last week, it is 
stated. 

Thru rates on lumber from Tacoma and other 
Coast ports to the East via Duluth and the lake 
steamers will be in force soon, according to word 
received by local railway officials. The new rates 
will be lower than the present tariffs by about 5 
cents a hundred pounds. 

The new tariffs of the Port of Tacoma went into 
effect today, the increase in rates averaging 15 
percent. Wharfage rates on lumber are up 10 
cents a thousand feet; on box shooks, 25 cents a 
ton; on hardwood lumber, 25 cents a ton; on lath, 
10 cents a thousand; on piling, half a cent a foot, 
and on shingles, 1 cent a bundle. 

Lumber carriers at Tacoma docks during the 
last week included: For California, Phyllis and 
J. C. Kirkpatrick, at Terminal dock; San Diego 
and Quinault, at Port dock ; Stanwood, at Dempsey 
mill. For the Orient : Ohio Maru and Tokiwa Maru, 
at Port dock; Pacific Maru, at Milwaukee dock ; 
Usui Maru, at Defiance mill; Siberian Prince, at 
St. Paul mill. For Atlantic coast: Katrina Lucken- 
back, at St. Paul mill; Steel Navigator, at Puget 
Sound mill, and Robin Goodfellow, at Terminal 
dock, 
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A resumption of lumber carrying on the Pacific 
coast by sailing vesséls is indicated by the purchase 
by the Charles Nelson Co. of the schooner Thistle, 
from Balfour Guthrie & Co. The same firm has 
purchased the Monterey, another sailing vessel. 
The Thistle is to load lumber at Portland and the 
Monterey is expected here soon from Honolulu and 
will be turned over to the Nelson company on her 
arrival. 

Preparations for fire fighting in the western 
Washington torests this summer are already being 
made by the State forestry officials. Patrols will 
be started in eastern Washington in April and on 
the west slope of the Cascades early in May. 
Fred E. Pape, State forester, has $60,000 to expend 
in fire protection, to which will be added $25,000 
from the Federal Government. Federal and State 
officials are working in close harmony on the fire 
fighting plans. 

W. W. Seymour and the Hewitt Land Co., of 
Tacoma, have announced the sale of 40,000,000 
feet of fir timber near Hoods Canal to George L. 
Roessels & Sons, of Enumclaw, Wash. The price 
paid for the stand was $3 a thousand feet. The 
buyers expect to start logging operations early in 
April. 


PORTLAND, ORE. 


March 11.—At a dinner given by the Chamber 
of Commerce Friday night in honor of Yenji Ta- 
keda, new Japanese consul for this district with 
headquarters here, and the retiring acting consul, 
Tanichiro Yoshida, John Saari, of the Saari-Roblin 
Lumber Co., as vice consul for the new republic 
of Finland, presided. Mr. Saari said that while 
for the present there is no direct steamship com- 
munication between the Columbia River and Fin- 
nish ports, he looks forward to the time, before 
long, when sufficient business will warrant such 
service. There are many commodities, he thought, 
which can be interchanged with mutual profit. 
Consul Takeda formerly served as attache of the 
Japanese embassy in Washington and was assigned 
to “general work” during the recent disarmament 
conference. 

L. L. Gage, of Roberson Sons, Binghamton, N. Y., 
was a Portland visitor this week. His company 
has begun handling western pine shop stock and 
Mr. Gage came out here to get in personal touch 
with the manufacturers and dealers. 


The mill of the Wheeler Lumber Co. at Wheeler, 
Ore., resumed operations this week after a long 
shutdown, and is operating on a 9-hour schedule. 
This is the first mill in this district to go to the 
9-hour day, others working on the 8-hour basis. 


C. H. Davis, jr., timber dealer, of Portland, 
was elected one of the directors of the Booth- 
Kelly Lumber Co. at the annual meeting held at 
Eugene, Ore., March 7. Mr. Davis is the only new 
director, all of the old directors having been 
reélected except John A. Keating, formerly of 
Portland. The other directors are: R. E. Danaher, 
of San Francisco; R. A. Booth, H. A. Dunbar and 
A. C. Dixon, of Eugene; Frank H. Buck, jr., of 
San Francisco; M. H. Kelley, of Duluth, Minn. ; 
L. C. Rose, of Chicago, and P. S. Brumby, of Port- 
land. Mr. Danaher was reélected president, Mr. 
Booth vice president, Mr. Dunbar secretary-treas- 
urer, and Mr. Dixon general manager. The Oregon 
Land & Navigation Co., closely affiliated with the 
Booth-Kelly company, and owning large tracts of 
land in central and eastern Oregon, held its an- 
nual meeting the same day, electing directors as 
follows: John F. Kelly, of Eugene; George H. 
Kelly, of Portland; J. E. Danaher, of Detroit, 
Mich; J. W. Blodgett, of Grand Rapids, Mich.; 
Frank Miller, of Berkeley, Cal.; Roy Booth, of 
Yoncalla, Ore., and R. A. Booth, of Eugene. 


Several changes were made in the personnel of 
the Oregon Lumber Co. when the annual meeting 
was held in Ogden, Utah, March 10, according to 
word received here. The company’s operations are 
in the Baker district, eastern Oregon, and at Dee, 
in the Hood River district. W. C. Geddes is man- 
ager, with offices in the Yeon Building, Portland. 
At the present he is in Baker on a business trip 
and is expected home next week. As a result of the 
meeting Royal Eccles is president; James E. Fick- 
ert, vice president and treasurer, and W. J. Eccles, 
secretary. It was announced that the Sumpter 
Valley Railroad Co., operating from Baker City, 
Ore., and the Mount Hood railroad, operating 
from Dee, Ore., had elected William A. Whitney 
as manager of the roads. The railroads are oper- 
ated in connection with the mills of the Oregon 
Lumber Co. at Dee and at Baker City. Royal 
Eccles is a son of the late David Eccles, founder 
of the Oregon Lumber Co., and its president until 
the time of his death. He has been active in the 
affairs of the lumber company for years. W. J. 
Eccles is another son of the founder of the com- 
pany. He has devoted his time since the World 


War, in which he served with the 145th field artil- 
lery, to the Oregon Lumber Co. Mr. Fickert is the 
new general manager of the David Eccles company 


and has been active in financial affairs of the West. 
He was formerly vice president of the Bank of 
Italy at San Francisco. 


Port Orford cedar owned by the Federal Gov- 
ernment will probably sell hereafter on the stump 
at the rate of $5 a thousand, according to R. S. 
Shelley, supervisor of the Siuslaw national forest. 
This, he says, is the highest price ever placed on 
standing timber by the Government. The Govern- 
ment will offer soon for sale a small tract of this 
timber in the Siuslaw forest between Lakeside and 
Coos Bay. It adjoins the holdings of the Buehner 
Lumber Co., which is desirous of purchasing it. 

Electrification of the machinery of the Oregon 
Door Co.’s plant here has been practically com- 
pleted and enough machinery has been added to 
about double the capacity. All the machines have 
been equipped with individual motors. The com- 
pany expects to turn out 500 doors a day. 

The American Box & Crate Co. has moved its 
equipment from North Portland to the new plant 
near Linnton. Much new machinery has been in- 
stalled and the working force increased to about 
seventy. About $40,000 worth of new machinery 
has been installed for the manufacture of boxes 
and crates. 

W. R. Ward, formerly with the Everett-Johnson 
Lumber Co., for which company he handled the 
local business, has opened a wholesale office in the 
Northwestern Bank Building. 


SAN FRANCISCO, CALIF. 


March 11.—With building construction very 
active in San Francisco, local retail yards are doing 
a good volume of business. Recent building permits 
made a big showing. In Oakland, also, the build- 
ing situation is very strong. Several large job- 
bing yards in San Francisco have put in heavy 
stocks of Douglas fir. Retailers, however, are not 
getting as good prices as they should for lumber. 
Suilders here get the benefit of the keen competi- 
tion between the yards and should have no com- 
plaints. 

Steam schooners have been bringing lumber here 
in large quantities and several are now tied up 
awaiting an increase in the movement to south- 
ern California. 

The export situation is quiet. With a moderate 
demand from China and a light demand from Ja- 
pan, there is now quite an accumulation of fir 
lumber and cedar logs. A revival in the demand 
for Japanese squares may be expected after the 
present stocks in the hands of speculators have 
been taken up. Business with Australia is looking 
up a little and the exchange situation is better. 
The Douglas Fir Exploitation & Export Co., this 
city, sold 9,913,000 feet, during the week, of which 
2,000,000 feet goes to the west coast of South 
America and the remainder to Japan. 

The Redwood Export Co., this city, has been 
making some large and small parcel shipments to 
Australia. Unfilled orders for several million feet 
are on the books and the outlook for the year is 


promising. A sale of 1,000,000 feet was made dur- 
ing the week. 
Charles R. McCormick & Co., this city, have 


been doing about a normal volume during the last 
week, altho the prices for fir are low. The com- 
pany’s steam schooners are being kept busy with 
shipments to California. 

W. G. Kahman, sales manager of the McCloud 
River Lumber Co., is in the city. A part of the 
crew at the factories went out on strike during 
the week, but a number have returned. Stocks of 
shop lumber are very low. 

The Weed Lumber Co. has had some labor trou- 
bles during the week over increasing the hours 
worked in the factories. Several hundred em- 
ployees went on strike, but the management is 
holding firm. 

The Coos Bay. Lumber Co., which had its main 
office in Oakland for several years, has removed 
to a fine suite at 1000 Balfour Building here. The 
mills at Marshfield, Ore., are operating with one 
shift and good shipments of fir are being made to 
the yard at Bay Point, Calif. The production is 
now 485,000 feet a day. 

The Redwood Sales Co., H. W. Sinnock secretary- 
manager, has had an increased volume of business 
since March 1, after a quiet February. All the 
eastern buyers want prompt shipments and, with 
dry stocks scarce at most mills, orders for mixed 
cars are preferred to full carloads. Prices have 
an advancing tendency. 

The Fruit Growers’ Supply Co. has resumed 
operations at the box factories at Susanville and 
at Hilt. Preparations will be made for logging 
as soon as the snow goes off. A machine shop has 
been built at Susanville and additional dry kilns 
are being built. Logging operations will be con- 
ducted on a large scale. 

Hewitt Davenport, president of the Pacific Mill 
& Timber Co., this city, reports rail business on 
fir somewhat slack, but looks for further improve- 
ment at the Valley yards and in southern Califor- 
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Baker-Wakefield 
Cypress Co., Ltd. 


Manufacturers and 
Wholesalers 
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—and— 


Hardwoods 


Plattenville, La. 


Let us have your inquiries. We will give 
you best service stocks will permit. 
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Weis - Patterson 
Lumber Company 


( Incorporated ) 
Pensacola, Florida 


Formerly—Alexandria Cooperage & Lumber Co. 
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Manufacturers 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 


Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co., Ltd.- 
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( The Planters Lumber Co. | 


JEANERETTE, LA. 


BAND SAWED 


OUISIANA 
Red Cypress 


AND TUPELO LUMBER 


Special Attention to Railroad Orders. 
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104 Cars 


HARDWOODS Ready to Ship 


N. C. & Yellow Pine. All grades. 


lear 4/4 Qtd. White Oak, 6” & up wide 
lear 8/4 Qid. Red Gum 

) cars 8/4 OQtd. Red Guin SND. Smok,. KD. 
car 8/4 Qtd. Red Gum SND. No. 2 & B. AD. 
cars 4/4 Qtd. Red Gum SND. No. 1 & B, AD. 
ears 4/4 Plain Red Gum 

car 8/4 No. 1 C. & Sel. Chestnut 


wares 


1-5/4-6/4 Sap Gum on Grade 
-6/4 & 8/4 Log Run R. & W. Oak 
Log Run Basswood 12’ & Shorter 


10 cars 
12 cars 4/ 
5 cars 5/ 


If you don’t see what you want, send us your 
inquiries, 


F.C. Adams Company 


Manufacturers 
Wholesalers 


Good 
Stock Oa 


And fast in filling orders for 


age Stock Long Leaf 
R. R. Timb ° 
cs in YLCllow Pine 


and Ties in 
— In Business Since 1877. 


Nona Mills Co., Ltd.,2*4222"" 
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MISSISSIPPI 


10 ears 4/4 No, 2 & S. W. Chestnut 
10 cars 4/4, No. 2 & Better Chestnut 
10 cars 5/4 No. 2 & S. W. Chestnet 
10 cars 6/4 No. 2 & S. W. Chestnrt 
2 cars 8/4 No. 2 & 8S. W. Chestnut 
10 cars 4/4 No, 2 & Btr. Tupelo 
2 cars 4/4 No. 2 & Btr. Sap Gum 
2 cars 8/4 No. 2 & Bir. Sop Gum 
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We can furnish 
anything in 


Yard Stock 
Shed Stock 
Timbers 







Factory 
Flooring 
Car Material 

‘Railroad Timbers 
Implement Stock 
Crating Stock. 


“Service First’’—Our Specialty. 


Colonial Lumber Co. 
Manufacturers and JACKSON, MISS. 


holesalers 
(LONGLEAF P . 7 
HEAVY PITCH Ine 


For Export and Interior Trade 





We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 


Moss Point, Miss. Sales Agents 
MILLS AT 


Venmanin Point Howison TenMile Cedar Lake y 
KOSCIUSKO 


Frank Spangler MISSISSIPPI 


Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 


AND OTHER SOUTHERN HARDWOODS 





Daily Capacity 
400,000 Feet. 




















nia after the building season gets well under 
way. Mills are maintaining prices on worked up- 
ers. 

. The Hammond Lumber Co., this city, is keeping 
up its redwood production at Eureka and shipping 
lumber to its yards at San Pedro and Los An- 
geles. A considerable amount is being expended 
on improvements at the southern California yards. 
President A. B. Hammond has returned from a 
trip to the mill. 

J. W. Rodgers, vice president of the Lassen Lum- 
ber & Box Co., who has returned from an ex- 
tensive eastern trip, obtained some good orders 
for white pine and is optimistic. The sash and 
door factories in the middle West were busy and in- 
quiring for California white pine shop and paying 
good prices. George N. Glass, the treasurer, came 
out from Pittsburgh to attend the annual meeting. 
President R. D. Baker and all of the other officers 
were reélected. 

The Union Lumber Co., this city, has a fair de- 
mand for redwood and stocks are light. It is run- 
ning all the dry kilns, but can not get ahead of 
the demand for dry stuff. The mill at Fort Bragg 
is running steadily. The Glen Blair and the Men- 
docino mills are in operation and efforts are being 
made to build up stocks. 

George W. Boeschke, vice president of the Albion 
Lumber Co., this city, and T. T. Lerch, the sales 
manager, have returned from a trip to Albion. 
The redwood mill is in operation and the Navarro 
mill will be started up soon. Stocks are light. 

The Red River Lumber Co. is keeping up its out- 
put with one shift at Westwood, but has no great 
surplus of dry white and sugar pine uppers and 
shop. A little white pine shop is moving to the 
eastern market right along. Moldings and sugar 
pine pattern stock are selling. A number of sales 
of white pine common have been, made in the Cali- 
fornia market. 

B. W. Adams, head of the Adams Lumber Co., 
this city, is making an eastern trip. He is sales 
agent for the white and sugar pine lumber output 
of the Fruit Growers’ Supply Co. and will get in 
touch with the markets for factory lumber. He has 
made very good sales since the large mill at Susan- 
ville was opened last year. 


SPOKANE, WASH. 


March 11.—With the breaking up of winter the 
lumber mills of the Inland Empire are getting 
ready for the season’s run and with the exception 
of the mills of the Potlatch Lumber Co. at Pot- 
latch and Elk River, Idaho, all of the large mills 
of northern Idaho and eastern Washington will be 
in operation in another month. These two mills, 
which shut down late last summer, will not resume 
again until June 1. The mills of the Winton Lum- 
ber Co. at Coeur d’Alene and Rose Lake, Idaho, 
will start again as soon as weather conditions 
permit. The company expects to open summer 
logging camps early in May. The mill of the 
Edward Rutledge Timber Co. at Coeur d’Alene will 
start as soon as the ice gets out of the lake so 
that it is possible to operate. Logging will be 
started when the snow packs sufficiently. At St. 
Maries, Idaho, the St. Maries Lumber Co. is like- 
wise waiting for the ice to break up before the 
mill can be started. The planer is running now. 


‘The McGoldrick Lumber Co. here in Spokane is 


running one shift. The Bonners’ Ferry Lumber 
Co., at Bonners Ferry, Idaho, will start its mill 
April 1 if weather conditions are then favorable. 
The Charles W. Beardsmore mill at Priest River 
started to run last Wednesday. That of the Ed- 
wards & Bradford Lumber Co. at Elk, Wash., 
is to start this coming Monday. The planer has 
operated all winter and stocks in the yard are the 
lowest in several years. The Milwaukee Lumber 
Co. mill at St. Maries and the Export Lumber Co.’s 
mill at Harrison, Idaho, will both resume in the 
next few weeks. The other property owned by 
Fred Herrick, the Coeur d’Alene Lumber Co., 
Coeur d’Alene, is now operating with one shift. 
The planer is running with two shifts. The Deer 
Park Lumber Co. started its mill last month and 
is now employing about four hundred men 
in the mill and the woods. The mills of the Hum- 
bird Lumber Co, at Sandpoint and Kootenai, Idaho, 
will start as soon as the ice in Lake Pende Oreille 
goes out. A large supply of logs is frozen in at 
both mills. The mill of the Humbird company on 
the Pende Oreille River at Newport, Wash., has been 
running with three shifts since eary in February. 
The Blackwell Lumber Co. is preparing to start its 
mill at Coeur d’Alene April 1 with one shift. The 
small mills of the Colville district are all prepar- 
ing to start April 1. “We are closing. down our 


two camps for the next couple of months, but will: 


start again when the woods are dry enough for 
logging,” said E. H. Van Ostrand, president of the 
Craig Mountain Lumber Co., Winchester, Idaho. 
“We have been dumping logs into the lake at the 
mill this winter at the rate of 175,000 to 180,000 
feet a day.”” ‘We are now operating our planer at 
full capacity,” said W. C. Ufford, of the Spokane 


Lumber Co., at Milan, Wash., yesterday. ‘The first 
of April we will start the sawmill with two shifts. 
We have never sold more lumber.” The Mohrman 
Lumber Co., which has a mill at Keller, Wash., 
will cut a large amount of rough lumber this sea- 
son which will be rafted down the Columbia River 
to Bridgeport where a planing mill and box fac- 
tory will be built. 

Denial that there is such a thing as a lumber 
trust in the United States was emphatically made 
by I. N. Tate, assistant general manager of the 
Weyerhaeuser Sales Co., at the luncheon of the 
Lions Club of Spokane at the Davenport this week. 
“There are 40,000 different sawmills in this coun- 
try,” said Mr. Tate, “and lumber is manufactured 
in every State with the possible exception of Ne- 
vada. No one company controls more than 4 per- 
cent of the product of these mills. There is now 
more timber standing in the United States than 
has been cut for timber, cut for clearing or burned 
by forest fires since the Pilgrims landed. If the 
lumber is not wasted, there will never be a lumber 
famine in the United States.” 


SEATTLE, WASH. 


March 11.—Advices from the Kanshin district, 
Japan,* state that sales of American timber are 
favorable, and that prices are firmer. Lumber is 
going at a fair figure, with an upward tendency 
for new importations. From August, 1921, to the 
end of January, 1922, the district took about 84,- 
000,000 feet of lumber, and has bookings of about 
36,000,000 feet additional to arrive in February, 
March and April. In Osaka the money market is 
at a standstill. 

A motion to consolidate two complaints filed by 
the railroads in the log rate controversy was 
served on the State department of public works 
yesterday at Olympia, and the hearing set for 
March 20 before the superior court of Thurston 
County. One case deals with a writ of review of 
a department order reducing log rates-and pre- 
scribing regulations of shipments, and the other 
case is a petition to make tariffs effective. 

B. W. Maguire, president of the Three Lakes 
Lumber Co., Three Lakes, Wash., and who makes 
his home at Rockford, Ill., arrived on the Coast 
last week to spend two or three months at the 
scene of operations of the Three Lakes Lumber Co. 
Rockford (Ill.) is the home of a very large number 
of furniture manufacturers and Mr. Maguire re- 
ports that business in that line for the last six 
months has been remarkably good. He also speaks 
well of the prospects from the farming communi- 
ties in that section and looks forward to a better 
year for lumbermen. 

A. L. Dunn, Dunn Lumber Co., prominent whole- 
sale lumberman of this city, won the monthly 
medal prize for the lowest February score at the 
Seattle Golf & Country Club. Mr. Dunn’s net score 
was 72. It may be remarked that this is a very 
good record at this time of year when the score 
is naturally a few strokes slower than in the sum- 
mer time. Playing golf with Mr. Dunn is second 
only to selling lumber and shingles and he may be 
said to be thoroly inoculated with the bug. 

W. I. Carpenter, of the W. I. Carpenter Lumber 
Co., Minneapolis, Minn., is in Seattle this week 
with Mrs. Carpenter, after having made a tour of 
California. Mr. and Mrs. Carpenter will remain 
on Puget Sound a fortnight before returning to 
Minneapolis. 

Cc. C. Stanton, formerly of Seattle but now of 
Grand Rapids, Mich., is in Seattle this week re- 
newing his acquaintance with west Coast lumber 
men. Mr. Stanton looks for a considerable revival 
of trade as soon as weather conditions become fa- 
vorable. 

Fred M. Belden, formerly Coast manager of the 
Central. West Coal & Lumber Co., is in business 
under the name of the Echo Lake Lumber Co., with 
a retail yard in North Seattle. 

K. Hori, manager of the Kawasaki Lumber Co., 
of Osaka, Japana, is reported to be on his way to 
the Puget Sound country, with the object of estab- 
lishing a lumber purchasing office in Seattle. 

R. C. Restrick and William H. Kittle, of the 
Restrick Lumber Co., Detroit, Mich., were in Seat- 
tle during the week. 

The Pacific Coast Shippers’ Association has 
moved from the second floor of the White Building 
to an attractive suite at 845 Henry Building. 


DENVER, COLO. 


March 13.—The McPhee & McGinnity Co. is 
again to the fore in Denver sport circles, the Zip 
basketball team having won the championship in 
the Y. M. C. A. house league and then turned 
around and walloped the Wheatridge team, city 
league champions, for the independent basketball 
championship. The McPhee & McGinnity baseball 
team has won four successive pennants in the Den- 
ver corner-lot baseball league, and the Zip bowling 
team is now in a favorable position to cop the 
honors in the Minor Bowling League. 

United States Forest Service officials announced 
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last week that contracts for timber on the Lake 
Creek and State Line units of the Medicine Bow 
national forest, Wyoming, have been let to the 
Otto Gramm Lumber Co. and the Fox Park Timber 
Co., of Laramie, Wyo. The Lake Creek unit will 
cut about 6,000,000 board feet and the State Line 
unit approximately 3,000,000 board feet. 


OMAHA, NEB. 


March 13.—From the standpoint of construction 
of homes, Omaha lumbermen expect this to be one 
of the best years in the last five. With this in 
mind local lumber dealers have stocked their yards 
more completely than at any time since 1918. Lum- 
bermen expect the demand to reach its height 
about Oct. 1. The demand for material for home 
construction has shown a healthy gain of late, 
and inquiries are multiplying. Building and loan 
companies are having more applications for loans 
on proposed homes than they can supply. 

Arthur Guiou, president of the Guiou Lumber 
Co., said: ,““‘We have been filling our yards since 
December. The prospects for an active building 
program this summer are good.” 

M. G. Colepetzer, president of the Chicago Lum- 
ber Co., of Omaha, said: “Building conditions are 
getting better every day. We have noticed a grad- 
ual betterment of the market since last Septem- 
ber. Our managers out in the State are very opti- 
mistic at this time.” 

W. W. Carmichael, manager of city sales fot the 
Dietz Lumber Co., said: ‘‘Business is looking up 
right along. There is an increased demand as 
well as a better general feeling everywhere.” 


BEAUMONT, TEX. 


March 13.—Southern pine demand from retailers 
has been somewhat of a disappointment to local 
millmen, as apparently it is for only the barest 
needs. The industrial demand has been holding up 
well, there being an enormous quantity of lumber 
moving to nearby oil fields, aside from a number 
of cargoes for Tampico fields. This demand has 
resulted in an unusual firmness of prices covering 
all items. Many mills report being oversold on all 
items of 1x6-, 1x8- and 1x10-inch in No. 3 grade. 
Likewise No. 2 boards and dimension have become 
scarce, and in many instances a premium from 50 
cents to $1.50 has been paid to secure these items. 
Upper grades are still a little weak, especially 
B&better flooring, drop siding and ceiling. Rough 
B&better finish is in good demand, and the mills 
have all the finish orders they can handle. 

L. L. Chipman, manager of the export office of 
the Long-Bell Lumber Co., this city, has just re- 
turned from a trip to the head office at Kansas 
City, Mo. 

C. N. Seale, general manager of the Green Moore 
Lumber Co., Starks, La., an affiliated interest of 
the Miller Vidor Lumber Co., of this city, has 
resigned his position to engage in other business. 
He was succeeded by Y. Oldham. 

Several carloads of lumber were unloaded at the 
wharves of the Gulf Export & Transportation Co., 
which is assembling another cargo of lumber for its 
Tampico (Mexico) yards. 

The Oripple Creek, a Tippin & Boyd boat, cleared 
this week with a cargo of 1,600,000 feet of timbers 
consigned to Liverpool and Manchester, England. 
The steamer American Press put into port for a 
cargo of timbers for England, assembled by the 
Standard Export & Lumber Co., of this city. The 
schooners’ Elsie and Salem are being loaded with 
1,000,000 feet by the Kirby Lumber Co. for ship- 
ment to New York. Incidentally a number of par- 
cel shipments have recently been made to eastern 
ports. The Tobasco cleared this week with a cargo 
of lumber and oil field supplies for Tampico. 


JACKSON, MISS. 


March 13.—Substantial improvement in demand 
for southern pine was noted during the last week. 
Many more items are now active. The mills are 
posting advances on low grade lumber, as prac- 
tically all dry stock has been cleaned out. No. 2 
lath are strong and No. 1 are much firmer. Dry 
dimension is scarce in all sizes excepting 2x6-inch. 
Very little dimension is in the hands of small 
operators. Upper grades do not show much 
strength. However, there are no large stocks in 
the South, as wet weather has compelled the mills 
to operate their planers on finish stock and other 
kiln dried lumber. 

Export manufacturers report the demand for 
South American stock active. Not much life is 
seen in export prime and saps. Sawn timber is 
holding firm at $30, port, for the usual specifica- 
tions of 30 CFA. 

Manufacturers of hardwood report the market 
stronger than a week ago. The weather somewhat 
moderated the early part of rast week, but the 


ground is covered and it will be from sixty to 
ninety days before the present short supply of logs 
can be replenished. Prices have shown little 
change. Inquiries are not increasing from furni- 
ture manufacturers and automobile manufacturers, 
but other users are buying heavily. Local building 
is quite active. 

David Crockett, of the Stephens Lumber Co., 
New Orleans, La., called on Jackson lumbermen 
and visited several southern Mississippi mills last 
week, 

There was no meeting of the Jackson Lumber- 
men’s Club last week, the members joining with 
the Chamber of Commerce in the forum meeting. 

Lee J. Wilson, formerly connected with the 
Natalbany Lumber Co., is now associated with the 
Finkbine Lumber Co., and left March 13 to look 
after this company’s interests in the Virginia and 
Carolina territory, with headquarters at Rich- 
mond, Va. 

E. F. Rogers, Cincinnati, announces his resigna- 
tion from the Finkbine Lumber Co., Jackson, to 
become associated with his brother, Joseph Rog- 
ers, in the commission business in Cincinnati. J. 
Cooper Campbell, of the Finkbine company, will 
move to Cincinnati on March 18 to take charge of 
the territory formerly handled by E. F. Rogers. 
Mr. Campbell is in position to serve that trade to 
good advantage. He is a golfer of no mean ability. 
E. J. Wilder, lately in charge of the Finkbine Lum- 
ber Co.’s office at New Orleans, has left for Wil- 
liams, Ariz., to assume charge of the Saginaw- 
Manistee Lumber Co.’s plant there. L. R. Hobbs 
is temporarily in charge of the Finkbine office. 


HATTIESBURG, MISS. 


March 13.—Rain is the worst worry the mills 
are having. Those whose logging is not interfered 
with are having trouble in making shipments, as 
dimension and boards do not dry very rapidly. 
Many small mills are able to operate only a small 
part of the time, and often can not get what they 
have cut from the mills to shipping point. During 
the last week orders for special timbers were more 
plentiful and shed stock orders were more notice- 
able. The mills are really in need of only one 
class of cutting, small common timbers. 

Paul F. Allen, who has been in the commission 
lumber business here for a number of years, and 
is well and favorably known among the mills, has 
sold his business to Ramon H. Freeman, formerly 
with the J. J. Newman Lumber Co., and leaves 
this week for Philadelphia, where he will represent 
the Western Lumber Co., of Columbus, Ohio, in 
the selling end. 

H. B. Lusk, formerly with the Great Lakes Lum- 
ber Co., also goes with the Western Lumber Co. 
and will work the Ohio trade. W. B. Sisson, of the 
Western Lumber Co., Columbus, spent last week 
visiting here and among the mills in this section. 


NEW ORLEANS, LA. 


March 13.—It is announced that Eber J. Wilder, 
who has been manager of the New Orleans sales 
office of the Finkbine Lumber Co. for some months, 
has accepted a position as general manager of 
the Saginaw & Manistee Lumber Co., with head- 
quarters at Williams, Ariz. Mr. Wilder is the son 
of the late F. J. Wilder, for years one of the lead- 
ing lumber manufacturers in the south Mississippi 
district, and in association with his father received 
a thoro training in both the manufacturing and 
selling branches of the industry. 

E. C. Drewes & Co. announce the chartering of 
the steamship Paliki, owned by the A. C. Stewart 
Co., of London. The vessel will be placed in the 
New Orleans-Cuban trade, establishing a regular 
fortnightly service between this city and the ports 
of Manzanillo and Cienfuegos on the southern 
coast of Cuba. The new service will be inaugu- 
rated about April.1. Outward cargoes will be com- 
posed principally of lumber, grain and foodstuffs, 
while the principal inbound cargo will be sugar. 

E. W. McKay, secretary-manager of the South- 
ern Cypress Manufacturers’ Association, and J. R. 
Black, manager of the association’s insurance de- 
partment, will leave in a few days for a tour of 
the association mills on the east coast. They ex- 
pect to return to New Orleans about April 1. 

W. H. Nalty, manager of the Hammond Lumber 
Co. at Hammond, La., retired last week from the 
presidency of the Hammond Chamber of Commerce 
and in recognition of his notably fine service 
was presented by his fellow citizens with a hand- 
some silver loving cup. Under Mr. Nalty’s lead 
the Hammond commercial body launched and car- 
ried to success a notable program of civic improve- 
ment. Mr, Nalty has gone east for a months’ vaca- 
tion. 

A small tornado struck Picayune, Miss., last 
Friday morning, causing miscellaneous damage 
estimated at $50,000, including about $5,000 dam- 
age to tenant houses and lumber sheds of the Rosa 
Lumber Co, 
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Oar mill at Franklin, Va. 


BIG VALUES 


for your customers are assured 
when you supply them 


N. C. PINE 


made at our mills for we 
watch millwork and grades 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 
NEW YORK: 1214 Flat Iron Bldg. 
GEO. W. JONES, Mer., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg., 
E. D. WOOD, Manager 


PITTSBURGH: Oliver Building, GEORGE 
L. CAMP, Manager 
DAILY CAPACITY 
PN Re a vidcdccceduccccccncaed 400,000 feet 
ST Te edscsccdnccaces baudeeeeuas 600,000 feet 


Franklin, Va. Arringdale, Va. 


Wallace, N. C. 








North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 


Foreman-Blades Lumber Co. 











ELIZABETH CITY, N. C. 
Thin Ceiling— 


N.C. PINE orrsscciats 


We also manufacture everything 
in yard and shed stock, box 
shooks, crating material. 


Major & Loomis Company 


HERTFORD, N. C. 














A. T. Baker, Pres. and Treas. 
The Branning Manufacturing Co. 


Manufacturers of 


N. C. PINE || CYPRESS 
LUMBER and 


Kiln Dried, Dressed 
and Rough. 
Wellington & Powellsviile R. R. Co., Windsor, N.C. Edenton 
Planing Mills, Cap. 100,000 “ day. Saw Mills:—Edenton, N. C., 

Columbia, N. C., Ahoski, N.C. Cap. 140,000 per day. 


General Office: NORFOLK, VA. 














Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself, 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 
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We ship by rail or cargo 


UR lumber has a character 

of its own, is perfectly 

milled, uniformly graded and 

offers dealers the best buy on 

the East Coast. Your custom- 

ers will be delighted with the 
natural qualities of our 


Goldsboro 
N. C. Pine 


Give it a trial today. 
Telecode used. 


Johnson & Wimsatt 


WASHINGTON, D. C. 











Kiln Dried 


North Carolina Pine 


Rough and Dressed 


Our annual output of 30 Million 
feet insures complete assortments. 


Argent Lumber Co. 


315 Bank of Commerce Building, NORFOLK, VA. 





Quick Sellers 


That is what you want and what you 
get when you stock our 

It is band sawed and N. tf PINE 
carefully kiln dried. 


Rowland Lumber Co., N¢felk:.. 
Operating John L. Roper Lumber Co. 














North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 














PITTSBURGH, PA. 











THE LUMBERMAN’S ACTUARY . 


Shows at a glance the amount of any number of feet 


between 2 feet and 29,000 feet at any price between - 


$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 


ers, 431 S. Dearborn St., Chicago, Ill. 


SHREVEPORT, LA. 


March 13.—On most items of southern pine the 
market remained unchanged during the last week, 
but the call for oil field rig timbers strengthened 
and as a result the prices for these materials have 
increased about $2 a thousand. There is increased 
drilling activity in surrounding oil fields, and a 
much larger demand for timbers is looked for. 
There is also considerable improvement in the 
market for 12-inch No. 2 boards and for No. 2 
dimension. The tone generally appears to be im- 
proving slightly. This is indicated primarily by 
the fact that inquiries, especially for large blocks 
of lumber, are increasing in volume. 

The hardwood market seems to have weakened a 
little more, with cypress falling off more than 
other woods, and large mills are making some con- 
cessions. 

There has been improvement in the weather 
lately, and as a result mill operations are progress- 
ing more satisfactorily. 

From a local standpoint there is little or no 
fault to be found with building operations. Last 
month there was a large increase, about $175,000, 
over the same month of last year. And last week 
fifty-nine permits were issued for operations, value 
exceeding $200,000. 


LAKE CHARLES, LA. 


March 13.—With mill stocks lower than they 
have been in several years, and with the hope dissi- 
pated that material reductions in freight rates 
would be inaugurated before spring, buying is be- 
coming more active and is no longer confining itself 
to special grades. With the existing scarcity of 
B&better finish items there has been a more gen- 
eral movement of medium grades during the last 
few weeks, at satisfactory prices. For the first 
time in several months there has also been a 
market for inferior items, and tho the movement 
has been general on all grades of southern pine, 


there have been no noteworthy changes in prices. 
Railroads are buying timbers freely thruout all 
southern territory and there is also some export 


movement on timbers into Mexico thru neighbor- 
ing Texas ports. Retail yards are still very cautious 
buyers, taking limited quantities for quick move- 


ment. 
PENSACOLA, FLA. 


March 14.—Only two cargoes cleared last week. 
Cuban business is showing a decided inclination to 
pick up. About half a million feet is being loaded 
on barges for various ports of Cuba. Spain has also 
been a good customer, and three to five’ vessels 
will load shortly for there. Clearances last week 
were: Coltraps, for Havre, 12,022 feet pitch pine; 
for Antwerp, 949,809 feet pitch pine, 1,937 cubic 
feet sawn timber. Maid of England, for Gijon, 
Spain, with 327,226 feet pitch pine, 11,345 feet 
sawn timber. Local millmen report that the move- 
ment to the interior is all that could be desired. 
The movement of cross ties, especially up the At- 
lantic coast, has been brisk of late. 


MOBILE, ALA. 


March 13.—Lumbermen in this territory are 
making preparations for a steady increase in busi- 
ness from now on. Sales during last week, espe- 
cially the last three days, have been better than in 
any week for some time and with a growing de- 
mand for No. 3 common boards and similar mate- 
rial, dealers are optimistic. Altho the sales are 
not large, business is steady and purchases are 
made more deliberately than heretofore. Railroads 
are still buying conservatively and several good 
sales of car material were reported. There has 
also been a large number of good inquiries for car 
material.. Unfavorable weather is hampering local 
building a good deal, but also removes small mills 
from the market so that with fair weather in the 
North prices tend to advance. A larger amount of 
export lumber passed thru the port than in any 
week for some time. The total amounted to 
2,109,821 feet of southern pine: Genoa, 1,132,256 
feet; Rotterdam, 674,900 feet; Fort de France, 
288,665 feet; Stann Creek, 14,000 feet. 


BROOKHAVEN, MISS. 


March 13.—Inquiries are fairly plentiful and 
many develop into orders, altho there still are 
numerous feelers. Most orders come direct from 
the retailers. Shipments during the week were 
heavy, as the weather was favorable and, had there 
not been a scarcity of cars, the movement would 
have been much greater. Rush shipment is re- 
quested on all material going into the coal mining 
districts, and if the shipments can not be made 
at once, the buyers 
after the freight rate reduction. Such reductions 
to certain territories are scheduled to take place 
today and the Illinois Central has stated that on 
its lines the cut would amount to 19 percent, 
but no one here can see how this figure is arrived 
at. During the last week upper grades showed 


want them deferred until + 


no particular strength, Nos. 1 and 2 just holding 
their own, No. 3 being still the center of attrac- 
tion. Dimension is fairly strong and stocks of 
longleaf are very badly broken. There is a heavy 
demand for lath. Box shook business is being 
placed right along. Export orders are easy to 
secure and prices are satisfactory. 

The J. J. Newman Lumber Co. has done some 
improvement work at its box and shook factory 
at Hattiesburg,* Miss., installing new machines, 
and is now working this plant full time. KE. J. 
Hurst, general sales manager, attended the meeting 
of the American Pitch Pine Export Co. at New 
Orleans, La., recently. 


MERIDIAN, MISS. 


March 13.—The southern pine market in this 
section seems to be improving gradually. Prices 
on dimension have held their own and appear to 
be creeping up, aS adverse weather for the last 
ninety days has curtailed production thruout this 
entire region. The output of the larger mills is 
very nearly normal, but because of heavy rains the 
smaller mills have not been able to run more than 
half time during this year. It is becoming diffi- 
cult to place mixed orders for dimension, as stocks 
are badly broken. Many orders for 2x4’s are of- 
ered, but buyers have some trouble in finding such 
material, and it has recently advanced $1 to $2 
a thousand, especially in 18- and 20-foot lengths. 
Reliable reports from the larger mills would indi- 
cate that upper grades, particularly of flooring, are 
weak. No. 2 common boards appear to be holding 
strong. No. 3 common are rather scarce, and 
there is a tendency to advance prices on these. 


WARREN, ARK. 


March 13.—The week’s bookings are a few cars 
less than those of the previous week. Production 
thruout this section has been on a satisfactory 
scale. The price situation is practically unchanged, 
slight advances being shown in only a few in- 
stances. Inquiries continue in good volume from 
all sources, most orders placed being for mixed 
cars. Mill stocks are low and in a broken con- 
dition generally. Uppers are extremely scarce and 
prices are firmly held. 

Hardwood stocks are in a badly broken condi- 
tion, and prices show no weakening tendency. The 
inills are operating on a fair schedule, and the 
hardwood people are optimistic as to the outlook 
for spring business. 


-NORFOLK, VA. 


March 13.—The forty-eight mills reporting to the 
North Carolina Pine Association did a very brisk 
business during the week ending March 4, sales be- 
ing 12,275,800 feet, as against actual production of 
9,238,896 feet (68 percent of normal), and ship- 
ments of 7,786,431 feet. Many mills have experi- 
enced a brisk business recently and have sold out 
of some items, particularly in low grade rough lum- 
ber. There has been no decrease in the number of 
inquiries and wires are used freely. There has 
been a slight decrease in actual production. Last 
week heavy spring rains with warmer weather 
made roads impassable and greatly militated 
against logging operations. It has made the situa- 
tion with regard to the air drying mills worse and 
has caused the buyers to depend more largely on 
kiln dried stock for immediate requirements. Buy- 
ers have not stocked up and find it difficult to 
secure prompt shipment. Prices of some lower 
grades are stiffening, while the rest of the market 
is very strong. 

There has been a very brisk demand for 4/4 
edge No. 2 and better and some orders have been 
turned down because of a difference of 50 cents 
between mill and offered prices. There is also a 
better demand for 4/4 No. 2 and better stock 
widths, with prices a little bit higher. Edge, 5/4 
and thicker, is moving better, but much circular 
sawn stock is used because of price. Edge, 4/4, 
No. 2, and No. 3 stocks are in good demand, with 
some mills sold out. Nos. 1 and 2 bark strips and 
miscuts are also picking up. 

There is a very good demand for 4/4 edge No. 1 
box. Boxmakers seem to be using up about all the 
lumber that is produced. Several lots of 250,000 
feet each were sold during the week in cargoes con- 
taining 5/4 edge No. 1 box and No. 2 stock box 
rough, at higher prices than could be secured for 
all-rail shipments. Edge, 4/4, No. 2 box is also 
very active, many large mills being out of the mar- 
ket entirely for sixty days. No. 2 4/4 stock box 
is also active and 6-, 8- and 10-inch widths are so 
scarce that buyers must accept mill quotations. 
No. 1 stock box, 4/4, is not moving so briskly; but 
the roofer demand is keeping the surplus down. 
Box bark strips have been very active, some being 
used in place of edge box. Prices of low grade 
rough lumber are firm and will undoubtedly ad- 
vance if demand continues. 

Inquiries and sale of flooring, thin ceiling, parti- 
tion etc, continue to increase in volume, with floor- 
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ing, partition, dressed stock boards and roofers 
leading in activity. Flooring, 2%4-inch face, is 
again very popular. Several large sales of roofers 
have been made. Recent offers by buyers on roof- 
ers have been 50 cents higher than were those of a 
short time ago but are refused by mills. An im- 
mense amount of building, both public and private, 
is expected to be done in Virginia as soon as the 
weather opens up. 

Below is a statement of exports of forest prod- 
ucts thru Norfolk and Newport News, Va., during 
January: 





Item and destination Feet Amount 
Oak lumber, United Kingdom. 729,000 9,546 
Oak lumber, Antwerp ...... - 176,000 3.637 
Oak lumber, Rotterdam, ..... 45,000 2,550 
Hardwood, United Kingdom... 91,000 9,038 
POA? AVCWOPD.. ccc cccccccee 44,000 4,550 
Poplar, United Kingdom...... 442,000 53,635 
Other hardwood, United King- 

IEE <aiare, Ehc wel haces Wimace We ae 47,000 2,540 
Spruce, United Kingdom..... 20,000 745 
Walnut and maple _ flooring, 

United Kingdom... .....cce«: 37,000 3,920 
Hardwood logs, France....... 17,000 2,800 

1,648,000 $142,961 
POUCH GIGth; TUB ck cceckcnss vewedus 7,000 
$149,961 


Exports in January, 1921, amounted to 1,241,000 
feet, with a total value of $145,223. The average 
per thousand value in January, 1921, was $117.02, 
while in January, 1922, it was $86.75. There ap- 
pears to have been a decline in exports since the 
first of the year, as December, 1921, showed totals 
in both footage and amount nearly twice as large 
as those for January, 1922. 


ELKINS, W. VA. 


March 13.—More optimism prevails among many 
hardwood manufacturers and dealers in northern 
West Virginia over the outlook and is taking 
tangible form in an increase of mill operations. A 
better demand is reflected in increased sales. True, 
the sale of lumber is far below normal, but enough 
additional business is developing to warrant the 
belief that the demand is on an upward curve. 
As far as West Virginia millmen can gather, spring 
building activities will be on a sufficiently large 
scale materially to stimulate the sale of all grades 
of hardwood. The demand has not reached such 
proportions so far, however, as to alter prices 
to any appreciable extent. They have been about 
the same since the first of March, but a rise is 
looked for as the demand becomes somewhat 
stronger. As _ reflecting conditions in northern 
West Virginia, some mills are operating on a basis 
of 100 percent and other mills in idleness for some 
time are resuming operations. 


PHILADELPHIA, PA. 


March 13.—Several wholesalers here report good 
business booked during the last week, and this in- 
cludes some that sell very largely to industrials. 
Some yards that have not been buying for several 
weeks are at it again, and generally the market 
condition may be said to be more encouraging. 
Building business is good, both here and in the 
suburbs, but the industrials are not buying at a 
normal rate. Planing mills are busy, and trim 
and cabinet makers are also running with full 
forces. Contractors are generally pretty well 
booked up. There is a lot of public work going on, 
and a lot more in prospect, among which may be 
included fourteen public schools, to cost $35,000,- 
000, which are slated for building this year. 

During the last week there has been an increase 
in the demand for gum, and it is now almost as 
strong as oak, which is still in good demand both 
in white and red and in plain and quartered. The 
prices of hardwoods are still lower than most 
dealers like, but there is a market for chestnut, 
maple, beech, birch, ash, basswood, cherry, walnut, 
mahogany and all kinds of hardwood flooring. 
White pine is selling in better volume and prices 
are steady. Spruce prices are steady, with a small 
volume moving and stock accumulating slightly. 
Hemlock is still offered only in badly broken lists, 
and prices are very steady, as demand is increasing. 
Cypress is selling in better volume, with the low 
grade moving better than it did. Southern pine 
timbers and flooring are in better demand than 
supply, with prices strong. There is also a good 
demand for the smaller sizes and for boards. North 
Carolina pine is stronger because the supply is still 
dwindling, for the mill districts have béen worse 
hit than this territory as to weather, and stocks 
have not accumulated. The out of town building 
is taking a lot of this lumber, for the crying de- 
mand now is for low priced houses, and there is a 
good demand for almost all items, with some of 
them rather hard to get. Lath of all kinds and 
sizes are in good demand and prices are firm. 
Shingles are in demand enough to keep prices firm 
and the volume moving is large. 


PITTSBURGH, PA. 


March 13.—Erratic weather during last month 
has hindered building and consequently very little 
business was done this week. However, both re- 
tailers and wholesalers are unanimous in the be- 
lief that a few weeks will make a big difference, 
as numerous inquiries are coming in for lumber 
of all kinds, and it is known that excavation is 
going on all around the city and suburbs. A num- 
ber of dealers report that they are figuring quite 
extensively on contracts, and even now there are 
several hundred dwelling houses up to that point 
where the lumber merchant comes in. The south- 
ern pine market has stiffened somewhat, and hem- 
lock and boards are costing a little more money, 
being rather scarce. There is a satisfactory amount 
of buying and selling being done. Just now there 
is a lack of snap to the trade. 


NEW YORK, N. Y. 


March 13.—Keen competition has been the out- 
standing feature of the New York lumber market 
in the last week. Inquiries may be coming in in 
fair volume to those who are sitting at their 
desks and waiting for ’phone messages, but the 
actual business is being done by those who know 
where the need is and are going to it. Large ship- 
ments have been made and are being made to this 
market, and as the consumers have taken on a 
most conservative attitude and seem to be watch- 
ing their stocks with much more care, it be- 
hooves the wholesaler to persuade the retailer of 
the advantage of buying now and the slight chances 
of securing any price concessions. 

It is true that weather hampered the move- 
ments of lumber in the latter part of the week, 
but even before the bad weather set in the activity 
of the lumber trade was not up to expectations. 
Few distributers are finding cause for real com- 
plaint, and none has been found to utter a single 
discouraging word. While this is true, business in 
general has not been quite as active as during 
some of the weeks of last month. There may be 
one fact that is overlooked by a great many 
handlers, that the activity has been so much more 
pronounced all thru the winter than it has been 
for the same season in the last two or three years 
that things only appear to be a little slow for the 
season, 

The greatest optimism prevails thruout the whole 
of this territory and a bang-up market is expected 
within the next two or three weeks. While orders 
have been placed in good volume, they have de- 
creased to some extent in size and the bulk of 
them are coming from the smaller retail yards that 
are doing a land-office business and seem to be sell- 
ing faster than they are able to make deliveries. 
Most encouraging reports are constantly coming 
in from all of the outlying sections of the city. 

Industries have been more or less disappointing, 
but signs of their awakening are on the horizon. 
The demand for box lumber is showing up well. 
Inquiries from the furniture trade have a much 
better tone and a reversal of form is looked for 
almost immediately. 

The demand for hardwoods has not quite meas- 
ured up to expectations, but the tone of the market 
is improving steadily. The gradually increasing 
volume of business is lending encouragement to all 
distributers. The yards are well prepared to take 
eare of whatever business may come and there is 
little danger of a serious shortage arising. Uppers 
continue to be very scarce. Oak and maple floor- 
ing have moved up another notch in demand with- 
in the last two weeks and many other items in the 
schedule of building materials are showing up to 
far better advantage in inquiries. 

Prices in all lines of the building trade are hold- 
ing practically at the same levels and no tendency 
to strengthen or soften is shown. In some grades 
and sizes wide fluctuations are met with, but 
these are the exceptions and not the rule. In 
almost every instance, the wide variations can be 
accounted for by eagerness for business and the 
desire to get ahead of the other fellow and to 
pave the way for large orders when favorable 
weather has its uplifting effect upon the market. 

Retailers are not allowing their stocks to dimin- 
ish one whit, but, on the contrary, are adding 
to their stores with increasing confidence. Dis- 
tributers to the contractors and builders are ex- 
periencing a volume of business almost double that 
of last year, with prospects for the season as bright 
as they were ever known to be. 

The Camp Manufacturing Co., 1214 Flatiron 
Building, announces thru its New York manager, 
George W. Jones, the starting of a new mill at St. 
Stephens, S. C., for the purpose of increasing its 
output of shortleaf North Carolina pine. This com- 
pany has extensive timber holdings in this sec- 
tion and for the first time is getting ready for their 
development. These holdings are within forty 
miles of Charleston. This new double band saw 
and planing mill and shook plant will be complete 
in every detail. This plant will start putting 
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its finished product on the market within the next 


six months. The mill will be built after the order 
of the other large mills of the company in Frank- 
lin and Marion, Va., and will be noted for the 
excellence of its equipment. Mr. Jones returned 
to New York last Tuesday from Franklin, Va., 
where he spent two weeks visiting the main offices 
of the company in that place. The Camp Manu- 
facturing Co. is among the largest distributers of 
North Carolina pine in this territory. Mr. Jones 
is very much encouraged over the outlook for a 
large spring and summer distribution. 

Edward Hamilton, of Paterson, N. J., president 
of the Hamilton Lumber Co. and the Hamilton 
Millwork Co., opened up yesterday a recently com- 
pleted warehouse in Paterson. This warehouse, 
which is modern and uptodate in every way, has a 
floor space of 60,000 feet. A stock of $250,000 
worth of sash, doors, blinds and millwork for dis- 
tribution to the trade only is already on hand. 
The millwork stock consists almost entirely of 
western varieties. The plant is electrically 
equipped and every facility has been provided for 
handling with electric elevators etc. The building 
is a 2-story frame structure and the newest 
machinery has been installed. It is divided off into 
rooms so that the different stocks are separated 
and each kind of stock can be well cared for. Im- 
mensé storage yards adjoin the building. 

Up-to 
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“* Representative Cal. Homes”’ 
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Lumber Dealers welcome this system that 
eliminates drudgery in figuring bills. 

A. Holt, an experienced retail lumberman, 
developed this practical 
building costs in actual 
tested it out before it was 
form. 
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Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square, 
The same principle of cost per square can be applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the unit 
cost per square in its component members. 

The book carries this idea out at all the possible varia- 
tions in price ‘of lumber per thousand feet. It is also 
useful in figuring barns. 


Bound in red leather, size 514 x 8% 
inches, 148 pages, including one copy 
each of blank bids for Houses and 
Barns. $7.00 postpaid. 
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431 So. Dearborn St., 











Fred S. Morse, of the Pine Plume Lumber Co., 
says lumbermen are on the threshold of an active 
business year. He says that while business just 
now is not quite as brisk as he would like to see 
it, yet he is of the opinion that it is the quiet 
before the storm. Mr. Morse makes a specialty of 
southern pine, cypress and hardwood flooring, with 
offices at 501 Fifth Avenue. 

A large delegation of New York lumbermen at- 
tended the New Jersey Lumbermen’s Association 
in Atlantic City on March 9 and 10. They were 
all well satisfied with their trip and report the 
New Jersey lumbermen as being a bunch of 
hustlers. Those who made the trip from this city 
were Ralph Angell, of the Babcock-Angell Lumber 
Co.; F. S. McNally, of the A. Sherman Lumber 
Co.; George W. Jones, of the Camp Manufacturing 
Co.; C. W. Graves, of Graves, Manbert & George; 
Allan Eaton, of the William Schuette Lumber Co.; 
Luther Frost, of the Frost & Davis Lumber Co.; 
George Hedden, of the Hedden-Clark Lumber Co. ; 
A. H. Yearance, of the Willapa Lumber Co.; W. W. 
Schupner, of the National Wholesale Lumber Deal- 
ers’ Association ; Arthur B. Lane, of the Arthur E. 
Lane Lumber Corporation; Fred S. Morse, of the 
Pine Plume Lumber Co.; L. P. Galt, of J. L. and 
C. R. Christy ; Robert Smith, of the Simpson-Clapp 
Co.; Robert Boyd, of the Boyd-Sinclaire Lumber 
Co.; C. E. Martin, of C. E. Kennedy (Inc.); J. L. 
Hayes and George Hawthorne, of the Beaver Board 
Companies; Frank Perry, of the Southern Pine 
Sales Corporation; Thomas Young, of the A. E. 
Lane Lumber Co.; E. W. Cathcart, of the A. Sher- 
man Lumber Co.; Walter Smith, of the E. H. Daley 
Lumber Co.; F. R. Stevenson, jr., of the Beaver 
Board Companies, and David C. Lewis, of the Frost 
& Davis Lumber Co. 

Frederick T. Staats, formerly connected with 
the California Sugar & White Pine Co., announces 
that he has associated himself with Garrett H. 
Payne under the title of Staats & Payne (Inc.), 
with offices at 3902 Woolworth Building, this city, 
and will handle California sugar and white pine. 
Mr. Payne and Mr. Staats have recently returned 
from an extensive trip thru the pine producing sec- 
tions of California and will represent in Atlantic 
coast territory several large manufacturers whose 
annual output is approximately 150,000,000 feet. 


BALTIMORE, MD. 


March 13.—Plans of the Gilbert & Bro. Lumber 
Co. to prepare a 9-acre tract, purchased last year, 
for use as a lumber depot and woodworking loca- 
tion, have taken shape and the company intends 
to concentrate at its new site all the activities 
and supplies. 

Thomas FE, Coale, of the Thos. E. Coale Lumber 
Co., Philadelphia, sailed last Saturday from New 
York for Europe, to be gone some weeks and to 
visit various lumber centers there in order to 
ascertain just what the prospects are. 

Among the visiting lumbermen here last week 
was C. J. Dennis, of the Nansemond Lumber Co., 
of Suffolk, Va., who saw some of the wholesalers 
in Baltimore. He stated that he had found busi- 
ness rather quiet. 


BOSTON, MASS. 


March 15.—In eastern spruce business has been 
of moderate volume only, and prices are about as 
they were last week. Southern -competition con- 
tinues to interfere with the demand for northern 
and eastern boards. The lath market is unsettled. 
Red cedar shingles have declined a little. Southern 
pine flooring and partitions are without important 
change. Business in the hardwood market is quiet. 
But lumbermen are generally confident and hope- 
ful. 

Favorable action on the St. Lawrence River 
waterway and power project, of considerable in- 
terest to lumbermen in this section of the country, 
has been taken by the executive committee of the 
Associated Industries of Massachusetts. 

The steamers Dochra and West Isleta, both un- 
der charter by the North Atlantic & Western 
Steamship Co., arrived last Friday with west 
Coast lumber in their cargoes, including 600,000 
feet of spruce, hemlock and pine. The great bulk 
of the lumber brought here from the west Coast 
nowadays is Douglas fir. Two cargoes of southern 
pine arrived Saturday, the 4-masted schooner 
W. H. Harriman from Jacksonville bringing 1,200,- 
000 feet, and the 4-masted schooner Mary L. Baa- 
ter with 750,000 feet from Mobile. 


KANSAS CITY, MO. 


March 14.—The lumber market is steadily 
growing better and one very cheerful part of it is 
that country trade has been picking up, very 
slowly, it is true, but enough to indicate that 
there is a better feeling in the rural districts than 
was expected. This is especially true in Iowa, 
northern Missouri and Nebraska. Kansas hasn’t 
picked up any yet, but heavy snows or good rains 
have fallen in almost every county in the State 
and wheat, which was supposed to have been 





ruined by the long winter drouth, is coming up 
in good shape. Oklahoma rural districts are buy- 
ing rather slowly, but the oil fields in the State 
and in Texas are taking plenty of lumber. 

In all the eities in the Kansas City Federal Re- 
serve district there is lots of new building being 
started, and in Kansas City itself retailers say 
they are doing the biggest business this month 
they have done for years. Sash and door plants 
are increasing their forces and sales managers 
say the prospects are excellent. 


MINNEAPOLIS, MINN. 


March 15.—James G. Wallace, of the Wallace- 
Zallord Lumber Co., is back from a business trip 
to the west Coast. He spent some time at the 
Dalkena (Wash.) mill and met the special excur- 
sion train of the Northwestern Lumbermen’s Asso- 
ciation at Spokane, going with it as far as Seattle. 
He says he was pleased to learn the part the 
American Wholesale Lumber Association is playing 
in the west Coast lumber industry. 

John Gillies, in charge of the Virginia & Rainy 
Lake Co. office at Minneapolis, is back after a 
short absence due to illness. 

B. K. Douglas, traffic manager of the Central 
Warehouse Lumber Co., is visiting eastern cities, 
expecting to stop at a number of important points. 

The Brookings Lumber & Fuel Co., Brookings, 
8S. D., has sold its yard to the Atlas Lumber Co. 
of that city, which will close its old yard at Brook- 
ings and move the stock to the new location. 


TORONTO, ONT. 


March 14.—Lumber trade conditions in Ontario 
continue to be rather quiet, with a gradual but 
fairly definite improvement. In the cities and 
farger towns there is marked improvement in the 
building trade situation. In Toronto there are 
signs of the beginning of a building boom. Re- 
tailers are placing orders for moderate quantities 
of stock. Hemlock, both No. 1 and merchantable, 
is rather scarce. 

The Myers Lumber & Manufacturing Co. (Ltd.) 
is starting a retail lumber yard and planing mill 
on six acres of property on the old Belt Line. W. 
Warren, former manager of the West yard of the 
R. Laidlaw Lumber Co., Toronto, is vice president 
and managing director of the Myers company and 
W. J. Myers, of Toronto, is president. The new 
plant is expected to be in operation in two months. 

William J. Markle, formerly with the Boake 
Manufacturing Co. (Ltd.), Toronto, has been ap- 
pointed manager of the lumber yard and planing 
mill of the Consumers’ Lumber Co., Hamilton, Ont. 

The Norwood Lumber Co., Hamilton, Ont., has 
been formed to engage in the wholesale and retail 
lumber business, with offices on Sherman Avenue, 
North. The incorporators are: M. B. Zimmerman, 
B. L. Harper and Daniel Webster. 

Harry Hazen, who formerly conducted a retail 
lumber business at Tillsonburg, which he sold to 
M. L. Burwell, is now engaged in the wholesale 
lumber business on his own account and is repre- 
senting the Robinson Lumber Co., of British Co- 
lumbia, in the eastern market. 


DULUTH, MINN. 


March 14.—Carlot shipping of lumber has been 
increasing recently, and millmen are sanguine it 
is just the beginning of a larger movement. Good 
general. inquiry was received by jobbers during 
the last week. ‘The market in all classes of north- 
ern pine lumber remains strong on the basis of 
the lists made effective March 1. Tho the out- 
look is distinctly strong marketwise, the disposi- ° 
tion of the large operators is to encourage stabili- 
zation at present prices up to July 1, in order to 
encourage the carrying thru of projected building 
operations. Contractors are bidding for work now 
going out for figures on that assumption. Con- 
tracts for new public building construction aggre 
gating in value $1,200,000 are due to be awarded 
in Duluth district within the next three weeks. 
All Duluth sash and door and interior finish plants 
are busy .in supplying materials for projects now 
under way. As a result of price revisions in those 
materials made since the beginning of the year, 
lists are now down at a basis that appears to 
assure the carrying thru of house building projects 
that have been held back. Sales managers ex- 
pressed gratification over the difference in senti- 
ment of persons presenting bills to be figured upon. 
It has been noted that promoters appeared to be 
distinctly in earnest this season and that almost 
invariably some plant has received an order for 
the materials figured upon. 

Jobbers reported a better demand for box lum- 
ber and other lower grade stuff lately. Fair busi- 
ness has been placed in box lumber recently and it 
was asserted that some of the smaller holders are 
cleaning up their stocks. 

A feature on this market lately has been a 
good demand for lath. Stocks carried are light 
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and several small mills in northern Minnesota are 
arranging to start up. The Bayly-Thompson com- 
pany is working its mill on an order booked some 
time ago for Chicago shipment. A higher market 
is expected shortly. 

As a result of favorable weather and the reliev- 
ing of the snow blockade of three weeks ago, con- 
tractors are succeeding in moving out pulpwood 
and other woods products that had been tied up 
at various points. The season’s output in those 
lines will be materially curtailed. Small operators 
broke up their camps three weeks ago. 


ABERDEEN—HOQUIAM, WASH. 


March 11.—During February 35,575,000 feet of 
lumber were shipped from Grays Harbor to Cali- 
fornia, five vessels cleared for foreign ports with 
13,441,126 feet, and four vessels for the Atlantic 
seaboard with 6,834,283 feet, making a total of 
55,850,409 feet of lumber shipped. 

After a shutdown of five months the Eureka 
Cedar Lumber & Shingle Co.’s mill in Hoquiam 
will resume operations on Monday, March 13, op- 
erating one shift and employing about one hundred 
seventy-five men. This will make all the mills in 
Aberdeen and Hoquiam in operation. 

Contemplated building for Aberdeen during 1922 
will aggregate over $3,000,000. Plans are out- 
lined for the new Elks Club to cost $200,000; a 
new hotel to cost $250,000; commercial buildings 
to cost over $100,000 ; the mill of the Saginaw Tim- 
ber Co. costing $25,000, and the-State armory now 
under construction are some of the larger under- 
takings planned during 1922. 

Vessels in port today are the Alert; the four- 





masted schooner W. H. Talbot, loading at the A. J. 
West mill for Honolulu; the Zric at the Bay City 
Lumber Co.; Luise Neilsen at the Hulbert Mill 
Co.; Egypt Maru at the Grays Harbor Commercial 
Co.; Kohnan Maru at the Eureka Cedar Lumber & 
Shingle Co., Hoquiam; Pomona at Wilson Bros. ; 
Wolsum at the Donovan Lumber Co.; Multnomah 
at Grays Harbor Lumber Co.; Carlos at the Dono- 
van Lumber Co.; Nehalem at the National Lumber 
& Manufacturing Co., and the Hartwood at the 
American mill. 


HOUSTON, TEX. 


March 13.—The demand for southern pine was 
not exceptionally large during last week, but the 
business offered was from all quarters, which, 
taken with reports of building activities thruout 
the country, serves to engender a very optimistic 
feeling among the manufacturers and dealers. No 
price changes were noted, altho there are several 
ranges at which bargain hunters can place orders, 
this condition continuing over from the previous 
week. The export demand since the first of the 
month has been better, small orders from a wide 
territory characterizing this field as in the do- 
mestic demand. As an example, the Kirby-Bonner 
Lumber Co. booked orders for 5,000,000 feet for 
export during the first ten days of March, the ship- 
ments being scattered over practically the entire 
foreign field that takes southern pine lumber. 
There was no change in the hardwood situation. 
Weather conditions have been favorable for both 
branches of the manufacturing business, and build- 
ing operations in Houston and other Texas cities 
are continuing to increase. 











BUSINESS CHANGES 


ARIZONA. Casa Grande—George E. Mineah 
sold lumber and hardware business at Chandler, 
Ariz., to the Casa Grande Lumber Co., of Casa 
Grande, which will make improvements and con- 
duct as branch yard. 

CONNECTICUT. Hartford —Ideal Sash & 
Screen Works; G. S. Hamel sold interest to W. J. 
McCarthy. 

GEORGIA. Wrightsville-—J. H. Rowland suc- 
ceeded by Rowland Lumber Co. 


IDAHO. lLewiston—J. D. Jacobs succeeds 
Wilson & Bros. ; 
ILLINOIS. Manito—C. L. Velde & Co. suc- 


ceeded by D. V. B. Velde & Sons. 

Nebo and Pleasant Hill—Minier Bros. suc- 
ceeded by Moller-Vanden Boom Lumber Co., of 
Quincy. 

KANSAS. Sylvan Grove—Bennett Lumber Co. 
sold to Leidigh & Havens Lumber Co. 

KENTUCKY. Paducah—Wm. Cameron & Co. 
sold to A. G. McAdams Lumber Co. 


LOUISIANA. Alexandria — Hill- Hayes Co. 
changing name to Hill, Hayes & Harris. 


MASSACHUSETTS. Groveland — Cobban 
Bros. sold to Harry W. Hardy. 


MICHIGAN. TIonia—Name of company organ- 
ized to operate the former Ionia Lumber Co. by 
C. A. Hood, of Mount Pleasant, and others is 
“The Builders’ Supply Co.’’ instead of ‘Building 
Supply Co.’”’ as reported. 

MISSOURI. Windsor — Report that Windsor 
Lumber. Co. had been succeeded by “J. H. Dic- 
tert” is an error. Windsor Lumber Co. has not 
changed hands, but a change of managership 
by which J. H. Detert takes charge of the busi- 
ness caused the erroneous report. 


MONTANA. Glendive—Shabel Lumber Co. 
purchased by Monarch Lumber Co. 


NEW YORK. Binghampton — Brown-Kent- 
Jackson Lumber Co. succeeded by Brown-Jack- 
son Lumber Co. 


OHIO. Cleveland—B. F. Rider, for many 
years associated with Arkomiss Lumber Co. 
(Inc.) as secretary and treasurer, and his son, 
G. Murray Rider, are now doing business at 412 
Finance Building as B. F. Rider & Son; timber 
and coal lands. 

Sandusky—Erie Lumber & Supply Co., pur- 
chased equipment of Schopfle Lumber & Man- 
ufacturing Co. and installed it in its own plant. 

SOUTH DAKOTA. Brookings—Atlas Lumber 
Co. succeeds Brookings Lumber & Fuel Co. 

UTAH. Payson—Central Lumber & Hard- 
ware Co. succeeded by Smoot Lumber Co. 

WASHINGTON. Eagle Gorge—Page Lumber 
Co. succeeded by Buffelen Lumber & Manufac- 
turing Co. 

Stevens—Lindis Sawmill sold to George Du 
Bois, of Du Bois Lumber Co., and F. M. Ketten- 
ring, the latter having charge of operations. 


BRITISH NORTH AMERICA 


MANITOBA. Boissevain—McDonald Lumber 
Yards sold to Monarch Lumber Co. 

Stonewall—McDonald Lumber Yards sold to 
North America Lumber & Supply Co. 


INCORPORATIONS 


CALIFORNIA. Davis—Davis Lumber Co., in- 
corporated; capital, $40,000. 
Compton—Compton Lumber & Supply Co., in- 





corporated. 

Davis—Davis Lumber Co., incorporated; cap- 
ital, $40,000. 

FLORIDA. Haines—West Coast Lumber & 


Supply Co., incorporated; capital, $200.000. 
Live Oak—Neilworth Co., incorporated; capital, 
$25,000; general store and lumber. 


ILLINOIS. Chicago—Crandall & Brown, in- 
corporated. 

Harvey—Harvey Material & Suply Co., incor- 
porated; capital, $6,000. 

Pinkneyville—Dimond Lumber Co., incorpo- 
rated; capital, $100,000; general merchandise and 
lumber. 

Quincy—Middendorf Lumber Co., _ incorpo- 
rated; capital, $36,000. 

INDIANA. Jasper—Jasper Furniture Co., in- 
corporated; capital, $100,000. 


KENTUCKY. Covington—Yates-Lahner Co., 
increasing capital from $25,000 to $50,000. 

Louisville—Producers’ Wood Preserving Co., 
incorporated. 


LOUISIANA. Benton—Benton Lumber Co., 
incorporated; capital, $15,000 

Shreveport—Perfection Oak Flooring Co., in- 
corporated. 


MARYLAND. Cumberland—Western Mary- 
land Lumber Co., increasing capital from $25,000 
to $50,000. 


MASSACHUSETTS. 
& Son, incorporated. 

Taunton—Standard Barrel Co., incorporated; 
capital, $10,000; barrels and cooperage. 


MICHIGAN. Saginaw—Kerry & May Lumber 
& Manufacturing Co., increasing capital from 
$100,000 to $200,000. 


MINNESOTA. Duluth—Whelan-Linck Co., 
incorporated; capital, $50,000; to manufacture 
furniture. 

Willmar—Pacific Sash & Door Co., incorpo- 
rated; capital, $25,000. 

NEBRASKA. Omaha—Central Lumber & 
Coal Co., increasing capital to $100,000. 


NEW JERSEY. Elizabeth—Centra! Lumber 
Co., incorporated; capital $125,000. 


NEW YORK. Brooklyn—Public Lumber Sup- 
ply Co., incorporated; capital, $20,000. 

Bronx—Van Nest Lumber & Trim Corporation, 
incorporated; capital, $20,000. 

New York—McDonald, May & Knauth, incor- 
porated; capital, $45,000. 

New York—A. W. Anderson Corporation, in- 
corporated; capital, $100,000; to deal in lumber, 
shooks and packing boxes. 

New York—Cantrell-Landeck Co., incorpo- 
rated; 565 5th Ave. 

New York—Importers’ Lumber Corporation, 
incorporated. 

New York—Rosenzweig & Elson, incorporated. 

New York—Staats & Payne, incorporated; 
3902 Woolworth Building. 


OHIO. Akron—Star Planing Mill Co., capital 
increased from $25,000 to $100,000. 


(Continued on page 93) 


Pittsfield—C. S. Ferry 














SIMONDS 


Manufacturing Co. 


High Speed Steel 


KNIVES 


For planing hardwood the 


Simonds new High-Speed 
Steel Knife is the most effi- 
cient. It holds its edge under 
extreme conditions of feed. 
It stands up and retains its 
hardness under high temper- 
ature such as is common in 
the planing of hardwood. 
This is due to the quality of 
steel used and the scientific 
method of hardening, tem- 
pering and grinding in the 
Simonds factories. 

Users of Simonds High Speed 
Steel Knives get smooth and 
even lumber produced eco- 
nomically. 


Write for catalog and prices. 


SIMONDS 


Manufacturing Co. 
“* The Saw Makers” 
FITCHBURG, MASS. 


CHICAGO, ILL. PORTLAND, OR 

NEW YORK CITY SAN FIRANGISCO, “CAL. 
NEW et LA. SEATTLE, WASH. 

LOCKPORT, N. Y. MONTREAL, QUE. 

a TENN VANCOUVER, B. C, 

ONDON, "ENGLAND ST. JOHN, N. B. 
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Flanged or Staggered 
Rollers— 











your lumber conveyer must 
have one or the other to 
operate successfully. 


Mathews Flanged Roller 
Conveyer for lumber up to 
14 inches wide, and Mathews 
Staggered Self-centering 
Roller Conveyer for wider 
widths, are both patented. 
These necessary improve- 
ments are found only on 
Mathews—the pioneer steel 
roller conveyers. 


Furnished in straight or 
curved sections of conven- 
ient length, for permanent 
or portable use. Write today 
for catalog. 


MATHEWS GRAVITY CARRIER CO. 
112 Tenth Street, Ellwood City, Pa. 
Branch}Factories: Port Hope, Ont. — London. Eng. 
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Clem T. Strauss, of the L. M. Tully Lumber Co., 
St. Louis, Mo., was in Chicago this week, con- 
ferring with some of his company’s connections in 
this city. 


Cc. B. Hesse, traffic manager for the Chicago 
Lumber & Coal Co., St. Louis, Mo., spent a few 
days in Chicago recently, conferring with C. E. 
Gillette, manager of the company’s local office. 


F. Rice Whiting, vice president and treasurer 
of the Whiting Lumber Co. of Michigan, Port 
Huron, Mich., spent a few days in Chicago recently 
and called on a number of friends in the local 
trade. 


Arthur Jarvis, vice president, Steven & Jarvis 
Lumber Co., Eau Claire, Wis., and Hal Levissee, 
Scott & Howe Lumber Co., Ironwood, Mich., were 
among the northern lumbermen who transacted 
business in Chicago during the week. 


W. F. Kay, who for several years has covered 
this territory for prominent lumber concerns, has 
entered the commission lumber business on his own 
account, with offices at 1528 Otis Building. He 
will make a specialty of northern hardwoods, 


At its monthly meeting held last Tuesday, the 
Cook County Real Estate Board passed a resolu- 
tion urging that Illinois create a department for 
the purpose of lending money on long-term pay- 


ments to the people for the financing of individual | 


home building. 


J. L. Jackson, who for the’ last year has been 
in charge of the west Coast department of the 
Mummert Lumber & Tie Co., has resigned to join 
the local sales force of the Pioneer Lumber Co., 
Seattle, Wash. The Chicago office of this concern 
is in the charge of J. M. Wesson, vice president. 


Louis Wuichet, who six or seven weeks ago 
went to California to investigate mill conditions in 
the white and sugar pine belt, has been severely ill 
with influenza, according to advices received from 
San Francisco. Mr. Wuichet is rapidly recovering, 
however, and expects to return to Chicago very 
shortly. 


Walter Robison, vice president and assistant 
general manager of the W. R. Pickering Lumber 
Co., Kansas City, Mo., this week conferred with 
W. L. Godley, Chicago representative for this con- 
cern. It will be noted that vice president has been 
added to Mr. Robison’s title since he visited Chi- 
cago last. 


Ed Faust, formerly of the Faust Lumber Co., 
Antigo, Wis., has joined the sales forces of the 
Charles W. Fish Lumber Co., Elcho, Wis., and 
will cover the southern Wisconsin and northern 
Illinois territory, with headquarters in Milwaukee. 
He succeeds Hugh Hazen, who has formed a con- 
nection with the Bissell Lumber Co., Marshfield, 
Wis. 


A new addition to the lumber fraternity in Chi- 
cago is William Bernard Lewis, who is opening 
up an office and will conduct a commission lumber 
business dealing principally in Inland Empire and 
west Coast products. Mr. Lewis has been repre- 
sentative in Chicago of the Dickinson Fuel Co., 
and thru this connection has become well known to 
many of the dealers in this territory. 


William Bonifas, of Escanaba, Mich., treasurer 
of the Vilas County Lumber Co., Winegar, Wis., 
and Mrs. Bonifas passed thru Chicago this week 
on their return home from Miami, Fla., where they 
have been vacationing for several weeks. W. S. 
Winegar, president of the company, and Mrs. 
Winegar have been in Miami for the last two 
months, and expect to return north about April 1. 


The R. E. DeMuth C. recently opened an 
office in Dayton, Ohio, for the purpose of specializ- 
ing in Coast forest products for the eastern trade. 
R. E. DeMuth, who is at the head of this company, 
has been closely identified with the munufacture 
of Jumber, veneers and veneered panels for many 
years, and during the war had supervision of all 
woodworking plants manufacturing fir and spruce 
airplane parts. 


L. A. Buck, of Escanaba, Mich., called on the 
local trade the latter part of last week. He said 
the northern lumber industry is still heavily cur- 
tailed by reason of the recent heavy blizzard and 
snowfall, but that there is hope for loggers being 
able to get into the woods soon again, to resume 
their work of hauling; and when they do, “the 
fur, or logs rather, will fly, to make up for lost 
time.” 


W. C. Lawton, of Parks & Lawton, Seattle, 
Wash., who has spent several days in Chicago on 


business matters, last Wednesday went to the East, 
where he will spend some time investigating cur- 
rent and prospective lumber trade conditions. Mr. 
Lawton stated his conviction that the Douglas fir 
markets in the East and middle West are showing 
steady improvement, and that trade will move 
freely before many more weeks. 


J. A. Gray, of the Junge & Gray Lumber Co., 
Minnesota Transfer, Minn., attended the American 
Wholesale Lumber Association convention in this 
city last week, and spoke very optimistically re- 
garding the future. He said town building around 
the Twin Cities is fully normal, and appears due 
to exceed normal as the year progresses. The 
farm situation also looks better, tho he did not 
expect any great volume of rural business before 
fall. 


W. W. Willis, of the Holly Ridge Lumber Co., 
Louisville, Ky., transacted businses in this city 
during the week. The hardwood mills in the 
Louisville section, he said, are operating as well 
as they can during present rain and threatened 
flood conditions. Little lumber is going on sticks, 
and supplies of the popular items are low. Busi- 
ness in the meanwhile is developing encouragingly, 
and Mr. Willis took a decidedly optimistic view 
of the situation. 


O. J. Leonard, of the Leonard Lumber Co., Du- 
buque, Iowa, spent Thursday and Friday of last 
week in Chicago, attending some of the sessions 
of the American Wholesale Lumber Association’s 
convention and calling on friends in the local 
trade. Mr. Leonard looked forward to an excellent 
spring business in Iowa, saying that not only will 
building be active in the cities, but also in the rural 
sections. Country trade is picking up to a really 
unexpected degree. 


Gus Prestegaard, of the Prestegaard Lumber 
Co., Lincoln, Neb., paid a business visit to Chicago 
this week, and reported business prospects to be 
excellent in the Nebraska territory. Business is 
actually showing a handsome increase at this 
time, and the future looks especialy promising be- 
cause of the fact that the farmers seem to be fast 
casting aside the gloom with which they have 
been shrouding themselves these last many months 
and are beginning to plan for the future again. 


A. W. Lammers and John Brennan, of this city, 
returned the latter part of last week from a mill 
inspection trip in the Inland Empire, which they 
have taken together. They inspected thirteen of 
the principal mills in that section, and of these 
found only three operating. Stocks appeared rather 
heavy. Tho the manufacturers found current busi- 
ness slow, they were optimistic, and expected that 
business would develop rapidly as soon as fair and 
warmer weather became general in the middle 
West and East. 


Bert R. West, of the Bert R. West Lumber Co., 
Spokane, Wash., while in Chicago last week attend- 
ing the third annual convention of the American 
Wholesale Lumber Association, said that tho con- 
ditions in the Inland Empire still are rather dull, 
they are looking considerably better. It might 
take a little time for the improvement now wit- 
nessed in the East and middle West to reach that 
section, but he had no worries regarding the net 
business result of the year. 


The Tremont Lumber Co., Rochelle, La., an- 
nounces that Otis W. DeHay has joined its sales 
force, and will cover the central Texas territory, 
with headquarters at Waco. Mr. DeHay has for 
the last two years represented the American Lum- 
ber Co., of Merryville, La., which has recently cut 
out and ceased the operation of its sawmills. Hav- 
ing covered the central Texas territory since 1907, 
Mr. DeHay has built up a large personal following 
there, and will undoubtedly prove an able factor 
in promoting Tremont products, 


Frederick Klapproth, vice president of the Chi- 
cago Mill & Lumber Co., who returned within the 
last few days from the South, where he spent 
several days surveying hardwood production con- 
ditions, reports that mill stocks of low grade 
lumber are quite considerable, and believes that 
their movement into consumption hinges on the 
ability to get substantially lower freight rates to 
apply to these grades, as well as to lumber gen- 
erally. So long as freight rates remain so high 
as approximately to double the mill price of this 
lumber, its movement will be a knotty problem. 


Cc. S. Bell, until recently connected with the 
Foster-Munger Co., of this city, has joined the Chi- 
cago sales force of the Peavy-Byrnes Lumber Co.- 
Shreveport, La. Mr. Bell has sold lumber and sash 
and doors in this territory for twenty-five years, 
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for the Chicago Lumber & Coal Co., St. Louis, Mo., 
and a number of other large and well-known south- 
ern manufacturers, and consequently is intimately 
acquainted with the trade thruout this territory. 
He will be headquartered at the company’s local 
sales office, which is in charge of Maj. C. D. M. 
Houghton, and will cover Chicago and northeastern 
Illinois. 


Cc. N. Buffum, of the White Spruce Lumber Co., 
Fernie, B. C., passed thru Chicago a few days ago 
on his way west after an extended business trip 
thru the middle West and East. Mr. Buffum has 
made connections with a number of prominent con- 
cerns to handle the product of the White Spruce 
Lumber Co., which consists almost entirely of 
high grade tight knotted Engelmann spruce. He 
reports that business prospects are excellent and 
that almost without exception good business is in 
sight. The mill of the White Spruce Lumber Co. 
will begin operations about April 1 and is expected 
to saw about 20,000,000 feet of lumber yearly. 


Robert York, of the York Lumber & Manufactur- 
ing Co., Memphis, Tenn., visited Chicago this week 
on business. In 1920 the company’s planing mill 
and woodworking factory was wiped out by fire 
and it has been slowly but steadily rebuilding this 
plant and today has an exceptionally modern and 
efficient operation. All the contemplated machin- 
ery has not been purchased, but machines are pur- 
chased from time to time when the need for them 
is absolutely demonstrated. Mr. York expects good 
business in Memphis territory this year and in 
fact he is of the opinion that the lumber business 
is going to be good for three to five years. 


Harold A. Knapp, general sales manager for the 
Union Lumber Co., San Francisco, Calif., has re- 
turned to his Chicago headquarters following a 
three weeks’ inspection trip to the company’s red- 
wood mills in northern California. Mr. Knapp 
reports that redwood stocks are practically entirely 
depleted, and that it will be some time before new 
dry stocks will be available for the market. The 
mills are operating to full capacity wherever pos- 
sible, and are eager to rebuild their stocks, as they 
see a great volume of future demand which they 
will be called upon to meet. Mr. Knapp reports 
that several of the redwood mills on Thursday of 
this week advanced their prices 50 cents to $3 thru- 
out their lists, the higher figure for finish items. 


J. A. Hemphill, president of the Hemphill Lum- 
ber Co., Kennett, Mo., was in Chicago during the 
latter part of last week looking after some impor- 
tant business matters, and was an interested spec- 
tator at the last day’s sessions of the annual con- 
vention of the American Wholesale Lumber Asso- 
ciation. Mr. Hemphill is a large manufacturer of 
cypress and says that because of the heavy demand 
the company has had it stocks are much below 
normal, and while his plant has been running 
right along he has not been able yet to get his 
stocks back to normal. Mr. Hemphill attended the 
meeting of the hardwood manufacturers in Louis- 
ville last week, and before going back to his head- 
quarters was making a swing around the circle 
visiting some of the important consuming points. 


A. D. Rutherford, president, and R. H. Enoch, 
vice president and general manager, of the United 
States Lumber & Cotton Co., of Fairford, Ala., 
were Chicago visitors during the week. The United 
States Lumber & Cotton Co. is a concern that has 
been owned and operated by English capital. Re- 
cently a reorganization has been effected and Mr. 
Rutherford has moved with his family to the 
United States and will make his home at Fairford 
and, with Mr. Enoch, will give his undivided at- 
tention to the development of his company’s busi- 
ness. Some extensive additions are being made to 
the plant at Fairford, including the installation of 
additional electric power, a Wickes gang, Yates 
fast feed planer and L. Moore dry kiln, and the 
installation also of a retort in which to work 
stumpage into naval stores. This will be done 
thru a process invented by Mr. Enoch that is cal- 
culated to revolutionize the utilization of waste 
products at the mills and in the forests of the 
South. While this company heretofore has devoted 
its operations largely to export business, it is now 
preparing to make a specialty of car siding and 
material for the industrial trade. 


FIREBRANDS THREATEN YARDS 


It was a miracle that saved the Twenty-second 
Street lumber district from a conflagration last 
Wednesday morning, when it was showered with 
brands from a great fire that wiped out an entire 
block of buildings down town, two miles away. 
This fire, which resulted in damages totaling 
about $8,000,000, in one death and injuries to 
Several, broke out about one o’clock in the morning 
at Jackson Boulevard and Canal Street, and before 
the farsweeping flames could be checked destroyed 
& number of important business buildings, includ- 
ing the 14-story “fireproof” office building of the 


Chicago, Burlington & Quincy Railroad. A strong 
southerly wind was blowing, which endangered 
territory far to the south and carried a shower of 
blazing firebrands enormous distances. In some of 
the yards on Twenty-second Street enough of these 
brands were found on the following morning to fill 
a bushel basket, according to reports from lumber- 
men operating there, and it was generally consid- 
ered remarkable that no fires were caused. 


CORRECTING AN ERROR 


On page 63 of the March 11 issue of the AMER- 
ICAN LUMBERMAN, in the report of the annual of 
the Southern Retail Lumber Dealers’ Association, 
Robert York, of the York Lumber & Manufacturing 
Co., Memphis, Tenn., was quoted incorrectly. Mr. 
York said that in 1919 it cost his company 15.8 
percent as commercial burden to operate as against 
the average of approximately 20 percent now in 
the United States, as shown by the Millwork Cost 
Bureau. The word “now” in the original report of 
Mr. York’s remarks was left out. Mr. York also 
placed the lumber burden of his company at $5 
a thousand feet as against the average of $5.30 
now and $2.72 in 1919 and he added that the cost 
of doing business has increased from 11 to 15 
percent over the prewar cost. 


CEMENT MANUFACTURERS INDICTED 


In the court of United States District Judge 
Carpenter this week a Federal grand jury pre- 
sented a bill of indictment against twenty-six 
firms and forty-nine officers of cement companies 
charging conspiracy to keep cement made in other 
parts of the country out of the middle West and 
to boost the price of cement. The concerns named 
in the indictment and who are alleged to manu- 
facture more than 25,000,000 barrels of cement 
a year are as follows: 

The Lehigh Portland Cement Co., Aetna Port- 
land Cement Co., Alpha Portland Cement Co., 
Atlas Portland Cement Co., Cape Girardeau Port- 
land Cement Co., Castilia Portland Cement Co., 
Continental Portland Cement Co., Crescent Port- 
land Cement Co., Diamond Portland Cement Co., 
Hawkeye Portland Cement Co., Newaygo Portland 
Cement Co., Northwestern Portland Cement Co., 
Peerless Portland Cement Co., Peninsular Portland 
Cement Co., Sandusky Portland Cement Co., Uni- 
versal Portland Cement Co., Huron Portland 
Cement Co., Wyandotte Portland Cement Co., In- 
diana Portland Cement Co., Kosmos Portland 
Cement Co., Marquette Portland Cement Co., 
Michigan Portland Cement Co., Missouri Portland 
Cement Co., Wabash Portland Cement Co., Wells- 
ton Iron Furnace Co., Wolverine Portland 
Cement Co. 


PRIMERLESS PUTTY FOR SASH TRADE 


One of the most frequent causes of “kicks” on 
the part of purchasers of glazed sash is the putty 
coming off, either crumbling or running, not stick- 
ing to the wood. To overcome this manufacturers 
have spent hundreds of thousands of dollars in ex- 
perimenting with different kinds of sash primers 
and putties. For many years, since 1875 in fact, 
Ira Parker, sr., of Ira Parker & Sons Co., Oshkosh, 
Wis., has been manufacturing putties and paints 
for the sash and door trade, starting first in Chi- 
cago, later moving to Dubuque, Iowa, and four 
years ago locating in Oshkosh, where the concern 
operates a fine, modern plant. 

For years Ira Parker’s paints and putties have 
been used by the leading sash and door firms all 
over the country. The Parker products have been 
recognized as unexcelled, but the crowning achieve- 
ment of Mr. Parker was in perfecting an absolutely 
primerless putty to sell at a price no higher than 
ordinary good glazier’s putty. It is stated that 
the use of Parker’s primerless putty eliminates the 
necessity of using a primer entirely. It is applied 
directly to the wood and, according to one author- 
ity, “sure does stick.” The use of this putty effects 
a tremendous saving, not only in time, labor and 
material but the discarding of the dipping tank 
lowers the fire hazard of the entire plant, thus de- 
creasing the insurance considerably, it is stated. 

Ira Parker & Sons Co. puts up this primerless 
putty in 100-, 50-, 25-pound barrel lots and 12%4- 
pound kits, and ship in carloads or less than car- 
loads to any point in the United States. In addi- 
tion to manufacturing Parker’s primerless putty, 
Ira Parker & Sons Co. manufactures a complete line 
of sash, door and screen paints of proven merit. 


INCREASE SHOWN IN FREIGHT TRAFFIC 


WasuHineTon, D. C., March 15.—Due princi- 
pally to heavier traffic in merchandise and 
miscellaneous freight, which includes manu- 
factured products, and also in coal, an in- 
crease over the week before of 67,969 cars in 
the number loaded with revenue freight dur- 
ing the week ending March 4, was shown by 


reports received by the car service division 
of the American Railway Association. The 
total for the week was 803,255 cars. Freight 
traffic during the preceding week, of course, 
was somewhat reduced owing to the interven- 
tion of Washington’s Birthday. The total for 
the week ending March 4 was 91,888 over the 
corresponding week of 1921, and a decrease of 
7,851 over the number of cars loaded with 
revenue freight during the same week of 1920. 

The only decrease in car loading during the 
week of March 4 compared with the preceding 
week was shown in forest products, which 
totaled 47,664 cars, or forty less than for the 
week ending Feb. 25, and 3,816 less than were 
loaded during the same week of 1921. 

Taking the country by districts, increases 
over the preceding week in the total number 
of cars loaded with all commodities were re- 
ported in all except the Pocahontas and south- 
western districts. The southwestern district 
was the only one which reported a decrease 
compared with the corresponding week of 
last year. 


CALLS STATISTICAL REPORTS CONFERENCE 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., March 16.—The Depart- 
ment of Commerce tonight issued the following: 

The secretary of commerce will hold a conference 
in Washington with representatives of trade asso- 
ciations the activities of which are national or 
interstate in their scope, in room 704, Department 
of Commerce Building, on April 12, 1922, at 10 
a. m., for the following purposes: 


1. Securing a list of trade associations that will 
furnish voluntarily to the Department of Commerce 
the classes of statistical information outlined in 
the correspondence between the Department of 
Commerce and the Department of Justice, pub- 
lished on Feb. 16, 1922. 


2. Discussing and considering means and meth- 
ods that may be best adapted for collecting and 
forwarding to the secretary of commerce, for dis- 
semination, the classes of statistical information 
outlined in the correspondence referred to, includ- 
ing the forms of reports that will be most suit- 
able for associations that are willing to furnish 
such statistical information. 


38. Discussion of the manner in which such re- 
ports of the statistical officers of the associations 
are to be filed with the Department of Commerce, 
and the manner and method of distributing the 
information therein to the members of the associa- 
tions and to the public. 


CHARGES MADE WITHOUT TARIFF AUTHORITY 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., March 15.—In a tenta- 
tive report in docket No. 12921—Chestnutt 
Lumber Co. vs. Director General, as agent 
—Examiner Harris Fleming recommends that 
the Interstate Commerce Commission find 
that the assessment of the penalty storage 
charge of $10 a car on shipments of lumber 
placed on side tracks at Nashville, Tenn., for 
unloading and subsequently reshipped and de- 
murrage charges assessed on certain ship- 
ments which had broken bulk were made with- 
out tariff authority. 

The Chestnutt Lumber Co. is engaged in the 
wholesale lumber business at Nashville, Tenn, 
Its complaint assailed as illegal and unreason- 
able various unpaid reconsignment, demurrage 
and penalty charges assessed on twenty-six 
cars of lumber, some of which were subse- 
quently sold in Nashville and paid the usual 
switching charges, and others of which were 
reshipped to other destinations. 

A distinction is recognized between a recon- 
signment and a reshipment. The carriers’ 
tariffs provide for the assessment of demur- 
rage on cars held for reconsignment, diversion 
or reshipment, but the examiner holds that re- 
shipment as defined in the rules can not be in- 
terpreted as applying to shipments which 
have broken bulk. None of the cars was held 
for reconsignment, complainant having ex- 
pected to unload all of them for yard stock. 
For this reason the penalty charge was not 
applicable on any of them. The examiner 
upholds the assessment of demurrage on cars 
reshipped without breaking the seals. 


During JANUARY 494 fires with losses reach- 
ing or exceeding $10,000 each were reported, 
as against 381 in December. 
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Latest Reports on Current Lumber Prices 


LUMBER MOVEMENT FOR NINE WEEKS* 











Production Shipments 
1922 19 1922 1921 1922 921 
Southern. Pine: (AGBOCtHON «...5.6.5 bs 00.06 Sewies db Se Sawa seas 591,891,847 443, 742,000 516,562,681 394,680,000 544,122,414 418,577,000 
EE BE ooo nd Gio 8b ROWS MED Sew NUS 6 REDS DORE OR 71,422,345 3,230,000 66,060,550 59,929,000 015,875 56,719,000 
IIE 5g 58a io xd 5,5:9 Awe SD ERE in eT Sis 6) p. Siw Ow widen hae eee 663,314,192 506, 972, 000 582,623,231 454,609,000 612,138,289 475,296,000 
West Coast Lumbermen’s Association.........ccscsccccccce 603,750,305 244,864,000 540;131,919 239,396,000 525,695,324 257,456,000 
NUNN > in. inane c i bose tm Dayle mips lecblae ie aGi ne bint SS uae ete OOO 79,776,172 42,164,000 76,131,089 45,606,000 3300,390 56,888,000 
IRN i 4s b GIGS. TGs Mab ews oud S ESS Sees <aNeeNs OP Sue ws aoe ae 683,526,477 287,028,000 616,263,008 285,002,000 592,995,714 314,344,000 
Western Pine Manufacturers’ Association..............+008- 66,523,000 35,177,000 136,945,000 67,327,000 151,550,000 67,150,000 
INO © ic'sn 5. Gb0a 450s 4950 047d CER ROA OSA AEs. SSeS ES 10,025,000 3,465,000 19,523,000 9,576,000 17,525,000 13,525,000 
DOMME ESK, oo OU Caan OSSaO SE ATMLLO DIN DO pwen dh aeae eines ee 76,548,000 38,642,000 156,468,000 76,903,000 169,075,000 80,675,000 
California White & Sugar Pine Manufacturers’ Association... 16,257,000 7,091,000 27,296,000 8,985,000 53,8'78,000 10,834,000 
TE By sire ieon ore hE RGR. 0K0 GNSS OES 4 MADR OS- CaaS No Cut 1,267,000 1,344,000 3,564,000 1,655,000 2,901,000 
URE, Rico cos 5a) an Sid Cine fe ech Rule Wb Sie haces a A786 ola ene abi erin hee 16,257,000 9,358,000 1640,000 12,549,000 55,533,000 13,735,000 
California. Redwood Association. .......0656 cc cedncesese bicecws 5,846,000 26,568,000 7,730,000 19,451,000 7,236,000 11,891,000 
NMEA Mp5, 5.5 Jamaica xe Tehsil re teers cor 18d op slats vale 09 “Bale: wie bPGue vo RAMON 6,573,000 4,399,000 4,745,000 2°719,000 8,319,000 2,112,000 
PADEMAN bc fasla ts. 61565525 SX 5G SPR WLRIS iN wo ce Betas a lassi So WY SHS Grate BOK 12 "419,000 30,967,000 12,475,000 22,170,000 15,555,000 14,003,000 
North Carolina Pine Association................ceeceee eee es 64,349,907 18,367,000 50,265,501 26,880,000 53,642,699 25,009,000 
ee ene errr Cer ee ne eee oe ere ot 8,524,896 4,569,000 7,291,431 4,192,000 11,439,800 2,849,000 
J | ES A rer ee aE Th a eee ee She ee ree ye 72,874,803 22,936,000 57,556,932 31,072,000 65,082,499 27,858,000 
Northern Hemlock & Hardwood Manufacturers’ Association.. 14,396,000 8,451,000 14,119,000 2,571,000 14,637,000 2,874,000 
SEN. Ee Sn bane :6S:S6 SA SA DEC ON OS 356 TREN Sb SORES eS 1,145,000 No Report 1,650,000 No Report 1,767,000 No Report 
OEE. Gi.S6 ASS WKS EM 5OO 9s OL SHS SEE SE DRA 15, "541,000 15,769,000 16,404,000 
UE EO 0 WN 666 56s de RENEE GK SOW ESO aod. culweee 1,540,480,472 1,469,795,171 1,526,783,502 
Michigan Hardwood Manufacturers’ Association, Jan., 1922 13,806,000 No Report 12,744,000 No Report Not Reported Not Reported 
Northern Pine Manufacturers’ Association, Jan., 1922........ 22,121,781 No Report 20,337,745 No Report Not Reported Not Reported 
A DOGRE oi Saba ee dW 6G nob doa sae eens sauee 1,576,408,253 895,903,000 1,502,876,916 882,305,000 1,526,'783,502 925,911,000 


*The 1922 figures begin with the week ended January 7 and include those for the week ended March 4. 
sponding period. Compiled by the National Lumber Manufacturers’ Association. 


WISCONSIN HARDWOODS AND HEMLOCK 


There have been no changes in the Wisconsin hardwood list the last week, quotations f. o. b. mill points remaining: 


The 1921 figures are for the corre-~ 














FAS Selecta No. 1 com. No. 2 com. No. $ com. — Selects No. 1 com. No. 2 com, No. $3 com. 
HARD 
ry7 “$ 90.00@100. pd $ 65.00@ 70.00 $ 40.00@ 45.00 $25.00@30.00 $15.00@17.00 10/4 “ 00a: 100.00 75.00@ 80.00  60.00@ 65.00 36.00@41.00 
5/4 95.00 70.00@ 75.00  45.00@ 50.00 30.00@32.00 16.00@18.00 : ‘ : : ; + Miboeee Sato 
Ys : tog i100 - fase 500 55,0 g0.00 $2.00 16.00¢18.00 adel — 105.00  80.00@ 85.00  65.00@ 70.00 41.00@46.00 ie 
+ inkl iat lala caaailia riya eeianaiiiluunnetiit 4/4 $5.00@ 76.00 45.00@ 50.00 30.00@ 35.00 20.00@22.00 13.00@15.00 
4/4 10.00@ 76.00 50.00@ 55.00 88.00@ 40.00 20.00@22.00 17.00@18.00 | 674 75-00@ 85.00 55.00@ 60.00 40.00@ 45.00 26.00@9800 14:00016.08 
Bi Be00 85:00 8000 66-00 45,006 60:00 26:00028.00 19:00920,00 Pa 85.00@ 95.00 65.00@ 70.00 45.00@ 60.00 30.00@32.00 14.00@16.00 
= __90.00 95.00  70.00@ 75.00  65.00@ 60.00 82.00@34.00 19.00@20.00 ‘fA 95.000106. 00 70,00 15 00 45.00 50.00 28.00 30.0 18.00 15.00 
4/4 100.00@110.00 75.00@ 80.00  38.00@ 40.00 20.00@22.00 12.00@14.00 | 6/4 198-00@ 148.00 80.00@ 85.00  65.00@ 60.00 36.00@38.00 14.00@16.00 
5/4 100.00@110.00 75.00@ 80.00 40.00@ 45.00 22.00@24.00 13.00@15.00 | 8/4 110.00@120.00  85.00@ 90.00  60.00@ 65.00 40.00@45.00 14.00@16.00 
6/4 110.00@115.00 80.00@ 85.00 45.00@ 50.00 26.00@28.00 13.00@15.00 | peyrock No. 1, s181E— 
ve eer eae eas Hn fees seat Mtngis® : co saroigonae sap§Beise ancbebh 
10/4 110.00 . . : . . ’ 00 ..66-@..ee- 2x 4 = $25. 506 27.50 $25.50@27.50 $27.00@29.00 $29. ay 31.50 $31.50@33.50 
12/4 115.00@125.00  90.00@ 95.00 75.00@ 80.00 6.00@41.00 @ pecwie ts 2x 6 23.50@ 25.50 24. gies 26.0 28.00 28.50@30.50 30.5 32.50 
—— ib HUGHES Hsia HeeueS egies teat e 
4/4 65.00@ 75.00 50.00@ 55.00  35.00@ 40.00 22.00@24.00 14.00@16.00 | 2x . . . : . . . ‘ 
6/4 70.00 20.00 56.000 60.00 40.00@ 45.00 24.00@26.00 15.00) 17,00 2x12 24.50@26.50  25.50@27.50  27.00@29.00  29.00@31.00  31.50@33.60 
6/4 75.00@ 85.00  60.00@ 65.00  45.00@ 50.00 26.00@28.00 15.00 17.00 Merchantable, $2 less than No. 1. 
8/4 85.00@ 95.00 70.00@ 75.00  65.00@ 60.00 34.00@36.00 16. 00@ 17. 00 Sin. 006 iene-Slien: Me. 4. 
10/4 100.00@105.00  80.00@ 85.00  60.00@ 65.00 41.00@46.00 .....@..... 
12/4 105.00@110.00 85.00@ 90.00 65.00@ 70.00 46.00@51.00 .....@..... | No.1 eee Boarps, ae : -_ 7 
Rock Eim— re My 
1x 4  $23.00@25.00 $24.00@26.00 $26.00@28.00 $28.60@30.50 $25.00@27.00 
AMR > Ge alee 10.00 oo OO asf to oit on | 1x 6  24.50@26.50 °25.50@27.50 °27.00@29.00. "29.50@31.50 26.00@ 28.00 
6/4 175.00@ 85.00 :.....@...... 50-00@ £5.00 26.00@28.00 16.00@17.00 | 1x 8 24.50@26.50 25.60@27.50 27.00@29.00 29.50@31.50 —26.00@28.00 
8/4 85.00 95.00 ae aes 60.00 65.00 32.00 34.00 15 00 17, 00 1x10 25.00 27.00 26.00 28.00 27.50 29. 50 29.50 31.50 37 029,00 
10/4 95.:00@106-00 1.1 2@ 2.22. 70:00@ 78.00 41.00@ 46.00 a 1x12 -25.50@27.50  26.50@28.60  28.00@30.00  30.00@32.00  27.00@29.00 
12/4 100.00@110.00 ...... g pai miow 75.00@ 80.00 46.00@51.00 a eres Merchanceble, * om ‘<* No. 1. 
Harp MaPLp— ts) ess than No. 1. 
4/4  65.00@ 75.00 650.00@ 55.00  37.00@ 42.00 22.00@25.00 10.00@12.00 Add for shiplap and flooring, 50 cents a thousand. 
5/4  70.00@ 80.00 55.00@ 60.00  40.00@ 45.00 22.00@25.00 11.00@13.00 2x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $12 to $14. 
6/4 75.00@ 85.00  60.00@ 65.00  45.00@ 50.00 26.00@28.00 11.00@13.00 1x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $13 to $15. 
8/4  85.00@ 95.00  65.00@ 70.00  50.00@ 55.00 30.00@32.00 11.00@13.00 Add for select No. 3 hemlock, $3 a thousand. 
There were practically no changes in prices reported during the last week, the list being unchanged except as to birch 10/4 to 16/4, hard maple 
14/4 and soft maple 8/4 and being as follows f. o. b. Michigan mill points: 
m FAS Selecta No. 1 com. No. 2 com. No. $ com. se FAS Selects No. 1 com. No. 2 com. No. $ com. 
ASS WOoOoD— iLM— 
4/4 $ 75.00@ 80.00 $ 55.00@ 60. 00 $ 40.00@ 45.00 $24. 00926. 00 $18. 00@20. 00 | 8/4  90.00@ 95.00 75.00@ 80.00 55.00@ 60.00 34.00@36.00 Doves 
6/4 80.00 85.00 60.00 65.00 00 45. 00 60.00 27.00 0 9.00 0 00@21. 90 10/4 100.00@105.00 ib.00g 90.00  65.00@ 70.00 38.00@40.00 
$74 90.00@ 95.00 70.00@ 75.00' 65.00 50.00 33. 00 a2 0 i “—— : 16/4 128.00 130,00 110:009118.00 30.00 $o:00 ts00 45.00. "@....- 
as som 105.00  80.00@ 85.00  65.00@ 70.00 38.00@40.00 :....@..... ants Miinmias 
= , ; ’ . , y 00 
5/8 — $2.00@35.00 12.00@14.00 | 5/4 — 8000G 85.00 60-00 65,00 45:00 60-00 98:00680:00 16:00 ” 00 
4/4 65.00@ 70. 09 50.00@ 55.00  35.00@ 40.00 23.00@25.00 15.00@17.0 ; 
a S000 70. F0.00@ 55.00 $5.00 40.00 23.00@ 25.00 15.00@17.00 6/4  85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 31.00@33.00 15.00@17.00 
6/4 75.00@ 80. 00 60.00@ 65.00  45.00@ 50.00 29.00@31.00 16.00018.00 10/4 res dies a0.0007 3,00 ae $0.00 38.00 20:00 if 90 20. 00 
8/4 80.00@ 85.00 65.00@ 70.00  50.00@ 55.00 32.00@34.00 16.00@18.00 | 1274 110.00@115.00 90.00@ 95.00 75.00 80.00 43.00@45.00 18.00@20.00 
Bircp— 14/4 120.00@125.00 100.00@105.00 85.00 48.00@50.00 .....@..... 
4/4 110,00@115-00, $0.00@ 85.00  40.00@ 45.00 25.00@ 27.00 15.00@17.00 16/4 190.00@188.00 110.00@118.00 98.00@100.00 48.00060.00 ... 
/4 115.00@120.00 8.00@ 90.00  45.00@ 50.00 28.00@30.00 16.00@18.00 | Sorr Marrm— 
6/4 115.00@120.00 85.00@ 90.00  45.00@ 50.00 31.00@33.00 16.00@18.00 | 4/4  70.00@ 75.00 60.00@ 55.00  35.00@ 40.00 23.00@25.00 15.00@17.00 
Af BMge Bases Bae ee Rees oe: | He BOE BAER BERR HAAS iegie 
12/4 130.00@135.00 10000108. 00 60.00@ 65.00 43.00@45.00 |....@..... 8/4  85.00@ 90.00  65.00@ 70.00 50.00@ 55.00 32.00@34.00 16.00@18.00 
nb = .00@145.00 110.00@115.00 70.00@ 75.00 48.00@50.00 "@.. een tenn Miata tlaneine. 
ort SLE— 4/4 95.00@110.00  ......@....-- 65.00@ 80.00 .....Qircee  ceeecQeeees 
4/4  75.00@ 80.00 60.00@ 65.00  40.00@ 45.00 25.00@27.00 17.00@19.00 | 5/4 100. ett Str SP ssscsdiicccess SEED cécpliieuss cevediibee«s 
5/4  80.00@ 85.00  65.00@ 70.00  45.00@ 50.00 28.00@30.00 18.00@20.00 | 6/4 105. ‘00@120.00 sassdlicces; SED enisdlises. causes 
6/4  85.00@ 90.00  70.00@ 75.00  50.00@ 55.00 31.00@33.00 18.00@20.00 | 8/4 115.00@130.00 ......@...... 85.00@100.00 .....@..... .....@....: 
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Jacksonville, Fla., March 6.—Following is a recapitulation of f. 0. b. mill prices obtained in this territory during the two weeks ended Feb. 25: 
Week ended— Feb. 25 Feb. 18 Week ended— Feb. 25 Feb. 18 Week ended— Feb. 25 Feb. 18 Week ended— Feb. 25 Feb. 18 
Flooring Celling Siding Boards 
Square edge— 
1x4 B&better.....$..... $40.00 | t*3% B&better ..... 33.09 ..... anita: sale ane _ | No. & common— ; 
No. 1 com.... 26.67 ....- ; a tae a i 3 De co cus sew 17.50 
Re 2 cm... SESS - SR No. 2 com 12.50 12.50 %ax6 No. 2 com.... 8.00 ..... 1x10 D48 17.00 
’ wo. 13.94 14.74 . hale ee Rs ape nts: ; 
ime Seo so | vex3% B&better ..... 26.43 26.00 Roofers 1x12 D4S .....--- --++- 17.00 
No. 3 and cull 6.37 5.50 it 14.00 
; No. 1 com.... 21.56 22.00 1x6 No. 2 com.... 17.86 ! No. ; common— 
1x3 B&better ..... 46.00 47.08 i id 1x8 No. 2 com GEOG. ocide 8 S48 11.00 
n No. 2 com.... 10.30 10.50 . neas . BUS Ge. ce enccaes suena J 
0 Nos 2 COM. 666 66 es 37.25 ‘ie, Sie 415 . 1x6 and wider S4S 7.75 ..... 
0 No. 2 com.... 12.50 12.78 : wn) ee Boards Mill run— 
0 6” Bevel— Bdbetter— 
ts6 Ne. 3 com... RED cvices Kiln dried, rough.. ..... 21.00 
0 ING BD cee ceec. seisne 7.50 1x6 Rough .....- wee. 38.00 Air dried, rough... .... fi 20.00 
0 No. 3 com.... 10.00 ..... 1x4 to 12 D4S...... ». 46.00 
10 . 1 common— Shingles 
00 ; Siding NO 10 aa chose. 8 No. 1 pine * 4.00 
00 Celling Seine 1x12 D48 °.....-. TEi22 3400 seeecere cocee 
00 ets 2 common— Lath 
00 1x4 B&better .......... 40.75 1x6 B&better ..... 45.00 40.00 | “% ? comme ee er ee eee 
00 No. 1 com.... 87.00 87.25 No. 1 com.... 40.00 32.53 ee Gpebenes 18.05 19.33 4’ No. 2 std. air 
00 a? ree 15.00 No. 2 com.... 19.14 17.00 Pe OO caqciads 17.38 20.00 dried ....... Y ee 
00 . 
00 = 
00 Ley ; 
00 The following f. o. b. mill prices are taken from sales reported during week ended March 11 in sections named: 
00 Bir- Hat- Kan- , Bir- Hat- Kan- Bir- Hat- Kan- 
00 Alew- ming- ties- sas Alew- ming- ties- sas Alea- ming- ties- sas 
00 andria, ham, burg, City, . andria, ham, burg, City, andria, ham, burg, City, 
rt La. Ala. Miss. Mo. | La. Ala. Miss. Mo. La. Ala. Miss. 0. 
Flooring Fencing, 81S Dimension, 81S1E 
1x3” EG ne sees 61.39 62.88 ..... 60.73 | No, 1, 1x4”, 16’ ...... GOO cccx iccce SESSA) NOOR. IG 2.2... pT ree eee 
ed BB eee eee eee sees ceeee 72,00 20.0 CGE TONMENE 66 cckec Ceccce «cone SR Sear? 15.73 ..... 14.53 21.66 
ed C teens eeeee cence ceeee 64,00 ..... po tals (ers DEAR ccs. ccces SUM | 20.18 ..... 16.50 21.54 
_ = tte eee e eee sates cece e cee 49.50 Other lengths .. ..... 38.50 27.85 28.34 18&20’ .. 21.09 ..... 17.75 23.28 
100 DY geweunee CC er rae eee No. 2 (all Jengths)— 10’to20’ . 21.68 ance wanes 
FG Bevetter cooes 48,61 °49.20 49.50 47.00 | = = EKA Lo cc ccsccs 16.97 12.00 16.75 12.20 yi) ih) eine SOMO icna -cea owe 
ag Tene werrrerrrrres eevee seers seo. 41,52 een 16.97 16.50 18.00 16.14 ,  eoeees 17.00 :.... 15.15 25.50 
No. D eeceuewee 42.75 38.00 38.60 ..... No. 3 (all lengths) — piesa. 21.00 ..... 16.00 22.33 
— No. 2 seeeeees 17.03 ..... 14.15 15.26 MAG rae aaas 8.30 ..... 6.00 8.38 18&20’ .. ..... 20.00 18.00 25.55 
$e” TOG DB viccvcséccnvs wists ciel ORME “aides Sgiederd ine” te dite ceueea 11.00 10.91 11.49 10.76 be OS ae ee OO  ccax ROP © cccos 
B&better ..... oreo 62.50 ry 56.24 ds, 818 ges ETSY Dee a’ Seen 7.00 
aie eee rf vedas 0 wean Boards, S or 82S CS past Ye eens r 
1 ee RE 9 in eee Pa, Aas ” binge tsttiin " 1? ees , TT ee eee rt eS | Tee 
i ae sere toes MOM cee DO ee” pe Oe ee 2x4 to 12”... 12): 7.50 6.25 ..... “7.73 
n. FG ee ) See 41.05 40.95 40.59 43.10 Other lengths .. wa... 88.50 34.25 27.65 
R F 1 Sa eae ee 38. 54 38°55 8:16 33.86 1x10”, 14 and i6’. P CS; ie Oe] 27.87 Longleaf Timbers 
O. 1 ..seeeee 54 33. . seen Giae) cucae «sake SRO ae , 
pha oa 2 ES ee 17.64 1a ry hn 17.61 Other ye 16’ 39.18 ecece Her 40.00 No. B Sa. BAS, 848, 20 and — 20. 71 18 10 
eee INO, D weesvvee eens d. o eeeee eaane avchin d 5.5¢ iS aapals 39.4 f oe 9 
1x6” No. 2, C.M........ Sl seg amen S; | see Galt ab tome d — a 28 83 22.63 
00 - No. 3, C.M.......+ - 9.00 11.23 ..... SOON Pavcca cored Sdn,  WRGRCWIAR. cae: ai 34.75 
00 Ceiling We teasers cs cakue sis 17.91 18.02 18.07 18.12 
.08 x4" B&better ........ 34.25 40.25 38.04 36.00 | IX10) veeerrreerrrrrss B22 1910 1839 21:41 | No 1 S48. 20 ne nae 
Oe OM (ON, DB iticcesinvine 28.0 wvecs QUO wtace Pose Sees etnaneseseee aii , es os . ’ and under— 
Ne. 3 eeaeweacuens PO Se No. 3 (all yrete— ee wevcecaeds ee jie 2 eee 
00 5x4” B&better ........ 36.38 39.54 38.50 37.43 ee eee ince, SM SEER scx, NAO So dikadchexaiacs wcsas SON 
00 CE FEN ness 32.00 33.50 33.81 33.09 NG ccs canes acaws 12.00 14.00 12. %5 12.27 oa ‘com 
5 TCA Raita Oi 19.50 15.50 15.58 14.81 SHU cakccededcoesinws 12.00 14.00 11.50 12.60 aster Lat 
3.00 NG Bcc abcess ndaiee <aads  AURGO Va ceas 1 nies 12.18 12.25 13. 84 1968 | Now 4, 9% 40 leccdscccs 4.06 4.00 4.29 3.97 
3.00 %x4” B&better ........ 1 a al a2 a ee No. 4, all widths and pean Meu Dy SE Biiiankadies 3.25 3.00 3.65 3.21 
1 CE eee ee Stele tess Oe ee GMMR GS . ch cc cacataus Peres : 7 
WG 0 a dsnc sens ce Fekias cece. See aie a Byrkit Lath 
Roo , 5 
¥? ss ae eter oft an on (I eee teeee eee 40.80 saeee | 8 poe alana malahatetes Sag, oes eee 
, x ” ette 25 39. ; RUS ok cwies ovens ids 25  cccai Fee ee en ee Tee ees ’ sassia 669aa : 
2.50 OE pwcntcen pence cee) ake ae can ieee peat ". 4850 oo... 12’ and longer......... 11.00 11.95 
. NO. 2 cceceveccce’s cocee 18.25 cooee Car Material 
3.50 Bevel Sidin Shiplap (All 1x4 and 6”)— 
& No. 1, 1x8”, 14 and 16’... 27.87 .....  ..... 27.95 
x6" B&better ........ 29.25 ..... 27.50 30.00 Other lengths .... .....  ....2) ecs-- 26.90 Bé&better, 9 and 18’... ..... «+... 50.00 49.50 
rete e eens se genes 2516 oe. ee Sa es cc MY cecs acenes nates 10 and 0s css nance GS 
Ne 3 CieRER Ce auee 16.00: 14.00 ..... Other lengths 20.75 29.50 DB sinseeess ééeee cede whdad ee 
BEER GES, aes — — WINGS Bs a, 4h cacas, Sodas) aaenee 
Drop Siding No. 2 (10 to 20’)— ” SO (GMMIEE Sass WC acden eiecw nctten Ae 
7.00 1x4 or 6” B&better..... 48.49 ..... 31.04 36.16 Seca oc Teees es ee ee ie ae DOO Mis, cccce seine cee 
8.00 INO.. 2 cecccccccacs 32.67 38.00 33.41 31.81 No. 3 (all lengths)— |" sas =< = 2 No. 2, Random....... eeeee 21.00 ..... 19.43 
“00 No. 3 ee re 20.77 19.00 18.56 20.66 — 13.18 12.50 14.50 12.59 
8. SE scan ceocexcs Vece cess cuss Cy OREN e anes . 2.5 . 2. Car Sills 
8.50 : 1x10” eeeeeakm ema a 14.00 12.50 ..... 13.70 | s4s, Sq.E&S— 
9.00 BAbetter reush— Finish Grooved Roofing 88 to 40’....0..-00.5 sceee ssene 2800 
1x6, OS Cae re eves 4B. 90 43.00 ...e+ | No. 1, 1x10”, other Igts. ..... ina. dees SO bn pa 34 to 36’.... ..... 32.50 gira 
TE sete itd 52°00 45.00 4600 52.04, Dimension, S1S1E Up to 16”, 38 to 40’... 2... wees = 28.00 
1x5 and 10” { cuss SES as ‘ Heart, S4S— 
_aprtentheseneame. nye ae ee Oe ee sArens oe eo OR OF eee +) ates aden 
Ooo 8 Oe | eee iill 64.75 43119 64.66 Stevens 22°76 |... 20.72 23. 
134 and 2x4 to 12”... ..... @F.00 ..... 68.06 18@20° °°. 23:98 °° 99°31 25:26 antngeen 
ee 48.94 50.78 10°to20’": 24.06 ::::: 21.58 ..... | Sa.E., up to 20’.......... re 
eee eerer es eseseee le eeeee esere le ” , 9 , 
MER hc cian eae 49.50 ..... 50.00 53.39 2x 6”, one sibel ins eee <<aes <a or Eo. = i fades assee aaa bogs 
1 Ee ES RS ROR 51.43 44.25 48.82 53. espera 1710 2... «17.43 1627 FS SEAG SD SORES SAERS 
aple 1x5 and 10” 55.15 45.75 57.20 5 18&20° .. 1856 |... 1842 19.69 Ties 
BE Scecvcrv ee nctes 53.12 50. _— exces ‘an 10’to20’ ". 18.86 "88" B0'a5 ‘ 7x8”, 9’, No. 1 Sq.E&S. saga ceeee 22.00 
— 57.61 2x 8”, 10’ rem 
om. 5/4x6" eee "yar (i221) 2099 22 20:45 21.07 WESTERN PINE 
: 16’ oor 21. 44 aaaxs 20.64 21.86 
18420’ .. 24.12 ..... 2278 2. 
‘ iy 10°toae . SSS nc cocc- SEE: <eeeee Portland, Ore., March 15.—The following are 
ih ete sated 2x10”, 10° ...... 24.00 ..... 19.37 ..... | f. 0. b. mill prices: 
nie ot ee ae 30 20 ais9 L.1. 19.48 31.68 . No.8 No.8 
6/4 & 8/4x5” & 10"... 121) 6400 $60.00 1222: 16) ests 22-80... 20.2 : com. com. 
- 18&20’ .. 23.86 ..... 21.68 23.27 
16.00 nee sesee TROD crsne  sacns 10’to20’. 24.04 ::::: 24.75 ..... | 1x 4”, 10 to 16’...... -+++++$29.00 $10.50 
17-08 sal. saan dae 2x12", 107... oo: oe ee | ee and 10% 10 to i6*.-7---°30.00 14.50 
; y | 6” etree eeeeeeeeeeeee rv ohlbr bean ? =o r ¥ x to ees ee eee * ¢ F2.e'¢ y 
4h Same “oor , MEE Meee 2 a 1x13”’ and wider, 10 to 16’...:... 33.50 16.00 
20.00 ee 10’to20’ : 23:81 222.) 30:35 2... No.4 No.5 
20.00 ae Na, 3 Sea; 10% vccens 19.70 ..... 18.44 20.92 , com. com. 
. ee ad ni 
ssn 1yixd Sater 16° 22111 Tt8t 4866 161 19.78 ciel clammy iy 
j 18&20’ .. 20.85 18.25 18.57 5 —_ 
6/4 & 8/4x8”"..... ae ap OF ” ” ° 
an.00 6/4 & 8/4x5" € 0"... ox o°, 191920" - 1888 .---- 1900 522, |. 1x 4%, 6° and.6", 20 to 20°. .99000 09 00 $61.00 
18.00 O/f & &/4x12"........ de enue ° H8* ..... IST... IRS Bee ine” De eda aiaiien ae 5:00. 20, 
18.00 - Casing and Base 16? coe. 14.18 ..... 13.36 1422 | 4513” and wider 99.00 94.00 75 
18.00 B&better— 18&20’ .. 15.50 16.50 15.00 15.75 | 574° and 6/4x4" 3 and wide... > " 
' Per re 60.45 ..... 51.00 58.54 10’to20’ . 15.80 ..... 14.00 ..... ° , 
” 0% 61.89 ” ’ TO G6 gecccetcucs canes ae soe 80.00 
By OM. LO". 5 idictawcas 54.00 ...«. , SLO 8 S6 O TO  v ccc tt aoe i Seer 8/4 and wider : 99:00 4.00 
Jambs 12’ «2... 17.22 ..... 12.25 18.00 SHop 828 F.0.B. Cuca’ 4 °.$ 
B&better— 2 » anes 18.41 ..... 15.67 19.25 : a Bos pa 
“1x4 and 6”........... cesses cress 58.00 60.00 18&20’ .. 19.00 20.00 19.49 21.50 ““ and  souaiiemampeaai 0.00 $ 4 5. 
6 Wy OE OMA EON. occ cocks le tece ecvau> QUOD 16°teae* . SESS? 2450. WED. 2200. BIG sa ccccccccccdvccccccess, OO Vaan Gane 
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Cincinnati, 


4/4 5/446/4 


QUARTERED WHITE OAK— 
| See 
Selects ....... 105 
No. 1 com..... 7% 
No. 2 com..... 43@ 48 
Sound wormy.. 40 45 


QUARTERED RED OaK— 
J) FAS 


--$110@115 
No. 1 com..... 55 60 
No. 2 com..... 40@ 45 


PLAIN WHITE AND Rep OakK— 


150 “> 
110 110@115 
75 80 


ge 


160 

85 

53@ 58 
50@ 55 


FAS .........$115@120 $120@125 
Selects ...... 85@ 90 90@ 95 
No. 1 com..... 65@ 70 68@ 73 
No. 2 com..... 42@ 47 48@ 48 
No. 3 com..... 20@ 22 25@ 28 
Sound wormy 

(W.Va.stock) 44@ 46 55@ 60 
Sound wormy 

(So.hd. stock) 82@ 35 ...@... 

PoPLaRB— 

eer $115@120 $120@125 
Saps and selects 90@ 95 95@100 
No. l com..... 60 65 65 70 
No. 2 com. A.. 87 40 40 45 
No. 2 com. AR - 26@ 28 27@ 80 


Panel and wid 


No.1,18 to 23” 155@165 175@185 


ery 


to 17". 


- 115@120 ... 


SOUTHERN HARDWOODS 


Ohio, March 13.—The following are average prices, Cincinnati base, quoted on hardwoods today: 


8/4 4/4 5/446 /4 8/4 4/4 5/446/4 8/4 
Bass woop— Hickory— 
160@170 FAS ..... --$ brs 90 $ 95@100 $100@105 Oe | are 4 120 $110@120 
sits 120 No. 1 com..... 55 55@ 60 60@ 65 De ASO. s\00 54 ee ° 80 108 80 
85@ 90 No. 2 com..... 32 34 837 40@ 45 1 ee ae 38 40 35 
58 63 
6o@ 65 | CHESTNUT— WaLnuT— 
ae - 0a 125 $125@130 $125@130 | eee ree $240@250 $250@260 $260@270 
No. 1 com..... 75 15 80 75 80 Selects ....... 155@160 175@180 180@185 
..@.. No. 8 com..... 20 20 21 20 21 No. 1 com..... 110@115 120@125 125@130 
cS , ee Sd. wormy an No. 2 com..... 50@ 55 655@ 60 60@ 65 
ee No. 2 com 380@ 32 382@ 35 35@ 38 
8d. wormy an Gum— 
No. 1 com. 
and better... 37@ 40 42@ 44 42@ 44 Qtrd. red FAS. +190 1385 $140@150 $150@160 
otee eo MaPLe— Qtrd. No. 1 com. ng 80 85@ 90 90@100 
70 75 mee 5 15 $ 80 8 85 Ee red omg 115@120 180@140 135@140 
Be Ss No. 1 com..... dog 80 Bog 65 og 10 70 com. ...... 70@ 75 80@ 85 - ve 
No. 2com..... 382 35 35 40 40@ 45 Sa 3 boxboards, 55@ 60 @ 
55@ 60 | Binco— Be; PAs, e% tees sen 
1 See re, $110@120 $115@125 $120@125 wider ...... 49@ 52 3@ 55 
--@... No. 1 com..... 55 60 60 65 65 70 Sap No. lcom. 32 35 34 387 
No. 2 com..... 835@ 40 40@ 45 42 Sap No.2 com. 23@ 25 24@ 26 
$122@130 | BEecH Corron woop— 
100@105 J rere 5 8 0 
68 72 | Nova com..1.° 40@ 43° 45@ 80° 45@ bo | RAS, O° & war. a0g 22° 9 98 08s: 
27a 30 No. 2 com..... 830@ 35 385@ 40 385@ 40 No, 2 com..... 380@ 838 82 
WHITE AsH— B “n 
180@190 | pas ....... ..$ 85@ 90 $ 95@105 $100@110 eaguane 
No. 1 com..... 55 60 65 65 70 43:40 17"... SO 2068... fe 
ae No. 2 com..... 32 385 40 42@ 45 9 to 12”... 60@ 65 ...@... 











ComMMoN BOARDS, RoucH— 
6 


NORTHERN PINE 


Duluth, Minn., March 14.—Prices are strong all along the line, pricesof better grades showing an upward tendency. Advances of $1 to $2 were 
made on 8-inch No. 2 boards this week. Moderate advances are predicted on some items of lower grades; the winter’s input has been small and 
inquiry is improving. Following are quotations f. o. b. Duluth: 


8’ 10’ 12° rere’ 18° 20’ 
MO. SS. Bs. ackwe $63.00 $65.00 $68.00 $68.00 $68.00 $71.00 $71.00 
a eieseet 66.00 68.00 74.00 74.00 70.00 76.00 76.00 
ae anisseus 72.00 75.00 81.00 81.00 75.00 76.00 81.00 
Re 2; OB vsiacce 49.00 51.00 54.00 57.00 55.00 58.00 60.00 
| 51.00 53.00 56.00 56.00 53.00 8.00 60.00 
| rr 56.00 58.00 63.00 63.00 58.00 65.00 68.00 
ee a re 24.00 26.00 27.00 27.00 27.00 27.00 27.00 
| ees 24.00 26.00 27.50 27.50 27.50 27.50 27.50 
IR Gehuwee 26.00 27.00 28.00 28.00 28.00 28.00 28.00 
For all white pine, Nos. 1, 2 and 3, add $1.00. 
No. 4, 6 to 20’, 8”, $23; 10”, $24; 12”, $25. 
For S1 or 2S, add $1; S1S1E, add $1.50; for resawed, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $*. 
Shiplap and D&M, 8’ & up, add $2. 
No. 1 Piscw Storr, 8181b— 
6’ 8’ 10° 12° a3” 16’ 18’ 20’ 
Sx 4.5.65 $26.00 $27.00 $30.00 $28.00 7 00 $29.00 $31.00 $31.00 
BE Oscccs 26.00 27.00 27.00 27.00 00 28.00 30.00 30.00 
BE Bese 26.00 29.00 29.00 29.00 28 50 28.50 31.00 31.00 
| ae 27.00 29.00 29.00 29.00 30.00 29.00 31.00 31.00 
SEAS. 0:02 28.00 31.00 31.00 31.00 31.00 30.00 32.00 32.00 
_ «| 34.00 34.00 39.00 38.00 38.00 39.00 37.00 37.00 


No. 2 piece stuff, $2 less than No. 1; pine rough, deduct $1; D&M or S4S, 


add $2.00. 





Fencing, RouGgH— 6’ 8’ 10,12414’ 16’ 18420’ 
Bs Ps A As iwiciecos $58.00 $62.50 $65.00 $68.50 $68.50 
NO. "2.546 scncswe SO000 51.00 52.50 56.00 56.00 

TNs Bicwicnsiees sicisves BAIOO 26.00 28.00 28.00 28.00 
OO. Nievsassis Seccee WOOD 57.00 61.00 67.00 67.00 
ND erkkseueecicae 41.00 44.00 49.00 55.00 55.00 

IOs Bisisewase oe ooas kOe 23.00 25.50 26.50 26.50 


No. 4, 6-foot and longer, mixed lengths, 4”, $20; 6”, $23. 


5” fencing, same as 6”. 


All white pine, Nos. 1, 2 and 3, add $1. 


S1 or 28S, add $1; S1S1E, add $1.50; 


S48, add $2. 


Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 


Drop siding or partition, add $3. 


Well tubing, D&M and beveled, add $4. 
Siding may contain not to exceed 20 percent of 4- and 9-foot. 


Siding run to O. G., 


$2 a thousand extra; product of the strip as it grades. 


Beaded ceiling, %-inch, $1.50 more than same grade of siding. 


SIDING, 4 AND 6”, 4 TO 20’— 


4” 6” 
B&better .....ccc000 $52.75 = = 
MS ::616:0:5:0:56 5161016:9:0)8:5 0030 48.00 
D seccccvccccccscesos 42.00 43: 00 


4” 6” 
Oe onus ob caatueestene eS $27.75 $27.76 
Norway, Cé&better.. 44.00 44.00 





Flooring 

Edge grain— 1x3 1x4 
er et ** $57.00 
ERIE 25 ssaeeer ees $67.50 56.50 
ie besaes Cseet basic bowe bch 54.50 
Se ere 49.50 45.00 

Flat grain— 
POCUOE: 6<sisseeexcses 51.50 45.75 
1 a Re ee 38.50 36.50 
Mase cat checuiosh® 19.50 20.50 

Casing and Base 

B&better 
OG Ws 6s 546 640564540s aoa $64.50 
SEN” sebeebus ares basen eseeer 70.50 





ARKANSAS SOFT PINE 


The following are current f. o. b. mill priceson Arkansas soft pine, March 4 to 10: 


Ceiling and Partition 


%, ” BB” %” % ” 

Clg. Cle. Clg. Part. 
oer 00 $40.00 $43.50 $49.00 

Per 4.00 34.50 37.00 38.50 

Ne. 2 has Sat ** 20.00 ** 20.75 

Finish—Dressed 

B&better Cc 
|< | Ae SSC Teepe Prarree ars $54.00 $49.00 
226: OH 8" 0.0 .6cescvccces BOO Bio 
1 |S | 5 en er 63.50 56.00 
14, 1%, CEA 06: 8" cea 67.75 os 
1%, 1%, 2x10 and 12”... 70.00 ee 





Fencing and Boards 


No.1 No.2 No.3 
Ge 5 hse wie $23.50 $14.00 $10.25 
MCR, 6se<qusaee 26.00 18.75 11.00 
MUEEIO  siatice- sss 'slane 27.00 20.25 12.00 
ace sniee 29.00 20.50 12.50 
Mae” sccanceene 36.75 21.50 13.25 
Dimension—Dressed 
No. ° 

12, 14, 10, 18, 12,14, 10, 18, 

16 20 16 20 
$21.50 $22.75 ox: <” $18.00 $20.00 
18.50 19.50 2x 6” 15.00 16.50 
21.25 22.25 2x 8” 18.00 19.50 
22.25 23.50 2x10” 18.50 21.50 
22.75 24.50 2x12” 21.00 23.00 





S2S&CM—Shiplap 


No.1 No.2 No.3 
PE eicech ks ne 0 $19.25 $11.50 
a ae ere 6.76 20.50 13.50 
TR lec oa cece. 38:60 21.50 18.25 
Lath 
No. No. 2 
De eo ee, i PE SET $4.85 $3.65 
Molding 


1%” and smaller..35 percent discount 
1%” and larger...30 percent discount 


*None sold. 





Norfolk, Va.,, March 13.—The following prices for North Carolina pine have been obtained f. o. b. Norfolk: 


Edge Rough— No. 2 & better 
Oe oat sevedtvake $50.50 @ 53.00 
SRY are 54.00 @ 57.00 
OE, res ass.00 0'o% 57.00 @ 60.00 
Ss 60.00 @ 63.00 

Rough, 4/4— 

i: btéreeteanua’ 57.00 @59.50 
rer 59.00 @ 61.50 
> are eT eT Ter 64.00 @ 66.50 


Bark strips, hg land 2. 7” 00 @ 37. - 


eee eeeene 


12.50@13.5 


NORTH CAROLINA PINE 


No. 3 Box Cull & red heart 
$33.00 @34.00 ty 50@ 22. 4 _ ee 19. we 
36.00 @39.00 2.50 @ 23.50 -@. 
38.00 @ 41.00 33. 00 @ 24.00 -@. 
43.00 @ 46.00 seeee@e...  eigedle a 
36.00 @ 37.50 24.50 @ 25.50 21.00 @ 22.00 
38.00 @39.50 25.00 @ 26.00 21.50 @ 22.50 
43.00 @ 45.00 26.00 @ 27.00 22.50 @ 23.50 
Bark strip partition, 
ee $40.50 @ 43.00 
Call POR MOO....05 500% 008 12.00@12.50 





No. 2 and better 


Lath, es 1. $ ceoees: 25 Roofers, p ah $24.50 @25.00 D4S, 6”...$58.00@ $61.50 

3.00@ 3.50 . 24.50@ 25.50 8”... 59.50@ 62.50 

a, 'o 25. 50@ 29.50 10” - 25.00@26.00 10”... 62.00@ 66.00 

Sizes, 2”... 22.50@25.50 12”. 26.00@27.00 12”... 66.50@ 70.50 

Finished Widths— No. 2 and better No. 3 No. 4 

Flooring, #x2% and 3” rift.......... $78.50@ 85.00 re ee ee, eee 
2% and 3”...... 54.00@61.00 $42.50@45.50 $23.00@ 25.00 

CINE: TIE in sesesanse cess orniuees 34.75@36.00 26.00@27.50 16.00@17.00 
Lr 0853400000 sbedaasonee 36.00@38.00 27.50@29.00 16.50@18.25 
POO ORE Van acss eae se nns Meoeyes 54.00@61.00  42.50@45.50  238.00@25.00 








as ee 


tt at pet pet et pe 


1x8” 


1x6” 
1xg” 





— 2 — i — 2 ee) 


75 
00 


unt 
unt 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., March 11.—The following 
prices were realized on fir, western. hemlock and 
cedar products for the week ending March 11: 
DOUGLAS FIR— 

Vertical Grain Flooring 


No.2 No.3 No.2 No.8 

: CéBtr. Cé&Btr. CéBtr. C&Btr. 

1 Re ee 50 $42.50 14%4x3”...$54.50 $41.50 

| re 48.00 42.00 1%x4”... 51.50 41.50 

TE  occes 50.50 388.00 11%4x6”... 53.50 41.50 

Slash Grain Flocring 

$8" 5 cae $29.00 $27.00 1%4x3”...$44.50 $34.00 

Ee” occ ce 28.00 26.00 14x4”... 40.00 34.00 

Pe ik ee 30.00 28.00 1%4x6”... 43.00 36.00 

Vertical Grain Stepping 

$14, 1%6 GH Se. 6 10. 22". oki ccc $60.00 $50.00 

S26, D3 GUNG POE ci cdcccesenene ce 62.00 52.00 
Finish No. 2 Clear and Better, S2S or S4S 

Pw” -hevra deve’ ewweerec cone eee $52.00 $46.00 

Oe ce denne dee nee Rae cess caaes 53.00 47.00 

1x 5, ON BS sic kkccsiewdseses 54.00 48.00 

eee ceeds Gees canes eae ewe 55.00 50.00 

1%4 114x5, S, 30 GRE BF" occccccses 57.00 51.00 

= eT Vira ati o alace ddcalvaaen oe ard.wle me. aaee 58.00 52.00 

Sy and 3x4, S On 12" ..o ccc dcwiess 63.00 57.00 


Ceiling, ChEB and C&EV, and Partition 


%x4”....$26.00 $21.00 %x6”....$29.50 $26.50 
5x4”.... 28.00 23.00 5%x6".... 31.50 28.50 
%x4".... 27.50 21.50 %x6".... 31.00 27.00 


1x4”.... 31.50 26.50 1x6”.... 
Drop Siding, Rustic 


32.00 29.50 


5&x6”....$27.00 $21.50 1x6”..... $31.00 $28.50 
ix4”...< FOO 26.60 i28”..... 38.00 35.00 
Fir Battens 
8” Flat . oso BS Ge Baa? O. Giscccs $ .85 
ee i: PY) A: ik) 0 > SRG -90 
Lath 
Bt: POP  COOUEMOIS cio ccce cet eccewwnweeese $ 5.00 
Common Boards and Shiplap 

No.1 No.2 

com. com. 
ae BEG ONE DEEN ook cscvecdcccee ae = $10.50 
SE Pe ee PO Er 8.50 
ae” eRe Mek biea HRs alee ew eke cut 12:00 9.00 
MRO Giahs. wise erernc sla ewes eotke G 13.00 10.00 
WEE SURSUE hic ck ce we esdeecews 13.50 10.50 
Ft and EO; ERGRES” ode ceclceeves 15.50 12.50 
MEME aco elon 2 ss. ’o.al ou scar me maarach 14.00 11.00 
14%4x8 MUS seicicccudceaneeen ena 15.00 12.00 

Common Planks and Small Timbers 
POE Pest eeicdcwewineeceed #36. 00 ste. 00 
4 g, CUE GME 60 bcccadeenennds 6.50 50 
kl eee CEetaaeweas <a 17:00 12-00 
210, SEES; GOES 6066 b0rereivces 18.00 15.00 
Common Dimension, S1S1E, 12’ 

No.1 No.2 No.1 No.2 

com. com. com. com. 
2x3, 2x4” .$11.50 $ 8.50. 2x14”. + 00 $14.00 
2x6, 2x8”. 11.00 8.00 2x16” 16.00 13.00 
2210”... 12.00 42,00 2x18” 18.00 15.00 
2x12”... 12.50 11.50 2:20” 20.00 17.00 


Common Dimension, 2x4” S1S1E 


| genre $10:50 $ Z.60 18% . ccc $13.50 $10.50 

— EL5O0 S50 ZA cecces 14.50 11.50 

WW vccces Eee CHO G2. cccas 16.50 13.50 
Common Timbers, Rough, 32’ and Under 

No.1 Sel. No.1 Sel, 

com. com. com. com, 


6x 6”...$18.00 . 00 
10x10”... 19.00 22.00 
14x14”... 19.00 33 00 22x22” 
16x16”... 21.00 28.00 24x24”.:: 28.00 31.00 

Common Timbers, 12x12” 


84 to 40’ .$21.00 $24.00 72to 80’.$47.50 $50.00 


18x18”. ..$22.00 $25.00 
20x20”... 23.50 26.50 


42to 50’. 27.00 30.00 82to 90’. ++ Ne 6?.00 
52 to 60’. 833.00 36.00 92.to 100’. -0 72,00 
62 to 70’. 39.00 42.00 
Ties, Rough 
ee | TE chtesnsens . -$16.00 
BAO Ssccwasicaccan POO Mik Sia ceenelaes 9.0 
WESTERN HEMLOCK— 
Boards, S1S or Shiplap 
red 1 pad 2 No.1 No.2 
com, com. 
1x2 »& , age $13. 00 $10. 00 he ih 
1x4”,..... 11.00 8.00 he ry $10.00 
en 11.50 8.50 x 6". 4.00 11.00 
1x8 & 10” 12.50 9.50 x 8&10” if: 50 aa 50 


1x12”.... 18.00 10.00 x12”, 15.00 12.00 
1% x2 &3”" 16.50 13° 50 


RED CEDAR— 
Common Boards and Shiplap 


1x4”.....$12.50 $ 9.50 o> «+ - $14.00 sii. ° 


re es 10.00 1x12” - 14.50 
1x8” 00 


Flume Stock 
7.3 1 poe No.1 Sel. 


com. com. 
a cys $16.0 00 $19. 00 1x10”....$18.00 $28.00 
1x8”..... 17.00 20.00 1x12”.... 18.00 23.00 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 

Seattle, Wash., March 15.—The following 
pricés paid for yard items, f. o. b. mill, were 
reported today: 


Pre- 
High Low vailing 
Price Price Price 
Flooring 
1x4” "No. 2 clear v. g..... $50.00 $47.00 $49.00 
Wee Os. Be cctercecn 38.00 36.00 36.00 
No. 2 and better s. g. 29. er awesea 29.00 
1 a ere 8.00 (10. See 
1x6” No. 2 an ad better s. g. a 00 32.00 32.00 
1 a, ot a re MM?) <caiws- “aalees 
Stepping 
No. 2 and better clear..... 63.25 CG e-iwés 
Finish 
RSG See 107 ccccccccns TS Gee «asec 
Casing and base.......... Wet” wecweer’. Aedes 
pt 
5gx4” No. 2 and better... 31.00 28.090 28.00 
1 ee ee Are 24.50 1 | ee 
1x4” No. 2 and better. 31.00 27.50 29.00 
FORTS ccd vtesan ewe .00 Se saws 
Drop Siding 
1x6” No. 2 and better.... 34.00 29.00 31.00 
NOE” accaarecaare area ee 25.50 24.50 ..... b. 
Boards and Shiplap, 7 ae 1 
ESS GMI Sis awecceess 12.5 11.00 12.50 
PEGE ions Comanenawsewad 14. oO 12.50 12.50 
Dimension, No. 1 S&E 
Ga4",, 83 G00 T8? vio cc ccccs 11.50 10.00 11.00 
Plank and Small Timbers 
2aé"”,, 12 to. 16" BAB. 66 ese 17.50 14.50 15.50 
Timbers, 32’ -—" Under 
CAG, BE ccccscucceuaae CGO I87G ..eci 


[Special telegram to AMERICAN LUMBERMAN) 


Portland, Ore., March 15.—Fir prices today 
f. o. b. mill are as follows: 


Vertical Grain Flooring 


Eee” Nov D CHOP sec ccccs Pree ye ree rer eT $50.00 
z oc SRR Creer oer 7.00 
ChECHGEORAE HEA GOS RY 4.00 
1x3 “a “ie any 2 clear and better. 53.50 
INGE CM b se detadecawe «is . 88.50 

Slash Grain Flooring 
1x4” No. 2 clear and better... ..ccccccces 31.00 
1 eS ea a ‘SbGheeennad -- 26.00 
1x6” No. 2 clear and better. ....cccsccces 33.00 


BOS GED “ccavcsiconececiesesescce Qe 
Vertical Grain Stepping 


1% and 1% No. 2 clear and better........ 62.00 
Finish 

be ea nn 52.00 

Ceiling < 
% x4” a 2 CIGAY ANG DOR .c ccccccccces 30.00 
oe eee ooee See 
1x4” No. 2 Clear and hettePic..cevccoces 31.00 
Oe Se GHEE acicwaccecaadacecdeda 26.0C 

Drop Siding and Rustic 
1x6” No. 2 clear and better...... nan aia 82.00 
I DS GE” Kv ccacadaaccads enckeeee 28.50 
Miscellaneous items 

Dimension, Of Ratt B MSCs isc cccccccccoses 7.50 
Boards, off Rail B list.......... isntenleads 7.50 
Small timbers, off Rail B list....... 6.00 
6x6” and larger timbers, off Rail B list.... 8.00 
Fir lath, per thousand, green...... ééccecens Cae 


RED CEDAR SHINGLES 


Seattle, Wash., 
f. o. b. mill, are: 
RITE-GRADE INSPECTED 


March 11.—Eastern prices, 


4 Bundles 5 Bundles 
Mextit. otera, 6/2... ..0<6: $1.99 $2.50 
Bistea stare, 5/2....:.2. 2.27 2.85 
BExtTA CIORTS .ccceccvces 2.56 @2.60 3.20@3.25 
Perfects, 5/2 ......+--- 3.058@3.09 a 
Do mere 2.95 err Oe 
Perfections .......ccscc- 305@3.00 wesnnes 
ORDINARY STocK, First GRADE 
xtra stare, 6/2......006 $1.95 $2.45 
Bextra: stare, 5/2... 26660 2.238 2.80 
Poo Bt a fat 3.15 
WeGneere, B/S cecsccvacccs & 3.75 
BE sos in0s enews 380 @2.90 i ceaQaecu 
Perfections ............ 3.55@3.60 ....@.... 
ORDINARY STOCK, SECOND GRADES 
Common stars, 6/2...... $ = I1@ - $ .70@ .80 
Common stars, 5/2...... $3 as 80@ .90 
Common clears ........ 1. 20 1.28 1.50@1.60 
OLD PAcK, OLD GRADE 
Do ey A Ly Aes ene $3. 35@2. 40 
OEE OP Etec cctecoctadsducecus 
Ne a ore re ree ait : s@3. 10 
Py YS eer ee «-- 3.40@3.75 
EGG — x5 6:tiiier din aeaee aaaadae a 3.85@3.95 
PORE ake cicada ch dead eae 4.80@4.90 
BRITISH COLUMBIA STOCK 
(United States Exchange) 
Per Square Per M. 

> > > Carers $3.07@3.15 $3.85@3.95 
in ee er 3.64@3.73 4.95@5.05 
> 7) Ae See 1.35@1.43 1.70@1.80 





WEST COAST SPRUCE 


[Special telegram to AMBRICAN LUMBERMAN] 


Portland, Ore., March 15.—The following are 
prices prevailing here today: 


OM BENIN haddtedeeddidieutnceceneude $71.00 

p> ee eo 61.00 

Bevel siding, x8 Ma ddhaaecie sam ehwadu caw 34.00 
Tides datdeteaaeteouneene be 

Factory stock, i udiwkaedeesucabuenes 32.00 

Nereis as una dand ae eke 40.00 

1 P. Puetudandgeadiiccuwaue 43.00 

Mitsdaseswedackedéeudcaewent 43.00 

rca ctacecauanss 45.00 

Common rough SG ecwadcccesescced 21.00 

POGUE Dy Gras ne cen dedadcncnceescas 15.00 

GF GE hea dateweceieccéce - 18.00 


CYPRESS 


Cincinnati, Ohio, March 13.—The following are 
average prices today f. o. b. Cincinnati: 


Rep CYPrREess— 4/4 5/446 /4 8/4 
PR Geedecsas $115 $120 $1380 
Selects ...... 90 100 105 
TN ditweaduie 55 65 70 
No. 1 com. ran. 

widths ..... 37 42 45 
No. 2 com, ran. 
widths ..... 26 80 32 


YELLOW CYprRess-— 


FAS Risse § = 105 $110@115 125 
Selects ....... 80 85@ 90 95@100 
Fn oseencees 538 60@ 65 68@ 75 
No. 1 com. ran. 

widths ..... 35 40 42 
No. 2 com, ran. 

wid 


the ..... 25 28 80 


MAPLE FLOORING 


The following are current prices on maple 
flooring f. o. b. Cadillac, Mich., basis: 


Face Clear No.1 Factory 
9/8 SO OS ccc veces $60.00 $45.00 $.... 
EESSGREEE secadcdavaas 85.00 58.00 15.00 
ROG”  nccedeaacaa 87.00 62.00 20.00 
ie) re 65.00 22.00 
WePEMN > aa aa Raisiard 80.00 60.00 25.00 
EsIGMTE  wddcucwdean 95.00 75.00 30.00 
RESIGRENE -cddceaudond 90.00 75.00 35,00 


For Editorial Review of Current Market Con- 
Conditions See Page 35 


NORTHERN PINE 


Chicago, March 15.—Further increase in de- 
mand for northern pine has been noted during 
the last week, the larger call coming especially 
from retail sources, the factory trade remaining 
restricted. Prices remain unchanged in their 
general level. 


Minneapolis, Minn., March 13.—Wholesale 
trade shows some improvement, but yard de- 
mand is still held down as a result of the heavy 
snows and blocked roads. Most orders are single 
car affairs. The factory trade is picking up in 
some lines, but demand for low grade boards is 
far from normal, and price concessions have 
been made by some mills to move this class of 
stock. Logging operations are being closed up 
under favorable conditions, tho the log output 
was reduced by the heavy snows. 


Buffalo, N. Y., March 15.—The northern pine 
demand is not showing much activity, tho the 
lower grades are reported to be in a little better 
demand, with box factories finding an increase 
in their orders. In the upper grades prices hold 
about the same, while in common grades prices 
are easy, owing to the declines shown in some 
competitive woods, especially Idaho pine. 


North Tonawanda, N. Y., March 13.—Buying 
for immediate deliveries is on the increase, and 
business shows a marked improvement over 
previous sales this winter. No. 3 barn, which 
has been a slow seller, is receiving more atten- 
tion. Shop and better are among the scarce 


mae’ EASTERN SPRUCE 


Boston, Mass., March 15.—Business in spruce 
dimension continues quiet. Some producers are 
quoting $42 base. A comparison of building sta- 
tistics with the present volume of wholesale 
business indicates retailers are filling frame or- 
ders by selections from their piles. The market 
for random also is quiet, and some sellers are 
offering concessions. Quotations on rail ship- 
ments: 8-inch and under, $40 to $42; 9-inch, $41 
to $44; 12-inch, $44 to $46. These prices are for 
lengths 8-foot to 20-foot; for every 2 feet or 
fraction over 20 feet, $1 is added. Maine random, 
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Carnahan 


Horizontal Cross Section of Evans Process Door 














insert above. 


Prices will gladly be 
furnished upon re- 
ceipt of lists cover- 
ing your require- 
ments for special 
millwork and doors. 
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The Door of Today 


The Evans Process Door is now recognized as “the stylish door,” as 
well as the sanitary and common sense door. The building public 
appreciates the beauty of its perfectly-matched, one-piece veneer and 
particularly the advantages of its special construction—shown in 


EVANS 
Process 


Door 








a ; Te Ge 
‘ata CARNAHAN MANUFACTURING CO, 


i VAY 54 5 


-SSAPOOVOT ESP e ee 








This door is light in weight, yet substantial and durable. 
It is practically sound proof, as well as proof against 
perceptible shrinking and swelling. 


Carnahan Manufacturing Co. 
MAKERS OF SPECIAL MILLWORK FOR EXACTING BUILDERS. 
General Sales Office and Factory: 


LOOGOOTEE, IND. 








2x3 to 2x7, $32; 2x8, $38; 2x10, $40. Provincial 
random, 2x3 to 2x7, $30 to $32; 2x8, $36 to $38; 
2x10, $40. Those offering northern and eastern 
boards complain of price competition with south- 
ern lumber. Merchantable covering boards, 5- 
inch and up wide, 8-foot and up long, can be had 
for $30, and some extra attractive boards are 
offered up to $33. For 4-inch boards $29 is 
quoted. Matched boards, clipped, 10-, 12-, 14- 
and 16-foot, are offered at $33 to $35. 


WHITE CEDAR 


Minneapolis, Minn., March 13.—Price cutting 
by jobbers has demoralized the market here and 
there is little normal buying. "Wholesalers are 
refusing to turn over stocks at cut prices, pre- 
ferring to hold on until the situation clears up. 
Pole business is quiet. The season in the woods 
is nearly over, with estimates of about a third 
the normal production in Minnesota camps. 


HARDWOODS 


Chicago, March 15.—The improvement in the 
softwood trade that has been noticeable since 
the beginning of this month apparently has not 
yet extgnded to the hardwood business, which 
remainiggestricted. Distributers pin their hopes 
on builgehg construction, which should develop 
heavily very soon, if present indications are not 
entirely unreliable. Sueh development of course 
would increase the demand from building inter- 
ests enormously, and ultimately from furniture 
and other manufacturers whose products de- 
pend for their sale largely upon home building. 
Prices in the meanwhile have shown no note- 
worthy change. 


Minneapolis, Minn., March 13.,—There is a fair 
demand from some factory lines for better 
grades of hardwood. The yard trade is not buy- 
ing, The call for oak and maple leads, and birch 
is selling well in proportion to available stocks, 
but outside of flooring there is not normal activ- 
ity at this time: 


St. Louis, Mo., March 13.—The outstanding 
feature in a stagnant hardwood market is the 
demand for high-grade poplar, principally for ex- 
port, the lower grades being but little wanted. 
Prices are easier, and much lumber is being of- 
fered. Furniture factories are rumming on a 
short-time “basis, and box plants are doing very 
little. 


Kansas City, Mo., March 14.—The hardwood. 
market is rather erratic. Gum items are mov- 





ing at a very good rate, both in factory and in 
finish stock. Oak flooring and finish stock are 
experiencing a steady call. There is inquiry for 
other stock, such as heavy oak, hickory and 
cottonwood, but orders do not follow to any ex- 
tent. The common grades are in only light de- 
mand. Box manufacturers still are working off 
reserve stock. 


New Orleans, La., March 13.—Hardwood buy- 
ing is largely of the hand-to-mouth order. Up- 
per grade oak and red gum are selling well at 
firm prices, with mill supplies limited. The 
lowers maintain the slightly improved volume of 
call recently reported, but apparently have not 
improved their status further. Production con- 
tinues rather sharply restricted, due in part to 
weather conditions. Some pick-up of overseas 
inquiry is reported in export circles. 


New York, March 13.—The demand for hard- 
woods is rather light, tho some yards are begin- 
ning to replenish their stock. Industrial activity 
shows little increase. The feeling is general that 
a continuance of the present weather will bring 
out the demand that is lagging. Maple and oak 
have shown some improvement. Prices hold 
steady. 


Buffalo, N. Y., March 15.—Buyers are taking 
hardwood stock as it is needed. Oak and maple 
flooring is called for in fair volume and some 
interior trim business is being done. The fur- 
niture factories are fairly busy, but they are 
not disposed to take on much lumber for future 
needs. 


Boston, Mass., March 15.—Some wholesale dis- 


- tributers report there has been a little falling 


off in orders the last few days. There have been 
some very interesting inquiries from the auto- 
mobile industry. The piano manufacturers are 
showing greater activity and indications point to 
active business right thru the summer. Cur- 
rent orders from the furniture people are modest 
but decided improvement is expected in this de- 
partment. Quotations: FAS, inch, ash, white, 
$110 to $115; basswood, $90 to $105; beech, $80 
to $85; birch, red, $150 to $155; sap, $120 to $130; 
maple, $95 to $100; oak, white, plain, $125 to $135; 
quartered, $155 to $160; poplar, $130 to $135. 
Flooring is moving slowly, but quotations 1d 
about steady. Western birch and maple floommg, 
13/16x2%4-inch; is offered at $99.50. 
makes are bringing $93 to $95. 


Northern, 


Baltimore, Md., March 13.—Developments in 
the hardwood trade are not of a striking charac- 
ter. Quetations show a narrowing of the spread, 
an indication that the trade is gradually getting 
upon a firmer footing, with higher prices in 
prospect. Exports remain quiet and uneventful, 
tho the foreign situation has shown some en- 
couraging developments. 


Columbus, Ohio, March 13.—Renewed activity 
is developing in the hardwood trade. Retail 
buying is the best feature, altho there is also an 
increase in orders from manufacturers. Con- 
cerns making implements, furniture, automobiles 
and boxes are buying fairly well. Retail stocks 
are not large. Prices are firm and little shading 
to force trade is reported. Prices of oak at the 
Ohio River are: 


No.1 No.2 No.3 
FAS com. com, com, 

OUATTSPOE .6.cccicccces $150 $85 $50 os 
NINN oc is ta catalan duet utcieks 115 65 40 $20 


Cincinnati, Ohio, March 14.—Business is still 
rather dull and unsatisfactory in hardwoods, tho 
there are signs of an improvement as soon as the 
weather opens. Prices are steady, and there has 
been little or no disposition to force matters by 
price cutting. Stocks are low. 


HEMLOCK 


Chicago, March 15.—Retail demand for hem- 
lock has increased perceptibly during the last 
week, and distributers expect continued growth 
of trade. Industrial requirements in this terri- 
tory remain small, confined chiefly to crating 
stock and the like. Prices have shown no con- 
sequential change. 


New York, March 13.—Figuring by contrac- 
tors is bringing out many inquiries for hemlock, 
and while the demand has not come up to ex- 
pectations, some little business has been done, 
Stocks are in good shape and shipments are be- 
ing made with exceptional promptness. Prices 
hold well. 


North Tonawanda, N. Y., March 13.—After ex- 
periencing an exceptional trade in hemlock for 
January and February, and looking to a more 
active demand this month, dealers have been 
somewhat surprised at the interruption in buy- 
ing that has manifested itself since March 10. 
Prices are being firmly held. 


Boston, Mass., March 15.—Eastern clipped 
hemlock boards are not easy to find in sub- 
stantial quantities, dry and ready for immediate 
shipment. The nominal quotation for 10-, 12-, 
14- and 16-foot is $32. Random eastern boards 
are offered at $29 to $30. Pennsylvania lumber 
is attracting a good share of attention at prices 
just a shade under the eastern and northern list. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., March 11.—The fir mills con- 
tinue to mark time, with order files depleted and 
slack business in nearly every quarter. There 
is a hopeful feeling, based on substantial signs 
of a renewed inquiry, particularly in the car 
material business and the California trade. Logs 
are beginning to accumulate, the first signs be- 
ing slight concessions in the prices of No. 2’s 
and No. 3’s. One large operation which has been 
running steadily reports labor dissatisfaction 
this week on account of refusal of some em- 
ployees to work ten hours straight time in com- 
pleting coastwise cargo. The mill is still run- 
ning, notwithstanding the trouble. 


San Francisco, Calif., March 11.—The Douglas 
fir market continues weak, owing to the ship- 
ping of too much lumber into California from 
Oregon and Washington during the rainy sea- 
son when it could not be absorbed promptly. 
The local market is now consuming a good vol- 
ume of lumber, and the retail yards are busy. 
Shipments have been heavy and it is estimated 
that there is fully 40,000,000 feet in the yards. 
There is still some congestion at San Pedro 
where a good deal of unsold random has been re- 
ceived, but stocks are gradually being cleaned 
up, and improvement is expected thruout the 
State when dry weather comes and lumker can 
be moved to jobs. Prices seem to have about 
reached bottom, and should be stabilized before 
long. 





Chicago, March 15.—Local Douglas fir distrib- 
uters report a fair volume of business and an 
evident increase in demand. Inquiries are plen- 
;tiful, and they in practically all instances cover 
immediate ‘requirements. The outlook for 4 
heavy trade with both country and city yards is 
improving daily. Prices heve shown no change. 
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Kansas City, Mo., March 14.—The west Coast 
mills show an eagerness for orders, but outside 
strietly fir territory not many are being offered. 
A good deal of the small volume of business 
taken here comes from buyers who want fir on 
immediate requirements, or for a special pur- 
pose. 3 


New York, March 13.—Retail yards re t 
good supply of firon hand. The demand isi 
tically normal for the season and dist Ss 
are bringing in heavy supplies, confident of the 
future business. Mills are holding prices very 
firmly. Handlers of spruce are very much en- 
couraged by the outlook and are pleased with 
the tone of the inquiries coming. As yet busi- 
ness is not so very brisk. 


WESTERN PINES 


Chicago, March 15.—Western pines are moving 
better, especially to the retail trade, which is be- 
ginning to move more lumber and in most cases 
has increasing requirements. Industrial de- 
mand, however, is not great in this territory, 
tho expansion in building operations would be 
sure to be followed by a corresponding increase 
in the requirements of the sash and door. inter- 
ests especially. No notable change in the price 
situation has occurred. 


San Francisco, Calif., March 11.—Inquiries for 
California white and sugar pine are numerous, 
and shop is holding very firm with mill stocks 
running very low and assortments badly broken. 
On uppers and shop the outlook is for a gradual 
increase in orders. Offers have already been re- 
ceived to take the new season’s shop at figures 
comparing very well with those now being paid. 
No. 1 and 2 white pine shop are very short and 
many orders have been turned down. Mills and 
wholesalers are holding some stock for future 
needs, but a cleanup is expected before the new 
dry stock comes in. 


Kansas City, Mo., March 14.—Demand for yard 
stock remains light and transits are easy to get 
for those who want the lower grade items. Fac- 
tory stock is becoming increasingly difficult to 
obtain and prices are very stiff. 


New York, March 13.—Western pine stocks in 
the better grades continue scarce. The trade in 
California pine is fair. The smaller retail yards 
by their increasing orders from builders give to 
the market what life there is. Prices on the 
better grades are strong. _ 









Buffalo, N. Y., March 15.—Stocks are n 
ing from some of the lumber mills of s 
Oregon and northern California becau 
strike at the mills over the question of ; 
hours. This affects the California wh 
market considerably. Some mills have ‘shop 
lumber to offer at this time, tho lumber is held 
by some of the brokers, who are asking sfiff 
prices. Local demand is rather quiet. = 


Boston, Mass., March 15.—There is about a 
normal business in the western pines. Most 
wholesale distributers report little difficulty in 
maintaining their lists altho a recent develop- 
ment has been the report of concessions being 
granted by one of the largest producers. Cur- 
rent quotations on Idaho white pine are: No. 1 
common, 1x6, $77.50; 1x8, $78.50; 1x10, $79.50; 
1x12, $83; No. 2 common, 1x6, $67.50; 1x8, $68; 
1x10, $68; 1x12, $70.50; No. 3 common, 1x6, $41; 
1x8, $42.50; 1x10, $42.50; 1x12, $43.50. 


REDWOOD 


San Francisco, Calif., March 11.—The redwood 
market holds its own with a moderate volume of 
business in California. The eastern demand for 
siding keeps up and a good demand is expected 
when the building campaign gets under way. 
The export trade will take care of a considerable 
volume of clear. Mill stocks of dry clear are 
light, and efforts are being made to increase pro- 
duction. Prices are well maintained on nearly 
all items. Short lengths have been weak, but 
some mills are working them up into lath and 
specialties. 


New York, March 13.—The activity of the red- 
wood market has been better in the last week 
than for two weeks previous. The demand is 
light and inquiries are not placing heavy orders 
on the books. Shop items are probably showing 
up to better advantage than other lines, 


Kansas City, Mo., March 14.—Siding and fac- 
tory stock are more in demand here than any- 
anything else, but it is hard for buyers who 
want it to find dry stock. Prices are quite firm. 























Saw mill “ B,”’ output per day of eight 
hours, 275,000 feet 


Ample stocks 
of 


properly seasoned Redwood 


ALIFORNIA Redwood, properly seasoned, “stays put’’— 
is practically free from shrinking or swelling. To insure 
thorough seasoning, our immense Crane air-drying lines, with a 
capacity of 15,500,000 feet, are augmented by special “Leaver 
process” kilns with curing capacity of a million and a half feet 
a week, so that we can usually supply properly seasoned Red- 


wood in any quantities required. 
The saw mills, planing mills 
and re-manufacturing shops 
alone cover over 5 acres—can 
handle 3,000,000 feet of lumber 
a week, a large part milled 
products, siding and shingles, 
window frames, porchcolumns, 
balusters, etc., casket and bur- 
ial box stock in semi-manufac- 
tured form, dimension stock for 
cigar and candy boxes, battery 
separators, moulding strips, 
staves for tanks, pipes, silos, 
and boards of desired widths 
for incubators, ice cream cabi- 
nets, clothing chests, and other 
uses, wedged and glued by lots. 


process. 


THE PACIFIC LUMBER CO. of Illinois 
841 No. 40 Rector St. Bldg. 


2067 McCormick Bldg. 
Chicago New York City 
THE PACIFIC LUMBER CO. 
311 California St., San Francisco 
Central Bidg., 6th & Main, Los Angeles 


Export Company 
A. F, THANE & CO., 
$11 California St., San Francisco 


~ yA Chhe Pacific Lumber 
Ly 





the Linderman wood-weaving 


Redwood Stocks and 
Deliveries 

Sawed and seasoned Redwood 
lumber—all standard grades 
and sizes—and a large variety of 
milled products, are constantly 
carried in stock at the mills at 
Scotia. Usually this stock ap- 
proximates 75,000,000 feet. 


At our warehouse and quick shipment 
depot in Chicagoa large stock of Red- 
wood lumber and milled stock is mair= 
tained for the accommodation of Middle 
Western and Eastern users. Prompt 
shipments can be made from Chicago 
either in carload or less than carl 


40 Rector St., New York City 


The Pacific Lumber 
Company’s Redwood 
Lumber Mills, Scotia, 
Humboldt County, 
California. 

The largest and most 
completely equipped 
Redwood manufactur- 
ing plant in the world. 


Saw mill “A,” output per day of eight hours, 
225,000 feet 








NORTH CAROLINA PINE 


New York, March 13.—The demand for North 
Carolina pine has not been large enough to have 
any appreciable effect on stocks, and plentiful 
supplies are on hand to meet all needs. Com- 
petition is very keen, but prices show very little 
variation. Roofers are rather active and prices 
are inclined to strengthen. 


Buffalo, N. Y., March 15.—A slight improve- 
ment in the North Carolina pine demand is 
noted. Prices are easy, but no distinct weakness 
is shown. Some large purchases of roofers have 
been made by wholesalers of late, as they believe 
the market is likely to advance. 


Boston, Mass., March 15.—The market for 
North Carolina pine continues to reflect the 
strength gained since late February. Quotations 
show a stronger tone and while there is no con- 
spicuous price advance sellers are more confident 
and less willing to consider the concessions de- 


manded by close buyers. For rough edge, 4/4 
under 12-inch, kiln dried lumber really desirable, 
$62.50 is now obtained. There may be chances 
to get air dried stock for $59 to $60. The lowest 
prices now reported for shortleaf flooring and 
partition are: 1x4, A rift, $72; B rift, $65; C rift, 
$54; partition, Bé&better flat, $55.25; B&better, 
$53. 


Baltimore, Md., March 13.—Some improveinent 
has taken place in the North Carolina pine trade, 
calls for lumber being more numerous and on a 
somewhat larger scale. Stocks on the wharves 
remain so large that some pressure upon the 
quotations is exerted. 


SOUTHERN PINE 


Chicago, March 15.—Wholesale distributers in 
this territory report a marked increase in mar- 
ket activity since the first of the month. 
They claim to be selling larger quantities. of 
southern pine both to country and city retail 
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SOME DEALERS’ 
SPECIALS 


100 M’ 4-4 No. 1 Com. Random 
100 M’ 5-4 No. 1 Com. Random 
100 M’ 6-4 No. 1 Com. Random 
100 M’ 1x8” No. 1 Com. Rough 
100 M’ 1x10” No. 1 Com. Rough 
100 MW’ 1x8” No. 2 Com. Rough 
100 M’ 5-4 No. 2 Com. Random 
100 M’ 6-4 No. 2 Com. Random 


Can surface or resaw 
as desired. 


























| Lumber That Appeals 


To Shrewd Dealers 


When you consider the many desir- 
able features of our soft textured 
yellow cypress, it isn’t hard to un- 
derstand why alert dealers sell it. 
They recognize in it more than 
average sales possibilities. They 
know builders are quick to take 
advantage of its lasting qualities, 


its economy in the long run. 
member our yellow cypress in the 
lower grades is practically free of 
peck and shake. 


Re- 


Write for quotations. 


Wisconsin Lumber Company 


Sales Office : 
CHICAGO, ILLINOIS 


Band Mills: 
Deering, Mo. 











yards, and look for continued expansion in de- 
mand if present weather conditions, favorable to 
ground breaking and outside work, generally, 
should continue for a little time. Inquiries from 
retail yards are numerous. It appears that the 
direct sales representatives do not find. current 
trade correspondingly satisfactory, without 
doubt due to the fact that their price lists are 
more or less above those of the wholesalers, and 
the volume of business is yet small enough to 
permit much bargain hunting. Prices, however, 
have shown no reportable change during the last 
week. 


Kansas City, Mo., March 14.—Nearly all of 
the activity now in southern pine is in the lower 
grades, particularly dimension and boards. No. 
3 boards are hard to get and some mills have 
advanced prices on the wider items and are quite 
firm, on the other widths. The demand for 
flooring and finish has not yet begun. A good 
many mills are offering concessions on some 
items where stocks are long. There is a large 
volume of inquiry and it is not likely that these 
soft spots will remain very long. 


St. Louis, Mo., March 13.—There is some weak- 
ening in the upper grades of southern pine, B- 
&better flooring and finis- being lower than 
they were two weeks @,.. Reduced prices also 
have been made on No. 2 common boards and 
shiplap, but No. 3 boards are still strong. Slight- 
ly increased prices are being had for dimension 
in mixed cars. Weather conditions in the North 
are still unfavorable for building, while bad 
weather in the South has prevented much stock 
from coming out. 

— _ -——_——~ 

New Orleans, La., March 13.—Statistical re- 
ports on southern pine indicate a very slight 
decline in the volume of bookings for the week 
as compared with the preceding week. Produc- 
tion registered a slight gain, however, in spite 
of unfavorable weather reported from various 
parts of the belt, while shipments also gained. 
Trade comment is cheerful and inquiries are re- 
ported brisk. Prices are well maintained. Ex- 
port demand is about as it was, with the pros- 
pect regarded as brightening. 


New York, March 13.—Stocks are being re- 
plenished and are getting into good shape. The 
demand for southern pine is fairly well sustained 
and inquiries have shown a little improvement. 


Building is getting a good start in all of the out- 
lying sections and increasing inquiries are com- 
ing from this source. Prices hold very firmly. 


Buffalo, N. Y., March 15.—The southern pine 
trade is not showing much activity. Mills are 
making concessions of 50 cents to $1 on some 
items which have not been moving satisfactorily. 
A fair volume of building is being done. 


Boston, Mass., March 15.—Competition is keen, 
both among wholesalers seeking orders from the 
retail yards, and among retailers looking for 
business from the contractors and carpenters. 
The result is more or less variation of quotations 
sufficient to check any buying beyond actual re- 
quirements. Roofers are offered at prices vary- 
ing from $34 f. o. b. Boston for 1x6 No. 2 com- 
mon down to $30. A fair average for very de- 
sirable lumber is $32.50. Flooring is quiet, top 
prices here for longleaf, 1x4, being: A rift, 
$81.50; B rift, $77.50; C rift, $69.50; B&better 
flat, $62; partition Bé&better, $63. Business 
in partition is limited and sellers’ ideas of value 
appear to vary widely. Longleaf dimension is 
holding more steady than most other southern 
pine lines and business is about fair. Quota- 
tions: Short lengths up to 24-foot, f. o. b. Bos- 
ton, 6-inch, $50; 8-inch, $52; 10-inch, $56; 12- 
inch, $62; 14-inch, $68; 16-inch, $75. 


Cincinnati, Ohio, March 14.—There has been 
some price shading in southern pine, but it has 
had little effect in improving business conditions. 
Business is slow. There has been no spring 


buying so far. 
CYPRESS 


New Orleans, La., March 13.—The improve- 
ment noted in the cypress market for the first 
days of March has been maintained in volume. 
The trade seems to be buying freely for present 
needs only. Much of the business handled moves 
in mixed cars to keep retail assortments in good 
shape. Quotations are firm all round. Produc- 
tion continues steady. 


Chicago, March 15.—Cypress business holds up 
excellently, and the outlook is considered promis- 
ing by local distributers. Current business is 
about equally divided between retailers and in- 
dustrials, and inquiries are numerous. No re- 
cent price charges of note have taken place. 


Kansas City, Mo., March 14.—Demand for 
cypress still is light and it takes hustlers to get 
business. With the building season advancing, 
some improvement appears to be in sight. 
Prices show no change. 


St. Louis, Mo., March 13.—The market for yel- 
low (native) cypress is very light, and prices 
have received a setback. There is very little de- 
mand for the Gulf coast stock; but the market 
continues firm at unchanged prices. 





New York, March 13.—The lower grades of 
cypress are in plentiful supply. A good amount 
of stock is carried by wholesalers who are look- 
ing for an early spring movement. Mills are of- 
fering no concessions and the situation is one 
of firmness. The spring movement could be 
more pronounced. 


Buffalo, N. Y., March 15.—Demand for cypress 
is mostly in mixed cars and the volume of busi- 
ness is not large. Country retailers are not do- 
ing much, as farmers are doing less building and 
repair work than usual. Yard stocks are in fair 
assortment. 


Baltimore, Md., March 13.—Tho the demand 
for cypress is not very active, prospects for a 
good business are very encouraging. Stocks 
held here are very small, and prices are steady. 





Boston, Mass., March 15.—Conditions sur- 
rounding the cypress market aid in the main- 
tenance of confidence in values and steady 
prices. There is a fair demand and buyers are 
placing orders as their requirements develop. 
Quotations: FAS, 4/4, $103; 5/4 and 6/4, $108 to 
$113; 8/4, $114 to $121; selects, 4/4, $85 to $91; 
5/4 and 6/4, $90 to $96; 8/4, $102 to $107; shop 
4/4, $55 to $60; 5/4 and 6/4, $65 to $70; 8/4, $73 


to $78. 
SHINGLES AND LATH 


Seattle, Wash., March 11.—Signs of a revival 
of trade appeared this week in increased inquiry 
from a broad territory. Orders were well scat- 
tered, but it was noticeable that no business 
came out of those parts of Oklahoma and Texas 
affected by the rate reduction effective on ship- 
ments subsequent to March 13. At present the 
cedar arbitrary over fir amounts to about $23 a 
car—consequently this factor has had its effect 
in curtailing business. The rate will shift from 
$1.121%4 to $1.05, a reduction of 7% cents a hun- 
dred pounds; and since shingles weigh from 160 
to 180 pounds, the saving will be rather more 
than 10 cents a thousand. About half of the 
shingle mills are operating, and some of them 
are cutting $22 logs—which means that they are 
operating at no margin of profit on the present 
market. 


Minneapolis, Minn., March 13.—Wholesale 
trade in shingles shows little improvement and 
no feature, but prices are firm and stars espe- 
cially show an upward tendency, reflecting Coast 
conditions. Reports from the mills are of short 
supplies and increased demand from other mar- 
kets. 


Kansas City, Mo., March 14.—The demand for 
shingles is reported light, and stars have been 
weak. Clears are scarcer and prices remain un- 
changed, but stars have sold down to $2.25. 
There is a good demand for siding and a heavy 
demand for lath. 


New Orleans, La., March 13.—Cypress shingles 
are reported seasonably quiet, this being the in- 
between season when shingle items are normally 
sluggish. Prices are firmly held. Lath are 
meeting fair request, with prices unchanged and 
firm. 





New York, March 13.—The buying of shingles 
has increased and inquiries are for larger lots. 
Prices hold well, and retailers are very well 
pleased with current business. Good supplies 
are held in all the yards. The same is true of 
lath, except that they are not held in as plentiful 
supply. 


Buffalo, N. Y., March 15.—A steadier market 
has prevailed lately in shingles and extra clears 
are now quoted at $4.84, with stars at $3.98. 
Clears continue to lead in the demand. Most 
retailers are not carrying any large stocks at 
present. 


Boston, Mass., March 15.—Weather conditions 
are more favorable for outside work and reports 
indicate ‘retailers’ stocks of shingles are only 
moderate. The full range for white cedars is: 
Extras, $5.25 to $5.75; clears, $4.25 to $4.75. Red 
cedars also are moving slowly with quotations 4 
little soft, some good makes of British Columbia 
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| for extras being offered at $5.80. The recent ad- 
> Bet vances on spruce lath are fairly well maintained. 
cing, Sellers in New England territory find business 
ight. quiet, but there is a fair volume of orders com- 





ing from New York and Pennsylvania at better 
prices than are being paid here. The full range, 


/yel- Boston rate, is: 14-inch, $7.50 to $7.75; 15-inch, 
rices $8.50 to $8.75. There is a fair demand for spruce 
e de- furring, 2-inch bringing $30 to $32 and 3-inch 
arket $28 to $30. The demand for spruce clapboards 





is ample to absorb the light offerings. Clears 
are firm at $115 and extras at $120. 


2s of 

eg Columbus, Ohio, March 13.—More activity is 
e ol developing in the shingle trade. Retail stocks 
pon are not large. Shipments from the Coast are still 


S i small. Prices are stronger, with red cedar clears 

selling at $4.89, and stars at $4.03, delivered in 
Columbus. Little ghange in price has been re- 
corded in other varieties. The lath trade is 


soi showing signs of improvement 
o WEST COAST LOGS 
| fair Seattle, Wash., March 11.—Log quotations are: 


Fir: Firm on No. 1; soft on No. 2 and No. 3, 
two leading concerns having sold rafts this week 





ony at $1 off market price. No. 1, $24; No. 2 
eatin $16@17; No. 3, $11@12. 
pady. CepDAR: Ten percent base, $22; shingle rafts 
are selling at $19@20. 
sur- HEMLOCK: No. 2, $14; No. 3, $12. 
lain- Spruce: No. 1, $25; No. 2, $18; No. 3, $13. . 
rare lhe Power C 
are BOXBOARDS e Fower WUosts 
yn San Francisco, Calif., March 11.—The situation ‘ 
; on California pine box shook is a little bit N th 
shop firmer, with the box factories in the Klamath } Ou O In 
» $73 Falls district and some in northern California 
closed down on account of labor troubles. The 
manufacturers have found it necessary to in- A d h k . e« 
wit crease the hours of operation so as to make good nd tne upkeep 1S almost negligible when you 
viva in the face of market conditions. Orange shook 
juiry is quiet, but an increased demand will come later use STAN DARD GRAVITY ROLLER CON- 
scat- in the season. The outlook is good for deciduous 
ness fruit shook and cases. 
wea ruit shook and cannery cases VEYORS. 
ship- Saeeaeaaasaaaaeasaaaan: 


23 BUSINESS CHANGES, INCORPORATIONS ETC. Hundreds of practical lumbermen say that when 


ffect (Concluded from Page 83) 


from 
i OHIO. Alliance—J. T. Weybrecht’s Sons Co., they purchased Standard they made a wonder- 
1 160 nea ihe aa in lumber . 
an ers an x 
OES Cincinnati—Cincinnati Door & Sash Co., incor- ful investment. 
the porated; capital, $200,000. 
them eh 400 G00. bag cayenne eres: . 
y are capital, , ; to do commercial building. ‘ . 
meek 7 akon Mee tlie Gen eal Just drop us a line and we will give you full 
porated; capital, $100,000. * f + 
Hillsboro—Enterprise Planing Mill Co., incor- intormation. 
esale porated; capital, $30,000. ; 
and Toledo—Lucas County Lumber & Supply Co., 
»spe- | increasing capital from $10,000 to $50,000. 
‘oast Warren—Warren Handle Works, incorporated; 


short capital, $25,000. 


a (OREGON, Portland—American Lumber Co., STANDARD CONVEYOR Co. 


Portland—Evanson-Peters Logging Co., incor- 


ted; ital, $50,000. 
d for cies teeden Box & Manufacturing Co., NORTH SAINT PAUL, MINN. 


been increasing capital to $150,000. 

| un- PENNSYLVANIA. Center Hall—Center Hall * aa sti 
$2.25. Planing Mill Co., incorporated. Offices in Principal Cities. 
eavy VERMONT. St. Johnsbury—Dover Lumber 


Co., incorporated. 
VIRGINIA. Winchester—Winchester Lumber 









































ngles Corporation, incorporated; capital, $325,000. 

e in- WASHINGTON. Elbe—De-Kil-Mor Lumber 

nally Co. organized to take over East Lake Mill, near 
are Elbe, with capacity of $25,000; incorporated by 
and C. L. Spencer, of Morton, president, and Martin 


Kilian and W. L. Seymour, of Mineral. 


ioe | comerdonasoaooe™ Ze“ =" | Good Proposition for Dealers 


Seattle—Foster-Wyman Lumber Co., incor- 











lots. porated; capital, $20,000; wholesale. 

well On cated ae & Timber Write today for full informa- PATENTED IN U. S. AND CANADA. 

plies 0., incorporated; capital, $150,000. : 

ie of WISCONSIN. Palmyra—Oscar A. Anderson pmncuanegy pst neste = a 

\tiful & Co., incorporated; capital, $40,000. patented Bw allo popes a a 

BRITISH NORTH AMERICA 

rket ALBERTA. Edmonton—House Mountain 

am Lumber Co., incorporated; capital, $12,000. Farm 

3.98 Wide Water—Canyon Creek Lumber Co., in- CW ra G t 

Most corporated; capital, $18,000. ate 

a a BRITISH COLUMBIA. Vancouver—Cedar 

S Creek Logging Co., incorporated; capital, $100,000. No obligation. Double profits—one 
Vancouver—Watkins Logging Co., incorpo- profit on patented hardware we manu- 

rated; capital, $10,000. facture and another on lumber you'll 

tions Vancouver—Jarvis Inlet Logging Co., incorpo- sell. Any farmer can make gates with 

ports rated; capital, $500,000. COMME SRST, 

— pee ia. Logging Co., incorporated; A postcard will bring the facts. 

Red Vancouver—Toba River Lumber & Trading 


; Co., incorporated; capital, $75,000. 130-32 South e ys 
sath ONTARIO. Toronto—Sheppard & Gill, incor- A. & M. Heumos, Clinton Street, Chicago, Ill. 


mbia porated; capital, $150,000. 
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For Dealers Who Want helidien “Tesiione 


1 ; We make Adjustable Pole 
Lower Delivery Costs We make Adjusable Pole 
i haul short or long lengths, doub- 

Experience shows that in the average lumber yard, ling truck carrying capacity. 
there is a loss of forty to forty-five percent in the Four Wheel Trailers 
working day of the motor truck in waiting for loads, ciiealt’ Deu: thin “adie 


By using two Fruehauf Semi-Trailers with each sizes, Write for booklets. 
truck, this can be entirely eliminated—you almost 


Fruehauf 3-Ton Semi- 
Trailer used by The 
Schmied Coal & Lum- 
ber Co. ,Detroit,Mich. 





come in two, four and six ton 











double the hauling efficiency of your trucks with no 


appreciable increase in operating expenses, Need More Tvsles ? 
Fruehaufs have practically no up-keep expense— anger: 
the first cost is virtually the only cost and they soon Nine times out of ten Fruehauf 


pay for themselves. 


Our booklet gives detailed information on 


Semi-Trailers will meet your 
demands for increased haulage 


savings Fruehaufs will make in your yard. facilities at much lower cost 


than new trucks—not to men- 


Fruehaut Trailer Co. tion the saving in operating 


10945 Harper Avenue, 


costs. 


DETROIT, MICH. 

















Timber 


Loans 


New York 





For Lumbermen 


James D. Lacey 


Timber Company 


An organization with more 
than 40 years experience 


in handling 
TIMBER PROPERTIES 


Chicago Seattle 
332 S. Michigan Ave. 

















NEW VENTURES 


ALABAMA. Stevenson—G. A. Hinegar will 
open lumber and plumbing business. 

ARIZONA. Gila Bend—Halsted Lumber Co., 
of Phoenix, Ariz., will open branch yard. 

ARKANSAS. Batesville—Pierce-Bostell Lum- 
ber Co., of Aurora, Ark., will open branch here. 

Emery—S. W. Anderson & Son will open lum- 
ber business. 

CALIFORNIA. Los Angeles—M. R. Smith 
Lumber & Shingle Co., of Kansas City, has 
opened here. 

FLORIDA. New Smyrna—Thad Clark, for- 
merly of Wolf Lake, Ind., has started in lum- 
ber business here. 

GEORGIA. Savannah—Manderson Lumber 
Co., recently began wholesale. 

INDIANA. Argos—Jacob Martin, James San- 
derson and Alonzo A. Solomon recently organ- 
ized the Martin-Sanderson Lumber & Coal Co. 
to deal in building materials. 

Osgood—Webster & Newman recently began; 
handle manufacture. 

MICHIGAN. Detroit—W. I. Lyman recently 
began; commission lumber business. 

MISSISSIPPI. Laurel—F. J. Block Lumber 
Co. recently began; wholesale. 

NORTH CAROLINA. Elk Park—J. M. Dear- 
min will open lumber business. 

Lincointon—C. H. Harrell and _ associates 
will open lumber business. ' 

NEW YORK. New York——William J. Mec- 
Carthy will install lumber yard at 5th Ave. and 
139th St. 

OHIO. Cincinnati—Rogers Bros. Lumber Co. 
recently began business; wholesale and com- 
mission. 

Cincinnati—Southern Lumber Co., recently 
opened office; headquarters, Lafayette, Ala. 

Stayton—Stayton Lumber Agency recently 
began. 

PENNSYLVANIA. Pittsburgh — Southern 
Lumber Co., recently began; headquarters, La- 
fayette, Ala. 

TENNESSEE. Lebanon—Williams & Mc- 
Dougell, recently began; timber and seeds. 

TEXAS. Brownsville—H. D. Taylor Lumber 
Co. will open lumber business. 

WEST VIRGINIA. Mannington—J. C. Combs 
Co. organized to do general business in lumber, 
crossties and mine props. 

WISCONSIN. Janesville—Bower City Mill- 
work Co. recently began. 

Ladysmith—King Bros. Lumber Co. recently 
began. 


NEW MILLS and EQUIPMENT 


CALIFORNIA. Los Angeles—Chas. R. Mc- 
Cormick Lumber Co. will erect lumber yard and 
planing mill on new site in Los Angeles harbor. 

COLORADO. Denver—Chenault Lumber & 
Supply Co. will erect addition to cost $1,500. 

CONNECTICUT. Middletown—John O. Carl- 
son will erect planing mill. 


FLORIDA. Cora—John A. Abbott rebuilding 
mill recently destroyed by fire. 

Fort Myers—Lee County Land Co. will estab- 
lish sawmill to develop timber tract. 

MARYLAND. Baltimore—J. L. Gilbert & 
Bro. Lumber Co. will establish lumber yard and 
millwork plant; 100x120 feet; lumber shed, 120x 
122 feet. 

MICHIGAN. lLansing—Capitol City Lumber 
Co. purchased site and will erect new office 
and yard. 

MINNESOTA. Minneapolis—Red River Lum- 
ber Co. will erect store and occupy. 

OHIO. Williamstown—Williamstown Lumber 
Co. erecting new warehouse. 

OREGON. Kenton—Remanufacturing plant to 
be built by Shafer, McLaughlin & Hilliar Co. 

TEXAS. Amarillo—Panhandle Lumber Co. 
will erect general office and builders’ supply 
store; cost, $30,000. 

W'SCONSIN. Milwaukee—Excel Manufac- 
turing Co., maker of cabinets, billiard tables and 
office furniture, is planning two-story factory 
addition. ‘ 


CASUALTIES 


FLORIDA. Aycock—Commissary of Aycock 
Lumber Co. destroyed and mill plant damaged in 
fire caused by spark from locomotive; amount of 
damage not reported; insurance not enough to- 
cover, it is said. 

ILLINOIS. Alden—Seefeldt & Seefeldt, loss by 
fire, $10,000. 


, IOWA. Dickens—Bailey Lumber Co., loss by 
r 


e. 
Elkport—Spahn & Rose Lumber Co., ware- 
house damaged by flood and fire. 
NEW YORK. New York—H. Herrmann Lum- 
ber Yard; loss by fire, $95,000; business resumed 
at once. 


Amount OF stored bituminous coal on Jan. 1, 
1922, according to United States Geological 
Survey, was 47,000,000 tons. 

















